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Write us—we can help you 
get the figures for your 


Income lax 


There was a lot of complaining last 
year at the amount of work required to 
dig up all of the information demanded 
by the Income Tax law. Then it began 
to occur to many business men that it 
was a mighty helpful thing, for the good 
of their own business, to know these 
facts; and it furthermore occurred to 
them that it was bad business for a man 
to be so in the dark about his own affairs 
as to be baffled by the requirements of 
his Income Tax report. 

It means a serious penalty to give in- 
accurate information in your Tax report 
—but ignorance of the essential facts of 
your business is likely to cost you a far 
more serious penalty—losses in your own 
business caused by not knowing what is 
going on or how you stand financially. 

The facts for which the government 
asks once a year, any man can know 


BURROUGHS ADDING 


Makers of adding and adding-subdtracting book- 
keeping machines, listing and nun-listing add- 


iny and calculating muchines, visible-printing 
adding and calculating machine: 96 differ nt 
models in 587 combinations of fvatures — $150 to 


$950 in U.S. Easy payments tf desired, 





every day of the year. He can know ai/ 
about his business every day. It is this 
kind of work that Burroughs Informa- 
tion Bulletins explain. There is a 
Burroughs Bulletin on practically every 
kind of business. There is a special 
Bulletin which will show you how you 
can know your business in every detail. 


To get this information doesn’t mean 
added expense — the whole Burroughs 
idea is based on the simple principle that 
it is just as easy to record the meaning 
of figures as it is to record the figures 
themselves. 

If you will let us know what kind of 
business you are in, we will mail an 
explanation of Burroughs Service as 
applied to that business. 


Now is a good time to write—before 
Income Tax Time. 


MACHINE COMPANY 


9 Burroughs Block 
Detroit, Michigan 


European Office, 76 Cannon Street 
London, E.C., Eng 
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The Service Bureau of Office Appliances 
Is for the Exclusive Use of Subscribers and Advertisers 


In the execution of its various commissions this bureau calls upon 
practically every member of the staff. 

It answers by personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of office equip- 
ment, supplies names of manufacturers of any article wanted, puts 
man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign 
dealers in securing U. S. A. lines and in many other ways performs 
useful service, all without charge. 

Subscribers in every land have made, and are making, good use of 
this bureau; manufacturers in every section of the field have had 
evidence of the service. 


















The Achievement Of Ten Years 


§ es vears ago used typewriters traded in for new machines were sold 
“second-hand” or fitted with new platens, broken parts replaced by 
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RAMER REMANUFACTURED TYPEWRITER 
a machine second only to the new typewriter, wh1 has not only become 
1 of its class in this country but 1s sold extensively abroad. 


The Ramer Remanufactured Typewriter presented new pi llities for the 


dealers, putting them 11 position to furnish machines of every make for 
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WHOLESALE TYPEWRITER COMPANY 


314-316 Broadway, I51A-153A Euston Road, 
New York, N. Y. London, W. C. 
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No Matter What 
The Requirement 


we have an envelope or mailing box for it. 
The TENSION line is extensive, including 
the best of everything in TENSION envel- 
opes, mailing boxes, document envelopes, 
single and double clasp envelopes, filing en- 
velopes, folders, photo-mailing envelopes, etc. 


Efficient Open End Tension 


is a leader everywhere. It is durably made 
in jute, kraft, and manila. The sale of 
thousands of this variety daily is ample 
proof of its value. 


The Improved Double Metal Clasp 


The double clasp alone makes this envelope 
stronger than ordinary, and with the rein- 
forced washer on both sides of the flap, it 
is much more satisfactory than the old style 
clasp envelope with metal eyelet. 


The Metal Flap Envelope 


is particularly adapted for seeds and dyestuffs 
as the fold at the top makes it practically 
non-sifting. It is used extensively for all 
grades of merchandise. 


The 


Dealers— 
Stationers— 


You can make a substantial 
profit on these envelopes. A 
progressive stationer cannot 
afford to be without them. 
Get them now for delay will 
mean loss of opportunities 
and possibly give advantage 
to a competitor 


Our interesting catalog, ‘“Envelops 

8 i 
Specialties” will be mailed to you 
on request. 


The Tension Envelope Co., Inc. 





Pioneers and Originators 


296 Broadway, New York 
Factory: Bush Terminal 


Selling Agents in Principal Cities 
Improved Double Metal Clasp 


(*] 


Open End Tension 


Metal Flap Clasp 
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Improved Single Clasp 




















What the 


REMINGTON 
Did—in 1914 





Aggressiveness and Diversity of Activities 
in old and new directions mark 1914 as 
a Notable Remington Year. 


These are a few 1914 Remington Achievements: 


Never has the Remington been 
entrenched in its position of recognized supremacy. 


Sales Increase and Progress—throughout the Remington Line, in 
the face of conditions distinctly not normal, in America and else- 
where where peaceful conditions exist. 

Introduction of Remington Junior—rounding out the Remington 
Line, adding to it a low-priced machine, and bridging the gap 
between the business and home use of the typewriter. 

Jnauguration of Remington Efficiency Bureau—a Remington 
Service idea to enable every user to secure maximum efficiency 
from his writing machine equipment. 

Establishment of Remington Accuracy Contests — providing 
incentive to raise the efficiency and producing power of the en- 
tire body of typists. 

Distribution of Panama Exposition Booklet—a million copies 
personally distributed, a feat only possible with such an organiza- 
tion as the Remington, with its 659 salesrooms covering the world. 

Membership in Rice Leaders of the World Association —accept- 
ance of invitation to afhliate with a powerful group of acknow- 
ledged leaders in various lines of business. 


Never in the history of the typewriter industry has 
one year stood for advancement in so many directions. 








Remington Typewriter Company 


Incorporated 


New York and Everywhere 
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Definition of Crossfooter 


A machine that adds and subtracts across columns and adds 
columns up and down with the same stroke of the key that writes 
the figures on paper. Adding columns up and down and crossways 
at one operation provides positive mechanical proof of accuracy. 


Its Flexibility 


Adding and subtracting, or both, two ways at once and writing at the same 
time with only a standard typewriter keyboard to operate make The Crossfooter 
so flexible in its application that all manner of accounting is handled by it in the 


simplest, easiest and most efficient way. 


Its Adaptability 


Bank Bookkeeping 
and accounting, De- 
partment Store Book- 
keeping, Commercial! 
Bookkeeping (Retail, 
Wholesale, Man- 
ufacturing) Gas and 
Electric billing, Tax 
billing, Commercial! 
billing, Statistical 
work,Disbursements, 
Recapitulations, 
Manufacturing rec- 
ords, Costs, Depart- 
mental and Analyza- 
tion records—in fact 
it is adaptable to any 
kind of work where 
adding and subtract- 
ing and writing are 
desired with proof of 
accuracy either in one 
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or dozens of columns. 


Ask for more infor- 
mation about The 


Crossfooter. 
Elhott-Fisher Company 
12 Cedar Street Harrisburg, Pa. 


U. S. A. 














PEUGRREL TEES 


PIPE RECCEU ECO CCCOGUTCOUUTOUCTOOUUUDUROTTT 


CEDCEEREEEE ead 


bhaddbbada 


Heeaedaadad 


beEdEELAEEGELGE 


Proegeererey 


TURE EE PCCP irititt rite iii tent ei aera iene ei ieieeeeeiiaieeeee iii eeiieeeeeeeniieiee 


Typ gw ter 
he. i 









ppyeeeeny 


— 
_ 


OFFIC! APPLIANCES 


bidid WA 


nsseveeeegannnnte 





fy, 

jbuay 
’ - " 
iit bee 
dtl) 
ITA 


oy 











PUT UEATALEALLAAEEATRAOAAEEALOL ALA LAL 


\}, 


! 


N tn 









a 
: a 





Pitt 











— 


—. 





EMIL A. TREFZGE IU 
World's Professional Champion Typist 


All used the 
nderwood 


“The Machine You Will Eventually Buy” 
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DOESN’T IT LOOK GOOD TO YOU? 


This is one of the 
newest members of 
the WESTERN fur- 
niture family, hand- 
some enough and good 
enough for any office 
combining utility, 
appearance and _ effi- 
ciency with medium 
cost All material 
used in its construc- 
tion is of high quality 


Let this desk make 


money for you 


WESTERN 
FURNITURE 
COMPANY 


Blair Ave. and Palm St. 


ST. LOUIS, MO. 
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Sy “AMFIL” 


XXX BLUE NON-HARDENING PLATEN 
The ONLY guaranteed platen 


Our Blue Platens are absolutely guaranteed to hold their soft, 
velvety surface until worn out. Imitations are offered in color 
but with no guarantee. Write us for further information or send 
us a trial order. 

‘‘AMFIL’’ DEALERS’ PART CATALOG. 
A loose leaf book, illustrating and giving correct number, name and pric a 
all late style visible machine parts. A small initial charge of $1.00 is made and refund 
after ten dollars worth of goods has been purchased. You cannot atiord to be without it 


TO THE TRADE ONLY 


THE AMES & FILSTEAD COMPANY 


CHICAGO: $08 S. Dearborn Street | SAN FRANCISCO. 58 2nd Street 
NEW YORK: 82 Duane Street DENVER: 1626 Champ 
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FTER all, a man is influenced 
considerably by the opinion of 
others and why not? How 

much of what we learn is derived from 
personal experience? In order to go 
forward, we must begin where others 
have left off—not where they started. 





A prejudice may exist against testimonials; but really a spon- 
taneous expression of opinion from a disinterested source 1s worth 
more to the prospective buyer than enthusiastic babble from the 


manufacturer. 
Read These: 
(GARRETT P. SERVISS THE UNIVERSITY CLUB 
CLOSTER, N. J. Mexico, D. F. 


11-2-'14 


CORONA TYPEWRITER Co., 


Oct. 29, 14 

CORONA TYPEWRITER CoO., 

GROTON, N. Y. GROTON, N. Y. 

Nothing too extravagant in the 
way of praise can be said for the 
Corona. If I had to get along 
without one, I would—but under 
strong protest. I am thankful I 


I have had,and have, several other 
kinds of typewriters, but the Corona 
is my favorite. I have written sev- 
eral books and innumerable articles 
on my Corona and I never use any 


other machine, for it is so light and don't have to, especially when 
on owe , ’ : 

convenient that when I go away from travelling. It is the only prac- 

home, for any considerable time, | ical machine for travel I know of 


take it with me and sometimes write and I guess I have met them all 
' atl TAT1IOUS Ti ) 
with it on my lap. ~ oo —_ 


Sincerely yours, 


Very trulv yours, ris 
de ig . ROBERT H. MURRAY. 
G. P. SERVIss. Var » tet tan i. heal 


The above letters were selected because they are brief. We 
have plenty of long ones. We simply want to show that the 


Corona has made good. It is 


‘“‘The Typewriter for Personal Use.’’ 


Corona Typewriter Company, Inc. 
Groton, N. Y. 
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PROMPT and EFFICIENT SERVICE 


Becomes More Important to the 


Dealer EVERY DAY 












The Ault & Wiborg Co, »weasous 


carries a complete stock of 


CARBON PAPERS “* 


BOSTON 
* 


BUFFALO 
NEW YORK @£7 


PHILADELPHIA % 





° 
™ and CINCINNATI 
pnanneiec? és P LY, 
Typewriter Ribbons ° 
ST. LOUIS 
in each of the cities shown here 





j - Pa - > 0 . ] » - 2° 
Onl y Good Ri Dbresentative De alters can secire ol) 











When we bid for your business, we offer advantages in the way of service that 


no one else can give. ‘This means increased sales. 


We manufacture the MOST COMPLETE LINE OF CARBON PAPERS IN 


THE WORLD. Carbon papers for all purposes. Every dealer is called upon 
furnish something new or different every day. It is impossible to carry a stock 


meet every demand. Send us the sheet your customer wants, and we will furni 
its equal or better P. D. Q. at a satisfactory price. 


The A & W Brand Typewriter Ribbon The large stock carried at our variou 
is ina class by itself. There is no Rib- Branch Houses shown above assur 
bon made by anybody, anywhere, that quick action in the filling of your orders 
is as serviceable, as durable, or as gen- Mr. Dealer you need quick action thes 
erally satisfactory. This is the one rib- days. The House handling the A & W 
bon that does not bring forth com- line is able to fill orders while compet 
plaints. itors are waiting for goods to arrive. 

If you are not already doing business with us, we invite corresponden 


THE AULT & WIBORG CO. 


GENERAL OFFICES AND FACTORY 


CINCINNATI, OHIO 
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Built for 
“BIG BUSINESS” \— 
and its q 
GREAT ARMY of 
EXPERT 
OPERATORS 
















YOU CAN KEEP YOUR ROYAL 


No more annual ‘‘trading out’’! 


The new Royal is built for long-term service—it will stand the ‘‘grind.’’ Here at 
last is the typewriter that need not be ‘‘traded out’’ and won't ‘‘die young’’! 


Look inside for proof of the Royal's durability—-1,000 working-parts less than others. 
Mark the absence of complicated mechanism rhe machine with the rapid-fire action 
and adjustable personal touch that fits YOURSELF! just “‘turn the knob.”’ 


ROYAL TYPEWRITER COMPANY, Inc. 


Royal Typewriter Building, 354 Broadway, New York 


Principal European Office 75-A Queen Victoria Street, London. England 
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“JUST TURN THE KNOB” 


—_ 






The New Model ee 
MULTIPLEX HAMMOND A 


Pluy, 
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NYVicc. 


bi Bir, . 
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ONLY TYPEWRITER on which you can § 
“JUST TURN THE KNOB” 

and change instantly from Pica type to JItalics, o1 
from English to Russian, Greek, German, etc. 
And BESIDES, you can SUBSTITUTE IN 10 
% : SECONDS ANY OTHER TYPE OR LAN- 
A: GUAGE. 
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SERVIAN 






Takes any width of paper. 
Cards and Envelopes written without bending. 
Greatest Durability. 






Greatest Speed. 













DEALERS:—Write TODAY for our SPECIAL PROP 
OSITION. We want a live, hustling dealer in 


unity 










Or oD , on cy\V y 
VQ % money in tl 
Poe 
¢. 
4 <7, 


- “ 
+» + 
C~ " 










Sy 


‘ ~ 






PERSIAN 





“”~ , ‘ 
sad ~' & wb 


Rn oe et 2 oe 
ee le ss) 


’ 
Af | 


THE HAMMOND TYPEWRITER CO. 


New York, N.Y. 


69th Street and East River 
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Quality First 


1S 


Safety First— 
and Always. 
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‘Transco 
Carbon 
Paper 1s 
Different 


It is important that YOU 
should know how it 1s dif- 
ferent. 


It is to YOUR interest to 
find out what TRANSCO 
PRODUCTS can do for 
YOU, and why YOU 
should sell 


TRANSCO 
The Quality Line 


Take nothing for granted. 
Ask for samples. Compare 
these samples with your own 
line and the lines which 
make difficult competition. 


Claims are but words—a test 
of the goods will prove the 
quality. 


Exclusive Agencies Granted 


TRANSFER PRODUCTS CO. 
Woolworth Bldg., N. Y. 


u have certain 
carbon and 
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The Masters’ Line of Office Chairs 





Quartered 
Oak 


Mahogany 


No. 2086 


> le Glide 





. 2086} 


A Claim Backed by Experience 


1 grade office 


When we claim to make the most advanced line of hig 
1 ack of thi 


chairs on the market there is experience enough 
organization to justify this claim. 


Here are the men whose experience makes this high grade 
line possible: 
VINCENT A. TAYLOR—50 Years of Chair Making 
ABNER L. SHatTtuck——40 Years of ms air Making. 
Joun A. FLIcK 35 Years of Chair Finishing. 
Then there is a group of younger men—JOE TAYLOR—BRUCE TAy- 
LOR—JOHN FREEMAN, and others, 


ALL PRACTICAL CHAIR MAKERS 


The Taylor Chair Company 
Bedford Ohio 











New York Office—75 John St. 


Chicago Display —511-515 S. Wabash Ave. 
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Also Made in Canada by 
Knechtel Furniture Co., Ltd., Hanover, Ont. 
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Sectional Bookcases 
Give Satisfying Service 


These Distinctive Features Characterize 
Sie Expansible Bookcases 


The Dust Shield 








over the book space in each section 
excludes the dust and forms an inde- 
pendent recess into which the door re- 
cedes when opened. 


Riveted through the Dust Shield is 


The Door Guide 





or Equalizer which controls the action 
of the door so that it can travel only 
straight forward and back. This 
Equalizer is substantially made of 
stee!. It is securely riveted so there is 
no unnecessary play to allow the door 
to rub or stick. 


Air-Cushioned Doors 





The Dust Shield encloses each section. 
The door fits against the Dust Shield 
and a projecting shoulder making the 
book space dust-tight and almost air- 
tight. Doors close easily without 
slamming or noise. 


Variety 











You may make your choice from Stan- 
dard design cases in Plain or Quartered 
Oak in any of eight stock finishes and 
also Mahogany and Birch Mahogany. 
Mission Design Cases are made in hand- 
somely flaked Quartered Oak only. 
Early English, Fumed or Weathered 
finishes are most popular. 

Large variety of Leaded Glass, Etc., 
makes line still more adaptable and 
salable. 


Get 72 Catalog **H”’ 











Both Sliding Door and Receding Door Type of Bookcases are listed 
in a variety of stacks and arrangements to meet your requirements. 


Attractive discounts to dealers. 
The #&& Manufacturing Co. 
162 Union Street Monroe, Mich. 
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Sf ce Filing Desks 


Combine Assorted 
Files in Most 
Accessible Form 





10 Kinds of Filing Drawers *" '"°°* 


Cards, Let- 
ters, Catalogs, Orders, Vouchers, Checks, Blanks, Electrotypes, Etc. 

may be combined and arranged to meet your special requirements in the pedestals of this practical desk. 
Drawers operate on roller bearings. All files are at your finger tips. 





Letter or legal 


cap width in either or both pedestals. 


All Solid---Seasoned Oak 


desk in which almost any filing requirements may be provided for. 
Our advertising and selling helps will help you introduce them. 


Drawer sides are full height—dust tight. Top 28x52inches. Furnished 
also with back panel and in single pedestal style. A most practical 
Golden, Natura! or Weathered finish—also Birch 





Mahogany. 
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fic Swinging Attachable Desk Stand 


Attachable to either side 
of any style desk for Type- 






writer, Reference Books, 

Card Index, Ete. Solid 

The Oak top—14x18 inches, on 
oe strong, black enameled supports. Packed 
K. D.—folded flat, compact in corrugated 

box -handy for reshipment. Has friction 


locking device which sets or releases with 
a single twist of the hanging lever. 
Extensively advertised in magazines of national circulation. 
Well and favorably known. at least a sample in 
your next Ha order. 


Include 


Get 92 Catalogs of Office Equipment, Filing Special 
ties, Ete. Attrative propositions to qualified dealers. 


The f72@ Manufacturing Co. 


162 Union St., Monroe, Mich. 


New York Office—75 John Street Chicago Display—511-515 S. Wabash Ave. 
Desks also made in Canada by Knechtel Furniture Co., Ltd., Hanover, Ont. 





pe Utility Table 
is practical for Typewriter 


and other’ miscellaneous 











No. 1425 
shipped K. D., 


office uses 
not vibrate nor 






making 25 lb., 






collapse. 
Top 15 x 32 
folding leaf—11i 


with shipment— eas 







ily assembled. 





ches long find 
Tubular’ metal | tele 
base—black enan 
eled and equipped 
with casters. 
Strong, durable 
table for 
office uses 


many 
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fits” Sectional Display Cases 


For Book, 3 —— 
Stationery, Drug, | 7 a 
Dry Goods and 
Other Stores 


We have equipped many stores with 
our Sectional Display Cases, Cup- 
board Sections, Storage Drawers, 
Etc., for the practical display of 
many kinds of merchandise, Ete. 
Sectional Display Cases are 










































fast becoming the recognized 
standard for Typewriters, 
Stationery Supplies, Blank 
Books and Miscellaneous Mer 
chandise. 


We have many letters of en 
dorsement from dealers well 
known in various lines of busi 
ness and feel certain that we 
have a proposition of interest 
to you if contemplating the in- 
stallation of new wall cases or 
the addition of any new de- 
partment or new line to your 
stock. 


; <<) 


sections we think best suited to your 
requirements in the space you have 
available. This is gratis—in fact, we 
will welcome an opportunity to show 
you the low cost at which these very 
practical and efficient cases may be 


installed. 


Get Catalog “G’’ 


n which a large assortment of sections 
are illustrated and described. We also 
show a number of store interiors equip- 
ped with ¥%@* Sectional Display Cases, 
which may suggest interior arrange- 
ments for your store. 


Sectional Display 
Cases 
Never Lose Their Value 


Wii 
wn 


They are of uniform size, so they may 
be rearranged or moved to suit changing 
conditions. The sectional or unit system 
enables you to use a stack or a few sec- 


= 


tions at a time and add as your needs 
increase. Ample variety of styles as 
to, woods and finishes, to harmonize with Get also our Catalog of Sectional Book- 
other store furnishings, ete. cases with sliding doors, receding doors 


and without doors. 


The He 
Manufacturing Co. 


162 Union Street 


Let us send you samples of finishes and 


otherwise assist you in making a choice. 


Our Service 
Department 


will help in the selection of proper sec . ° 
oth te. Monroe -:- Michigan 
tions to meet your special requirements. 

We will furnish detailed sketches, New York Office—75 John St. 

showing the exact arrangement of the Chicago Display—511-515 8. Wabash Avenue 
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$f ct Music Room Sections 


The Sectional Idea in Music Filing 





No. 1680 Record Fiie Section 
Has 80 numbered Pockets, in which 40 
ten inch and 40 twelve inch Disk Rec 
ords may be filed for quickest access. 
Pockets tilt forward when index tab is 
drawn out. This throws Record out of 
alignment for easy removal Pocket 
stays out until Record is returned after 
Handy drawer with needle 
gummed 


playing. 
compartment and index book 
figures for indexing Records, etc 





No. 1640 Sheet Music Section 
applies the principle of filing in a most 
practical way. The drawer has capacity 
for about 3000 sheets and is equipped 
with two set of alphabetical guide cards 
for vocal and instrumental! music. 
Drawer on extention slide and is ob 
scured when doors are closed, 





No. 1660. Player Roll Section 


space to accom 


Has five compartments 
modate standard size Player Roll boxes. 
Capacity about 40 boxes 

All sections look alike when doors are 


closed. 


The growing popularity of automatic music for 
Player Piano, Talking Machine, Etc., has created 
a demand which we are meeting. 


Filing space for player Rolls, Disk Records and 
Sheet Music should be properly combined in one 
cabinet or file. The three sections illustrated at 
the left may be stacked or intermembered in any 
arrangement or assortment required. Several 
styles of Bases and Tops make the line complete. 


Handsomely designed and substantially built of 
beautifully figured Quartered Oak or Genuine 
Mahogany Veneers. Panelled sides and finished 
back. 

Stock finishes are Golden Oak Polished and Ma- 
hogany Dull. Golden Oak Dull and Mahogany 
Polished on special order. 


Adaptable To Every Music Room Need 


Player Roll Section may be used for bound 
and 





a nandy 


volumes of Sheet Music 
vertical file index in the Sheet Music Sec 
tion enables you to file and find Sheet 
Music as easily as papers in a well ordered 


Correspondence File. 


Do You File or Pile 


Your Records, Player 
Rolls and Sheet Music? 


Musical Library Systematic filing faci 


tates easy finding. 
tions solve the Music Room problems 


Sis 
Disk Record Files 


are made for 10 inch and 12 inch Records 
Each holds 12 Disk Records numerically 
Handy Index Sheet and Gummed 


These practical se 





so any one may be instantly found. 
Covered with 


indexed, 
Numbers furnished with each outfit. 
double clasp cover and are equipped with leather pulls for easy handling. 


a dark 


Fit in the shelves of the new style Victrolas. Replace the cumbersome, awk war 


albums with these practical files 





Get Wa@ Catalog of Music Room Fur- 
niture and Record Filing Specialties. 


es cr 
The Hee 
Manufacturing Co. 


162 Union Street 


Michigan 





Monroe “t- 


New York Office 75 John St. 


Chicago Display — 511-515 S. Wabash Avenue 


Promiscuous filing tears, soils, ruins your 


brown fibre, have 


ir 
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@iifet, Adjustable File Desks 


INTER-INTER—Licensed by The Macey Co., under Tobey 
Patent, June, 1907 





A multitude of com- Economy of space, of 
binations, inexpen- time, of effort and of 
sive and simple. money is hereby 

made possible. 

All files interchangea- 


> Write for catalog and 
ble and priced alike. 


agency plan. 





Cutler Desk Co. ‘::; Buffalo, N.Y..U.S.A. 
_ 

















That’s the reason 
nd better work than 


“The Touch Suits Me 





e before.”” This is the 
operator of the 


Light 


Monarch réa 
Typewriter 


H 1 rely a favorite with 
It is a favorite 

t, no matter what 

hat machine they 

he reason is simple. 

\IONARCH know that 

tion are the principal 

nd ease of operation 


fouch 
“mc? 


\IONARCH TYPEWRITER urpassingly 
lil of a screw gives you the 


MONARCH, a! MONARCH in turn gives 


331 Broadway, New York 
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The business man of today hardly realizes the difficulty 
which was experienced in the early day in converting a 
concern from the bound book to the loose leaf system. 
This was before the days of the “Kalamazoo”. Lack- 
ing in that most fundamental principle of the bound book, 
namely—flexibility, the absolute rigidity of the loose leaf 
binder was strongly objected to. Owing to its construc- 
tion the binder stood high from the desk, the covers did 
not lie flat and it was impossible for the sheets-—-firmly 
clamped on rigid posts—to even approximate a flat 
opening book. 


Many schemes were resorted to in order to overcome 
these objections. Various styles of flexible paper and 
muslin hinges were attached to each individual sheet at 
great expense, and yet the better class of concerns will- 
ingly stood this additional expense for the advantages 
which they derived from the use of Loose Leaf. 


Another objectionable feature was the lack of expansion. Starting 
with two inches of sheets the user was compelled to buy a binder of 
three to four inches minimum capacity and carry almost one hundred 
per cent more sheets than he required so as to allow himself sufficient 
room for growth. Even this objection he was willing to forego for 
the advantages of the Loose Leaf Method. 


The development of the ‘‘Kalamazoo”’ Binder removed at one stroke 
all these objections to the old style binder. The absolute rigidity and 


ie 
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the rounded writing surface were overcome by the ‘‘Kalamazoo”’. 
The covers of this binder lie closer to the desk than a bound book, 
giving a firm and level writing surface. Moreover, the capacity of 
this binder—from one sheet to any number of sheets up to one thou- 
sand or more—eliminated the former necessity of carrying surplus 
sheets in the binder. All the desirable features of the bound book, 
including flexibility, were thus combined with the multitudinous ad- 
vantages of Loose Leaf. 


Yet the manufacturers of Kalamazoo Devices were not satisfied. For 
the past ten years they have been developing an organization and 
creating devices which have for their object a simplicity and an effi- 
ciency in accounting equipment that would, and which are today 
saving concerns from ten to sixty per cent of their operating expenses 
in the Accounting Department. The Rapid Operating Device, by 
which sheets can be inserted or removed in a fraction of the usual 
time, and the Auto-Step Index, with which accounts can be located 
almost as ‘‘quick-as-a-flash”, are illustrative of the high degree of 
efficiency and perfection to which they have brought their devices 
until today the very name ‘‘Kalamazoo”’ stands for the highest char- 
acter, quality and efficiency in loose leaf devices and systems. 


It has been the policy of the Kalamazoo Loose Leaf Binder Company 
to create customers, not to develop orders. We have constantly in- 
sisted as a sales policy that it is better to sell a customer twenty-five 
dollars worth of our devices and systems and save him considerable 
money thereby as a consequence, rather than sell him One Thou- 
sand Dollars worth of goods which would be of no value to him and 
which would make it impossible to go back and consistently 
solicit further business. 


We can render you valuable service; it will cost 
you nothing to investigate. 








Loose Leat Devices 








Kalamazoo Loose Leaf Binder Co. 
Kalamazoo, Michigan 
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We're Working With You 


Our confidence in the present possibilities of 
the rebuilt typewriter field has been fully justified 
by the results of our campaign to make it easy for 
dealers to sell rebuilts. Our sales depend on our 
ability to work with you. That’s why we are 
making a special offer on Underwoods and other 
standard machines which need only a little adjust- 
ing to make them look and act like new. But 


it] achin 
1 macnn 


lat, we can supply you witl 








1 
} 


more than tl 
in any grade from rough to thoroughly rebuilt 
and all at prices which cannot fail to suit you. 





You won't have to wait for the machines you or- 



































RS in der. Our reputation is founded on quality and serv- 
ice. You'll get what you want when you want 11 
| Try us with an order and see. 
GENERAL TYPEWRITER EXCHANGE, Inc. 
Home Office and Factories: 70 Washington Street, Brooklyn, N. Y. 
EUROPEAN REPRESENTATIVES: 
THORP & MARTIN TYPEWRITER CO., LIEBERT & MEYERHOF, 
79-80 Queen St., London, E. C., Eng. Hamburg, Germany 
Wholesale Distributors for Great Britain Wholesale Distributors for Continental Europe 
Extremely 
Popular 
With 
Office 
~~ : ts SS 
ZL = = | Furniture 


; 


TET , — =~, Dealers 


~ 
nk 





Made as fine as the 
best kiln-dried hard- 
woods and _ skilled 
workmanship can 


make them. 


<thh 


Our Latest Sanitary 


Furnished with 
or without castors) 





Write for 
Catalog 


THE J. DORNETTE & BROS. CO. Cincinnati, Ohio 








OFFIC] APPLIANCES 27 





Exit: 1914—Enter: 1915 
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\ RING out the d and shabbv office 
\ - 
\ fittings: ri in the new and handy 
| equipment that makes for a Bright 
1 | New Year 


A CLEAN BLOTTER is a help in 
etting a fre tart National Desk 
Pads are mad + sizes, with assort- 
ed leather cot Each pad is filled 
80-Ilb. blotting paper. 

| made, with felt 


rn . 
CoTTiel 


pe ae 


NEW RESOLUTIONS are more 
binding wher led in these handy 
Nation \I Book The sizes 
ket up to 41 x 6] 

open end or side: 

Ss andcrulings. These 

Mer ur ind in red skiver cloth 
1 edge giving them the 

nce as the best grade 

ell at very low prices 


COINCIDENT th “turning over a 
1 eaf’’ a bind must be found for 
d THE SAXON SEC- 
ONAL POST BINDER 1s a very 

! ka Loose Leaf 

ire blue slate 

binders board, 

Our best 

this binder, —1it 

nd guaranteed 

and hard use 


Make this a National Blank 
Book Year in Your Office. 








National Blank Book Co. 


Holyoke, Mass. 


LANK BOOK 
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There are reasons for everything. Two great reasons for the 


surpassing speed and 
ease of action of the 


mith Premier 
‘Typewriter 


are the ball bearing type bars and 


] J] bo - ' “ - hs 
the ball bearing carriage truck. 












constru 


aAliti 







1 SMITH PREMIER ft 
ou that But CXpel = t I on ler tu Wi 
ible efficiency is the ain SMITH PREMIER ick 


ind SMITH PREMIER builders alwa ieve the | 









Ball Bearings are not t t mark MITH PREMIER TYPEWRITE! 
f SMITH PREMIER exce I mi f it NI It t { 
f keyboard m { h r 

control, the miined jumping and tabu for the progre 








ling mechanism, tl 


rriages and cylinders, the tilling platen 
















paper finger 





inging 
t r ex 
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329 Broadway, New York 














































FOR THE TECHNICAL MAN 


As every dealer knows, the most difficult-to-please pencil customer that he serves is the techni 
user—the architect, draughtsman, engineer or designer. Exact in their methods, and ting i 


dopt for their re ir use 


their requirements, it is a good pencil indeed that they will adopt f oul 
The **‘VAN DYKE”? DRAWING PENCIL is made to suit thi 


We unqualifiedly guarantee both the quality and accuracy 


of degree of the lead. 








s critical class. 


This is a consideration, the importance of whicl 
will recognize 

To his customers it is a satis- 
faction assurance of the ‘ call 
again”’ type 

No. 600 “‘Van Dyke’? is o! 


hexagon shape, yellow polish, 


with lead in 15 degrees of hard- » <* 
EBERHARD FABER 


ness 
NEW YORK 


6B, 5B, 4B, 3B, 2B, B, HB, 
F, H, 2H, 3H, 4H, 5H, 6H, 7H 


IT IS OUR BEST MAKE 


Samples and full information to 
dealers upon request. 


EBERHARD FABER 33 NEW YORK 


THE OLDEST PENCIL FACTORY IN AMERICA 
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JHrowne-\orse Company 


Makers of 








Filing Cabinets and business Systems 





Muskegonu,Mich. pecgember 24, 1914. 


Evan Johnson, Editor, 
Office Appliances, 
Chicago, Illinois. 


My dear Evan Johnson: 


We congratulate you, Evan Johnson, and, also, your capable and able staff 
and associates -- it takes nerve to pull off a big plan such as you have decided on 
fcr Office Appliances, beginning with this number. 

We have alwaye considered Office Appliances way up in the lead in ite 
particuler field, but you are never satisfied, are you -- you are always wanting 
things better and bigger -- all the time thinking of new waye to work into and 
around the hearts of your subscribers and advertisers. 

After all, isn't that the reason why Office Appliances etands ahead? You 
rememter those verses of Kipling's, which tell the secret of real success: 

"They asked me how I did it 
Ard I gave them the Scripture text 
‘Just keep your light a-shining 
A little ahead of the next’. 


"They copies all they could follow 
But they couldn't copy my mind, 

And I left them steaming and sweating 
A year and a half behind.” 

Thies, the principle of quality and progressiveness, is the same one on 
which Browne-Morse Company have built their businees, and their great advancement, 
as well as yours, can be attributed to the following of it. 

Quality is what counts in the long run -- it makes no difference whether 
t ie in the publishing of e specialized magazine, like Office Appliances, in the 
uilding of a bride, or the making of Browne-Morse "Quality" filing cabinets. 

But qguclity in construction and outward appearance alone, is of little 
value -- it muet be evenly belanced by quality in service, and, in all of these, 
you have proven your ability to give, in the past. 

As fo~ the future, how much greater will be your power in the newer and 
better Office Appliances which you are givirg us now! 


oo »~ 


Yours sincerely, 


BROWNE-YORSE COMPANY, 


Affe 


P.S.-- Instead of our reguler advertisement, we are going to ask you to reproduce 
thie letter in the space we usually occupy in Office Appliances -~- how better can 
we show our appreciation of what you have done for us in the past in the way of 
helping to build up our business? 
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LANK FORMS 


FOR -c 


‘Stock Cerlificates - Merchandise Certificates - Christmas Checks | 
Bonds ‘Diplomas - Morigage Notes - Insurance Policies 


ELECTION GERTIFIGATES 


Lithographed Calendar Pads 


129 stycesror 1915 
a Corporation Record BOokK tiat 


CAN BE USED THRUOUT THE UNITED STATES AND CANADA 


Sr escsncs ere CHICAGO | 


— & 


















































For the New Year 


We offer in our complete 
line of Berkshire Typewriter 
Papers, the same high qual- 
ity, uniformity and fine tex- 
ture which have character- 
ized this paper as the 
standard for business and 
professional uses for the 
past twenty-five years. 


In writing for Sample Book 
address 


Eaton, Crane & Pike Company 


I'ypewriter Paper Department 


PITTSFIELD, MASS., U.S. A. 


























O. K. 


TRADE-MARK 


Model B 






7.191 
OTHER PATS pe 
xO 








The new way to open mail— 
75% time saved 


Adapted for use in every office—Try it 
free 15 days—-Guaranteed Two Years 
Send no money now, try it first. The Washburne“O.K.” 


Fasteners 
T HE 














Eraser 








The Ries Letter Opener | °°: 








No. OB., Dimensions 11°54 in. x 3° in. x 2°, in Weight 4) olb pens envelopes 6 n. and under: $ 0 

1B., : 15'om.x4 in. x 3'oin J 6 10'.in 15.00 

2B ‘ 17!<in. x 4'4in. x 4°4 in & : i? is 1B (OK 
— “ 0.K.Mig 


Handy—Easy to Operate— No Adjustments—Always in Order—A Pleasure to Use 
Sent on Approval—Carrying Charges Prepaid Guaranteed Two Years 


Informat Uf Model B, Price 
f ‘ ¢ trial 
S t that time 
it, we will 
& nstruc 
liately 


The O. K. Manufacturing Co. 


SYRACUSE, NEW YORK 
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The “REGENT” 


King of all Ledgers 











PATENTED 


A wasthey addition to 
“The Line of True Merit” 








THE last word in Loose Leaf Ledgers. Simple and easy 

to operate. One hundred per cent expansion. Expands to 

its full capacity with a single turn of the key—closes with a 
slight pressure of the hand. Locks securely at any point—no lost 
motion. Built according to the ‘“Tatum” standard and covered by 
the same broad guarantee as all other Tatum products. Flat key 
lock, with positive action, affording complete protection. Pressed 
steel sides and back with seamless pressed steel end caps. 


The mechanical features employed in the construction of the clamping and locking 
mechanism are distinctive and entirely different from those used in similar devices. The 
method of attaching the telescoping tubes to the side channels is entirely new in ledger 
construction and superior to any process heretofore used. 


Bound either in Red Russia and Corduroy or Black Levant Grain Leather and Corduroy. 
In offering to the trade the very last word in 


. . 
N d Loose Leaf Ledgers, we have followed our 
Oo a vance In price usual policy of giving them the best that can 
be produced by a combination of brains and the most modern factory equipment and at 
NO ADVANCE IN PRICE. 


Pin your loose leaf faith to “The Line of True Merit” 








The Sam’! C. Tatum Co. 









Ae 
| = Se 
Main Office and Factory » ¥ New York Office 


CINCINNATI, OHIO, U. S. A. No. 180 FULTON STREET 


“The Line of True Merit” 





Makers of 
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Automatically Aids In Preventing Errors 





en 
7 MAME 
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You can not place“ $$ re Oi ee hegen 
< folder where it 7 not aun eS a ce haw 
belong withoul seeing 7 ied _ 
| 2 your pa Once. The 
—_— | e =“ . is SVS > a hal ee , 746 . } 
a | ficiency this system The “Y and E” Direct Name _ } 
ros saves money c . fi; 
Se ee cca System of filing correspond- 
RN Sets fur- ence has enabled many large 
™ nished — users to cut down their work- 
9c : ;, 
25 guides ie . 
| 5 ing force in the file rooms. The 
Ate up to 660 i . 
Pe guides system is in universal demand. 
. and larger 
m if neces- 
UJ sary. 
( YAWMAN 4’? FRBE MFG.(O. 
800 Series WOOD Main Factories and Executive Offices 
Bill, Letter, Cap ROCHESTER, NEW YORK 
5800 Series STEEL 
Bill, Letter, Cap “ Leaders of the World” in Filing Devices and Office Systems—Wood and Steel 
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DIETZ DESKS FOR DEALERS 


Roll Tops 
Flat Tops 
Standing Desks 


aaa = Typewriter 
ssl San Be Wn aide,» at") | Mg , i : Desks 


Office Tables 





The Dietz line is 
extensive and up- 
to-date. 


[t assures success to 
capable dealers. 





Write for new catalog, just out. 
J. F. DIETZ & CO., 4851-71 Spring Grove Ave., Cincinnati, Ohio, U. S. A. 
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To Manutacturers of | 


New England Produces 
One Seventh 


of all the goods manufactured in the United States. It has 42.1 
per cent of all the Manufacturing Establishments in the country 
having 500 or more employees each. New England is FIRST 
in the production of hundreds of articles in daily common use. 


It is the greatest Wool Market in the country, leads the 
United States in the Fishing Industry and the value of goods 
manufactured annually in New England is 


$2,670,065,000 


To reach the business men in this ‘‘busy hive of industry”’ 
you can have no better opportunity than 


THE SECOND NEW ENGLAND 
BUSINESS EFFICIENCY 
EXPOSITION 


TO BE HELD IN 


MECHANICS’ BLDG., BOSTON, MASS. 
April 12th to 17th, 1915 


The business men of New England are progressive and eager 
to learn of and adopt the latest and best labor-saving and economy- 
promoting business devices. This was proved by the splendid re- 
turns exhibitors received at the 1914 New England Business Show. 
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»f Business Equipment | 


The boom of better business and the hum of prosperity 
resound throughout the New England States. By April every 
indication points to still greater trade. Why not share in it, Mr. 
Manufacturer, by exhibiting your products at the 1915 New 
England Business Efficiency Exposition? 


Thousands of New England’s enterprising business men will 
attend the show. We are adopting special means to get them 
there. In addition to well advertising the Show thousands of 
individual invitations will be sent to New England Executives to 
attend the Show on 


EXECUTIVES’ DAY 


These will prove especially attractive and by means of them we 
shall get there the very men you want—the men with the “‘say-so. 


The Exposition will be under the same management as the 
successful Boston Show of last year. The decorations will be 
uniform and designed with the sole purpose of promoting good 
business for exhibitors under the most favorable conditions. 


The prices of booths are moderate and include everything 
necessary for the installation of exhibits. No extras, unless 
motive power is required. 


Here is your chance, Mr. Manufacturer and Mr. Dealer, to 
exploit your products in New England “where every prospect 
pleases and good business bids you come.”’ 


Space is selling rapidly. Secure yours now. 


ANNUAL BUSINESS SHOW CO. 


. Lupper, Pre 
150 Nassau Street NEW YORK 
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fesse vour customer deposits in his bank a check tl ; 
bears not only the signature of the maker but 
the certification of the bank on which it is drawn, he k1 aed 
that his money is secure 
He will have this same sense of tv when hi 
card indexes, his filing units book accounting, his busi 
records and uninsurab!e data in a cabinet that bears the label 
Then it will make no difference to hn Vi » Was th F 
of the filing units thus protected or whether be of \ i 


or ol teel: their aret will be assured THES 
is now made in sizes and stvle | 
vices of all standard mak« 

The Label of THE SAFE-CAB 
with that of the Underwriters’ Laboratories, bi 
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fastening 
A LS AAS IMMER FR 
will bind 1 
nesses that cannot be handled by any other hand-stapling device on t! 
market. The Acme No. | Binder is a lever action wire staple binde: 
strong and simple in construction. It holds one hundred heavy w 
staples, binds to one-quarter inch, is equipped with our patent 
anti-clogging device and can be fastened to the table or plattort 
The staples used in the ACME machine are made from | 
tinned steel wire, mounted on poplar sticks, secured by | 
quality red rubber bands, passed thru gauges to insurt 
formity, and are packed 5,000 in a box with direction 
use printed on the labels. 


The ACME No.1 Binder may be used for 
. commercial paper of all kinds and is used in 
DEALERS: business offices throughout the country. 


Write us at once 
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cov ng ly Cia ACME STAPLE CO., Ltd. 
© soap eing n te grang ag 1643-1647 Haddon Ave., Camden, N. J. 
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n Agent Progress Typewriter Supply Co., Ltd., 8-9 New Zealand Avenue, L 
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Addressing and Imprinting 
Machines for Every Size 
































$37.50 2%: i ( 


1500 addresses 
bour 


ones vay 


—and for every purpose—for addressing envelopes, 


Business 





post-cards, statements, shipping tags, wrappers and 
miscellaneous business forms for handling payroll work 

in printing dealers’ and agents’ names on adver- 
tising matter—heading-up and filling in office, fac- 
tory and sales forms, etc. 


)T f Machines—$15 and Up. 


MONTAGUE 


Addressing and Imprinting Machines 


routine 


eve... 


hes ¢ 


reduce running expenses and speed up the handling of 


and direct advertising work in any business where names, ad- 
dresses or records are copied from time to time—whether the 
list number but 100 or a million If you are doing any of this 
work 1 by hand you are wasting money needlessly—money 
whic: an cht to re and can be turned into profits. Sign and 
mail th ( ‘coUupot t once tor full part ic ulars. 


psi Equipment 
to Fit Every Requirement 


Montague Machines handle everythi from the original mak- 
ing o py wagers mndaptr re ord pl tes to the systematic card 
indexing ot these plates They keep lists active and alive 
enable tl lvertising department to take advantage quickly 
ots les opportuniti . The ldress d record plates are made 
in ONE PIECE—ot n practi eproot and indestruct 
ible They can be filed in any manner desired. Plates can be 
sed over and over for different names. All prints are made from 
py writer type and typ riter nbbon No bu iness too bigor 


too small] to profit by a Montague Equipment. Send in the coupon right now. 


Montague Mailing Machinery Company 


Department k Chattanooga, Tennessee 


Montague Mailing Machinery Company 
Department k Chattanooga, Tennessee 


Please ser t t f rticulars showing how 
\ : | ‘ money in our particular 
| 

N List 

N 
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The Perfect Envelope Sealer Is Here! 


To Business Men Dealers, Specialty Men 


If Get in the RED SQUARE 
lepart N 1E S 
, We'v c i ni 
thing RED 
We mean by a good Envelope Sealer one that SQUARE E ut n 
. , fe Siatal r \ t | writ 
i 
ment If 
AnE Sealer t roll , 
0 re: I P.O ' 
Th Red Squ r 
anteed. I! $ ¥ 
A +. 
one in 
ittache 0) G 
aa + 





UARE 

















RED Square Co. inc. 


442 Fourth Ave. New York City 
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January, 1915 - 


E. St. Elmo Lewis 
Says 
*“yoOuR book, ‘The Preparation and Care of 
Mailing Lists’ throws the spotlight on one 

of the most vital phases of advertising. Page 


by page it shows how to develop the inquiries 
we receive and turn them into orders.” 
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“Treats of the Most Vital 
Department”—— 


A PROMINENT New Engiand advertiser says: 
“Your book could not have been better 
timed. Thousands of ‘live’ men are seeking 
data on the mailing list subject and are willing 
TO PAY for it. This book treats of the most 
vital department of a man’s business—the 
MAN-REACHING, ORDER-GETTING and 
CLIENT-DISCOVERING department.” 


— Take the Ideas in This Book — 


PUT them to work in your business. This free book—‘“‘ The Preparation and Care 
of Mailing Lists’? tells you how “the other man” makes money out of lists of names. Pag 
by page it outlines practical proved methods that you should be using today for increasing your s 





What It Does- 


‘THE ADDRESSO- 

GRAPH addresses and 
takes care of lists of names 
of every nature. It saves 
time and labor by accu- 
rately printing typewritten 
impressions on envelopes, 
circulars, cards, statements, 
pay forms, shipping tags, 
anything, everything, at 
the rate of sixty a minute— 
twenty times faster than 
they can be written by pen 
or typewriter. Addresses 
are printed from metal ad- 
dress plates made in your 
office or by us. Type is 
embossed on plates by the 
Graphotype, which is sold 
or rented. The ADDRESS- 
OGRAPH maintains lists 
of names Card Index fash- 
ion—affords exclusive fea- 
tures for listing names on 
sheets—arranging, classi- 
fying and automatically 
selecting for addressing 
certain address plates and 
skipping the printing of 
others. Hand ADDRESSO 
GRAPHS as low as $37.50. 








Start 1915 With A Rush! 


EMAND more orders for the money spent—and get them. Read 
D this book, “‘ The Preparation and aes of Mailing Lists’’ and 
you can do so. It points out JUST THOSE PEOPLE who can buy 
your product or service. It eliminates the enormous expense of attempt- 
ing to interest thousands of IMPOSSIBLE buyers. In this 62-page book — 
bound in cloth—covered with stiff board covers—you will find the 
stories of the most successful Direct Advertising campaigns which have 
built small businesses into /arge ones and made large businesses sfill larger. 


Sign and Mail the Coupon 


NCREASE efficiency all along the line. Reduce your office expenses as well as your 
I selling expenses. Replace those old, time-worn methods of writing your pay-forms— 


collecting your accounts, etc., with modern money-making short-cuts. 


ET the book, ‘‘ The Preparation and Care of Mailing Lists’’ which tells you howto 
G get more sales at less cost. Read the book, ‘Collecting Money or ae 
which tells you how to perfect your collection methods. Study the book, 

Making It Automatic with the Addressograph’’. \t tells how one firm saves in 
writing up its payroll with the ADDRESSOGRAPH. These books are yours for the 


asking. Sign and mail the be- 
low. You will not be oblig in any 
The Co. way. 


aaeie 
gee 
ners Se . 





903 W. Van Baren Street 
CHICAGO 





ADDRESSOGRAPH CO. 
908 W. Van Buren St. 
CHICAGO 


Without obligating me in any 
send the books checked. wan 


WEGERS oo cccccccsveosesaeuianecs ue savostnee . 
DEER 2. cc0e 100000 sconce 0 cesthibod epnien tame 
Street Number... ..ccccsous soueeeitanseua seen 
Town and Gtate ...,.20c0csaseneedbbaccosdenae 
() “The Preparation and Care of Mailing Lists” 
C) “Collecting Money Automatically” 


CO “Paydey-Makieg It Automatic with the 
ADDRESSOCRAPH. 
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“LT Shot An Arrow Into the Air 
It Fell to Karth, 1 Knew Not Where 


N 1907 OFFICE APPLIANCES MAGAZINE inaugurated the Annual 
International ‘Contest for speed and accuracy in typewriting and first placed 
in competition the International Championship Trophy. 


99 





This trophy was purchased by OFFICE APPLIANCES with a fund 
contributed by some manufacturers of typewriters, some manufacturers of supplies, 
some manufacturers of allied machines and by 
OFFICE APPLIANCES. The names of all 
contributors are engraved on a silver plate on 
the.base which holds the cup. 


The International Contest was the idea of 
the founder of the publication, George H. Patter- 
son, who at that time “‘shot an arrow into the air.” 
Now, years after the archer has passed away, the 
arrow “falls to earth.” 


In inaugurating the Annual Contest with the 
perpetual trophy, this leading trade paper built 
better than.it knew. To it belongs the honor of 
being first to see the possibilities in that combina- 
tion of keys, levers and types, which we call the 
writing machine. 





Out of this Annual Contest has come an ad- 
vance in speed and-accuracy of typewriting which 
has given to. every business office in the land an 
increase of more than thirty-three per cent in daily output and a remarkable improve- 


ment in the: standard of work. 


The records established at these contests have inspired students in every school 
where the use of the typewriter is taught as well as operators in business ottices through- 


out the world. 


It is one of the tmest traits of human character that though a man know he cannot 
attain the highest achievement, he will strive for the nearest approach to it. This is 
so in all of our activities and the typist operating a machine purchased only because of 
the amount of work that can be done upon it, accomplishes one-third more in 1915 
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than was accomplished in 1907, when the contests were\inaugurated. This progress 
has been gradual, but constant, and the figures are before us. 


99 


In 1907 the Trophy was won by Miss Rose L. Fritz writing at 87 words per 


minute, the best record ever made up to that time. 








al 
d In 1908 Miss Fritz again won the Trophy at the same rate\per minute, but in 
1909 the upward march began when Miss Fritz for the third ‘time placed her name 
on the cup with a record of 95 words per minute. 
d _ 
. The contest of 1910 was won by Mr. H. O. Blaisdell at 109 words per minute. 
In 1911 Mr. Blaisdell for the second time 
won the cup, his record being 112 words per 
minute. 
In 1912 the record was advanced 7 words per 
minute when Miss Florence E. Wilson won the 
Trophy with 117 words per minute. 
The 1913 contest was won byWMiss Margaret 
B. Owen with 125 words per minagte fo her credit. 
The present holder of the cup,;Mr. Emil A. 
Trefzger, was leader in the 1914 contest and again 
put the flag higher than it had ever before been 
raised, his record being 129 words pet minute. 
And the End Is Not Yet 
These are the figures which have $tirred the 
ambition of every typist in the land. Im) striving 
to reach them he has raised his own speed about in the proportion in whieh it has 
been raised by the expert, with the result that there is hardly a business howse@in the 
: I | 
country which has not been directly benefited by the contests held for ‘the/Office 
Appliances Trophy. The arrow shot by Mr. Patterson has found a worthy Mark. 
0] 
1- Such results as these necessarily required the dest there 1s in typewriter construction. 
Every record in every International Contest has been made on the 
is | 
Ul alee, YY OD 
) 
5 “The Machine You Will Eventually Buy” 
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THE FAULTLESS LINE 


OF LOOSE LEAF DEVICES 


SERVICE 


WHEN YOU PLACE AN ORDER YOU ARE 
ENTITLED TO MORE THAN THE MERE 
DELIVERY OF THE MERCHANDISE. 





YOU ARE ENTITLED TO AND HAVE THE 
RIGHT TO DEMAND SERVICE. 


WE HAVE LONG RECOGNIZED THIS 
ETHICAL DUTY OF THE MANUFACTURER 
—WE HAVE LONG MADE IT A BASIC 
PRINCIPLE OF OUR BUSINESS POLICY. 


FOR ITS ACCOMPLISHMENT WE MaAIN- 
TAIN AT BOTH OUR MILWAUKEE AND 
NEW YORK FACTORIES, DEPARTMENTS 
DEVOTED ENTIRELY TO THE MAKING 
OF SPECIALS, BOTH METALS AND BOUND 


GOODS. 


THESE DEPARTMENTS ARE MANAGED 
WITH THE SINGLE PURPOSE OF THE 
CUSTOMER’S BENEFIT IN VIEW—THEY 
ARE YOUR SPECIAL SERVICE DEPART- 
MENTS—MAINTAINED TO EXECUTE 
YOUR ORDERS FOR YOUR CUSTOMERS 
PROMPTLY. 


IF YOU ARE NOT SATISFIED WITH YOUR 
DELIVERIES, A TRIAL ORDER WILL 
PROVE A LIBERAL EDUCATION. 


STATIONERS LOOSE LEAF CO. 


*Seene8 +e Vee FTRAavg Oupiy* 


346 Broadway, MILWAUKEE, WIS. 203 Broadway, NEW YORK CITY 
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The Point We Do Not Grasp 


HE daily newspapers, the weekly journals and the monthly 
magazines present interesting pictures of the war. _ Pictures of hill 
and valley, trench and cave. Pictures of king and czar, emperor 
and prince, duke. lord and commoner. Pictures of officers in 

appropriate costume and pictures of men in snug uniforms. 

















Pictures of Belgians in the maize fields—Germans among the haycocks— 
Frenchmen on the march—Englishmen preparing for a charge—Russians 
ready for action—Austrians in camp—Japanese making a landing—Turks, 
Indians and Bengalese, picturesque of garb and ready for service. 


Pictures of iege guns with caterpillar wheels, 21 centimeter mortars with 
stacks of shells in wicker cases, aeroplanes in air, submarines half sub- 
merged, battleships, half concealed spikes in roadways, powder mines under 
bridges and trains in armor. 


Pictures of the field —the men —the panoply — and the machinery —all 
wrought together, arranged and set— 


for the single purpose of slaughtering men. 


For slaughtering kindly men, cultured men, charitable men, poor men 
and rich men, average men, whose combined industry creates the wealth 
of the world, advances the arts and sciences and brings into action every 
quality of heart and hand that makes life worth the living. 


Slaughtering men to determine some question which has nothing whatsoever 
to do with slaughtering men. 


And the gruesome humor of it all—the result of the slaughter will only 
determine the best equipment, the most endurance, the cleverest strategy 
and the favor of circumstance. 
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THE PUBLISHERS’ POINT OF VIEW 


An Appreciation. \nd the Holly—red of fruitage and green of folli- 


Oh friends. near and far. our sincere ge—once emblem of bloody pagan rite, later identi- 
preciation of your thoughts of us. Your fied with Christendom’s greatest anniversary, might 

ages of gre ting and good will from many "0% have seemed in the year of grace, 1914, to come 
ken our gratitude for that great possession, ‘mto its own 


lue of which can be appreciated only when And, facing the new year of igi5—we might be 
ae mee \We sincerely trust that vou thinking in terms altogether different than those we 
us may. despite the circumstances which we Ww employ. We might be thinking of gunpowder for 
elves created. somehow realize the joy of another purpose than the slaughter of men; of na- 
oromise and come into the happines tional boundary lines fixed; of differences of nations 


t the advent of a i settled in international courts by force of reason, of 
inti expansion of territory by consent and willingness of 
the people involved. of machine guns as relics of dark 


Captain Burtner and the Christmas Spirit. oa 


\ \ 
\\ 
é 
Tt? \ 
| \ ( 
\i 
yv¥¢ 
Vj 
TID 
. 


hipping to shreds in the winter winds of ku ue of the 


nd the balmy breeze of 


Ss a _.. ages, of submarines for the advancement of science, 
ile waren ee = phen es, of Al- of forts as landmarks which indicated the progress 
uerque, New Mexico, (long a . f the race, of arms and armament as we now think of 
s many times recommended that every man 1. machinery of the inquisition, of employment on 


| 


to read Dickens \ Christ 


piace ; ; any destructive agency as economic loss, of industry 
at Dae Ree ae ey as the source of all health—wealth and happiness, and 
the good Captain had the persuasion t f each other members of the Universal Brother- 
suggestion and the power to carry with it 
nds of all men the spirit of that little story budiuins 


1 a +1} sal , F «+ha 1? rentc ; 
ve into the philosophy of th — = The New Office Appliances. 
wisdom of the moderns for the knowledg: TE « the hope that readers of Office 


timate of life, only to find ourselves lost 1 \ppliances will like the magazine in its new 


ize of speculation. ee ind dre 
er the culmination, be it the development t The most portant change is the adoption of the 
on this pleasant planet or to winged cr 2 inch ize, chosen primarily to be in accord 


pl 
more delightsome one, surely the good lit ith the 1 ement of the Federation of Trade Press 
Ow 1 the only process of attainment th ( 11 I nit | States to standardize di- 


contributes its full measure to the whol 


vhich it 1s a part While the nge of size and the division of the 


hia i 
we might not now see ten thousand ba part as hithert is an inconsequential factor in the 
ation, it permits an arrangement of 
Mexico and amon, ntents which facilitates perusal and affords pleasing 


vish the good captain had | H page in two le columns throughout instead of in 


1 single banner of THE PRINCE Ol ! ne the reading page 
he use of the better paper enhances the quality of 


ight not now hear a million voice ean the illustrations and makes for more comfortable and 
and not a single chorus of THE GLAD .¢ reading 

S, heard by the shepherds who tended thet lhe return to the larger type formerly used for lead- 

the hills of Bethlehem of Judea two thou ing article t the reiterated suggestion of many old 
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The improvement of real value is the wider range of 
~ 


matter presented with less of substance and more of 


essence. 

Those who have followed the career of Office 
Appliances from its beginning in 1904, know some- 
thing of its constructive work in uniting in one in- 


dustry the production and distribution of office ma 
chinery of every kind, office furniture and commercial 


stationery; the latter embracing the entire range otf 


office supplies, from paper to record books and from 
pins to check protectors. 
Prior to the advent of Office Appliances no trade 


journal served the great field of office machinery; no 


stationery journal specialized upon the commercial 


section of the stationery field—a special branch com 


posed of twenty-five hundred concerns or thereabout 
who are differentiated from the great number classi 
fied by tradition as “stationers” by the fact that pra 
all of the lines handled are for modern office 
In this 


rising and progressive concerns in American business. 
~ Ss 


tically 


equipment. rroup are some of the most enter- 


Office furniture, now an integral and profitable part 


of the stationery business, was served almost ex 


clusively by furniture trade journals. 


By co-ordinating these three units: machinery, fur 


niture and commercial stationery, all so directly re 
lated to each other, and uniting them in a single in 
dustry, Office \pphlances created its own field of 
service 

This great industry, considered from its influences 
upon modern business, the number employed in it 


manufacture and distribution, and the amount of cay 


ital invested, constitutes, in the opinion of the publish 


untry 


ers, the imperial industry of this ec 


een these three units mak« 


In the wake of the type 


them rise and fall together 


1 


writer follows the demand for a large portion of the 
equipment and supplies. The ever increasing sale of 
the writing machine increases the production of paper, 
creates the entire demand for the vertical filing cabinet 
and, by increasing the number of stenographers, the 
largest users of lead pencils in the world, makes an 
ever growing business for the pencil manufacturer 


Upon the depends that interesting 


pre yfitable 


typewriter 


department of the commercial stationery 


business, typewriter supplies, while the sale of prac- 
tically all of the other lines are influenced directly or 


indirectly by the typewriter and other office machinery 


But has done more than link 


these three units t yrether. 
manufacturers. 


Office \p] lances 
It has performed a genuine 
service for dealers and This service, 
performed through the magazine and the DIRE( [ 
SERVICE BUREAU, has given the publication an 
influence in every country of the 
ican office equipment has a place. 

The service of the publication has led to the hearty 
co-operation of those whom it serves, and the prestige 
and success of the magazine is due in a large measure 
subscribers and advertisers 


to this co-operation of 


Ma of the leading men in each division of the 1n- 
dustry have furnish« aluable assistance by enabling 
the publishers to pas n to others, through the wes 
f the magazine, plans and methods by whi their 
own success was achieved. 

Subscribers in nearly every country of the world 
have made it pos e to put before the A rican 
manufacturer the actual conditions and p ties in 
their respective countries. In appreciation of this co 
yperation, and in keeping with a pledg make 
Office Appliances of increasing usefulne ind value 
the publishers offer the initial number oft better 
Office Appliances 

The tenth birthday of the publication irna 
was noted in June of last year. For one tw 
conducted under the name of “The Typewriter Jour 
nal.” Its tenth thday as Office Ay vill 
therefore occur in June, 1915. January, t way 
month between these two dates, seemed to the publish- 
ers an appropriate time for the 1mprovemer 
” e will meet with the approval of —— ree © 
( nd 
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' to get a patron in ’ ure multane of a section to be ex- 
fo thing ons a hard usively devot fee furniture, its handling, ex- 
wit luce essions are : ibitior This will not be a department, but a 
me velihe Che man whose S( ection with a special er, and will be sent out as a 
t e his bread is bes lement 1 ubsc1 of the Furniture Record 
1 Very rarel) e fit het rece the paper. It will consist 
( ing ess in any p e | 8 16, 24 , c e patronage of the sec- 
n | necessity to ( o,f n fics pliances for one awaits the 
wh to politics to ¢ b f ect ectio! interest, and promises to 
( ends are the on ere We cordially congratu- 
busine iffer for their ignorance. To be te (ral Rapids | ture Record upon its en- 
‘ ( business life « tr te ist ishes for the success of 
follow practices re inimical to the wel f this me venture, whic! ses to enlarge and in- 
intry, such practices should be re reas of office furniture sales. 
buked and prevented, but hysterical asserti half In its cit the new supplement, 
gested legislation are injurious to every man, w le | R Record says among other 
ind the We furniture dealer is the 
\ll of the wealth of the world has been crt b OL t ndle of furniture. He knows of- 
ndus ere wealth which labor does fice fit t rder for display, how 
bring into being. Without it we would have t g it. With the increasing 
witl hich to develop our sciences. Thi le of eman er furniture for offices, 
tl ountries shoul nk erchant who can by any 
i? ’ er te t looking uy ( 1S be Sit to furnish rugs, draperies, 
o erchandising, | it a rectors tabl uitable chairs, filing cabinets, 
evi ss of the store, the », the vaste ] couches and other up- 

f i the farm, the publishing tere 
ea t busi painting, art, architecture, lit lt her paragraph tement is made that the 
; 1 that the inter m ( e dealers as a general 
re S< er 1 that of stationers. The 
\\ this ercial age. but t hi rand Rapids Furniture 
( er | the busine t ( stationers, but that its 
t uld have ssib ere e dealers of the country 
ns which now confront the he to others who want to 

ste of hu ( 
n he it the office furniture 
uch a curios ' “ ( Furniture Record will 
( el in certa re men who are now 
| question, and that it 
pallet es t fice furniture busi 
The Furniture Dealer and the Office Man. the furniture dealers 
contemporary e | ( 

Record, ha \\ ‘f the Grand Rapids 
th us several ti that the last paragraph 
r the furnit le show.”” We are quite 
( ment deal ( re glad to admit—that 
( ere rs in the United States 
{ the G have to beat a great many 
1 Nind, a in the office furniture 
erie hose keen, min ¢ e. Some of t ng it, but these are the 
! most diff ( r ( prove the opposite rule. 
\ quipment a ( $ lr expanding and is go- 
t t integrit the logic of his sit- 
ttractive, it ny conception at all of 
( est of w ( equipment business are 
nent nd are handling it in 
| e Grand R emselves. Such con- 
lv in the pos Hoskins in Phila- 
ct that. beg } going to give up 
ay ation. t enc to supply office furni- 
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ture to their clients because the furniture dealers say Finally—we take exception to the im] 
300!"" These men realize that they have within their retail furniture men are financially sound 
grasp all the things which business men require tioners. Company for company, we belli 


for the furnishing of their offices. They have the  tioners will compare favorably in sta 


t 


desks, the directors’ tables, th suitable chairs, retaj] line 
filing cabinets, the waste paper baskets, the costumers, 
etc. Perhaps they haven't the rugs and the draperies The Outlook for 1915 


: sa le ] ] > » Feats ’ > ' co? > 7 . ‘ 
or the couches and upholstered furniture, but some ot HILE there have been no event 


them do handle upholstered office furniture, especial nitude recently to compel the « 
y for banks, and as for couches, they are not in such era of creater business 


demand for the average office that the average office here to | 1 profound convicti 


tnere seems ( l O 
man will have any difficulty in selecting them from a ora js at hand and that rore will be a y 
suitable source. As to the rugs and draperies, we are tive business progress and de velopment t! 
inclined to believe that the furniture men may retain [thited inten nancial aathietlause nots 
this part of the business if they want it, for the rugs = gane velopments in the financial situ 


= ia ie a _ a amnarativel , 

ind draperies in the average office are a comparatively e.. the advance in freight rates grante 

negligible quantity. tate Commerce ¢ miesion to the rails 
But although the commercial stationer does not sell geady decline in the price of foreign « 


the carpets and the pictures which the man turnish level at which gold imports appear 


ing an office may or may not buy and, if he does, will = ..,, . nnaathiics nee mor Phe 


ange oT | ( ( ( 

buy but once in a while, the commercial stationer doc Bank of Chicago says that the freight 
sell every article of oftice equipment and supplies tl coming as it did when the January fi 
hundred and one things used every day and purchased ger discussion. had at important infl 
every week or month ment The f “> tianlian e 

Commercial stationers are not: selling office equip granted, will obt from $30,000 
ment because they are alive and the furniture men are = a;jdjtional reve rine the 
dead. We beg to assure our friends of the Furniture 9 y,,pyJar opinion s to he 
Record, much as we regret to do so, that there are just ¢hological influ f the railt 
as many dead ones among the stationers as there are \jJ] be a direct benefit to m 
among the furniture dealers. We once heard an ot the ability of the 1 Ils to make ere 
tor put a little peculiarity of human nature in about for wages and pment 
these words; that the members of the opposite pe The position of this country fina 
litical party will never be found doing anything un stronger every day and it is believed 


less they are pushed or pulled. In the present situa not far distant when Europe will be force 


tion it seems to us that the stationers have sometimes gold. Government figures recent! 
been in precisely this situation; that they did not han excess of exports over imports of $7 
lle othce furniture until the logic of events had pushe November as compared with an export ¢ 
them into doing » and had forced them to the cor 305,000 In October If all our export 
clusion that office furniture is a logical part of the line except cottor 
to be handled with profit hipments for } mber, 19°44, « 

We take the view that the handling of office fur e for Novet 13, in the 
niture by stationers will continue and increase not There is not the ightest doubt tl 
withstanding the fact that the furniture dealers then tior how rad improvement 
selves may awaken to the importance of this class ot \ habl 


1 , 
merchandise 





HOW WOULD IT BE IF ALL THE CHAPS WHO WANT TO SAVE THI 
COUNTRY WOULD PITCH IN AND HELP THE ADMINISTRATION 
INSTEAD OF THROWING MONKEY WRENCHES IN THE DRIV! 
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TEN YEARS IN OFFICE APPLIANCES TRADE 


( SIness 18 pot ‘? 
hter promise of developn 
e g strv of office es 
int id progressiveness 
' e ent ¢ minds bold ¢ gn to cu 
oose fro! rd a st traditions and steer 


nto the path of the rising orb of | 


é ( in business and in affairs adminis 
nd social—for we shall one day surely 
sess efficiency, svstem and economy in all of the 
| j 14 wf 
relations and ndittons of life. 


[he man who studies the equipment of the office 


st Isin has t » with the things that promot 
the better wav of doing the days work—is m 
with the urrent of the greatest forces in ul 
1 P 1] +} ‘ 1 
ife Better still, there can be no long ntinued re 
re oe eee eS eee ep eae 
version e dark ages of unenligntenm«¢ 
withstanding wars and political troubles, men will con 


I 


tinue to advance in science and industry and by the 


might of the engine they have themselves created 
be forced into the line of progressive life 

Today we are well within the nrst phases « 
better life which means the more efficient life Wi 


+ + 


are studying as never before how to get the best re 


sults from the tools we have—how to refine and in 
nd how, without diminis! 
eoeg ae 


output, to make the work of our minds and our ha 


: a " 1 1 1. a oe A Pe —_ ? 
e | Wes olve ethciency 1n 1 st a 


mmencing to solve the 


lems of home labor, where practical machines are br 


+} } \1 ++ 
v1 ng to point ne better way. \iattet 
importance will be handled efficiently wit! 
4 1 
Orie ) ¢ tor here the t 
- ‘7 
me t 1 I we sina ‘ 
: my and eth 
< { e ¢ ipment 1 
( e light and ( 
Ve ( ( \ 1 ore il¢ { 
Ten Years in Typewriters. 
4 Ve : ‘ rite , const ? 
g ( f building 
\ (7ene LIV Spe p yg t 
( story s et 


( aeve il] Ways { 
T exte de t 
ict n Or! 
uirement 
| e more ¢ 


utput of the ma- 
ne is another feature ist ten years’ develop- 
ist is now much bet- 
her output is greater. 
Office Appliatr ms hare of the credit for 


increasing this tout | ( ng interest in speed 


\ notable adva in typewriter efficiency is the 


levelopment of machine equipped to write two lan- 


guages at all times (the mmond) and as many 


the simple operation of 


\n interesti! evelopment is the invention and per- 
fection of the portabl ng typewriter. This little 
| nd effect upon the use 
ypewriters by the general public, and the tndica- 
is are that ll nother d ide we shall see social as 


ell as busine rrespondence generally done upon 


Looking back ten yeat the files of this magazine, 
we find in the fit numbers editorial or advertising 
nention of the Undervw \lodel 4; the Remington, 
Model 7: Smith-Premier typewriter, L. C. Smith & 
Bro tvpewrit Ni ee hott Fisher book type- 
nd } e Monarch, the Oliver, 
There are a number 
her 1 hi vhich are 1 so well known today, 


In the first 1 r of the magazine was announced 
he incorporati f the Royal Typewriter Company. 
Since that announcement the Royal company has 

idily improved its 1 nd advanced it to a 
of eminence ft ten years which have 
pewriter, now amply 

ed 1 or while the Noiseless, 
ue in its featu e and gone. Some other 
ines have ntt ( within the last ten 


e feature fy re. of course, familiar 


Within t last tet me a new branch of 


terdot rel f used typewriters by 


1 


factory tem and tl blishment of such ma- 
ne to be an im 
rtant branch of the indust: branch which has 
wn t nsiderable proportions, there being several 

out meritorious 


fullest sense of the 


Office Specialties 


in the creation 


. — , ‘ ! hines. one notable 
ntioan he ; ting machines which 


lypewriting 
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machines have also been provided with pin-point type 
for check-writing, the type forcing indelible ink into 
the fiber of the paper after the manner of a check 
protector. 

No less conspicuous has been the advance in the 
number and utility of other office specialties, such as 
pencil sharpeners, copvholders, glass desk pads, index 


guides, inkstands, letter openers, paper fasteners and 


clips, signals, telephone attachments, time stamps, 
typewriter cabinets, etc. 
Addressing Machines. 
This class of devices has come into its own in 
the last ten years. The machines of the Addresso- 


he Montague Mailing 


graph Company and t Machin- 
ery Company are conspicuous examples of remark- 
able achievement along the lines of practical invention. 
The addressing machine business is now one of scope 
and importance. 


Some Important Devices. 
should be made of the strides in the de 


A. Edison, 


Inc., and the Dictaphone department of the Columbia 


Mention 
velopment of dictation machines. Thomas 
Graphophone Company are leaders in the development 
of voice recording and reproducing machines. 

When 


machine cames 


reference is made to dictation machines, a 


new to mind, viz., the Stenotype—a 


shorthand recording machine on which marvellous 


records have been made This machine uses Roman 
characters in combination to indicate the sounds of the 
words 
Ten Years in Adding Machines. 
Hardly less remarkable advances have been made 


in adding machines than in typewriters. Ten years 
ago, of course, the Burroughs was one of the leading 
machines on the market, as it is today. It was de- 
scribed in an article at that time as having been on 
the 


marvelous adaptability. 


market twelve years and being a machine of 


[Tremendous advances have 


been made in the construction of Burroughs machines 


since that day. Ten years ago in this magazine we 


find mention made of the Burroughs, of the Standard 
adding machine, Model B, and of several typewriter 
adding machines. 

The last ten years have developed and brought to 


success a considerable number of adding machines 


which now well known throughout the world. 


The Dalton adding machine has come to the front 


are 


during the last decade and has established the ten key 
principle of adding machine construction against most 
adverse conditions. In this the Dalton’s achievement 
ranks with that of the other machines. 
have been made by the Adder Machine Company of 
Wilkes-Barre in pushing the Wales machine. We find 
among other machines which have attained success in 


Great strides 


the last ten years the Comprometer, the Barrett adding 
machine, the Underwood standard adding and billing 
machine, Elliott-Fisher bookkeeping mechanisms and 
the Remington-Wahl adding and subtracting type- 
writer. In a separate group are the American and the 


Morse machines of smaller construction. 
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Whether to classify adding typewriters in 
machines or typewriters is sometimes a difficult prop 


osition, for we have not only the Remington-Wahl 


the Ellis adding typewriter and the re- 


Moon-Hopkins billing machine, any one of 


machine but 
markable 


which is capable of successful operation either as a 


typewriter or an adding and computing machine, or 
both. 

Inventors have found the field fertile for the im 
provement of typewriters and adding machines and 
the combination of the two, and the end has by 1 


means been reached 
Duplicating Machines. 
The use of type duplicating machines has been grea 


ao at 


ly extended in the last decade. At the beginning 
the ten year period which this month’s magazine re 
ords, type duplicators were in an experimental stage 


We now 


work and whose performance approximates the neat 


¢ 


have several machines which do excellen 


ness, precision and rapidity of the printing press he 


Multigraph with its convenient type-setting devices 


and its micrometrical adjustments produces work 


which compares favorably with the best printing. This 
In the flat bed f 


is a rotary type of machine. rm we 


have the Multicolor Press, which gives us dupli 


in several colors if desired. 


The general principles of rotary stencil machines 
were pretty well established ten years ago, so tl 


finements in the mechanism have added to the utilit 


of the machines and to the evenness and clearness 
the output. A very remarkable advance, however, has 
made in the stencil itself. 
about by the the 


something so different from the old wax stencil sheet 


been This advance came 


invention of Dermatype ste 
as to mark a new era in stencil manufacture. 
Among the stencil duplicating machines whic! 
made a name for themselves in the last ten years are 
Neostyle and the Underwood 


machines have been mar 


the Lineograph, the 
duplicator. Various other 
keted for special purposes and among the leaders is 
the Duplicator Manufacturing Company of 


Devices similar to the Hektograph have un 


that of 
Chicago. 
dergone improvements during the last decade. 

The Automatic tyepwiter is another remarkable d« 
vice which works on a principle akin to that of the 
Monotype machine, whereby the operator makes 
on a typewriter having regulation keyboard, the type 
punching a paper membrane similar to a music 
the perforations corresponding in position to the le 
ters This roll is 


fed through another machine which reproduces 


and spaces of the matter written. 


matter in typed characters. This machine has been so 


refined and perfected that different addresses and cal 
culations may be placed upon each letter without intet 
fering in any way with the speed of its operation 


Sealing and Stamping Machines. 
Ten years ago very few sealing and stamping ma 


chines were known. These machines were even then 


to a large extent in an experimental stage. Since 
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then many machines have been invented and some of 
them have survived and attained success. Here as 
elsewhere progress has been along the lines of simplifi 
cation of mechanism, machines which are most suc- 
cessful seeming to have the fewest parts consistent 


lo, and to apply the necessary 


with the work they 
force most directly to the work in hand. The remark 
able machine turned out by the Pence Mailing Machine 
Company is a good example of successful achievement 
in the mailing machinery world. Among straight seal- 
ing machines the Sealograph of the Saunders Com- 
pany and the Reynolds sealing machine are examples 
of successful devices. 

Several stamp affixing machines have been success 
ful without the sealing attachment, and there are some 


conspicuous example f such machines on the market. 


Ten Years in Loose Leaf. 


\ decade covers the principal development of the 


loose leaf industry. While the conception of loose 


leaf devices is very one of the first patents being 
dated 1843, its real development in the factor of ac 
counts is little over ten years of age. Soon after 


the Chicago World's Fair an enterprising young Dane 


introduced here some samples of what is now know1 


as the prong binder, with the permission of the pat 


entee to manufacture in this country. As early as 
1883 a 84 back binder to hold order blanks was 
manufactured in Chicago, and in the early 80's was 
taken over by the firm of Rubel Bros. Another in 
vention was that of L. M. Leslie, whose device was 
patented in 1892 and was manufactured by the H. H. 
Hoffman Compan Chicago. The well known 
Moorehouse patents came along in 1894, and from 


that time on loose le inventions were numer 


[The progress of the loose leaf idea was slow, yet it 
indicated a field whi resently enlisted energetic and 
determined supporters. The loose leaf business has 
had to fight its wav inch bv inch into the favor of 
dealers, but within the last ten years it has become 
firmly entrenched and has attained a position of secure 
eminence as one of the leading factors in the office 
equipment industry Large sums of money are in- 


vested in the manufacture of loose leaf devices. and 


a movement started a few years ago to standardize 
sizes and -hings has done much to remove certain 
handicaps which dealers were under in handling de 
vices of this kind Now every stationer regards his 


loose leaf department as standard, and most houses 
consider it of greater importance than the old line 


blank book department. Blank book manufacturers 
who held out against the advancing tide of loose leaf 
for years have entered the industry within the last 
decade and are now turning out standard loose leaf 
devices of merit. 
Ten Years of Office Furniture. 

\ decade has marked great advances in office furni- 

ture itself and its method of marketing. Ten years 


ago the industry was fairly on the way toward sep- 
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arating itself from the household furniture industry 
and was just beginning to take on character and in- 
dividuality. Styles were still in a formative stage. 
Times were prosperous and the influence of the de- 
mand upon the factories was toward the production 
of quantities of goods. Such styles as there were 
tended toward the severely simple and plain—a ten- 
dency which was good as a foundation upon which to 
build up better styles. These have come in the logical 
course of events; and we now find ourselves emerging 
into an era in which artists are finding scope for their 
abilities in the creation of pleasing as well as practical 
office furniture 

In the distribution of office furniture some impor- 
tant changes have occurred. These lines, formerly 
handled by the furniture dealer, are entering the com- 
mercial stationery stores, and now we are confronted 
by a situation which would have been unbelievable ten 
years ago, viz., that the furniture magazines are call- 
ing upon their readers to awaken themselves from 
their Rip Van Winkle slumbers and recover the office 
furniture business, the bulk of which they have already 


lost to the stationery stores 


[It is importa te levelopment which has at- 
ained a ve 1 e in this field, viz., the 
lvance of metal office furniture. Ten years ago metal 
office furniture little known, but within recent 
ears anu mport tories have been estab- 
ished. Sev these ries manufacture metal 
furniture exclusivel Some of the brightest minds in 
the office equipment industry are in metal furniture 
manu facturit here are also several well known 


ture who have equipped 
ture manufacturing de- 


Ten Years in Stationery. 


lhe consideration of office furniture brings us logic- 


lly to the stationery store itself, in which the spirit of 
progress has been no less marked than in other depart- 
ments of the office equipment industry. The stationers 


have increased their line 1 extended their stocks 
until the stationery store practically a department 
store for the business mar The stationer is now the 
man to whom everyone turns for help in solving office 
problems. We do not tur! 


1 


adays—we ask the stationer what he has that will do 


a professed expert now- 


what we want to do—and frequently he drops in, looks 
over the situation and prescribes the remedy on the 
spot. The stationer in ten years has developed into 
the well-rounded man of affairs whose advice is sought 
in all manner of emergencies. He has developed by 
organization and has been developed by the force of 
circumstances—and the very business which in a 
slower generation was the haven for bookish old men 


has been forced into the drive of the latter day spirit, 


when old men become sprightly and young men see 
I o 7 
visions of better things and bigger opportunities yet 


to come. 
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HOW TO GET AND KEEP A CUSTOMER 


Story of Contest Held by New Orleans House Among Members 


of Sales Staff 


Interesting Papers Submitted, That of the Winner 


Being Here Quoted in Full With Extracts from Other Papers. 


Editor's Note. 
paper on “How to Get a Customer and How to Keep Him,” 


striction was that no paper should contain over four hundred words. 


salesmen and heads of departments:selected from among the employes 
with a view to attaining a better knowledge of selling goods. 


being requested to judge the merits of these papers, 


tervals for educational purposes, and especially 


ten papers were submitted, and the editor of Office Appliances, 


first place to paper No. 1 


We take occasion here to compliment the Dameron-Pierson 
The frequent 


closely reflected in the thoughts of these ten men. 


The Dameron-Pierson Company, Ltd., of New Orleans, 
submitted by the members of their sales organization. 


to determine the best 
The only re- 
organization is composed of 
meets at regular in- 
In this contest 
has given 


La., recently held a contest 
Dameron-Pierson sales 


The 
The organization 


of the company. 


Company upon its excellent business practice, which is so 
reference to truth, courtesy, service, enthusiasm and fairness 


indicates the principles which are employed in the conduct of the Dameron-Pierson business. 

The paper selected as the best was chosen because the writer goes straight to the point without preliminary, and sets forth 
specific principles which are applicable to any business. He expresses high business ethics and covers a wide range of pertinent 
using the telephone accentuates a point which should be impressed upon 


ground. His reference to the tone of the voice when 


all of us. 
the author is, of course, unknown to us. 


How to Get a Customer and How to Keep Him. 


‘¢4 AKE a customer by persistently calling at- 
tention to the goods you sell and ever- 
lastingly emphasizing the high character 


of those goods, and, of even more importance, the high 
character, honesty, progressiveness and reliability of 
the firm selling the goods. Having in this way 
attracted a buyer to your store, see that you live up 
to the reputation you have endeavored to create. Ad- 
here to the truth in all of your dealings with all people 
who come into your place of business. Try to create 
in the purchaser’s mind the impression that he can 
rely upon what you say, that you are taking a real 
interest in his wants and trying to sell him only what 
you think he really needs, and not something merely 
for the purpose of making a sale. Be patient; study 
your prospective customer's peculiarities, avoid dis- 
cussion which has the slightest tinge of unpleasant- 
ness, and never dispute with him except in a very 
polite and considerate manner. Always remember 
that ‘A soft answer turneth away wrath.’ All of this 
can be done without being obsequious ; and while being 
just and standing firmly for the rights of your firm, 
you can generally avoid giving offense to the pur- 
chaser, who will almost surely be pleased with the 
treatment accorded him, and leave your store with 
the favorable impression that makes a customer. 

“Keep a customer by showing a personal interest 
in his orders and by prompt and careful execution of 
his work. Be sure to give his smallest request earnest 
attention and at all times evince an appreciation of his 
orders no matter how small they may be ; remembering 
that what is a small order to you may be really impor- 
tant to him. In your personal dealings with him, do 
not imagine for a moment that you have his trade in 
your pocket, but always bear in mind that it is only by 
close attention to his wants that you can retain his 
business. 

“When not in personal contact with your customer ; 
that is, when talking over the ‘phone or writing him 
letters, be just as careful, bearing in mind that the 
tone of your voice through the ‘phone will indicate 
whether you are ‘grouchy’ or whether you desire to 
In writing, be careful of the tone of your 


please. 


It affords us much pleasure to present to the readers of Office 


Appliances the paper awarded first honors. The name o! 


letters, remembering that, in case of a dispute, any 
expression in writing will give lasting offense unless 


tactfully written.” 
* * * * 


Each one of these papers contained matter of merit 
and gave evidence of considerable care and thought in 
told a little 


preparation. The writer of paper No. 2 
He learned 


story, relating how he secured a customer. 
in the Sunday paper of two gentlemen who were about 
to start a business in New Orleans. Early Monday 
morning he called on the building manager, found 
who the new firm were, the character of their business, 
where they were from and what bank they would do 
business with. He located the gentlemen and asked 
them to call, which they did, and after showing them 
through the plant the salesman got permission to 
submit an estimate. The furniture department then 
made a floor plan of the prospective customers’ of 
fices, attaching to this photographs of all furniture to 
be used, and of the safe also. Samples of printing, 
lithographing, embossing, etc., were submitted. The 
upshot of the matter was that the house made a cus- 
tomer. 

The writer of another paper brings out the fact that 
a customer can be induced to buy against his will, but 
unless the sale develops final approval a permanent 
customer has not been made because he is not in sym- 
pathy with the house. 

The writer of the fifth paper brings out the very 
pertinent point that a customer often does not know 
the most economical way in which to order. The seller 
in such case should always call this matter to his atten- 
tion in a tactful way, showing him the best quantities 
and sizes to order so as to enable him to get the best 
prices. The same writer suggests that no customer 
should enter a place without someone paying attention 
to him by a pleasant word. Such acts of courtesy 
cement friendship, on which much trade is founded. 

The author of paper No. 6 concludes with the fol 
lowing advice: “Efficiency and service of the highest 
order will keep any customer on the books, for today 
the public demands and expects this above everything 
else. All orders should therefore be taken and entered 
intelligently, and their quick execution and delivery 
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should be the constant ambition of the house, since in 
this line everyone wants what he wants when he wants 
it. The motto of the house should be, ‘Don’t merely 
sell—satisfy.’ ” 

Contestant No. 7 brings out the point that no single 
plan or method of conducting business will result in 
getting enough customers to make the business pay, 
nor can the efforts of any individual salesman or of 
ficial produce enough customers without the co-opera- 
tion of the entire sales and office force to produce a 
well drilled organization. Another point he makes is 
that the wise buyer always considers the merchandise 
The price is usually 
Finally, the 


offered for sale and the service. 
considered last, not first, as many think. 
same writer savs that a customer once secured can be 
held indefinitely by handling his everyday require 


ments, large and small, with the same enthusiasm, 


courtesy and promptness extended to him when he 
placed his opening order. 

Contributor No. 8 concluded his paper with the ad 
vice that dealers should charge a good price for goods 
of quality, give customers the service they necessarily 
expect, and let them see that their interests are the 
interests of the house, and that the ideals of the house 


are to please the customer and serve him to the mutuai 
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advantage of both. This is the way to keep a cus- 
tomer. 


No. 9 is a believer in making a pleasant first impres- 
sion. Much depends, he believes, upon the ability of 
the salesman to impress himself favorably on the cus- 
With regard to keeping a 
customer, he tells us that a customer may be kept by 
strict attention to his wants, prompt service, and by 


tomer at the first meeting. 


giving always that courteous attention and quality of 
goods by which he was first won. 

an admirable tabloid of 
to hold a customer. He says, “Once sold, hon- 
together with service and the 
are the essentials neces- 
will, confidence and 


One of the writers gives 
how 
esty and fair dealing, 
goods to meet the demands, 
sary to get a customer’s good 
business.” 

\nother contestant summing up the keeping of a 
‘To keep him, be honest—give al- 
be courteous, obliging 
and attentive to the customer’s requirements. If any 
give where right 
Having done 
these things, the house and the customer should enjoy 
a long continued and profitable business together.” 


customer Says: 


ways all promised in a trade; 


misunderstanding should arise, 


should be given, but not any more. 
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WHO SELECTS THE TYPEWRITER? 





Some Points Regarding Certain Developments in the Typewriter 


We rl 1. 


HEN the typewriter was first introduced it 
was necessary for manufacturers to furnish 
operators to do the work their ma- 
chines. Out of this necessity there later grew ar- 
rangements for schools to teach the operation of type- 
These schools were, to an extent, 


upon 


writing machines. 
backed by or favored by the several manufacturers 
of typewriters, and students of each school were ex- 
pected to become familiar with the operation of that 
especial machine which the school had adopted as its 
standard. 

At first manufacturers were expected to provide 
operators for the machines they sold. When the close 
relation with the schools was established, manufac- 
turers still expected to furnish operators for their 
But the typewriter came so rapidly into 
that the manufacturers were relieved 
Shorthand and typewriting became a 


machines. 
universal use 
of this duty. 
profession followed by thousands. 

The profession of shorthand operator and typist, 
like every other trade or profession, soon became, to 
a considerable extent standardized; and with a great 
demand came more than a corresponding supply, so 
that there are two operators for every available posi- 
tion, with a keen demand at good salaries for those 
who are really masters of their craft. 

The adoption of practically the same keyboard by 
nearly all typewriter manufacturers eliminated such 
advantages as might have existed in special keyboards 
and the training of special operators for the exclusive 
handling of one make of machine. At the present time 
typewriting machines have become so standardized 
in keyboards that an operator can, with a day’s prac- 
tice, use any machine which employs the so-called 
standard keyboard and in twice the time operate any 
machine. The only manufacturer who has any ad- 
vantage, if it be an advantage, is the one whose ma- 
chine has a keyboard different from that of others. 

In the early days of the typewriter the training of 
operators arose from necessity. In later years it was 
followed because of its influence upon the purchase of 
machines, the choice of the machine in those days be- 
ing generally left to the operator. Even if operators 
did not in all cases determine the selection of the ma- 
chine, they greatly influenced it. 

Such a condition of affairs had its disadvantages. 
Since operators were constantly changing their posi- 
tions employers were confronted with an ever-recur- 
ring demand for a different make of machine. An ex- 
pert operator on the A machine might get a new job 
in two or three months and his or her successor might 


demand a B machine, declaring she could use no other. 
This led to much changing of machines and to at- 


tempts to secure operators to fit the machines—a sys- 
tem which was far from satisfactory, since many op 
erators were not competent and the occasional com 
petent one might demand that the employer lay out 
$100 on a new typewriter before her sevices could be 
made use of. 


7 Modern Ideas Bring Changes. 
With the standardization of the keyboards of most 


of the leading makes of typewriting machines, a 
change has come in the matter of employment and the 
selection of machines. It is no longer necessary for 
the operator to have the machine to which she has 
been accustomed. She may prefer it; but she cannot 
demand it, because she can master the touch and op 
eration of any standard machine in a few hours, the 
keyboard being the same as the one on which she 
learned. 

A business office should no more be at the mercy of 
its operators with regard to the make of its typewriters 
than of its bookkeepers as to the name plate on the 
standing desk or of the secretary as to the name of 
the swivel chair in which he sits. Operators are em 
ployed to work with the machines which are already 


instailed ; and purchases of such machinery should be 


made on the basis of intrinsic and economic value, 
without regard to the prejudices of operators. If art 


operator can not get the quantity and quality of work 
demanded from the perfectly good equipment alread) 
installed, then a new operator should be called in. 

Proprietors of commercial schools follow commer 
cial education as a business, and under present condi 
tions they have few advantages to offer the manu 
facturers of standardized or semi-standardized office 
machinery., They may graduate 1,000 students on the 
Johnson machine and discover later that 990 of them 
are using the Martin machine. If the student is prop 
erly trained, he is competent to run either machine or 
any one of five or six others. 

The typewriter, like other articles of equipment 
should be purchased in the light of the buyer’s best 
judgment upon what he regards as considerations of 
merit and adaptability to his business. Certainly, n 
other office machine gives greater or more important 
service in return for its purchase price than the type 
writer. It is the father of office equipment in the 
modern sense, and it has been refined by skill and com 
petition to a point where it answers the needs of office 
people more perfectly, probably, than any other offic 
the known machines 


features of merit that 


machine. All of well have so 
many they deserve the careful 
study and understanding of those who buy them, a1 

their selection for any and all purposes obviously 
should not be left to individual preferences or per 


sonal predilections of employes. 
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BUILDING A DEMAND ON QUALITY 


A Situation Arising from 
ing of Furnit 


HERE is among the best class of dealers in 
fice furniture, and among leading manufac- 


furniture lines, a consistent and 


effort to build up a demand for their goods 
and to ignore as far 


along the line of quality as pos- 


sible the element of price in bidding for business. In 
competitive contests where large contracts are in- 
volved, the element of price is necessarily one of the 
principal considerations ; for it is the desire of all cor- 


porations, public institutions and offices to secure the 


necessary equipment at as low a price as is consistent 
practical utility in the goods purchased. In the 


gy up 


with 


case, however, of individual orders for the fittin 


of private offices and the offices of small concerns, 


business and professional men, considerations of cheap- 
fact, 
lvertises himself by his surround- 


ness need not prevail. In they should not pre- 


vail, for every man a 


ings as much as by any other method of publicity. 


There is a strong and consistent effort on the part 


of manufacturers of office furniture and well informed 


progressive dealers, to educate the public through ad- 
vertising into an appreciation of what is and what is 
e and home furniture. 


in the homes but 


not good taste in offic Harmony 


and good taste are coming not only 


also in the offices, and men are certainly as much 


terested as women in comfortable and harmonious 


surroundings. Personally a man’s home is of less im- 


portance to him so far as its furnishings are concerned 


than his office, since he spends so few of his waking 


hours at home and so many in his office. It 1s not 
necessary, of course, in all cases, or even in the ma- 
jority of cases that office furniture be of the finest 


quality obtainable, but the business and professional 
the importance of having its fur 


and suitable to the business and 


stands 


public under 
nishings harmonious 


the circumstances of the user. 


\ few years ago ideas of period office furniture 
and notions of style and 
of. Desk 
gener: al de signs, 
which should be of the severely plain and practical 


harmony were hardly thought 
1 chair manufacturers adhered to 


furniture 


certain 


the idea being to construct 


sort, whe ideas of ornamentation were subordinated 


and, in fact, suppressed. Some of the higher priced 


goods were ornate. Most of them were extremely 
massive and heavy \ change, however, is coming 
over the spirit of office furniture manufacturing. Styles 


which were offensively ornate are being toned down, 


and the severely plain designs have been rounded and 
lightened up until there is more of symmetry and har 


mony in f the leading office furniture designs 


Influence of Period Designs in Office Furniture. 


Not the least of the influences which hav: = 


to bring about this change for the better in office fu 


Observations Made at a Recent Me 
ire Manuf 


actu-ers in Chicago 
construction, is the development of the period 
This idea has 
nufacturers of furniture 
until recently has any consider- 
in office furniture 
masters of style designed 
for use in homes, and the designs of 
French masters of the cabinet maker’s 
any practical use when 
it modifications of these 
emish and French designs 
A Grand Rapids 
some very attractive Doric, 
of office desks, 
modifica- 
This manufacturer has 
achieved much success with his English suite, espe- 
and trust companies which Have wait- 
His agents 
ery encouraging sales of 
such companies, who 
this style for the out- 
Doric style is more 
y and massive, yet with 
a strong character of ornamentation. 
The Colonial suites follow the severely plain lines of 
\ Cincinnati manufacturer is 
his different periodic 
styles of office furniture. These are modifications of 
the Sheraton, Art Mission and other styles, which 
have been emphasized for a number of years by manu- 
facturers of household furniture. But office furniture, 
by reason of its use and the established lines into which 
it has fallen narrower field for ornament, 
hence compels facturers to lay less emphasis 
more upon the practical 
relation of the article to the use for which it is de- 
a modified style which is at 


niture 


style idea in furniture construction. 


long been adhered to by 
for the home, but not 


able development been achieved 


lines. To be sure, the old 
their goods only 
some of the 
art were far too ornate for 
applied to office furniture. Bi 
different styles in English, F] 
have been successfully achieved. 
manufacturer has devised 
other suites 


English, Colonial and 


chairs, directors’ tables. et These follow 


tions of the different styles. 


cially for banks 
ing rooms and offices for the use of ladies. 
number of 
style 


have made a 


these English 


goods to 
readily see the advantages of 


fitting of women’s rooms. The 


suitable for men, being heavy 


and vigorous 


early Colonial times. 


achieving much success with 


offers a 
manu 
work and 


upon ornamental 


signed. This results in 


once tasteful, pleasing and harmonious. 


Dealers cannot en i hasize too strongly the impor- 
tance of good taste and harmony in office surround- 
When the stranger enters an office he derives an 
things he sees. He may 
that impression, favor- 
able or nevertheless present in his 
mind. Such rangement of office fur- 
as will tend to create a pleasing and homelike 
impression is of ortance in all offices. A 
arranged office helps to make sales, to estab- 

lish credit, an ne’s position in the com- 
professional world. Those who fail to 
cardinal principle are missing one of 
sive men acutely realize 


ings. 


instant impression from the 


not understand what creates 
ttherwise. but it i 
a selection and a1 
niture 
extreme 11 
properly 
1 to maintain « 
mercial or 
understand this 
-h more progres 


the things whi 


and practice 
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THE MAN IN YOUR STORE 


A Strong Appeal for Encouragement and Careful Training of Men 


and Women in Minor Positions 


By E. St. Elmo Lewis, Vice- 


President and General Manager of the Art Metal Construction 
Company, Jamestown, New York. 





AISING the efficiency of 
men in the factory through 
training is an_ accepted 
principle, but raising the efficiency 
of the man the counter is 
still looked upon by a great many 


people as vain theory. 


behind 


Men continue saying you can't 
Can't 


teach a salesman to sell. 


train salesmen! A man put it 
tersely the other day when he said, 
“Anything that can be learned can 
be taught.” You are buying cash 


registers, adding machines, insur 
ance policies from men who have 
been trained in these sales schools. 
You can train a salesman to become 
more efficient. You can take a 50 . o 
per cent salesman and make him a 

go per cent man. You can't do it by leaving him to the 
absent treatment of a salesmanager whose idea 1s to 
train salesmen by giving them a sample case and turn- 
ing them loose on a territory, or by putting them be- 
hind a counter to learn salesmanship at the expense 
of the customers. The old try-and-fail system broke 
down. 

The education of the employe is absolutely neces 
sary. While we are in our private offices conning 
yesterday's comparison of sales with last week’s, and 
last week’s sales with the week before, and this date of 
this month with last month’s, and this date of the vear 
with last year’s, and we are cudgeling our brains for 
an explanation for the decline, our salesmen are down 
stairs making or breaking us. Why? Because they 
come in contact with the public pocketbook, the public 
heart-beat and the public mind. 

Do you ever take your people into your office and 
Do you ever find out the good 
Do you ever call a man up 


talk over business? 
points as well as the bad? 
instead of calling him down? Try it. 
ful effect. Mr. Whelan, of the United Cigar Stores 
Company, said the other day: 

“There are several phases that we try to impress upon 
We tell them freely that they are the most 


It has a wonder- 


our employes. 
important people in the institution. 

“In the first place, no transaction is complete until the 
customer is satisfied.” 


It is another, and I believe a 


Just think that over. 
more satisfactory way, of saying the customer is al- 
ways right, which has been generally attributed to 
Marshall Field: . 





Elmo Lewis. 


“AS a fact, he always is 


matter ol 


right, when you understand what right 


means When you understand the 


customer is wrong, the chances are it 


is because you haven't conducted th 


sale in a way thoroughly to acquaint 


him with what he should expect, and 


every misunderstanding you _ have 


with the customer is your fault 


“Second—The customer comes first 
in the estimation of the house, be 
cause on him our very existence 
depends 


employe comes next, 


“Third—-The 
because on him depends whether or 


not the customer stays. 


“Fourth—The stockholder last, be 
cause if the other two are looked after, 
automatically taken care of.” 
Think of it—the stockholder last! Why, I do not 
believe that there :s one man in a hundred in business 
tuday who wouldn’t reverse that proposition. If he 
didn’t, he would make it worse by putting the em- 
ploye at the bottom and the stockholder first and the 


he is 


customer in the middle. 
The Man on the Other Side of the Counter. 
let us analyze the management a moment in its rela- 
tion to the man on the other side of the counter. I can 
take any store, go into it five times, and pick ten things 
in which it is deficient, from the standpoint of manage- 
ment, and 99 out of 100 will agree with me, whether 


the management does or not. If you think you are 


efficient, you might ask yourself these questions: 
1—Do you provide means for using all available knowl 
edge of stocks, of the hiring of people, of their proper 
compensation? If you think you do, how many investiga 
tions have you made in other stores in other towns 
within the past year? How do you 


and 


cities of this country 
know? 

2—W hat provision do you make to see that knowledge 
furnished your employes is properly utilized? Do you 
how to handle themselves and their work? 
them? Do them how to do it 
you leave it to their 


show them 


Do you train you show 
efficiently, or do individual 


How do you know the knowledge is used? 
do you give any r 
who do use 


most 
initiative? 

3—As a matter of concrete fact, 
compensation to those 


special concrete knowledge 


wards in increased 
properly and efficiently the 
that you give them? 

4—Have you anyone in your store, or any department 
in your store, beside your buyers, to whom you provide 
liberal means for acquiring knowledge by scientific in 
vestigation about anything but markets? 


There are several reasons for inefficiency in the 
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ordinary retail shop. I will show you how | go at the 
proposition, and I am going to give you some little 


personal experiences. 


stories of 
Faults of Employes. 

There are three faults upon the part of the employe. 
Understand I do not hold the clerk blameless, but | 
hold his training to a stricter accounting. 

First—There is the lack of interest upon the part 
of the employes. 

I walked into a jewelry store the other day, dis- 


Now, l 


had an idea that I might like to purchase a Christmas 


tinguished for its class or “carriage” trade. 


present for a member of my family. I went there 


not to look, but to buy. There was a man at the 


repair department who squinted at me through his 


1 


rle as I entered, then went on with his work. 


SOS} 
\nother clerk, the Pompadour Paul style, you know, 
stood behind the counter, sticking rings into a tray. 
Understand, he was sticking them in—putting them 
back into inventory where they don’t make anything. 
He threw me a glance, literally “threw.” A couple of 
young gentlemen of quite superior tonsorial appear 
ance were standing in the rear of the store holding a 
chaffing soiree. An older salesman was putting silver 
ware away ina glass case. I walked over by the gen 


tleman who was sticking rings into the tray, and | 


looked at him quite intently. He never moved an eye- 
lash. I walked around the case, past the man who was 
putting silverware away, and I stopped long enough to 


look at 


very important matters. 


a silver cup. He, too, was considering other 
I went around past the two 
gentlemen, who were discussing the latest tango step, 
and I came up on the other side. I passed the watch 


repair man, and went on out the door. Forty-five dol 
lars went with me. 
Second The next Fault of the emplove ts lack of 


courtes 


Che nited Cigar Stores Company have made 

Phank u’’ famous from coast to coast. There are 
a few st s in tl town noted for the lack of cour 
tesy of their clerks 

Of course it doesn't really make any difference ex 
cept that discourtes annoying to gentlewomen when 
they prefer to pay cash for a purchase, that they 
should be subtly remt ded by a frigid indifference that 
their trade is not considered as good as the charge 
trade 

Phi The next thing ts the lack of training of 
emploves 

s show hundred wavs lack of know! 
edge stock, lack of knowledge of store procedure 
inabilit ) answer ordinary questions about store 
policy 

Fourt Then there ts the one weakness on the part 
of the stor ick of attractiveness. 

Now, attractiveness is a relative quality. I would 


that attractiveness of the store is 


suggest 


ness for the class of people which you wish to reach 
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Broadway has standards of attractiveness which differ 
from those of Fifth Avenue. 
Fifth—There is the employer who is satisfied with 


what he knows himself—that his own experience has 
taught him. He has got an ingrowing mind, and in- 


growing business. He dries up and passes away in 


one generation, and sometimes in much less. Let’s 
forget him—he doesn't count 

Sixth—Then, there is the employer who fails to 
apply modern methods. 

Modern methods are those which have been tested 
crucible of retail experience and 
rhe efficient employer de- 
He wants outside 


and tried in the 
found successful today 
velops the open-minded attitude. 
advice and suggestion. 

There 1s anothet class of employ ers who are not con- 
temperament. They have a complaint 
On the unwept 
ashes of that Complaint Department rear an Efficiency 


structive by 


department. Kill yours tomorrow. 


Department, where, instead of calling men down, you 
will call them up; where, instead of making black 
marks for men’s mistakes, you will put down red 
where, instead of placing 


the blame for things not being done, you will show 


marks for their successes; 
your people how to do them properly; where, instead 
of a black book, you will have a white list and an 
honor roll; where, instead of envelopes going out con- 
taining discharge slips, you will have red letter days 
when you will send letters of commendation to the 
people behind the counters who, because of thinking 
learn and do, have devel- 


oped the business beyond what 


and because of a desire to 
you could have time to 
rom this Efhciency Department will go 


out a new, helpful, suggestive and constructive influ- 


do yourself. | 


ence that will help you to actually realize why you are 


successful; to realize why you have failed when you 


have failed; and will bring home to your people your 
unity of interest with them in the creation of a better 
as well 


store for themselves as yourself, by satisfying 


the customer. Put the big stick away. Most men will 
follow you if you like them, for then they'll probably 
like you. They won't follow you merely because it 
pays, because sentiment rules the world. That is the 


reason so many pea politicians are successful—they 


are popular 


An Efficien Department will discover why a clerk 
is put in the blank book department, when as a matter 
of fact he is fitted for the furniture department. 


The constructive attitude towards the development’ 
[s the manager willing to 


Wanamaker and Stewart 


»f an organization is vital 


ranization 


bend to the o1 


did, or does he think a frozen face is dignity? 


\re you willing to back the judgment of your peo- 
ple to the limit, as you are willing to back your judg- 
ment of yourself? Do realize, and does it make 


you humble of mind and contrite of spirit, when they 
Are you a light to 
your shadow so dark that they stumble 


ling to give what they ask 


fail, that you picked the failure? 
their feet, or 


in vour error? Are vou wil 
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and a little more, for you are working with a larger 
fund of experience and mind and heart? If you are 
willing, and remember, then, I say you are a manager 
of men. 

This Efficiency Department will bring you face to 
face with another problem, of realizing that while 
what you are really paying for is to get all of the work 
out of these people you can, they are working for the 
same thing that you are working for—for a reward. 
Put your day’s wage on a basis of results, and, when 
they do better than you expect, give them a bonus 
put an incentive ahead of them. Make your people 
realize they are working for the business. 

Two Types of Mind. 

There are two types in the world, as the great Eng- 
lishman, Wells, pointed out in his book, which I think 
“The Discovery of the 


every man ought to read 


Future.” 
present and past. It is 
and 


‘The mind which thinks of the 


retrospective. It interprets things of the present, 


gives value to this and denies it to that, entirely with rela- 
tion to the past. 

“Such are accountants, financiers, 
of the Most men are in 


tradition, knowing little of the 


actuaries and lawyers 
bondage to 


things 


smaller type such 
real significance of 


when they happened and as they happened, but working 


through inflexible tradition 


“There is another type which discovers the future. It 
foresees and plans for the tomorrow It is the creating, 
organizing master type. Today is tomorrow in embryo 
It is youth against age. It is the mind unsated with su 
cess. It makes for progress. It is the mind which says, 


care of itself 


will take 


Prepare for tomorrow and today 
business—the 


thinker of and 


master creator 


It is the 
moulder of sentiment It 


mind 


is the vital mind as against the 


} 


dead-as-dust It is the which creates, against the 


mind that merely imitates.” 

It is, after all, the idea mind that does the big things 
of the world, that makes the two blades of grass grow 
where the one has grown before; that puts the ever- 
lasting kibosh on the fallacy that today is but history 
repeating itself. It is the mind that knows life flows 
like a river. 
of yesterday. [Even as | speak, our life is undergoing 
The will enter to- 
morrow morning is not the store you left tonight. The 
customers had the customers 
you will have tomorrow, even if they are the same 
people, bearing the same name. Their minds have 
r for better depends if 


The waters of today are not the waters 


its creative evolution. store you 


you last night are not 


changed, whether for worse o 
you change with them. 

The new era will leave nothing to chance. The old 
era left all the chance to God, and then grumbled. 

A correspondent who passed through that experi- 
ence of the Japanese in Manchuria told a story. In 
the battles that were fought there, he kept in clos 
contact with the Japanese commanding generals. One 
of them was Kuroki. One afternoon he found the 
general fishing in a little stream back of headquarters, 
for minnows. The roar of battle filled the air, and 
yet the great general sat placidly fishing for minnows. 


The correspondent said: 


Ar? i) 
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“General, you don't seem to be worrying much over 
this great fight going on.”’ 

The general looked up and in that smileless serenity 
which masked his Oriental soul, said: 

“This battle was fought two years ago, in Tokio.” 

Planning the future is forecasting, instead of apolo 
gizing. It is efficiency against system in business. 
Even as you read this the insurance companies can tell 
you how many suicides, how many deaths are taking 
their toll. 

Vocational Guidance and Sclection. 

I would ask you to read Von Munsterburg’s “Indus 
trial Efficiency,” and find out how he, the psychologist 
from the laboratory, has been able to pick the kind of 
people that ought to be put at typewriters, how he has 
picked linotype operators, how he picked by the stand- 
ards of psychology, telephone operators. 

Forecast the future for every employe that enters 
your store. 

This vocational guidance is the attempt to note and 
deflect the human tendencies before they get an oppor- 
tunity to spoil trade behind the counter. 

[ would teach the insider and the outsider what the 
store stood for. I would put them in sympathy with 


Mr. Wanamaker did. He 


everyone understand what the object of tl 


it. I would do as makes 


ne store 1s 


Just read this, one of his statements of policy: 


“Very early in our career, we impressed upon the 1 


and upon our own people that this store was different 


‘l—It would not importune anyone t ly. 

2—The prices of goods were put down at the beg 
ning to the lowest point that they could be sold fo 
there was no underground way to get them \ll we 
the ground floor from the first 

“3—The goods were genuinely trustworthy Si 
were S Id ror s¢ onds, evel | the per ple coulk 
the difference 

4—A sale Id be cancelle money gotte 
easily by return of what failed to please 

‘S—New, fair and most agreeable relations were 
lished etween the purchaser I the seller, the pe 
the rich, the wise and the I 3 there was 
itism.’ 

\sk some of your own people what your store 


stands tor. Make a research among them tomorrow. 


It doesn’t make any difference if you have only one 


ask him to put down in writing what your store 


CICTK, 
stands for. You may be surprised, shocked, and some 
of you may be gratified. 


We are 


when the hungry markets of 


entered upon a new era in business, an era 
| this country are not going 
to be so tolerant of second-rate service for first-class 


when education and discovery are to 


prices, an era 
train our people in the fundamental distinction be- 
tween price and value—when we are not going to be 
content to tolerantly permit the crook and the crank 
to live with us at the same price as the honest and the 


sane man. We are going to know that only that is true 


which is useful to life; only that is good which is good 
for the soul’s health; only that is profitable which 


benefits the mind, the body and the soul of men. 
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CONVINCING EXPRESSION IMPORTANT 


Principles of Speech Often 


Use 


; to Know Its 


pression of thought by the medium of 


spoken, written or printed words is undoubtedly 
life 


one of the most important acts of daily 


which men and women accomplish. By the expres- 
sion of our thoughts we influence, control or entertain 


The art 


music. or sculpture, 


others of verbal expression is greater than 


or painting, for it embraces the 
the 


very essence of thought itself, and thought 1s 


creator of all arts. In school we learn the customary 
three R’s and, e out, secure a smattering of 
nathematics, and perhaps two 


nt and modern; and all schools 


ancient historv, higher 
or three ] ingu 
profess to give us a certain amount of training through 

oa 


what is known as English literature—a training which 


is devoted quite largely to the history of writers, but 


very little to the writings themselves, to the art ol 
expression and the reasons why thoughts placed 
certain order are convincing, strong and graceful 
Robert Louis Stevenson said, “Write so that the fool 
can understand you and the wise man will understand 
you also.” The wit of Stevenson was always kindly 
ind he more nical writer has said that to his 
mind the art of expr n is the art of using words 
pe 1, 
Ut Sd 
Prob. every reader of this magazine can sympa 
thize te » has sometimes been misun 
erstoo not ng paid enough attention t 
the stvle of his « xpre When we reflect that m« 
of the misunderstandings in the world | 
that a1 ? 1 en we realize that these mis 
cle é faulty expressiot n on 
both s e bi realize how tremendousl\ 
wastetul it not to know how to talk and to write 1n 
1 W ( ses the thought one wishes 
to conve 
he nt f the typewriter treniend tl 
ied thi espondence and encourage 
quick and methods by the multiplication of ma 
chines ters. It may be argued that 
ur let e in this way gained in freshness and 
in ce! qualities, and that they are more like 
he spoket rd than they were when every letter had 
to be written by hand with a quill pen. To an extent 
this n ( but it seems to us that we have lost 
more than we have gained so far as the art of expres 


We certainly are neglecting brev 


ity without greatly adding to the fullness and « 


ness of our expression [ime was when a letter could 


time cover the entire subject 


litely. 


Least 


Effect of Good Expression on Busu 


[hose Who Pro 


Understood by 


Things which we habitually do fall into grooves, so 
that we follow the same habits day after day. This 


applies to letter ll as every other duty. 
We 
formula of words day after day. Who is not familiar 


Blankville, Ill. 


writing as we 


answer our letters automatically, using the same 


with the following Jones, Dear 


Sir: Yours of the 17th inst. received and contents 
noted,” and so on, winding up with the stereotyped 
“Yours truly, Blank & Co Phere is about as much 
character to such letters as there is to a row of postage 


stamps and, if anytl re less interesting. They 


are cold, emotionless, precise and, as a rule, unneces- 
sary The writer who humanizes his letters and puts 
a little ginger and person into them gives the im- 


pression of the man who greets us at the front door 


| awtewdad as 


with his hand extended lakes us teel at home by 


his own fireside. 

One writer has suggested that in order to get the 
result one wishes one shoul rget everything he ever 
has heard about the art of letter writing except that 
he must be courteous, sincere gnd convincing. 

These princip Id tru f editorial writing, of 


neeches and addresses 


essay writing 
nd, finally, of the ting idvertisements, in which 
irt millions of dollars are ted every year through 

reless, faulty « 101 [he man who writes a 
fault tter v ( ress his entire thought 

the rig own time and that 
of the on Che general writer 

10 mistreat s way wastes only the 
time of the reack it the writer of advertising who 
does not st convincing way 
wastes not ot ’ reader, but the space 
in the p which the advertiser 

for the ~ practice to pick up a 
ma ine every d turn to t vertising pages and 
; the lvertise ts ut those which so 

ppeal vidness and interest 
f expre \fter having picked 
out these ements let us analyze them and find 
out why they interested u [If we can discover the 
( n we shall have taken 1 first step toward mas- 
tering a better method of « < pression all our own. 

} person or wn individual manner 
of expre oe thi . 4 erson injects into that 
method some of his individu an individuality that 
is different, just race ire different. Yet there 
are general principles which govern all methods, which 

| 


strengthen and which weaken none. 
Nothing will pay bigger dividends than the study of 


this art of expression 





OFFICE 


SPARKS 


FROM GLEN BUCK’S ANVIL 





@ The man who reads is the man who 
leads. 

@ He didn’t get the job—because he 
was over-schooled and under-learned. 

@ Experience is the name that men give 
to the total of all their blunders. 

@ We talk a lot about imagination in 
business these days—because there 1s so 
little of it there. 

@ It’s the merit of the product—and not 
the merit of the salesman—that must de- 
termine the eventual success of the sale. 
g An appetite for good books is as nec- 
essary to the growth of mentality as is 
an appetite for good food to the growth 
of the be dy. ‘ 

g All great action comes from that rare 
ability which deals with the task at 
hand as though it had never been dealt 
with before. 

@ Our own yesterdays hang about our 
necks like millstones. We travel with too 
much accoutrement. We leave today to go 
over into tomorrow with too heavy a load. 
@ Little men build business creeds. Big 
men smash them. Out of the materials 
of the past they select only that which 
is required for the building of the new 
structure. The rest they discard. 

@ Whatever we may think of orthodoxy 
in other departments of business, 1t must 
be to every thinking man an intolerable 
thing in advertising. Here success de- 
pends upon doing in a ditferent way. 


Glen Buck is thinker, poet, orator and adver- 
tising man. He forges some fine things on his 
mahogany anvil in the Michigan Boulevard 
Building. Some of his good forgings have been 
for Van Houten, Ford, Butler Bros., and other 
leading business men. 

I have known Glen Buck, aristocrat, for 
fourteen years. He never once agreed with me, 
which may account in part for his success.—E. J. 
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FOREIGN DEALERS AND AMERI- 
CAN MANUFACTURERS 


Criticisms of Some Practices Said to 
Be Common to Certain American Firms, 
and an Account of One or Two Unpleas- 
ant Experiences.—By a Foreign Dealer. 


HE industry of office appliances has become one 
of the big factors in the American export field 
Hardly a month passes that this magazine does 
not receive some complaint as to the methods of Ameri- 
can manufacturers in carrying on their foreign business 
This is not a general indictment of American office appli- 
ances conditions, but instances have become so frequent 
that it should be a matter of much concern to the trade 

Suyers abroad in some instances have had considerable 
difficulty with manufacturers on this side. Sometimes 
these difficulties have led to suits and to a discontinuance 
of business relations. When such things occur with a 
few American manufacturers the buyer abroad is likely 
to suspect all Americans and is inclined to have scant 
patience when small annoyances follow more serious ex- 
periences. To show the attitude some manufacturers take 
it is apropos to relate the particulars of a case which re 
cently came before a legal tribunal abroad, resulting, ac- 
cording to our advices, in favor of the foreign company. 
The case involves a shipment of goods from a concern in 
the United States to the concern abroad, and the particu 
lars as related to us are as follows: 

“The foreign concern had been in the habit of obtain 
ing its goods on sight draft agaist documents through the 
bank in its own city, and had always met its obligations 
on demand. After a shipment or two it was discovered 
that the manufacturing concern in America was not send- 
ing the stuff as ordered, and was also charging more than 
it had quoted in writing. The buyers wrote, complaining 
about this, and claiming the overcharge, and, anticipating 
that the American manufacturing concern would probably 
give better attention to the orders if they had some money 
on account, sent them a bank draft for £100. Another 
shipment of goods came to hand and there were still the 
same overcharges and unsatisfactory filling of orders. The 
foreign concern then wrote another very strong letter 
early in March, setting out the overcharges, and at 
the same time pointing out that, owing to the unsatis- 
factory manner in which the orders, etc., had been dealt 
with, and the overcharges, before any further shipments 
were dispatched the American concern was to cable 
whether or not it would adjust the overcharges. In the 
meantime a shipment of goods had left America, ten days 
after the American concern had received the letter set- 
ting out the overcharges, which letter included the bank 
draft for £100. When this shipment arrived the foreign 
buyer discovered that credit had not been given for the 
£100 sent, and that the same overcharges had been re- 
peated. On the date of the arrival of this shipment the 
buyers received a cable from the American company in 
answer to the letter referred to, telling them not to send 
any more goods until they adjusted the overcharges, and 
the cable read: ‘Will adjust.’ The local concern, feeling 
some doubt about their position, decided, after consulta- 
tion with the bank, to cable: ‘Refusing shipment unless 
cable bank making reduction six hundred dollars over- 
charged, also one hundred pounds paid’; to which they 
received a cable: ‘Accept shipment; full credit made; bal- 
ance shipment coming.’ They cabled again the next day 
‘Insist reduction,’ and received reply: ‘Impossible make re 
duction; balance order in transit per last cable.’ The 





rn cabled again: ‘Adhering first cable; use- 


foreign conce 
less shipping; will order elsewhere,’ and at once 
effect: ‘Ownership last shipment 
accepted manufacturers’ association will re- 
future wherever sent.’ ” 

an attempt to bluff the buyer. There is no 
association of the kind. The upshot of the whole matter 
was that the foreign dealer stood his ground and the seller 
Upon 


certain 


received 
reply to this \merican 
bank; unless 
ject all your 

Here was 


orders 


had to go abroad to defend himself in the courts. 
his arrival he called upon the buyers and made 
statements, one of which was that if a man succeeded in 
taking another down in America the latter would merely 
remark, “Well, you did me this time, but look out that 
I don’t get even with you on the next occasion.” If he 
succeeded there would be a good laugh over the matter 
and the parties concerned would probably go and have 
some refreshments together. Statements like this, pre- 
tending to voice a business principle in America or any 
If the instance had happened 


through the same 


other country, are absurd. 


American it would have 


Australia, 


gone 
and would 


to an 


process as it did in resulted 


have 


in the severance of all business relations between the 
buyer and that particular manufacturer. The American 
manufacturer lost his case in the Australian courts and 


the shipper had to pay. Our correspondent, in conclud- 
ing his letter, says: 

“My object in mentioning these facts to you is 
to bringing about a better state of affairs. 
\mer- 


with a 


view, if possible, 
Our market is undoubtedly a valuable one to the 
ican manufacturers, and all that tends to interfere with 
the free dealings between the two countries is a serious 
matter alike to both nations.” 

Office Appliances knows to an absolute certainty that 
the statement made by the American as being typical of 
American business practice is a libel on the character of 
men. Those indulge in sharp 
practices here find that their victims make an 
their business relations at once, and give them no other 
There is no country in the 


American business who 


end of 


occasion for sharp dealings. 
world where business practice is built more upon efficient 
America. There is no country where the 


in business is More appreciated, nor is 


service than in 
value of service 
there any country where a man can with more assurance 
put his the men with whom he is 
dealing, but it is important here, as everywhere, to make 
started. 


interests in hands of 


investigations before business transactions are 
There is assuredly no association of dealers or manu- 
facturers, or any group of men, who approve such business 
practices as outlined in the foregoing letter. It is barely 
referred to were 
concerns do not have 
on open account, and shipments are 
the name of the bank to secure the latter 
for money advanced. The practice of the firm with whom 
has dealt is not typical of American 


that the machines owned by 


Some 


p< yssible 


the bank sufficient credit 


to get the money 


therefore put in 


our correspondent 
business methods. 

Houses abroad should make the same inquiry here as 
they do at home as to responsibility of those with whom 
they deal, and not brand all men of a nation as crooked, 
remembering that evil and evil report travel upon swift 
wings, while that which is good and normal and honest 


makes sure but more deliberate progress. 


Books Big Rebuilt Order. 


J. E. Lambie, general manager of the Anglo-American 
Wholesale Typewriter Company, 136-137 Long Acre, Lon- 
don, W. C., England, the London Whole- 
sale Typewriter Company of New York, recently booked 


branch of the 


an exceedingly large order of rebuilt typewriters, an order 


which would have been large even for normal times 


APE isi 
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head of the house of F. 


Krogh Beyer, 
t part of his early youth in 
s connected with one of 


Chorvald 
Beyer at Bergen, Norway, spen 


von 


where he wa 
the leading Chicage Mr. Beyer speaks and 
writes the language of this country like a native, although 


the United States, 


houses in 


he has lived in his native co since he was a young 
man 
» = * 
" Ralph L. Bauer of Lynn, Mass., is an enthusiastic 
automobilist He recently secured a limousine the like 


said, exists-nowhere else in the world. It 
comfort, even to the 
that Mr. Bauer got 
trip to San Francisco 


of which, it is 
equipment for 
We 


could make the 


has every possible 


cigar lighter suspect 
that he 


in it next September 


electric 


this car so 


" W. R. Fox, head of the Fox Typewriter Company, 
Grand Rapids, Mich., is himself an expert machinery man. 
built the iter he created a prosper- 
ous machine tool bu still conducts in con- 


Before he Fox typew! 


siness, which he 


nection with the manufacture typewriters. 
> a * 
" H. C. Miller, head of the Stationers’ Loose Leaf Com- 
pany of New York and Milwaukee, is one of the pioneers 


Miller was one of the first 
men to see the possibilities of the leaf business. 
His company own Moorehouse patents, 
which were purchased years ago on his advice and recom- 
He himself is an inventor of many practical 
the inventor of the 


in the loose leaf business. Mr 
loose 
owns the well kn 


mendation. 
loose leaf devices, and he is said to be 
first practical round back loose leaf ledger. 


* a . 


* Miss Marian Foulkes is one of the women who have 
earned a place in the Inner ( of Office Appliances. 
Miss Foulkes is the employment manager of the Reming- 
ton Typewriter Company at Milwaukee, but she is more 
than that, for she is an expert saleswoman, and occasion- 


ir¢ le 


ally leaves the office and comes back with an order for 
several machines. The Remington people say she does 
not hesitate to sell from fifteen to twenty machine from 
time to time 


- oo 
Charles R. Fargo of the Wilson-Jones Loose Leaf Com- 
of the best known Elks in this sec- 
Exalted Ruler of the Elks 


pany, Chicago, is one 


tion of the country He is 


Lodge of Oak Park, a prosperous and thriving organiza- 
tion with a large membership The Oak Park Elks 
recently held their annual banquet, where it was Mr. 


to introduce William 


evening. 


Exalted Ruler 


toastma 


Farzo’s privilege as 


[. Williams as 


ster of the 
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Beer” 


Every business has its “morgue” - its files of correspondence of too little use for 
place in the main office, yet too valuable to destroy. And in many offices these old 
papers are bundled together and left to the none too tender mercies of dust, time, 
handling andthe Janitor 
Globe-Wernicke Transfer and Storage Cases were designed to remedy this condition. 
They take care of the “dead and dying” correspondence of years ago. You can well af- 
ford to pay their trifling cost for the service they give when some forgotten letter is wanted 


and wanted quickly 
They are made sturdy and staunch and possess that same unit construction and stand- 
ardized size and appearance which ne the Globe-Wernicke Units you are using for 
the active files in your front office ‘rite for our book on Filing Equipment No. 199. 
The Globe “Wernicke Co, Cincinnati 
Mfrs. of Sectional Bookcases, Filing Equipment (Wood and Steel), Stee! Safes, Stationers’ Supplies 
For Sale by Agents in over 2,000 towns Freight prepaid 
Branch Stores: New York. Chicago, Philadelphia. Boston, Cincnnati, Washington, D. C 
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Three striking examples of the effectis 
the cover of the house orzan of the 


This Fast A 


e use of the human factor in adver 
Safe-Cabinet Company In each of t 





Let Your Bookkeeper Try | 
uto-Step Index 
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London Letter Delayed. 


For the st time since our London correspondence 
commenced, the regular letter from England failed this 
month to appear in time for the publication day of the 
magazine We are of the opinion that the fault does not 
lie with our correspondent, whose energy and efficiency 
have never been found wanting. Some unforeseen acct 
dent has delayed the letter, and to our regret we must 
go to press this month without it. 

Friends Abroad Remember Us. 

Office Appliances acknowledges the receipt of an inter 
esting letter and photograph from Louis Fournier-For- 
quignon, a former subscriber of Office Appliances, who 


was not long Rue des 
Petites-Ecuries, 
Mr. 


secretary in 


ago a typewriter dealer at 34 


Paris, France. Shortly before the war 
sold his 
the main headquarters of the southern zone 
The photograph 


Mr. Forquignon is the 


Forquignon business. He is now sergeant 


at Versailles, very near Paris. shown 


herewith was taken in his office. 


Behind him is the map which marks 


of the various troops during the 


man with the beard. 


the position two 


months Mr 


past 


Forquignon states that the army offices are 


equipped it superi manner. The typewriters used 
ire entirely modern and the duplicating apparatus is of the 


first order. Our correspondent’s knowledge of typewriters 


and othe e equipment apparatus makes it possible to 
carry e work of the office with very satisfactory 
results 

Mr. Fo gnon states that when the war is over he 
expects to enter business again, and it is probable he will 

















Staff at 


Sergeant-Secretary Louis Fournier-Forquignon and 


French Headquarters Near Paris. Fournier-Forquignon 
is the Gentleman With the Beard. 
open negotiations witl rst class American manufactur 
ers il S concerns send him offers in the office 
applian line He desires to be put in touch with any 
American houses wl wish to be ready to enter a cam 
paign as soon as hostilities are ended. 

Office Appliances presents its grateful acknowledg 
ments to Jacob Ehrlich of Vienna for several interesting 
post cards which are now popular in Vienna. The chief 
of these, of urse, are portrait pictures of the Emperors 
Franz Jose f Austria and Wilhelm of Germany The 


Wilhelm bears his signature with the motto, 


Franz Josef bears his signature 
Unitas”—tran 


“Vivibus slated 


sends us a 
Vienna Chamber of Com- 
merce and information con- 
cerning economic conditions in Germany and Austria. The 
paper also gives the viewpoint of the Germanic allies with 


also 


With Ehrlich 


printed communication from the 


Forces United.” M1 


Industry, which gives some 


regard to the causes of the war. 

Office Appliances extends its cordial acknowledgments 
to Frederic Hoffman of Berlin, for two packages of eur- 
rent German periodicals, which give a great deal of infor- 
mation from the German side on the history of the pres- 
Kriegs-Echo, Ulk, 


Nim mich mit, Deutsche 


ent war. These periodicals include 


Die-Woche, 


Kolonie und Heimat, 


Kriegszeitung, Zeitbilder, Bet Illustrierte Zeitung, and 
Der Welt opie gt l 
Lieutenant Back a Prisoner of War. 
T 


It is with feelings of relief and thankfulness that Office 
to time of the safety of 
of course, from whom 
the war began and some of these 
return from the fields of carnage. We were 
thankful, however, to receive a letter the other day from 
Lieutenant Back of Austria, who is a 
prisoner of war at Krasnojursk (Vojenni gorodok) Siberia. 
Lieutenant Back Landsturm Infantry Regi- 
No. 29. While his situation is not one in 
which he can, as an Austrian officer and patriot, desire to 
find himself, nevertheless, his American friends will rejoice 
a chivalrous enemy, in whose 


Appliances learns from time 


friends abroad. There are many, 
we have not heard since 
will not 
Ernst Salzburg, 
is an officer of 


ment present 


that he is in the hands of 
ire his life and health are safe 

Back’s request, Office Appliances will be 
at his present address in Siberia. 


\t Lieutenant 


: 
irwarded to him 


New Royal Agency at Petrograd. 


Wolfgang F. Block of Moscow, Russia, general agent 


the Royal npany, has appointed Lier & 


Rossbaum as Royal agents the city of Petrograd. It 
is said that these gentlemen are experienced typewriter 
met 


Good Royal Business in Japan. 
Maruya w | Ltd 
['ypewriter Company in Japan, 


order for Royal type 


7_P general agents for the Royal 
have recently sent a large 
The firm is one 
pewriter dealers in Japan, 


and they have done some excellent constructive work for 


vriters al 


supplies. 


the most progressive of ty 


present 


the company they rep 
New House in Petrograd. 


\ new office equipment shop has been opened in Petro- 
grad for the sale of various lines of office appliances. The 
Sierkoff, Office Appliances, and 
street. The shop that 
Holy & Co. was closed 
stock has been purchased by the 


Mr. Sierkoff, who made a great num- 


name of the firm is | S 
the address is 16, Nikolaevskaia 
previously belonged ( \ 

last July and the « 


previous manage! 


ber of friends an the customers of Von Holy & Co. 
The house of E. S. Sierkoff, Office Appliances, has been 
in existence since t 25th of July, and gives promise of 


good Although the business has no 


considerable amount of capital, the character and reputa- 
guarantee the integrity 


making progress 


1 
} 


tion of ft 


le owner i1s 
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of the business. For eighteen years he was manager of 
the well-known firm of Kameéensky Bros., Lubianka, Mos- 
cow, after which he took a situation with Georges Block 
& Co., Miasnitzkaia, Moscow, later becoming manager of 
the Tashkent branch, where he remained for seventeen 
years. His extended experience has given him an inti- 
mate knowledge of the business, and has supplied the 
opportunity to make numerous friends among customers 
in Petrograd and in the provinces. 

American manufacturers who desire to open an agency 
in Petrograd should communicate with Mr. Sierkoff. 


American Safes in Smyrna. 


During 1913 for the first time, American safes, through 
the agency of the United States consulate general, found 
a place upon the market of Smyrna, Turkey. A dealer rep- 
resenting other foreign houses was induced to make trial 
orders in the United States, and he is so well satisfied that 
much is hoped for the future of this business. This dealer's 
interesting report of his experiment with American safes 
is as follows: 

An earnest effort is being made to establish the Ameri- 
can safe permanently in Smyrna. After much correspond- 
ence the writer has been appointed sole agent of large 
safe manufacturers for Smyrna. A consignment of four 
safes of medium size has been received recently and they 
have given satisfaction as to workmanship and solidity of 
appearance. A second order for small sizes has gone for- 
ward and the goods will be received in due time. The 
writer hopes that the American safe will in future find a 
good place in Smyrna. In order to answer the require- 
ments of the market it has been thought advisable to alter 
the safes slightly. In place of the usual combination lock, 
the safes intended for this market are provided with a key 
lock and the wheels have taken off to be replaced 


by a pedestal furnished by the buyer. 


been 


Good Market in Santos, Brazil. 


The American consul, Mr. Summers, writing from San- 
tos, Brazil, states that Brazilian merchants are interested 
in American office equipment, and if conditions can be 
made right, they will no doubt become customers of Amer- 
ican office equipment manufacturers even more generally 
than in the past. 

Most of the 


Portuguese is the language of the country. 
American 


understand English, hence 


reply in 


do. not 
should 


importers 
Portuguese or French to 


merchants 
The system of weights 


inquiries from importers in Brazil. 
and measures in Brazil is the metric system, and goods 
may be shipped f. 0. b. New York or c. 1. f. Santos in 
large quantities. 

Mr. Summers says that there is a large market in Santos 
for such goods at the present time, and that a commercial 
traveler handling office equipment lines could place good 
He must speak the language of the country, how- 


orders. 
ever. The majority of the stationery houses in Santos 
have almost no stock left and must look to the United 


States for their supply 


French Expert Offers Organization. 

We take pleasure in presenting herewith the likeness 
of Anthony Roux, president of the Chambre Syndicale de 
la Mécanographie. For twenty-one years he has had a 
typewriter agency in Paris and more recently has taken 
up the sale of calculating machines. As a result of the 
conditions brought about by the war, Mr. Roux no longer 
to represent the manufacturers whose lines he 


wishes 
Accordingly, he offers his organiza- 


formerly carried. 
tion, his established trade, and his long years of experi- 
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ence to American office appliance manufacturers of high 
Mr. either an exclusive 


proposition for 


standing. Roux will consider 


agency France and its colonies or some 
other arrangement whereby the assets of his organization 
under conditions to be determined later. 


may be used, 


American 
Mr. Roux in care of Office Appliances, 508 Tribune Build- 
ing, New York, N. Y. Mr. 

America during January to investigate thoroughly 
him and appointments may be 


manutacturers who are interested may address 


Roux intends to come to 


such 


propositions as interest 


made through the eastern branch of Office Appliances. 
The Roux establishment has a large store with ample 
Rue Monsigny, 


* 


show window space and is located at 13 


near the Credit Lyonnais, in the heart of a busy business 


district of Paris. The windows are devoted to attractive 


displays of typewriters, calculating machines, typewritet 


ribbons, carbon papers, etc. On the main floor are the 


company’s display rooms, offices of the members of the 


sales department, and then the cashier’s office and account 
ing department, which are separated from the other dé 


partments by partitions with steel gratings. In the rear 


are the packing and supply departments, which are pro- 


vided with bins and compartments containing the ma- 


terials for boxing and wrapping typewriter papers, carbon 


also metal boxes for packing typewriter 


papers, etc.; 
ribbons 
The filing cabinets con 


On a floor by themselves are 


taining in form for ready reference the records gathered 
during twenty-one years of business; also the private 


offices of the officials of the company. These offices are 
separated by partitions with frosted glass. 

In addition to these departments the firm has a stock 
compartments for containing the ma- 
and with bins for repair 


ring department, which 


room fitted with 
chines as they are unpacked, 


parts. Then there is the manufactu 














M. Antony Roux. 


polishing and 
In this 


has all the latest machinery for cleaning, 


repairing typewriters and calculating machines. 


department there is a specially constructed apparatus (the 
Mr. cleans office machines by 


a chemical 


Roux) which 


solution, 


invention of 


which is constantly re 


used until it has evap 


means of 
filtered automatically and may be 
orated. 

Of course, the 
expert mechanical service necessary to keep machines in 


company has all the modern tools and 
the best possible condition. 

American manufacturers who desire to get in touch with 
Mr. Roux with a view to utilizing the broad facilities of 
his organization will do well to write immediately to the 


New York office of Office Appliances. 
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A JAUNT TO THE 
FAR EAST 


THIRD AND FINAL ARTICLE 


3y Samuel E. Hilles, President, The 
Sam’l C. Tatum Co., Cincinnati. 
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AGASAKI was naturally one of the five ports of 


Japan opened by Commodore Perry, for it was 
the only town where the Dutch and Chinese (no 
other foreigners) were allowed to trade. On the tiny 


Island of the water-front, was the 
prescribed home of the thrifty Dutch, who for more than 
two centuries, from 1641 to 1858, enjoyed, or one might 
in view of the gross humiliation and frequent 
trade with 


Deshima, directly on 


better Say, 
martyrdoms, endured an exclusive foreign 
Japan 

The influence, also, of a few noted Europeans sent out 
as surgeons to the settlement, one or two in a century, 
was very far-reaching in its after effects upon Japanese 
exclusiveness., 

In one night coming up the west coast of Kyushu, the 
chief southern island of Japan, daylight found us passing 
through the narrow but picturesque strait of Shimonoseki, 
separating from the principal island of Hondo, and with 
out stopping, we soon passed over its racing tidal water 
into the famed Inland Sea, with its many enchanting is- 
mountains. 


passed through narrows of so 


lands and 

At one place we little 
width that a semaphore signal on shore is used to show 
pilots if the way is clear, for it is dangerous, with a 
tidal current of 
hour. Near this, but ‘ 
counted at one time sixty sailboats, studding the match 


wooded mountains, dark seas, and white 


miles per 


in a beautifully widening bay, | 


swirling sometimes quite ten 


less view of hizh, 
sprayed shores. 

At Kobe, on the m 
by the war and 
made a sensation in our thoughts, out of all pr: 
to the the sheet, for having 
reach of late English papers, the rapid devolopments of 
the four days since leaving Shanghai came as a di 
tinct shock to all our passengers. The English papers of 
Kobe—The Chronicle and The Herald—I found far above 

_ 


the average, and reminding one of the best papers of Eng 


orning of August 5, we were start 


news, Sunday morning extras certainly 


yportion 


small size of been out of 


very 


land or Scotland. 

Journeying northward still, I went through from Kobe, 
a night’s comfortable ride by rail, to Tokyo, and in cross- 
ing this metropolis of Japan was impressed with the size 
and beauty of the new railway station, nearly ready for 
occupancy; it would compare favorably in size and set 
ting with almost any I have seen, and speaks eloquently 
regime in Japan. 

Nikko The Splendid. 

The “Nikko mirumade, Kekko to iu na”! 
“Until you have Nikko, do not say splendid”! So 
to Nikko, 90 miles to the north, I devoted my last day of 


for the new 
Japs say, 
seen 


sight-seeing 


For four (originally forty) miles out from this famed 
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mountain village, a magnificent avenue of cryptomerias 
lines the wagon road. 

Here I was indeed in the center of Buddhist and Shinto 
sanctity. 

The thick groves of these noble trees were most im- 
pressive. At Nara, near Kyoto, I had seen fine trees, but 
here were hundreds of giants, towering up many of them 
over a hundred feet, four or five feet in diameter. These, 
called in America and England, the Japanese cedar, are 
quite similar to the red-wood of California, and are of 
great value for building, though quite brittle. 

In Nikko, under the protecting shade of such guardians, 
are set the wonderful temples, which beggar description. 
By an old decree the chief priest of Nikko is always to 
be a prince of the Imperial blood—and in various ways 
the Government aids in keeping up these magnificent 
shrines, than which there is, perhaps, nothing finer east of 
\gra, India. 

Here at the feet of these stately sentinels lies the dust 
of abbots and bonzes, of shoguns and samurai, the cham- 
pions of a system that is passing away. 
only in 1870 that the foreigners were al- 
Nikko, s told by a missionary—a 
lady who has lived there for 25 years, that under these 
noble trees, and within sound of the great bells calling the 
hours or summoning the priests to their worship, it was 
Phillips and Dr. McVickar held the first 


Protestant in Japan 


[It was first 


lowed to visit and I wa 


Brooks who 
service 
ted Bridge; for me the trees 


music, had a 


I did not cross the Sacred 


and tumbling cascades with their liquid 

















Baronet, G. C. M. G., 1835-1911. 


Hart, 
Here is the tribute the Chinese have put upon the memorial: 
“Inspector General of the Chinese Customs.—Founder of China’s 
Light House Service.—Organizer and Administrator of the Na- 


Statue of Sir Robert 


tional Postoffice.—Trusted Counsellor of the Chinese Govern- 

ment.—True Friend of the Chinese People.—Modest, Patient, 

Sagacious and Resolute, He Overcame Formidable Obstacles and 

++ me maa a Work of Great Beneficence for China and the 
orid.’’ 





greater charm than the works these devotees, beauti- 
ful as their creations wer their gold and lacquer, and 
bathed in the incense of a th not ours. 

Collier's Weekly of November 21 contains an interesting 
photograph of the white-clad ests crossing this remark- 
able sacred red bridge on their way to ceremonials in one 
of these wonderful shrines of Nikko, at the time of Japan’s 


entering upon the war, more especially for the capture of 


Tsing-tao In the most sacred Temple of Iyeyasu, the 
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declaration of war was then announced to the spirits of 
the imperial ancestors. 

There is also a most interesting article by 
mah Scidmore, lately returned from Japan, in the “Out- 
look” for December 23, 1914, on “Japan’s Platonic War 
With Germany.” I commend it as one view of the treat- 
ment of a foreign foe 
called “heathen” nation. 

In 1902 a great avalanche of 
mountain slide into Lake Chuzenji, eight miles away, and 
nearly 2,500 feet higher, carried away the older bridge 
this valley and scattered the re- 


Eliza Ruha- 


and its local subjects, by a so- 


water, displaced by a 


and many houses in 
mains for a hundred miles towards the sea. 

The wonderful road to the lake was a hard climb of five 
miles from the end of the car line, and only misty views 


of its unusual beauties, and none of the superb Kegon 
waterfall of 250 feet, rewarded me for personal and 
perspiring persistence. 

The road was being prepared for a visit of the Em- 
peror, who thus joins the throng of pilgrims to this 

















Palace at Honolulu—Now Used by U. S. Government. 


part of the sacred and 


lake isa 


yourney 


Japanese Mecca, for the 


supposedly soul purifying from all parts ot the 


empire, 
Homeward Bound. 
Upon finally embarking again on August 5 at Yokohama, 


found French, German and 


our last port in Japan, we 
Austrian reservists on board, called home on short notice 
and thus bringing us face to face with one of the many 
phases of the great European duel. 

It was only after leaving the inner harbor that we 


learned. through a dispatch boat, of England’s declara- 
tion, and that of Japan came later, when we were on the 
high The including the 
reservists themselves, a feeling of sadness. To think that 


a score of them, friends in 


news upon all of us, 


sea. put 


these fine fellows, more than 
the embassies of Tokyo, or in business life in Japan, were 
probably to march against each other, on murderous Eu- 
ropean battlefields, clear on the other side of the world! 
—but on the “Korea”—with the Stars and Stripes at the 
stern, all was harmony, though there was no mood for 
levity, and occasionally I found one or another gazing 
thoughtfully out upon the peaceful sea. 

For days we got no further news whatever; but finally 
wireless bulletins from Honolulu were given us each 
morning, for an appetizer before breakfast, and we quietly 
took our impressions, favorable or unfavorable, according 
to our sympathies. 

On board, at least, there was peace; “Tros Tyriusque 
mihi nullo discrimine agetur’—(Trojan and Tyrian shall 
Vergil’s Aeneid )— 
an American boat, 


be treated with no distinction my me 
were on 


one and all rejoiced that we 
and had no occasion, as the steamer just preceding us, to 
slip stealthily in, through the Golden Gate, to the coveted 


goal of American soil. 
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Sells Royals in Greece. 


C. N. Cofinas is at the head of the Athens office of the 


Levant-American Commercial Company, and to his per 


sonal activity much of the Royal typewriter success in 


Greece is due. He recently secured large orders for 


Royals from the Greece railway department, financial de 1 
partment, National Bank of Greece, Railway Clerks’ Asso 
ciation, and from the Light, Heat and Power Company of 
Salonica, one of the newly acquired Grecian cities. He 
has also sold typewriters to many large commercial and 
professional houses in Athens and many other places. Mr 
Cofinas is a well-known and influential business man of 
Athens. 


ing American 


He spent several years in New York City study 


business methods and has an intimate 


knowledge of Greek 
methods, and he 


typewriter requirements and busi 


has made a fine record in selling 


ness 
machines. 

Royal Gets Government Contract. 

M. Nissen-Lie, 

Norway, secured for the Royal Typewriter Company the 

the 

the departments of finance and justice. He 


enterprising Royal agent, of Christiania, 


exclusive typewriter business with Norwegian gov- 


ernment, for 
sold 
offices throughout Norway. 


has also many Royals for use in the civil service 


The Market in Brazil. 


The L. C. Smith & 


a report from its own agent in Brazil, who states 


Bros. Typewriter Company has re 


ceived 


that the country is not in a position to welcome market 


seekers. Conditions, the agent claims, are unfortunate 


because of the mismanagement of government finances 
and the off of the coffee and rubber markets. It 


is stated that the cessation of hostilities in Europe 


cutting 
would 
do much toward remedying the situation. 
American Typewriters in Vienna. 
American consul at Vienna has sent word to Syra 
that the 


The message 


The 


cuse typewriters are wanted in Austrian capita! 
was transmitted through the Syracuse traihc 


bureau 


Would Sell American Goods. 
Chakersey & Co.. Allahabad, 


samples and prices O!f various 


K. M India, state tl 


de sire 


goods for the 
| he y 


commission 


they 


purpose of securing orders from customers will 


undertake an agency business on a small 
bankers’ 
that those 


them at 


basis, and will give reference for security if r 


quired Chey desire desiring further particu 


lars communicate with once. They will handle 


lines of perfumery, soaps, stationery goods, cutlery, pic- 


ture post cards, jewelry, underwear, hosiery, handker 


chiefs, etc 


Malleson Returns from Abroad. 

T. T. Malleson, 
writer Company, recently returned from a trip to Englat 
Scotland He Edinburgh, 


calling at various 


export manager of the Royal Type 


and visited London, Glasgow 
and other cities, branch offices of the 


in England he was agre: 
outward appearances that 
seemed to 


Royal Company. On his arrival 


ably surprised to find from all 


conditions seemed nearly normal. Everybody 
be hustling about his own affairs, and there were very few 
empty stores and houses, and with the exception of a few 
than usual and an occasional ambulances 
bringing in the little 
the great strife that is being carried on across the channel 

He tells us that Mr. Knox, Royal manager for 


Great Britain, is getting himself well established and will 


more troops 


wounded, there was indication of 
new 


be very successful in his new position. 
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OUR TRADE WITH ENGLAND 


Observations of an American Specialty 
Man in Great Britain.—By A. L. Jones, 
of the Bert M. Morris Co., San Francisco. 


OR a little less than a year preceding the outbreak of 
the European war, I was representative in England, 
for the Sengbusch Self-closing Inkstand Company of 

Milwaukee, Wis., and witnessed the partial demoralization 


of trade during the early stages of the international com 


plications on the other side of the Atlantic. Pending the 
outcome of this great clash of arms, it is difficult at thi 
moment to realize just what is wrapped up for us in the 
future. Although the prospect is not encouraging for the 


present, and until there are signs of a turn in the tide of 





A. L. Jones of the Bert M. Morris Co., San Francisco, Cal. 


trade depression, our judgment must be based to an ex 
tent upon the supposition as to what the future may 
hold In any case, I observed that probably no other 
one branch of the English industries so quickly suffered 
when that country opened hostilities with Germany, as 
did the stationery and allied trades—not alone in the ma- 
terial demoralization of business, but in the sudden realiza- 
tion, when all imports from Germany were stopped, of 
how completely the English market had been dependent 
upon German and Austrian manufacturers for many and 
various articles of stationery and office appliances 

Directly the war began it was interesting to note how 
quickly the results of tl | 


narily Germany and Austria exported to England enor- 


kade were noticeabl: Ordi 


mous quantities of most essential lines of stationery, all 
kinds of glassware, inkstands, penholders, pencils, calculat- 
ing machines, dating and numbering appliances, perfora- 
tors, check protectors, stationery, hardware, and most all 
kinds of office appliances, printing trade requisites and 
numerous other articles pertaining to the stationery and 
allied trades. In fact, a large percentage of this class of 
stationery commodities was supplied by Germany and 
\ustria and, as a consequence of shutting off the importa 
tion, the dealer found some inconvenience in the inability 
of the British manufacturer to supply these classes of 
goods, and frequent inquiries almost immediately ap 
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peared in the trade journals requesting information as to 
where and from whom such office appliances and sta- 
tionery could be obtained. 

However, the inconvenience thus suffered did not retard 
their efforts to place a complete and effective boycott on 
all “made in Germany” goods, and on dealers who con- 
tinued to handle them. The vigor with which the differ- 
ent associations are pursuing this course is well exem- 
plified by their action in placing at conspicuous points a 
notice in all retail and wholesale houses to the effect that 
“Hereafter not a single item of German-made goods 
will be sold in this establishment Only British-made 
wares, or those of a neutral and friendly country will be 
exhibited.” 

Therefore, the war of commerce has only just begun, 
and the American manufacturer has, it is needless to say, 
the advantage, and I need hardly add that already the Eng- 
lish dealer is looking t \met! 1 for those supplies which 
have heretofore come from Germany and Austria. 

After the war commenced I was asked by several prom- 
inent stationers in London for the names of firms in 
America whi ld supply certain lines of stationery 
nce that American man- 
facturers now have opportunity such as never has 
presented itself before to broaden the field of their distri- 


spc lalties Tr) S OI tseit 1s e@Vv c 


ution of American-made office equipment in Great Brit- 
ain. But in the meantime the English manufacturers are 
making extensive preparations to cope with present neces- 


sities, and, indeed, several ies within my own ob- 
servation immediately commenced the installation of ad- 
ditional machinery to care for the emergency in the hope 
that they can grasp and retain a share of the trade which 
heretofore has gone to other countries. This is the begin- 
capture by Englishmen 
of the business w pening of the war, be- 
came non-existent so tar as Germany and Austria are 


_¥y 


ning of a policy 


concerned. 

The fact that the American manufacturer should not 
overlook is that the present inability of English manu- 
facturers to cope with the situation in all probability, is 
only temporary. They are not permitting anything to get 
away if they can prevent it. If the American manufac- 
turer will rise properly to the occasion and prove in a 
convincing manner that we are prepared to supply this 
additional trade, as we are already doing on many of our 
office appliances, a business that will automatically re- 
peat itself with substantial increases from year to year 
can be acquired. However, it must be remembered that 
at present no greater nor more patriotic campaign to 
increase ‘the manufacture of British zoods was ever 
inaugurated. Therefore Americans should strike now, 
and strike hard, particularly so, those who have enjoyed 
but a limited business in this market, nor rest content with 
initial success that may appear to come far too heavily 
to be permanently retained. 

A reference to statistics will show, irrespective of ex- 
isting conditions trade with England in 
office appliances has increased in the last few years. 
This is ample evidence, not only of the favorable impres- 
sion made by American office appliances, but the superior- 
ity of many of our products well; for instance, the 
American typewriter and filing devices, whose success 
encourage the expectation that we may further strengthen 
our future position and effective enlarge an already val- 
uable trade. This trade may necessarily be somewhat de- 
pressed for the moment,.owing to the lack of transporta- 
tion facilities, excessive insurance, brokerage fees, etc. 
However, the American manufacturer will find it worth 
while to enrich the future possibilities at the end of the 
war, by making provisions for the immediate distribution 
means of getting in touch 


how ere atly 


of catalogues or creating some 


with the market 
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AMERICAN MACHINES WANTED ABROAD 


Prodigious War Expenditures Retard Productive Industry and 


Leave Opening for American 


Goods.—By Miss L. Reid 


Venice, Italy. 


VERYONE in northern Italy is discussing trade 

prospects for 1915. The feeling of pessimism that 

was so general in the summer and early autumn has 
given way to a more moderate judgment of the general 
situation. People, forced to leave homes and businesses 
at a moment’s notice in August, and to take refuge in a 
neutral country, as near their place of business as possible 
in order to watch over their interests, as far as this could 
be done, were most distressed as to what the future might 
bring forth. 

Today they have reckoned out what ready money they 
were able to save from the general smash and, adding to 
the funds that they have also retrieved, often at great loss, 
from the foreign banks, they are able to count up the time 
they “can hold out.” The necessity of- taking wife and 
family with them wherever they go, complicates the sit- 
uation considerably, and many men who would travel all 
over Europe to find work, are unable to do so because of 
the risk of leaving wife and child alone in a strange coun- 
try, where they cannot make themselves understood, and 
where the possible complication of the political situation 
makes everything uncertain. 

In spite of these considerations trade is beginning to 
revive. It is carried on in very prescribed and narrow 
boundaries, but there is no doubt that the panic which 
took place immediately after the war has given place to 
more considered reflections and that men who had believed 
that there was nothing to be done until after the war was 
over, have now reconsidered their pessimistic feeling and 
are eagerly looking for business. 

The type machine business has received a rude blow. 
No one has thought of making any purchase, however 
small, that was not strictly necessary. No new offices 
have been opened and thus the question of office furniture 
has not arisen. Hundreds of second-hand machines of all 
makes and kinds are advertised in the papers “for sale,” 
and there appear to be no buyers. There is no doubt that 
there is a further period of depression ahead in this busi- 
ness, too. 

People are, however, recovering their equilibrium, and 
the hotels are all full of business men, who have opened 
temporary offices there, where it is most convenient, in 
rooms in a first class hotel. A small room serves for an 
office, as the lounge and billiard room are always avail- 
able for the transaction of the less important business, 
while there is a certain advantage in having refreshments 
at hand if required, a sine qua non, in the great Latin 
countries. Thus the familiar click of the “rattlesnake,” 
as the Germans call it, is heard along all the corridors of 
the hotels, that instead of harboring rich American tour- 
ists and globe trotters of all kinds, are now glad to put 
up a humbler class of people, who are also in their turn 
thankful for the accommodation offered. 

It is probable, say business men, that the depression will 
lift on the continent of Europe, as it has already been par- 
tially lifted in Great Britain, where much business is ‘being 
carried on as usual, after the Christmas holidays. The 
neutral countries are very busy, and there is no doubt that 
they are taking much of the trade that belonged to bellig- 
erent nations. 

The factories both in Germany and Austria that were 
concerned in producing office appliances are for the most 


part shut down. Type machines, of German make, were 
already beginning to prove serious competitors to the 
American machine. It was acknowledged that the Amer- 
ican machine beat the German machine as regard work- 
manship, and any firm that fitted up its offices regardless 
of expense naturally purchased type machines of some 
standard American make. A number of considerations, 
however, made other firms take German-made machines. 
The first of these was economy. The second, patriotism. 
This did not play a very grand role in Austria, where the 
war ministry, needing new machines for the whole min- 
istry in the spring of the present year, gave the order 
to an American firm. A third and much weightier con- 
sideration which induced German and Austrian firms to 
buy German makes in many cases is the constant tamper- 
ing with the typewriting girls that is carried on in both 
countries. Agents for a machine bribe the girls with thea- 
ter tickets and other gifts and thus induce them to say 
that they cannot write upon a certain make and can only 


” 


—.” The employer is 





turn out perfect work “on a— 
always inclined to lay a certain weight on the utterances 
of his girls and in the firm belief that they really care for 
the appearance of their work, he buys the machine, quite 
unconscious of what has passed. 

In both Germany and Austria there is a great lack of 
workmen, besides this metals that can be used for the 
manufacture of cannon and other engines of war have 
been seized by the state as there is a shortage of all kinds 
of metal at this juncture. Lead is being even taken from 
the church roofs and used for making bullets. It will thus 
follow that when the present stock of machines is sold 
out, no more, or only very few, will be manufactured. The 
same will apply to the very flourishing trade of office fur- 
niture in Austria, or, to be more precise, in Bohemia, 
where the American models were imitated at a third of 
the cost. Now there is very little capital and the birch 
that was used for bent-wood furniture for offices will be 
used for stretchers and other hospital requisites. 


Practically all machines that are not of American make 
come from Germany, and the question now remains open 
whether the war will be over sufficiently soon for the 
Germans to resume their manufactures or whether it will 
outlast the supply of machines lying in warehouse and lay 
the market in the whole of Europe open to the American 
goods. The opinion that hostilities will last for some 
months, if not years longer, is general. If the frontiers 
remain closed for export and import trade, or so nearly 
closed as to render any attempt at trading almost vain, 
there will be an excellent prospect for the American 
machine and all the other goods needed for an office. As 
business is resumed, on a more or less luxurious footing, 
the most urgent necessities will be purchased as usual, 
and although there is no doubt that machines will be used 
until the last possible instant to save money, they must be 


replaced to carry on as usual. 


Thus a revival of business in this special branch may 
be expected very shortly, unless some very unexpected 
turn is taken by affairs. Office furniture ranks with shoes 
and boots as a business necessity today, even in the least 
cultivated countries, and, therefore, once the first scare is 
over, requirements for this class of goods in Europe will 
be almost as numerous as before. 





| 
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OFFICE EQUIPMENT IN BRAZIL 


Interesting Situation in 


g Account of 
Sister Republic—By Charles H. Pr 
le Jane‘ro 


f DD, 
) mio ( 


MMEDIATELY after the 


icles began to appear in American newspapers 


outbreak of the European 
war art 
telling of the wonderful opportunities that would now 
be ours in South Am 


South 


According to many of these 


erica. 


writers, American countries, being cut off from 


their usual European sources of supply, were frantically 


awaiting the opportunity of placing large orders in the 
United States on any terms and at any prices 


Latin 


War 1S < 


bly typical of other (American 


effect of 


Brazil is proba 


the yncerned. 


The fundamental fact overlooked by the American writers 


countries so far as the 


these countries are countries of exports and im- 


little of 
supporting except through the ex- 


is that 


ports. They do but their own manufacturing 


and they are not self 


change of their products for those of other countries. 
The war has paralyzed a large part of our export trade 


It is difficult to secure bills of exchange to pay for our 
products which are ready for shipment and which the 
world needs. This exchange situation, however, is slowly 
improving. But there are not half enough ships sailing 


this way to urgoes which Brazil has ready for 


export, and the 


situation shows no sign of im 
provement as yet 

When I was in Pernaml 
port and of the interior towns were 


The 


are in 


uco last month the 
houses of that 
hipment exporters of sugar 


the habit of going 


awaiting s 


with sugar 
are mainly English firms who 
to the English banks ane 
to pay for their 


r 
h bills today, 


1 discounting their bills on Lon- 
The 
and the sugar is therefore 


don purchase. banks are not dis- 


counting su 


sold. Som«e the cane in the interior is still uncut be 
cause it does not seem worth while to cut it. 

\ day - sail SO th ( Pe rnambuco is Bahia, wl h ord 
narily ships more cocoa than any other port in t world 
Save one and also exports tobacco, cotton and other 
products The cocoa and tobacco exporters here are Ger- 
mans and their market is Hamburg. Obviously this busi 
ness is paralyzed at present. Further south are Rio de 
Janeiro and Santos, where hundreds of thusands of bags 
of coffee are waiting shipment. 

The ability of Brazil to buy office equipment or any 


market 
And the 


along this 


thing else depends first of all on her ability to 


her own products and get the money for them 


country that can come to her assistance line 


will secure a large share her orders in return, and will 


deserve then are as good as they ever 


were, her planters are just as industrious, her merchants 
just as enterprising ut the war has upset isiness be- 
cause it s placed ernational commerce in a state 
The sale of typewriters, cash registers, adding and 
ilcula ichines is about half what it was a year 
ig The nited States now gets all of the business 
1s German competition never was strong in this line 
the gain does not compensate for the loss In former 
vears Germany has done a little business in typewriter rib- 
ns and carbon paper, and English manufacturers now 
set to be making an effort to capture this trade 
Europea! untries have heretofore sold large quan- 
ties in this market, both writing and printing 
aper. A deal business ought to be done from 
now on erican paper exporters who want this trade 
suff t accordance with importers’ 
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requirements, and who dor demand “cash with order.” 
The duty or é rniture is so high in Brazil that it 
is almost impossible to do a business of any importance 
this line, except in chairs. As a rule the better grades 
are preferred to low-priced goods. The sale for card 
index and se leaf devices Brazil is very limited. 
In a country the size of Brazil there is, of course, a 
large sale of pencils, pens, erasers, ink and other sta- 


heretofore come mainly 


tionery supplies. These have 
from Austria, Germany and Belgium, The present should 
be a good opportunity for American manufacturers to 
secure a share of this business 


it is necessary to pack strongly 
unloaded from the steamer 
up on a derrick and drop- 
ped without a concrete pier. Further 
than that it- is necessary—to follow in 
each instance the customer’s instructions as to packing, 
shipping documents. Mis- 
first order the 


As regards packing, 
enough so that cases may be 
into a lighter and later swung 
compunction on to 
necessary—very 
out the 


shipping and making 


takes on this point have often made a 
last. 


Credits in Brazil. 


Now as to credits: After an experience of a number of 
selling typewriters and other goods 
on monthly payments, I can say without hesitation that 
the average Brazilian merchant is as trustworthy as the 
States. Ordinary cau- 
Information regarding 
Brazilian be obtained 
Dun & Co. or from local banks. Generally 
well known firms here are just as sol- 
vent today as ever, but them short of cash 

banks throughout the world are short of cash. 
necessary to give fantastically long credits—not 
than would be given to firms in good 
United States On the other hand, it 
demand order. Cash with order, 


years in this country 


average merchant in the United 


tion is required in either country. 


the credit standing of firms can 
from R. G 
speaking the old, 
many of are 
because 
It is not 
longer probably 
standing in the 


is suicidal to cash with 


in view of the time usually required to make up the 
goods, ship them and get them through the custom 
house here, means that the Brazilian merchant wovld 
have to pay out his money six months before he even 


rd to do that even in nor- 
ianufacturer who demands it now is 
esteem. It is as though a clothing 


he £ oods 


and 


not likely to win his 

salesman had gone to San Francisco just after the earth- 
quake and said [I know tl through no fault of your 
own you are urgently in need of clothing. Pay me the 
money now, therefore, and months from now I will 


let you have t 


Manufacturers would do well to send special represen- 
with the expectation of 
tely, but rather to secure 
take advantage of opportunities as they 
method of building export 
ficiency. The representa- 
how to behave like a gen- 
ksureness and boasting, be- 


tatives to South imerica not 
doing large bus 
information and 


arise. This is the 


ing re ady to 


learn as well as teach and to give as well 
as take. If he cannot speak Portuguese, which is the lan- 
guage of Brazil, it will help him greatly to know some- 
thing of Spanisl r even French. If he will stay there 
long enough to study the requirements of the market and 
try to meet them; if he wv ook up the credit of the 
merchants in his line and grant reasonable terms of 
payment, neither taking advantage of their necessity 
nor allowing himself to be taken advantage of, and if 
his house will irefully fulfill his agreements, and will 
send him back every year so for a few years to follow 
up the first effort the business begun now will develop 
nto a lasting and profitable trade 
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TYPEWRITER TRADE IN 
AUSTRALIA 


Prominent Typewriter Man of Sydney 
Gives Interesting Facts and Suggestions. 


YDNEY is the most important business center in the 
commonwealth of Australia, and is generally recog- 
nized as the main center of the typewriter trade. By 

far the largest volume of trade is done in Sydney, one 
of the reasons being, of course, that the state of New 
South Wales, of which Sydney is the capital, has a much 
larger population than any of the other centers of Aus- 
tralia, and the territory is a very rich one, 

The typewriter trade has gone through a rather serious 
crisis during the last twelve to eighteen months. A new 
development in the trade for these parts arose about the 
middle of 1913 through the advent of a concern handling 
rebuilt typewriters. This organization was founded by 
two typewriter men of long experience who had been con- 
nected with one of the big dealers in new machines. The 
rebuilt concern got together a very live organization, 
many of whom had been for years connected with the 
trade. The result has been that it has apparently made 
good and is reported to have done very satisfactory busi- 
ness. Many well-known business'concerns have adopted 
these machines, and indications are that the business has 
come to stay. 

One of the evidences of the new development in the 
trade is to be found in the fact that practically all the 
typewriter dealers in Sydney are now offering rebuilt 
typewriters for sale. Many of them are running inde- 
pendent businesses under different names for the purpose 
of pushing these machines. 

Competition continues io be very keen among the 
various dealers, and one unfortunate result of this is that 
there has been a tremendous amount of price-cutting. No 
doubt the intrusion of the rebuilt element into the trade 
has accounted for a good deal of this, but the rivalry be- 
tween two of the principal long-established typewriter 
organizations has been, and continues to be, particularly 
keen. This set of circumstances, from the point of view 
of the buying public, is naturally appreciated very much, 
and as the salesmen do not appear to be able to disguise 
their keenness to get the business the buyer is not slow 
to set one against the other. It is said that new machines 
are occasionally sold as low as one-third under the ordi- 
nary price, and it is certain that allowances out of all 
proportion to value are made when old machines are to 
be traded in. In some cases some of the companies meet- 
ing competition with rebuilt machines have offered their 
new goods at almost the same price as the rebuilts. Such 
methods have tended, of course, to demoralize trade to a 
certain extent. 

Prior to the European war all the typewriter companies 
reported satisfactory business so far as numbers of orders 
are concerned. It is reported that the Royal Typewriter 
Company has secured the contract for the state zgovern- 
ment departments for a period of three years, and also 
the contract for the state railways. The new No. 10 Royal 
has just recently come on the market, and it is too early 
as yet to say how the typewriter-buying community will 
favor it. There seems to be no reason why it should not 
create for itself, however, a hizh place. 


The Underwood typewriter continues to make satisfac- 
tory progress and reports several big deals with large 
users. The Underwood is reported to have secured the 
business of the commonwealth government departments 
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and has been favored with several large orders for the 
postal department. 

The Monarch about a year ago secured the contract to 
supply typewriters to the commonwealth naval and mili- 
tary defense departments, Large numbers of these ma- 
chines have been purchased for the use of the Australian 
imperial expeditionary forces, sent away from Australia 
to assist the allied forces in the European war. 

The Smith-Premier machine continues to be in good de- 
mand, and appeals, of course, to those users who favor 
a double keyboard. This and other valuable features zive 
the Smith-Premier machine a lasting popularity. It par- 
ticipates in the business of the state government depart- 
ment, so that those who prefer to use the double key- 
board may have the typewriter they wish. 

The Remington continues selling machines and proceeds 
steadily along the even tenor of its way. Wherever type- 
writers are used all over the world apparently the Rem- 
ington seems to secure a big share of the business. The 
Remington organization is a very wonderful one, and, 
backed by the Remington prestige and the Remington 
series of machines, cannot fail to cut a very important 
figure wherever typewriters are sold. The Remington 
typewriters having the Wahl adding and subtracting at- 
tachment are in great favor among users whose require- 
ments demand the combination of typewriter and adding 
machine. This adds so enormously to the versatility of 
the machine and so little to its cost and bulk that Rem- 
ington machines so equipped occupy a very high place in 
the favorable estimation of the business community. The 
Remington Junior has recently made its appearance on 
the Australian market, but its advent is so recent that its 
comparative popularity cannot yet be gauged. 

The Elliott-Fisher machines are weil known in Australia 
and have given satisfaction wherever they have been used. 
The representation perhaps has suffered somewhat from 
changes. The agency has changed hands several times, 
and this is not a good factor for promoting the sale of 
any machine. It interferes with the continuity of busi 
ness. 

Other machines on the Australian market which are 
well known and well regarded are the L. C. Smith & Bros. 
typewriter and the Yost, which has a considerable number 
of users. A goodly number of Corona portable typewriters 
has been sold in Australia, and the future for this little 
machine is undoubtedly good. The dealers for the Re: 
ington have been handling another small portable type- 


writer called the Bijou, manufactured in Germany. It 


would appear that the future prospects for the latter 
machine are somewhat dubious at the present time in 
Australia. 

The foregoing observations apply mainly to Sydney 
and the surrounding territory, but in many respects they 
will cover the situation in regard to trade throughout the 
whole of Australasia. Sydney is the center and, generally 
speaking, what is characteristic of Sydney is character 
istic of the entire commonwealth. 

The effect of the European war has been considerably 
felt in Australia, particularly in the typewriter trade. All 
of the large concerns at the outbreak of the war reduced 
their staffs as well as their payrolls. Trade in German 
manufactured typewriters has been very limited, the only 
machines being pushed are the Continental and the Bijou 
or Erika. 

About the time this letter was written the trade learned 
with no little interest of the experience of F. A. Chartres, 
managing director of Stott & Hoare, Ltd., who was in 
Germany upon a visit to the Bijou factory at Dresden 
when war was declared. He had some exciting experi- 
ences working his way back to England. 
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OFFICE. CLEAN OFF YOUR DE 
HIS does not mean straighten up your paper 


APPLIANCES S does not mean straighten wp your pa 
CUT-OUTS iene oe oe 


] All such orderliness is very important and contri 


regularly and he doesn’t use a roll top either 

@ It is an easy task to shape an iron when Jt is at w 
it becomes the harder must the smith pound to 
at the small tasks while they are sizzling hot l 
morrow and vou wiil find both material and wo 


Remember tl SOME OTHER MAN MAY BE 





tardine His duties may be thrown out of order | 


j 
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‘he publication of this cut-out idea is not original with Office Appliances, but r 
who has the courage to use his brains in his own business 
the light on to other We gladly acknowledge our indebtednes 
Appliances will not attempt to make enough estions to filla drawer. It will 


own and will draw on all other available sources. We pass on the idea, with th 
maki | ( oO 

€ Our first suggestion is that all business men should « blish a card ind ( 
ing to their busin where notes and references of value can be classified under 
thing he n ho can instantly lay his hand upon the most accurat 
knowleds his own bustness. And knowledge is built up like the bricks in a hor 
and 1 dete ion and time for assimilation and classification, and not 1 


Then cut out the advertisements in Office A 


future referenc Cut out the new machines and devices mentioned, or ake a 


© Are vou an office equipment man? 


. 1.4 9 ] 1 . rn ¢ > « P 1 { ] 2 24 1 as {1 4h 
nec ry data file 1t away 1n a classified card index fil Phe 
] 4 1 f . 4 ¢ | 1 ot ] 17 4 - 4 } 4 
he sur ‘tal of you ailable knowledge and will come into service when least « 


edge need not be kept in the head altogether. Are vou an advertising manag 


out the thi1 which appeal to vou, paste the information on card 
d met da o vou see and hear—and file them. One cannot 


7 1 4 11 | i; . 1 
drawet Accurate, complete, well-classified knowledg¢ 


manship. But the sentence ‘Clean off your 

vital meaning than the words literally suggest It 
your job, keep your work up to date, keep stuff out 
don’t let vour tasks pile up Every efficient maz 


eave the job till to- 
rkman have cooled. 
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SK 
ut all the working 
waste accumulated 


to efficient work- 
has a much more 
means “Finish up 
of the pigeon holes, 
1 cleans up his desk 


te heat. The cooler 
into shape. Get 


HELD UP by your 
your delay. 
& H. Stationer. 


AA Hag RR 1 ANREP, 





from the suggestion of 
the kindliness to pass 
understood that Office 
irnish some ideas of its 
estion that our friends 


mn on subjects pertain- 
priate titles. The big 
te and comprehensive 

is achieved by labor 


hing alone. 


nees and file them for 
randum of them, with 
her matters will add to 
d. Valuable knowl- 
ales manager? Cut 
Take and keep notes 
memory is in a four 
on of good judgment 
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DRAWER 
NOW 


q Ry COT 11 in wers to letters on thi backs of 


which reply is being made, three things are accot 
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As more than 50 per cen correspondence 1 
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STATIONERS AND 


By Robert T. 

AN the stationer sell drawing material? The ques- 

tion has been asked and, like all such questions, 

must be answered largely by the mental attitude of 

the stationer himself. The fact that the bulk of retail 

drawing material business in this country is done over the 

stationer’s counter should be sufficient answer—but it 
isn’t. 

It is all a mental attitude. 

We know, for instance, that the use of drawing mate- 
rial is confined to the drafting room, and in the case of 
students, to the school room. It is distinctly an inside 
occupation. In fact, I can conclusively point out that 
drafting work is but a highly developed and scientific 
form of office work. Its province is the office, and try 
as you may you can no more disassociate it from office 
work than you can lathe work from the machine shop. 

Consequently, it is logical to assume that all office re- 
quirements should naturally gravitate to the stationer, 
and they do. Most of the railroads of this country order 
and check their drafting supplies through the company 
The same method is followed by many cor- 
Drafting equipment is office equipment. Its 


stationer. 
porations. 
very nature demands this classification. 

Take any representative American city and one will find 
the best drawing material stocks in the stationery stores. 
in the city of Atlanta alone three out of five of the lead- 
ing stationers have regularly organized drawing mate- 
rial departments. I might name city after city where 
this same condition obtains. The evidence favors the 
stationer at every turn. 

Yet when one mentions drawing material to the aver- 
age stationer he looks upon one as a well meaning and 
harmless sort of a lunatic. That anyone should dare pre- 
sume that drawing material is office material is a sure sign 
that he is not quite “all there.” He humors one with good 
natured tolerance and that ends it. 

It is all a mental attitude 

It all depends whether or not you or I or Tom Smith 
want more business and want it enough to put in the line 
necessary to get it. Every new line means a new group 
of buyers for that line that could not have been secured 
without it. Every new buyer means a new customer for 
the regular lines in the store as well as for the new line 
that brought him in. Mark Twain might have called this 
“double barrelled merchandizing” and that, in fact, is 
what it is. 

A new line that does not benefit all the regular lines 
is merely increasing overhead without materially increas- 
ing profits. Amount of sales per customer do not in- 
crease on highly specialized lines appealing to a class of 
people whose needs are confined to those specialties. 
That is the one danger lurking in a new line—and a 
danger that, strange it may seem, does not lurk in draw- 
ing instruments and material. 

Let us prove this out. In the first place, the users of 
drawing material are naturally users of stationery. They 
cannot help themselves. They must use it. Being an 
office profession, furniture is necessary. 
is heavy and involved and consequently the thousand and 
one odds and ends of stationery supplies enter largely 


Correspondence 


into their work. 

Who are these users? There are many of them. By 
actual count just thirty-one classes of buyers, beginning 
with the students in the local high, manual training, indus- 
trial, vocational, Y. M. C. A., preparatory and private 
schools, universities and colleges on up to the drafts- 


DRAWING TOOLS 


Gebler, Technical Supply Company, Scranton, Pa. 


men employed by every well rated manufacturing plant, 
construction company, engineering firm city department, 
etc. Then comes the engineer, the architect and surveyor, 
all representing a high order of intelligence and a group 
that will do credit to any merchant. 

Bringing thirty-one new classes of buyers with constant 
and varied needs into one’s store is a good piece of busi- 
ness diplomacy—particularly when all these individual 
groups can be brought in through the medium of but one 
line. Usually one line means one class of buyers, but 
drawing material to the stationer means thirty-one new 
buying classes, each with a known need for regular sta 
tionery sundries. 

Purely a mental attitude. 

Do we want new trade 
Opportuni 


It all resolves itself into this 
enough to investigate means of getting it? 
ties do not bear upon us through sheer force—we must 
develop them. The average stationer will say at this 
point, “I never realized all this before, and to tell the 
truth I never felt the demand for drawing material.” 

Of course he hasn’t and never will until he lays plans 
to get it. He feels the demand for stationery because 
that is his business. But it is generally known that this 
stationer and that has no stock of drawing material and 
consequently no demand is going to seek him. On the 
other hand, a good many things are asked for time and 
time again and these requests zet no further than the 
clerks. 

Not more than two days ago 
three stores in this city for a certain article and was told 
and | 


¢ 


my wife made inquiry a 


in every instance that the store did not carry it, 
know that none of these requests were ever reported at 
headquarters and all the while the powers that be are 
sweating blood to give the public what it wants and to 
keep their fingers on the pulse of popular demand. 

Some have offered the old objection that competition 
with the manufacturers of drawing material deprives them 
of an honest profit. I will admit that in some cases it did 
—once—but that day is rapidly scampering over the com 
mercial horizon. Manufacturers of drawing material are 
getting closer to the retail trade, and I am free to predict 
that within a few years conditions in the drawing material 
field will be as well organized as they are now in fields 
with which the stationer is more familiar. 

The bulk of drawing material selling is done over the 
retail counter, for it is only in this way that the big body 
of individual buyers—the small buyers—can be reached 
The cases of direct selling brought to light as an objec- 
tion are rare and are confined to those few big buyers in 
every community whosé needs are so great—the necessity 
of keeping all costs to the lowest minimum—so vital that 
they are compelled in self-defense to buy direct. 

The stationer has the advantage. He is on the ground 
Most drawing material is bought as it is needed, for few 
buyers will anticipate their needs far enough ahead tc 
make mail order buying practical. Then again, drawing 
material is an expense to them. 
Consequently they do not, and they 


They do not realize a 
direct profit upon it. 
need not, keep any large amount in stock. The stationer 
is too convenient and he is always willing to oblige his 
trade with immediate delivery. 
Now take drawing instruments. Here is an article that 
is difficult to sell by mail because by reason of its me 
chanical details it must be seen. The buyer wants to 
know what he is buying—he wants to make comparisons 
He wants to handle the instruments—and he is right 
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That should be his privilege. With these factors before 

is it is very easy to see that the mail order house is 
' placed at a distinct disadvantage while the stationer with 
7 local mailing list, an occasional window display and a 

lan going outside at intervals, can have everything his 

wn way. 
As I see ere isn’t single objection that can be 
' registered against stocking drawing material and making 

it a regular department of the store. Most objections 
ome trom those few merchants who have made no con- 
' sistent effort zet the business and are quoting the mis- 
nderstood < t competition of the manufacturers to 

stify the vn lack of success. 

The line is profitable—it is a repeater—it knows the 
limits of no season or locality and it has demonstrated its 
effectiveness inging in trade to other lines. Now let 
s go ba e users iwing material already men 
tioned. What do these people use? 

The first essential, of course, is drawing instruments 
which are sold singly for those who desire to make up 
their own sets. Complete sets are made up for those d: 
siring complete sets and for the students entire outfits are 
assembled, boxed and ready to hand over the counter 
Prices vary t is possible yr either the student or the 
architect to get instruments at prices to suit his needs and 
pocketbook 

Then con pencils, drawing paper, tracing cloth and 
tracing paper, drawing scales, T squares, triangles, curves, 
thumb tacks and other drafting tools. None of these 
things require any great outlay on the part of the sta- 
tioner. His profits run between 50 and 100 per cent, and 
he will find that his stock, if not overbought, will turn 
over at regular intervals. Styles do not change and cer 
tainly stocks deteriorate in quality or value if kept 
clean. 

Knowing this line and its application—knowing the 
users of drawit naterial and having studied the field so 
losely—I think I am far within the bounds of conserva 
tism when I say that it offers possibilities of which the 
stationer never dreamed—and I say this in all sincerity 
I know. 

[t brings the stationer in touch with a group of whose 

telligence there can be no doubt—and the value of 
whose patronage defies questioning, It all reverts to the 
mental attitude The man who wants new trade and 
means to go after it, will find out these things anyway, 
ind that man will not ignore the thirty-one classes of 
rawing material users pass his store every day 

Van Dorn Man Marries. 
=e sales manager of the stock furniture 
t é Van D on Works, was married on 
ece er 2 +, to lizabeth Jackson, 74 Pren 

e avenu¢ ¢ } ny was performed in the 
piscopal hedral at 7 :0( m. Mr. and Mrs. Meys 

i n left for honeyt1 rip through Michigan, but 
lack i he jol il early in the new ye 

S Va steel furniture with his 
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Adding Machine Man Heads Union League Club. 
lohn Gribbel, president f the Barrett Adding Machine 
Compan idelp!| S een elected to the pres 
: encyv ¢ the n Le ( » Of that city i S 1D 
' s one of the dest in merica. and it is sa r 
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FAMOUS AS MAKER OF SMALL 


DEVICES. 
Sketch of the Life and Work of George 


B. Graft 


Boston, Mass. 


‘ . 
Head of the (,eorge 


HE subject of this sketch, whose \ixeness adorns 
the frontispiece of this issue of Ofiice Appliances, 
was born in Mayfield, N. Y., May 5, 1862. While 
child his parents moved westward, settling 
Mo., where Mr. Graff received his ‘educa- 
classmates was Robert D. Patter- 


Louis, who have since become well 


he was still a 


in St. Louis, 
tion. Among his early 
son, and others of St 
known. 


While in the St. 
summer 


hool he secured a position 
vacation as office boy with H. & L. 
Chase, manufacturers of nd bagging. He began 
work at the princely salary of $1.50 a week, but his wages 
twice dit months’ vacation 
time school was due to open young 
» return, but to continue at work. 
Chase for thirteen years, dur- 
boy to head of the 


during one 
bags 





advanced iring the two 
period, so that by the 
Graff had decided not t 


He remained with H. & 1 


were 


ing which time he rose from office 
bag printing department 

In 1891, at the urgent 
the Christian 


gave up his position in St 


Dr. Francis E. Clark, 
movement, Mr. Graff 
and went to Boston to 
manager of Christian Endeavor lit- 
years in which this organization was 
Mr. Graff was at 


request 
founder of Endeavy 

Louis 
become publication 
erature. During the 


enjoying its most wonderful growth, 


the head of its business interests, where he remained for 
nineteen years. 
Four years ago he severed his connection with the 


He believed 


usiness for himself. 
was the coming business 


movement to start in | 


that efficiency in office work 

slogan and he, therefore, turned his attention toward the 
field of office devices. The Vise clip had just been pat- 
ented, and in it Mr. Graff saw certain very desirable fea- 
tures. Mr. Graff secured control of the clip from the 
patentee, and with this and one other small device he 


himself. The Vise grip in the clip 
success, and with this as the basic prin- 
evolved the Vise Signal, enameled in 
twelve The most recent addition to 
the Vise line of products is the Vise index tab, made of 
nickel-plated steel with celluloid face. In addition to the 

nufactures the “Steel- 
“Silver-Steel” pens, triple 


started in business for 
proved a great 
Mr. Graff 


distinctive colors 


ciple 


foregoing devices the com 

tye” envelope, and controls the 

silver plated 

his life motto, “What 
well.” He has car- 
and whatever he has 

Mr. 


Many years ago Mr. Gra 
is worth doing at all 
ried this principle 


undertaken he has pushed to a successful conclusion. 


Graff has never taken up any device which did not have 
points of originality 1 merit | his business has grown 
with great rapidity during the last four years. About 
seven months ago the business was incorporated, with 


Mr. Graff as president and treasurer. The word “Graffco” 


has been adopted as the com] s trade mark. 

Mr. Graff is married, and besides his wife has a son 
and a daughter living. Their home is in Reading, one 
of Boston’s leading suburbs, where he is a leader in many 


] 


of the social and tivities for which the 


town is noted. He is a member the Twentieth Cen- 
tury club and the Boston City ib, two of the leading 
humanitarian and civic organizations of New England. 
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NEW MACHINES AND DEVICES 





A Review of Recent Inventions and Improvements in Equipment 
for the Office. 


Useful Baling Machine. 


The Schick All-Steel Fireproof Baler is a machine fort 
baling waste papers, which accumulate in the home, office 
or factory, and for the various purposes for which it ts 
used. It is made in four different sizes. This baler is made 
by the Davenport Manufacturing Company of Davenport 
lowa, and its merits have been cleverly set forth in a 
folder recently issued. It is pointed out that there is 
money in waste paper when properly baled and _ sold. 
Practical business men readily see the advantages of this 
method for handling the accumulation of waste paper in 
stores and offices. There are two aspects to this waste 
paper problem. In the first place the accumulation of 
waste paper always involves more or less danger of fire, 
for loose papers which lie about piled in various places 
are always in danger of ignition from a spark,a carelessly 
thrown match, or the stub of a cigarette. If, however, this 
paper is baled tightly in convenient bales of one hundred 
pounds or so, its careless ignition is almost impossible. 





Schick Waste Paper Baler. 


Furthermore, paper so baled is prepared for the market 
and commands a better price than paper loosely thrown 
together. 

The Schick baler is a machine of open top construction 
affording an aperture for the quick and easy throwing in 
of paper. The entire mechanism is hinged back, giving 
ample space for baling. The press is thoroughly braced, 
and is constructed so as to last a natural lifetime. A 
side swinging door that opens fully gives ample space for 
removing the bale. All of the working parts of the Schick 
baler are of crucible steel, case hardened, ensuring a zood 
tight pressure without any danger of breakage. The use 
of this paper baler as a bin is a great convenience to the 
average merchant, and its fireproof qualities form a 
“Safety First” consideration 

Those who are interested in the problem of paper dis- 
posal should communicate with the Davenport Manufac- 
turing Company and request a copy of Booklet A. 


A New Revenue Stamp Mutilater. 


In accordance with the ruling of the Internal Revenue 


Department all revenue stamps to the value of ten cents or 


more must be mutilated with three parallel incisions, t 
through the stamp after being affixed to the document. 
} 


This is in addition to stamping the same with the initials 


} 


of the user and date of use. 


To meet this requirement the A. D. Joslin Manufactur 





Handy Revenue Stamp Mutilator. 


ing Company, 223 West Erie street, Chicago, has devised 
and placed on the market the “Handy” Revenue Stamp 
Mutilater. This machine, a cut of which appears here- 
with, not only cuts through the stamp but mutilates it as 
well. The manner in which this device performs its work 
is by cutting undulatory incisions through the stamp itself 
and even the document. The device is made of iron, with 
steel cutting dies fitted scientifically, so as to make a 


cut through from one to six thicknesses of paper. 


The “6000” Line. 

This is the title of a new line of upright steel vertical 
files which the Globe-Wernicke Company of Cincinnati is 
featuring in one of its advertising campaigns. The line 
consists of four vertical files, which are of the easy gliding 
pattern on roller bearing suspensions. Each file is equip- 
ped with two steel extension arms, having six large steel 
roller bearings with brass axles, resulting in a practi 
cally frictionless drawer suspension and the strongest sup 
port for any amount of weight 

Several units in one outfit can be quickly and securely 
fastened together with thumb bolts, and then a pair 
end panels attached to finish off the exposed sides. By 
this arrangement one may have a battery of several units 
which require only one pair of detachable panels. These 
stacks may be built to any height desired, of course 

One of the illustrations shown in the announcement 
pictures a steel four-file upright vertical unit, with open 
sides and a pair of detachable ends or panels ready to be 
attached. In the event that one is desirous of using four 
or five of these stacks in a row, of course it would be ne 
essary to put the detachable ends only upon each end of 
the row, as the several stacks fit snugly together end 
end, 


Addressing Foreign Shipments. 

Too little attention is paid to the marking of foreizn 
shipments by the manufacturers of the United States. The 
increase in shipments has made this matter, among others, 
of considerable importance to shippers. The destination 
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and routing of shipments is often shown by a star, a tri- 
angle, a square, or a series of figures or letters. These 
marks must be legibly and carefully made, for upon them 
depends the safe arrival of the goods. 

The Ideal Stencil Machine Company of Belleville, Iil., 
has perfected the Ideal stencil-cutting machine, which is 
advertised in this issue. This machine cuts stencils with 


Example of Stencil Work by an “‘Ideal’’ Stencil Machine. 


which to mark the designs shown in the accompanying 
diagrams and many other designs as well. This machine 
is a valuable aid to all shippers, and is declared to be 
especially useful to shippers of goods to foreign points, 
in which class of shipments perfect legibility of marking 
is almost a sine qua non 


Desk Drawer Stationery Rack. 

The Globe-Wernicke Company has just annouced the 
G-W Desk Drawer Stationery Rack, No. 4. This is a con- 
venient container made of cherry in the natural finish, to 
be placed in a desk drawer for holding letter heads, sec- 


ond sheets, carbon paper, envelones, etc. The capacity of any 


one compartment may be increased by removing a par- 
tition. The outside size of this rack is 21% inches long, 
by 914 inches wide and 37% inches high. It weighs five 
pounds, 

Wagemaker Duplex Filing System. 

The Wagemaker Duplex system for vertically filing 
papers is one of the many systems made by the Wage- 
maker Company, and it demonstrates not only complete- 
ness of arrangement, but gives an indication of the size 
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and style of type used in the system. The Duplex system 
is simple and operates with great ease, producing a high 
degree of accuracy in filing papers for future reference. 

The illustration of the Duplex system in the advertise- 
ing pages, giving as it does the colors regularly furnished 
and just as the user receives the system to place in his 
office, affords a clear idea of the Duplex method. 











Wagemaker Filing System to Facilitate Filing and Finding 
Documents, Etc. 


The Wagemaker Company has always been aggressive 
and up-to-date in manufacturing office filing cabinet sup- 
plies, the goods having points of originality in the make-up 
of the various systems calculated to give the user practical 
results. They have made extraordinary efforts to place a 
complete line of supplies for office filing cabinets on the 
market, and to make that line second to none; hence this 
department of their business has shown a steady increase 
which contributes in a large measure to the progress of 
the concern. Many of the most prominent houses through- 
out the country sell the Wagemaker Company’s filing cab- 
inets and supplies as local representatives in different 
cities. 

Mr. Wagemaker, president of the company, has given 
untiring efforts toward the development and perfection of 
the Wagemaker line of supplies, even to the minutest 
detail, and all dealers will readily recognize on inspection 
of the Wagemaker line the value of his efforts in this 
department. 

The company suggests that dealers write for complete 
information regarding these supplies, and also for infor- 
mation as to the new selling plan the Wagemaker Com- 


pany has recently inaugurated 
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Telephone Arm Leaves Both Hands Free. 

A new telephone arm that leaves both hands free while 
the telephone is being used has recently been invented. 
This arm is pivoted at the bottom of the telephone in such 
a way as to swing vertically to and from the user, and 
will remain in any position, vertical or inclined, without 

















New A.-Y.-S. Telephone Arm. 


any further attention from the user The attachment 
works on any standard desk telephone 

With this device much time is saved, as the one tele 
phoning can handle files, papers, books, card indexes, 
etc., and do free and easy writing. 

The use of the telephone with this attachment is sim 
plified as the action of pulling the arm forward releases 
the hanger, so that connection with central is made auto 
matically, and when the arm is up the connection is 
broken. In all probability an office of the company, 
known as the A.-Y.-S. Manufacturing Company, will be 
established in Chicago close to the factory. At present 
the company’s office is at 628 Symes Building, Denver, 
Colo. 


Improvements in F. & E. Check Protector. 

In the August number of Office Appliances, page 49. 
quite an extended description of the F. & E. Check Pro 
tector was given. Readers are doubtless already familiar 
with the general features of this machine. They will 





Improved F. & E. Check Protector. 


therefore, note with interest that several changes and 
improvements have been recently made in this valuable 
device. 

The levers of the F. & E. check protector are now 


which ts fitted with casters 
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colored instead of merely nickeled, and because of this it 
is easier to distinguish them and press them more quick] 

and accurately for the right amounts. The machine fo: 
merly had a plain enamelled base but now the base has a 
felt-covered bottom, and on the upper side of the bas 

which is covered with fibreboard, are complete directions 
for the operation of the machine. A perfect ratchet co: 

trol of the numeral segment has been provided to mak« 
the machine work even more smoothly than formerly 

The company expects soon to make a machine havin; 
characters according to the Spanish currency system, an 
this machine will be followed by other foreign mon: 
machines as soon as conditions warrant. 

The F. & E. check protector is manufactured by th: 
Hedman Manufacturing Company, 227 West Erie stree 
Chicago, Ill. The company states that it still has som: 
territory open for agents and that it desires to hear 
dealers and office specialty men, to whom the company is 
prepared to make interesting propositions. 


New Weis Utility Table. 


The Weis Manufacturing Company, 162 Union str 
Monroe, Mich., calls the attention of dealers to the We 
utility table, which is of especial value to users o 
machines This table has ve ply built-up top 





Weis Utility Table with Top Open. 


in quarter, natural or weathered finish, and birch mahog 


any. When open it is 32 by 15 inches. The table has 


1 


tubular metal base which is very strong and rigid 


Che metal is finished in blac! 


enamel. The table has a drop leaf with strong support 
which locks automatically when the leaf is raised. The 
height of the table is 27 inches. It is shipped knocked 
down, folded flat, making a 20-pound package, and is easily 


assembled. 


Dealers would do well to write for a descriptive leafic 


and prices. 


New Shaw-Walker “Indexer’s Desk.” 


Realizing the possibilities of a card index desk of ex 


treme flexibility and capacity, the Shaw-Walker Company 
has brought out the “Indexer’s Desk,” which is meeting 
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with a ready sale to all classes of firms with extensive Ball Bearing Wheels on Two-in-One Clemco. 
card lists. The company has discontinued the manufac- The Clemetsen Company of Chicago have added to 
ture of its old type of ledger desk with two solid tub their “Clemco” All Steel Mechanism Ball Bearing Wheels 
pedestals, and hereafter will make only the new model. 
The new desk is of distinctly sectional construction, and 
its adaptations are practically unlimited. The pedestals 
are built up into any required combination from a new 
type of filing units. When the drawer is opened, a series 
of removable card trays is brought into view. These trays 
run across the drawer to facilitate ready reference 
The sections are made in several styles and a drawer may 


contain trays for one’‘size or several sizes of cards in com- 





bination, being fitted as desired for 3 by 5, 4 by 6, 5 by 8, 
Sectional View of “‘Clemco”’ Ball-Bearing Wheel. 


8 by 5 check or mercantile report sizes. The upper unit 

of each pedestal may be provided with a hinged cover which are attached to the mechanism in order to bring 

top. the platform out to the front of the desk ready for ele- 
Writing beds for connecting the pedestals are made in vation. While the “Clemco” mechanism has always 

a number of styles, and may be hung at convenient worked easily and with great satisfaction, with the ball 

heights. Where further capacity is necessary trays may bearing wheels, it runs so oothly that a slight touch 


be placed at the rear of the writing surface for the a operates the device in and 





A Shaw-Walker Indexer’s Desk. 





ommodation of as many as 7,000 cards, which brings the Witch Parcel Post Pens. 
extreme capacity of the desk up to 63,000 light-weight 3 The Cushman & Denison Manufacturing Company call 
by 5 cards. Should it be necessary for one operator to the attention the trade to their “Witch” Parcel Pens, 
handle a larger number of cards than this, one or even for marking parcels. The pens are electro-coated to resist 
two additional pedestals are placed at the rear of the oper- corrosive inks, and the point is such that it can be used 
ator, facing the pedestals of the desk proper The maxi to advantage in writing or printing on coarse wrapping 
mum total capacity by this arrangement is 119,000 cards 
all of which are within easy reach. SSE 

The writing bed is detachable so that the pedestals 
may be rolled into the vault at night, requiring but a The “Witeh” Parcel Pen. 
small amount of space, and with the sequence of the rec- 
ords undisturbed. The sections of which these pedestals paper. The “Witch” Parcel Pen is a desirable article for 
are composed intermember with certain sizes of Shaw- a stationer to handle in these days of the parcel post. 
Walker sectionets, so that a desk may contain other “Witch” Parcel Pens are attractively displayed, one dozen 
filing units if so desired to the card Liberal discounts are offered to the trade. 


Addition to the Staff of 
Ensign Mfg. Co.’s Chicago Branch, 
Assistant to Manager J. P. Sharpe, 
James Willard Sharpe, 
Born Dec. 31, 1914. 
Tipped the beam at 8'/2 lbs. 


J.m Sharpe says the Junior started the New Year right. 
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Four New Loose Leaf Suits Started. 
the 
infringement 


le Ose 


T he 


leaf ring book 


most recent important development in 


Situation is the institution of 
suits by the Irving-Pitt Manutactvring Company of Kan- 
sas City, as announced in the following circular letter to 
the trade under date of January 9 
lo the Trade 
“We beg t 


against 


suits 
books 
the 


announce that we have just instituted 


tollowing manuiacturers of loose leaf 


Patent 
Leaf 


the 


tor infringement of ,o. 778,070, under which 


Irving-Pitt 
‘Boorum & 
Wilson 


“Stationers 


Gooks are made 
Book Co.. York 
Jones Loose Leaf Co., Chicago, Hlinois. 
Leaf Co., Milwaukee, Wisconsin 
Che Heinn Company, Milwaukee, Wisconsin 
‘The the Wilson-Jones 
pany was filed in the United 
Northern District Illinois. 
filed in the United States 
District of New York 
“The patent on which th 
the 


Loose Riny 


Pease Loose Leaf New 


Loose 


Loose Leaf Com- 


Court 


Suit against 


States District for the 


Dhe 
ict ( 


of other three suits were 


Distr ourt for the Southern 
suits are based was recently 
Court the 
in that suit 


Mec Millan 
held 


United States District for 
New Yorl 


and sold by 
New York 


sustained by 
the loose 


Book 


in 


District of and 
books 


syracuse, 


Southern 


leaf ring made the 


ol were to be 


Company 
tringements 


“Other infringers will be promptly prosecuted 


“The trade is hereby warn against the manufacture or 
sale of infringing books 
“Very truly yours 
“IRVING-PITT MANUFACTURING CO., 
“By J. B. Irving, President.” 


\n official of the Irving-Pitt Company in an interview 


with a representative of Off Appliances, said 


“In sending these notices to the trade we wish to em 


phasize the fact that our position is wholly one of defense. 


We have for a long time been of the opinion that our pat 


ent rights have been infringed upon. The decision of the 
United States Court in New York, announced in the last 
issue of Office Appliances, and in our circular sent out at 


the time, confirmed us in this opinion. It naturally follows 


that we must maintain our rights wherever we find that 
they have been infringed. In doing this it is our wish to 
continue the cordial relations we have always enjoyed 
with manufacturers and dealers throughout the country. 


The notices we have sent to the trade have been in con- 


with the law, under the provisions of which due 


formity 
every one who may be- 


the 


public notice must be served upon 


Had it ossible for Irving-Pitt 


been | 


come involved 


at 


NEWS AND MISCELL 


PRESENTING THE IMPORTANT NEWS OF THE MONTH 
REPORT 
SECTION 








aun * a 


ANY | 


ee ad 


ac a Ia 


NOTABLE 
FIELD 


OF THE 
OF THE 





Manufacturing Company to word these notices different! 


to make them appear less arbitrary—the company would 
have done so. I need hardly sav the Irving-Pitt Manu 
facturing Company entertains the friendliest and n 
cordial sentiments toward cach and every dealer and n 


ufacturer, even toward those who have, perhaps, in a 1 


taken view of the real situation, infringed upon our rig j 
We wish to repeat that we are simply defending our pt : 
erty, for a property right i patent 1s just the sar i! 
moral and legal value as a in’s right to the money 1 

his pocket.” 


Can Use Waterman Name. 
In the case of the L. E. Waterman Company against t 
<= Fe 


Modern Pen Company, decided by the Supreme Cour 
the United States on November 30, the judgment of the 
Circuit Court of Appeals for the second circuit was 
afirmed. Under this decision the Modern Pen Compar 


will be permitted to use the name “Waterman” undet 
ions. The opinion of the Supreme Court 
Mr Holmes. It 
ree in the lower court restricted the 
Arthur A & Co 

Co., and required that the words 


Waterman Company” be ji 


tain restrict 


written by Justice will be recalled t 


the final de defendant 


to using the name Waterman instead 


\. A. Waterman & 
with L. E. 


connected ixtaposes 


in equally large and conspicuous letters when the pern 
ted name was marked on any part of the fountain pet 
sold by the defendant, or upon boxes containing su 
pens, and whenever the name was used as an advertis 
ment or otherwise to denote any fountain pens made 


defendant. 


sold by the 

Mr. Justice Pitney down a dissenting 
in which he took the ground that the partnership agree 
Arthur A. Waterman and others, 


Pen Company was 


handed opinio! 


ment between whereby 
the appears upon 
its the Moder 


Pen Company should be unqualifiedly enjoined from using 


Modern organized, 


face to be a sham, and that he believes 


the name “Waterman.” 


Over two hundred boys and girls at the Onondaga O: 
phans’ Home were made happy on Christmas Day throug] 


the generosity of Burns Lyman Smith of the L. C. Smit! 
& Bros. Typewriter Company 
discovered that the 
Christmas time because Santa Claus always paid his offi 
cial visit on New Year’s Day when the Knights Templar 
So Mr. Smith 
remembered 


Several years ago Mr. Smit! 


children were not remembered 


annual call has been seeing 


child 


make their 
it that 
day, too 


to each is well on Christmas 
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STATEMENT BY McMILLAN 
BOOK COMPANY 


Substance of Letter to the T rade Fo!low- 
Loose Leaf Patent Liti- 
December Number of 


Decision in 

Noted in 
Office Appliances. 

HE McMillan Book Company of Syracuse, N. \ 


ut to the trade a seven-page printed 


rcular letter stating their situation and policy in 
view of the decision in the case of the Irving-Pitt Manu 
acturing ( pany versus the Twinlock Company and 
ie McMillan Book Company. The case, it will be re 
alled, was ¢ | erore the Hon John ( Rost judge ol 
he United States District Court for the Southern District 


and the decision of the court was issued 


I De el 5 1914 Che substance or this decisi n 
which was favorable to the Irving-Pitt Manufacturing 
Compan was given in the December number of Office 


lhe circular referred to above was 


a. om lillan, president of the McMillan Book ( 
pany 

It appears from the circular letter issued by Mr. Mc 
Millan that the decision of Judge Rose was filed Decem- 
ver 5 and later withdrawn for correction. The McMillan 


ounsel was therefore unable to get possession oft it until 


December 11, and the company did not receive it until the 


following day On receiving notice of the decision on 
December 8, Mr. McMillan wired the Irving-Pitt Manu 
facturing Company, urging that no public reference be 
made to the suit at present He hoped to confine the 
issue to manufacturers whose interests were involved 
inti! the action was finally adjudicated. He then im 
mediately took steps to secure a stay of injunction and 
tried to have a supersedeas bond substituted for the in 
juction, pending the adjutication of the appeal [This was 


refused and the injunction was ordered Decem|! 


into effect as soon as served 


Mr. McMillan goes quite istory of his 


fully into the h 


side of the case. It appears that in 1909 the McMillan 
Book ( of pany was Ss¢ lling goods to the Twinlo¢ k Com 
pany, which had a retail store in New York City and was 
handling the old form of McMillan round ring book and 
the McMuill memorandum book (made at that time with 


out openers), and was also handling a variety of other 


makes of ring books The Irving-Pitt Manufacturing 
Company filed a bill omplaint against the Twinlock 
Company in July of that year, and, since the McMillan 
ompany was supplying the Twinlock Company with 
goods t ntervened t defend the dealer as far as 
possible he manager f the Twinlock store retained a 
rm of patent attorneys in New York City to represent 
his company The fees of these attorneys were paid by 


the McMillan company, who, furthermore, directed 


wn attorneys in Washington to aid them in every way 
possibl 

I re action was taken in the suit, the Twin 
lock Company and the Irving-Pitt Manufacturir Con 

iny ente nto an agreement to settle the suit with: 

yntest, waiving damages, or profits and costs. Since the 
negot ons and the agreement were predicated upon the 
goods e McMillan Book Company, the latter peti 
tioned for leave to intervene and defend this suit, clain 
ing that the arrangement or contract to settle the suit 
vithout est and without notice to the McMillan com 
pany was collusive This petition to intervene was granted 
y his H r Judge Ward on June 10, 1910 
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On February 21, after a series of motions concerning 
of the intervening de- 
facturing Company sought 
ng discovered that the title 


ertain paragraphs in the answet 


fendant, the Irvinz-Pitt Mar 


to have the suit dis! 


to the patent in question was in the name of the co- 
partnership preceding the incorporation of the Irving- 
Pitt Manufacturing Company This technicality was 
waivel, however, and the motion was denied on the de- 
fendants undertaking not to dispute complainant’s title to 


the patent 

On January 28, 1911, the Twinlock was pur- 
Pitt Manufacturing Company, and 
Manufacturing Com- 


Company 


, ‘ 
} 


chased ry the ly Y 


on May 16, 1913, the Irvis Pitt 


pany presented its proofs to the court, the trial proceed- 


ing and resulting in the decis f December 5, 1914, 
This is the substas of t introductory portion of Mr. 
McMillan’s letter conclusion he states that the de- 


will stand unless reversed by the Circuit Court of 
which an appeal will im- 


cision 
Appeals of the United States 
mediately be taker 

In conclusion he gives the f Judge Rose’s opinion 
in this cas¢ 

Mr. McMillan states nally that his 


every effort to secure permission to file a supersedeas bond 


company made 


overing damages and cost, thus allowing their dealers 
to proceed without interruption and loss of sales. Failing 
the court’s permission to e such bond, they urged a 


Stay of ten days to enable the dealers to pass the holi- 


day season without interferencs This motion was also 
denied by the court 
Mr. McMillan states further that had they not been 


were within their rights 
the action to defend the 
rs handling McMillan books 

mpany as soon as possible 

book stocks. When these 
eived a1 aggregated the McMillan 
possible to preserve 


sincere in their belief that they 


requests that 


McMillan Book ¢ 


a complete inventory of ri 


send to the 
nventories are fr 


00k Company will do « ything 


ts clients from loss his inventory should include only 
McMillan ring oks, inasi h as these are the only 
books affected The dect nd injunction prevent offi- 
ers, agents or employes of the McMillan Book Company 


the devices alleged to be 
It will, there- 
n dealers immediately to 


rom manufa 
in infringement of the n question. 
fore, be necessary for McMiulla 
devices until further notice. 


discontinue the sale of these 


The McMillan Book Company hopes to be able to supply 


structures which evet nder the opinion rendered cannot 
be deemed t nfringe Before doing so these new struc- 
tures will be passed upon by the most eminent counsel 
obtainable to DI the best assurance that can be fur- 
nished in the absence of judicial approval. 


Mr. McMillan states that he and his company deeply 
dence and loyalty made 


About Lavette Mailing Envelopes. 


Our friend, Harry C. Lavette, manufacturer of Lavette 
patent envelopes for mailing photographs, 224 S. Jefferson 
street, Chicago, urged dealers in a recent circular to re- 

lenish their stocks of Lavette envelopes, which have 


Dur- 


ties for ver twenty-two years. 


ng all this time Mr. Lavette has protected the profits of 
ealers and has never changed his quality or his prices. 
He requests that dealers send application for sample and 


Advertising is 1 ne the people where you are, who 


you are, what ve go isn’t fake bargain sales.— 


Brains and Ink 
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Underwood Man Wireless Expert. 

George Keyser, an Underwood salesman who travels 
out of Altoona, Pa., is much interested in electricity and 
electrical phenomena, and follows with active interest 
developments in this field. He is an expert on the subject 
of wireless telegraphy and following his hobby has erected 
a wireless mast in Du Bois, near the Lozan House, where 
he makes his headquarters Mr. Keyser sends and re 


— 


f 


UNDERWOop 














George Keyser’s Wireless Station. 


ceives messages every night he is in Du Bois. Mrs. 
Keyser also understands the art of wireless operation. 
The big flag which flies from the top of the mast is a 
clever advertisement for the Underwood machine, which 
Mr. Keyser represents. The illustration which is pre- 
sented herewith shows the wireless station erected by Mr. 


Keyser, where he and Mrs. Keyser hold forth as operators. 


Hebb Now With Sheaffer Pen Co. 

H. H. Hebb, for the past six years with a prominent 
pen concern, has accepted a position with the 
W. A. Sheaffer Pen Company, and has established his 
headquarters in Kansas City, Mo. Mr. Hebb is a very 
well known fountain pen man, and is a man of very high 


character and ability. 


“Made in U. S. A.” Exposition. 

Under the management of Harry A. Cochrane, whose 
offices are in the Fifth Avenue building, New York City, 
there will be held from March 6-13, at Grand Central 
Palace, New York City, an industrial exposition, which is 
intended to embrace a complete and diversified exhibition 


and demonstration of American made goods and Ameri- 


can grown products in practically all fel 


-— 


“oe ; 
ne exp 


tion will be held under the auspices of a committe: 


| 


leading manufacturers and merchants, and 


th 


e ap] 


ment of Mr. Cochrane as manager is a guarantee 


show will be conducted along progressive lines 

\n honorary advisory mmittee has been appoint 
from among members of different trades. 

$7,000 In Cash Prizes. 

[his is the announcement sent out on a very hands 
card by the Rice Leaders of the World Association lr! 
card is made in imitation of a moire silk! It bears 
striking emblem of the association in the left hand pé 
tion. The announcement « ash prizes is printed 
right in black and red These prizes are given for 
ideas. Cut through the card are slits in which m 
of the Rice Leaders of the World may insert a card 
folder giving the terms under which the prizes will 
awarded. A hand points to the folder or whatever d 
ment is attached, and the recipient is invited to “Come 
and get booklet.” 

In the present case the folder referred to was ss 
by the Yawman & Erbe Manufacturing Compa: 
gave full particulars regarding the prizes to be awar 

Announcerrent. 

The Roneo Company of New York City requests us 
state that Fred H. Holder, who was in their employ 
a year ago, is no longer connected either with the ke 
Company in New York or any Roneo Company t 
part of the world. 

An Interesting Window. 

in this page is shown a picture of a Hallowe'en wit 
display which was exhibited last October in one 
windows of the J. K. Gill Company at Portland, | 
Stanley Charette, manager of the publicity department 


the J. K. Gill Company, says that the photograph is 
the light refle 


particularly satisfactory on account of 


tions, but serves to give an idea 





of the appearance 


——_ 


A Recent Window Display by the J. K. Gill Co., Portiand, Ore., 


Featuring the Hallowe'en Festi 


1 


windows and the idea whi 

At one side of the window its a gobl 
through the fence. The gure and the 
main attractions in the window 


were the 
of two dolls dressed with 
was filled with toy toads 
appropriate to Hallowe’en pranks. 


The window attracted much attention 


val. 


in wit 


witch 


hey were intended t ( 


th his 


in ti 
In the 


pit 
i 


They consisted 


and 


repe paper and masks. The 
is, snakes, skulls and other arti 


comment 


: 
: 
: 
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A Heavy-Weight Aggregation. 
huskiest typewriter 
is that of the Underwood 


the bunch of men trav- 


Pr al ly 
eling out of one office organiza- 


tion at Dallas, Texas This organization numbers twelve 


men, includit Manager M. E. Roberts, and one mascot. 
The lightest man in the aggregation weighs 176 pounds 
and the heaviest man tips the beam at 216 pounds. Mana- 
‘ s himself is a six-footer and a fine upstanding 
lad, weighing 212 pounds and carrying not an ounce of 
excess weight Not many years ago Roberts was trained 

















The Dallas, 
Company. 


Sales Force of the Underwood Typewriter 
They say there is nothing else like them in the Lone 


Tex., 


Star State for weight and efficiency. From left to right, they 
are: M. E. Roberts, Manager, 212 pounds; George B. Mayer, 
Salesman, 216 pounds; Frank S. Quilter, Salesman, 179 
pounds—Mr Quiiter is standing on the street beside 
the curb; just above him is B. P. Brown, Salesman, whc 
tips the beam at 201; at Mr. Brown’s left is H. H. Haseloff, 


Salesman, who weighs 203. At Haseloff’s left, standing shoulder 
to shoulder with Brown, is Earl W. Lee, Salesman, who weighs 
only 178, while the gentieman leaning with his left elbow on the 
bale of cotton is R. C. Henderson, Salesman, who romps into the 
heavyweight class at 204; in the center is Master ‘Bill’ Rob- 
erts, Mascot, 40 pounds, with the promise of belonging in the 
2U0-pound class at the proper time; next to Master “Bill” is R. B. 
C. Rutherford, Salesman, who, notwithstanding his surplus of 
initials, weighs only 176; just above Rutherford, with arms 
foided is E. L. Wallis, Salesman, 196 pounds; S. W. Grant, 
Salesman, stands next to Rutherford beside the curb—Grant 
weighs 191; directiy above him stands Salesman H. G. Hollings 


worth, 201 pounds, and at the extreme right is J. O. Hollings- 
worth, Salesman, who is trained down to 214. 

1 the armv and he understands how to keep himself 
ind his force in condition His salesmet re all big 
strong me ill f 1 ind vitality. 

Phe pi ! here shown represents Roberts and his 
staff surrounding a bale of cotton bought by the local 
Dallas during the Buy-a-bale-of-cotton ement 
Readers w not fail to notice that young Master Bill 
Roberts, the mascot the organization, is himsel on- 
structed solid lines and gives promise of growing 
to the Statur ind weight « t M. E. Roberts when he ar 
rives at maturity 

The men of the Dallas office are all fine typewriter 
salesmen d have established a splendid re Manager 
Roberts savs that the weizhts given are all inimut 


weights and apply only to the bone and muscle parts o 
his fo le savs eliminating himself if one started 
to weigl ir othe ialities a special scale would he 
needed We may suggest here, however, th Manager 
Roberts is rather too modest in eliminating himself t 
ur acqualt nce with him disclosed to us the fact that he 
s one e star typewriter managers in the United 
Srates 


Handsome Book Case Catalogue. 
\ picture of 


one or the 


pyramids, and underneath, the 


slogan “Built to Endure,” is a part of the strikin 
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desizn of Globe-Wernicke Sx 
No. 115. 


makers’ 


onal Book Case Catalogue 

This is a beautiful specimen of the catalogue 
art, .dmirable selection of book 
illustrations in straight halftones 

ination cuts in line draw- 
worthy of the skill of first 
appearance of having 


containing a most 


case information, with 


and in three-color plates. ‘| 


ings and halftone 


class artists. Each page has the 


been carefully made up as to symmetry and character 
a i » 2 

of illustrations; in fact, this talogue is one of the best 

pieces of work it has been our privilege to see. It ex- 


hibits the Globe sectional book cases to 


] 


the best advantaze, picturing their desirability in all situa- 
tions and surroundings, and featuring the wide variety 
different sets, pieces and inations and their adapta- 
ility to any shape size of room and any situation. 
The catalogu tures addition to the regular 
Standard lines. two new styles of Globe-Wernicke sec- 
tional book cases—the Colonial style and the Utility style. 
Phe ode Col l style 1ins the massive form and 
simple lines | furniture, with no extremes 
whate 1 decoration. The Utility 
style has been desig to meet the demand for a strongly 
ilt. inexpensive, serviceabl ook case. There are no 
end irons, t otherwise t Utility is made in the same 
manner as t substantially nstructed, popular Standard 
style 
he Patt vhol ains in detailed descrip- 
tion and «lustration the unit ea in book case construc- 
{ ng tl nits are built, how the doors are 
icted so as 1 to bind, and giving a complete idea 
he fine point I on in these remarkable 
voods. Several different styles of book cases are illus- 
ed, includit e Sherat le, the Art Mission style, 
Ideal sty S style. All of these dif- 
ferent stvles ses ctured in surroundings 
suitable to the period to w they belong. 
\ll dealers and others w ire interested in sectional 
book cases should possess a this catalogue No, 115. 








| » 
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No. 115 
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Cover Design of New and Attractive Catalogue of Globe- 


Wernicke Sectional Book Cases. 
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New Store in Stockton. 

The new retail establishment of Tredway Bros., Inc., 
516 East Main street, Stockton, Cal., is spacious, orderly, 
attractive in appearance, and carries superior lines of 
merchandise. The store has a distinctive character which 
will commend it to buyers of office equipment through- 
out that section of California. The establishment is 
stocked with a complete line of stationery, novelties, office 
supplies and books. 

The interior of the store is finished in white, white 
book cases making an attractive setting for the books. 
A considerable section of the store is devoted to office 
supplies. 

Tredway Bros., Inc., are exclusive agents in Stockton 
for the Yawman & Erbe Manufacturing Company, for 
the Dictaphone, and for the American adding machine in 
Stockton and five surrounding counties. A feature of the 
store is the department devoted to the display of the 
clever handicraft work of Mrs. Clara Shepherd Reid, in 
hammered silver, copper, brass and oriental ware. 

The present business of Tredway Bros., Inc., is the 
continuation of the business of O. H. Close, a well-known 
stationer, and in later years a retired capitalist of Stock- 
ton. In 1903, at the age of thirteen, A. L. Tredway en- 
tered the employ of Mr. Close, then a well-known sta- 
tioner; and on January 1, 1913, after having been with 
his employer for ten years, Mr. Tredway and his brothers, 
R. W. and M. S. Tredway, purchased the business, which 
has since grown rapidly and taken on many new lines of 
merchandise. This necessitated the leasing of a larger 
store. 


Fox Employes Give Christmas Banquet. 

On Thursday evening, December 24, the office employes 
of the Fox Typewriter Company observed the Christmas 
Eve celebration with a banquet, served in one of the spa- 
cious office rooms of the factory. Covers were laid for 
thirty-two persons, and place cards were accompanied by 
a souvenir for each guest. The room was decorated with 
holly and evergreens. 

W. R. Fox, president of the Fox Typewriter Company, 
acted as toastmaster. He spoke of business conditions 
during the past year, the effects of the war, unwise legis- 
lation, etc. He the that the business 


interests of the country have reached the bottom and that 


expressed view 
from now on we are likely to see a steady upward climb. 
Bits of timely advice spiced with jests were given by the 
toastmaster and received responses from other speakers, 

Franks, Earl Stokoe, 
Crudington, superintendent; Miss Kurk- 


including Irving sales 
treasurer; R. F. 
jian, the forelady, and others 

The evening was one of success and good cheer, and 


manager; 


the belief was expressed that next year at least twice as 
many guests would be in attendance. This banquet was 
the first of the kind to be held by the office employes, and 
was so much enjoyed that it was decided to make the 


event a part of the annual routine of the company. 


A New House Publication. 

The initial number of the Roneo Magazine, issued by 
the Roneo Company of London, England, appeared on 
December 1. This little starts out well and 
will be a creditable representative of the Roneo Com- 


magazine 


pany if future numbers maintain the standard set by the 


first issue, which contains articles on “The Wonderful 
Growth of the Roneo Company,” the development of 
South Africa, an article on minimizing eye strain, an 


interesting story on the part the Roneo duplicator played 
in the “Empress of Ireland” investigation; description of 
the Roneotype No. 5—a new development in type dupli- 
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War,” “A New 
the Dictating Machine,” “The 
The last 


cators; “Roneo and the “Salesmanship,” 
Selling Point,” “The Day of 
Roneo Poster Stamp Competition,” etc. 
article presents a likeness of the winning design, a strong 
allegorical picture indicating strength and safety. 

The intention behind this contest was not so much to 


to educate 


named 


make immediate sales of Roneo goods as 


the public into knowing 
competition was announced early last May and was sup 
A number of well 


what Roneo goods are. The 


ported by the London Evening News. 
known men, including the Rt. Hon. Lord Tenterden, Si 
Joseph Lyons, Sir Thomas Dewar, Harry Gordon Seli 
ridge and others, acted as judges. The winning design 
was that of A. E. Ulyett, 12 Parsons Green, London, S. W 


The Roneo Company has devised an unique plan of 
payment in the sale of Roneo machines. The idea in 
brief is this, that throughout all their offices they are 


offering the public the privilege of buying these machines 
at the rate of one-half cash, the remainder to be due and 
payable when the war shall have terminated in a manner 
satisfactory to Great Britain 


Special Meeting Discusses Loose Leaf Decision. 

The Chicago Stationers’ Association held a special mee 
ing on December 15 to discuss the effect of the decisior 
of the United States District New York grant 
ing an injunction in favor of the Irving-Pitt Manufactur 
Cast 


consid 


; 


Court in 


ing Company against the McMillan Company in a 
involving ring book patents. This decision is of 
erable importance to stationers, who are anxious to know 
to what extent it will affect their ring book business and 
whether or not the goods of other manufacturers of ring 
books will be included in future related litigation 
To make clear the position of the Wilson-Jones Loos 
that the ring 


any 
Leaf Company and to show conclusively 
books manufactured by this company do not come with 
the scope of the recent decision, Ralph B. Wilson, presi 
dent of the Wilson-Jones Company was present with his 
patent attorney, Charles W. Hills, who in an instructive 
speech analyzed the decision and explained some of the 
principles of the patent conclu 
sively that the Wilson-Jones devices are entirely dissim1 


lar in basic construction from the devices to which the 


law He demonstrated 


Irving-Pitt Company object as infringements of their 
patents. He described the constructive features of bot! 
lines in detail and showed that the Wilson-Jones ring 


books are actuated by a corrugated steel wire spring in 
stead of spring plate, which is the basic feature of the 
earlier patents held by the Irving-Pitt Company. Mr 
Hills also pointed out that the McMillan Company has 
the right to appeal its case to a higher court, and can 
continue manufacturing and selling the so-called infring 
ing devices until the case is finally decided. 


New Ribbon and Carbon Business on Pacific Coast. 

Ernest Dalton, who is well known to the trade throug! 
his former typewriter ribbon and carbon connection, has 
business in San Fran 


established a ribbon and carbon 


cisco under the name of Ernest Dalton & Co., with head 


quarters at 414 Market street 

The company will market two grades of goods; St 
Francis ribbons and carbons, the No. 1 grade, and the 
Golden West, ribbons and carbons, the No. 2 grade. The 
company will manufacture its own ribbons at a plant ir 


San Francisco. Machinery for the plant is now being 
installed, and a competent superintendent has been em 
ployed. 

Mr. Dalton will make his headquarters in San Francis« 
and will personally visit all of the stationers and dealers 
the Coast 


from Denver to 











January, 1015 OFFICE APPLIANCES 83 


Carter’s Ink Company Holds Convention. of alleged infringing devices, involving in the litigation 


The Carter’s Ink Company held a convention of its Mid- ©VY&Y factor liable under the law 

dle Western, Pacific Coast and Texas sales force, on The National Binding Machine Company is bringing 
Thursday, Friday and Saturday, December 17, 18 and 19, these suits under its Brownson and Elliott patents, which 
in Chicayo. are some of the patents it owns besides the basic Piper 


in the green room of the Congress Hotel in 
patent, which was, after extensive litigation, confirmed 


Salesmen from the several districts mentioned were pres- 


ent in force. and much benefit was derived from the dis- as the property of the National Binding Machine Com- 
cussions and suggestions made. Richard B. Carter, pres- pany. 

ident of the company, and Charles B. Gordon, general The new suits just instituted cover not only the manu- 
manager, both of Boston, came on to attend the conven- facture, sale and use of infringing machines, but include 
tion and pre sided during the sessions. like wise the sale o! unlicens¢ d gummed tape. 


[he business of the year was discussed and plans were 


outlined for the coming year. From the reports received, 


New Ribbon and Carbon Company. 
The Transfer Products Company, Woolworth Building, 
New York, is in the field with a line of ribbons and car- 
bons, which they are offering to the trade as something 


it is stated that considering all conditions, business has 
made very satisfactory progress in the districts repre- 
sented. A dinner was held on Friday evening at the Col 


lege Inn, which all those present at the convention 


, ; of 1Sui uality and valu he introduction is bein 
attended, watching the expert skating between the courses : os ul 4 ; 7 ' , y ual ~ i : & 
. ' ; 1ade under a litt trade slogan, “Quality first 1s satety 
and enjoying the most agreeable occasion. \fter the din made unde , rs ' _ -~ Gs y . ; , 
j first—and always he quality first’ feature is also 

ner the company gave the salesmen a theater party at the 6 : . ; : ; 
expressed in handsome and attractive packages. The 


Olympic, where everyone thoroughly enjoyed the wit, og eee ae 
slogan which the company has adopted is indicative of 


humor and wisdom of Potash and Perlmutter ie 
the goods and the qualities which it purposes to follow. 


Addresses and discussions at the convention were infor ad 
~ a8" ee . a A [he line will be offered to the trade throughout the 
mal, and it was noted with interest that all of the expres : ae 
; ' entire country In preparing the goods tor market, every 
sions of opinion from the Middle West were of an opti ' ; 
. factor which enters into the sales has been taken into 


mistic character for 1915 , 
account. L. J. Cowie, who is well known by reason of 
his connections in the ribbon and carbon business in Can- 


ada, is manager of sales of the new company. 


Three-Cornered Patent Litigation. 
f 260 West 


The National Binding Machine Company 


street. New York City, states that it has caused legal At the regular monthly meeting of the Board of trustees 
proceedings to be commenced against three different con- of The Stationers’ and Publishers’ Board of Trade, Inc., 
cerns, the suits alleging infringement of plaintiff com- in New York City, on December 8, the following concerns 
pany’s patents on gummed tape machines and devices were elected to membership: Irving National Bank, Niag- 
These suits are against a user, a distributor and a maker ara Clip Company, and Cassell & Co., Ltd. 
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Window Display which won First Prize in Recent Ireland & Matthews Window Display Contest. This window was arranged 
by the Pounsford Stationery Company of Cincinnati, and is a striking example of what can be done by a 
well proportioned arrangement of like goods in large masses. 
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Artistic College Alumni Register. 

We show illustration of the handsomely bound Regis- 
ter Book to be placed in one of the mining exhibits at the 
San Francisco Exposition for registration of the alumni 
of the Michigan College of Mines. 

This splendid binding is the work of a graduate of the 
Roycroft Shops. The photo was turnished to Office Appli 
ances by Leonard R. Dickerson of the Wilson-Jones Com- 


pany of Chicago, who produced the book. Its binding is a 





College Alumni Register Produced by Roycroft Graduate of 
Wilson-Jones Company in Chicago, and to be Exhibited 
at Panama-Pacific Exposition. 


splendid example of artistic work from what we are in- 
clined to consider a purely commercial plant. The book 
is bound in golden pigskin, with burnt tooling and silver 
letters 


Davids Company Promotes Efficiency. 

The Thaddeus Davids Company of 95 Van Dam street, 
New York, has organized an efficiency association among 
the employes of the house. At a dinner given recently by 
J. W. R. Merckle, president and general manager of the 
company, the various department heads were present, and 
Mr. Merckle stated in his address that his object in bring- 
ing the gentlemen together was to create a more heartily 
co-operative spirit among all the people connected with 
the company. 

Following Mr. Merckle’s speech the Thaddeus Davids 
made up of the 
The organiza- 


Efficiency Association was organized, 


heads of all the departments in the house. 
tion will hold a dinner once every month and discuss new 


methods and ideas with regard to the work in each de- 


partment. Every employe will be placed on an efficiency 
and merit basis and extra efforts will be suitably re- 
warded. A suggestion box will be used as a depository 


for notes and ideas for the improvement of the business. 
\ny plans which are adopted will be paid for 

The Thaddeus Davids Company has added several new 
capping, closing, etc. One 


machines for fillinz, labeling, 
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of the most modern percolating and mixing machines has 
also been installed to clarify and filter ink. 

R. R. Rowe has been made assistant to J. W. R. Merckle 
in the details of the management of the Thaddeus 
Company. Mr. 
tionery trade for twelve years, during which time he has 
done road work for A. Dougherty & Co., the Americar 
Bank Note Company and the Thaddeus Davids Compa 


Davids 


Rowe has been connected with the sta 


An Attractive Calendar. 
Columbia Ribbon & Carbon Manufacturing C« 
New York, following its usual custom, is sending 
out to its friends a very attractive calendar for 1915. This 


“The 


The 


pany of 


calendar bears a picture entitled Fair Equestrian 


modern riding costume 


It is the likeness of a girl in full 

of knickerbockers, long coat, shirt-waist with Byron l 
lar, four-in-hand tie and with a carnation in the button 
hole of her coat In her left hand she has white gl S 


oO 


and a riding-whip, and she is wearing a man’s s 


- } ‘ 
and attfa 


over her blonde curls. The picture ts saucy 
and very pleasing as a wall decoration. 


Abbott Takes Important Post. 


Charles F. Abbott, formerly associated with J. A. & W 


Bird & Co., of Boston, has been appointed assistant zen 
eral manager of the Art Metal Construction Compar 

Jamestown, N. Y. Mr. Abbott began business eighteen 
years ago as salesman for the old Boston firm just men 


tioned, in whose service he has had a wide experien 


covering tne 


selling and in planning sales campaigns 


United States, Canada and Latin-America. 

For ten years Mr. Abbott was district manager for 
Bird company in New Orleans, resigning to become get 
eral manager of that company and their other interests, 


Manufacturing Company, whi 


Flintkote 


both a domesti 


including the 
and an international business 


transacts l ¢ 


Mr. Abbott’s appointment is in line with the aggressive 


policy of the Art Metal Construction Company, and bi 


he and the Art are to be congratulated 


Metal Company 


A Notable Publication. 


Christiania, Nor 


We are indebted to M. Nissen-Lie of 
way, for an interesting illustrated annual of Norway, pub 
lished by Mittet & Co. of Christiania. Mr. Nissen-Lie 


who it will be remembered has furnished special articles 


for Office Appliances, represents the Hammond, Royal an: 
1 


Sun typewriters at Christiania, and is one of the well in 


equipment men in the Scandinavian coun 


formed office 
tries. 
The book is entitled “Norge.” The front cover shows a 


picture of a young man and a young woman on skis. 
These figures are worked in black against a snowy land- 
scape, with a starry background of sky. The book is a 
volume of good size containing many beautiful halftone 
pictures of snow scenes, the pictures themselves averag 
ing about 10% by 8 inches in size. They are worked out 
tint which gives an effect of 

beyond doubt a snowy place in 
nowhere in the 


Many odd and fantasti 


in a creamy realism to the 


landscapes. Norway is 
winter, and probably world can more 


beautiful snow effects be found. 


effects of the snow are shown in this book, and field 


est and city are all represented, together with river scen¢ 
banks and the itself are 
Giant Norway pines in their native forests 


branches bending almost to 


where the stream covered with 


ice and snow, 
their 
ground with the weight of snow upon them, and nestli: 


are exhibited, with 


among these trees are little houses with roofs ve 
with a heavy blanket of soft snow 

This book must be seen to be appreciated and, needless 
to say, it will remain, with its companion book of last 
year, a permanent addition to the editor’s library 


a 
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New Advertising Manager for Burroughs. 

Edwin A. Walton has just been appointed advertising 
manager of the Burroughs Adding Machine Company of 
Detroit. For three years Mr. Walton has been adver- 
tising manager of the Timken companies, and is said to 
be one of the ablest and most energetic advertising men 
in the country. This new appointment is of more than 
passing interest, for it is in the nature of a return engage- 
ment. About three years ago Mr. Walton resigned the 
position of assistant advertising manager of the Bur- 
roughs, to take up the management of the advertising de- 
partment of the Timken companies, for whom he built up 
an efficient advertising department, and is accredited with 
having conducted one of the most successtul advertising 
campaigns in the history of the automobile industry. 


Mr. Walton has a genius for writing common sens¢ 


human interest copy le is a disciple of the truth in 
advertising and a great admirer of originality in all lines 
of work. He is a director in the Association of Nationa 


product when it is to be placed on the market. The Art 
Metal Construction Company made this test to determine 
whether or not their new safe would keep its contents 
intact under extremely severe fire conditions. These con- 
ditions they studied thoroughly to determine the chief re- 
quirements, and then they built a safe to meet the con- 
ditions, with air chambers, thick walls, layers of asbestos, 
no inflammable materials and no conduits for transmit- 
ting heat to the interior. They then subjected this safe 
to a fire test which they regard as much more severe than 
1t would incur in any ordinary fire. The test was made 
under the supervision of an inspector from the labora- 
tories of the National Board of Fire Underwriters. The 
safe was put in a furnace with flames around three sides 
and a temperature. of 1,700 degrees was maintained on the 
outside walls for more than an hour before the temper- 
ature inside of the safe registered 300 degrees. This is 
the temperatur etermined by the underwriters as the 
st at wh vers will remain in good condition, 











— 


Edward A. Walton, Advertising Manager J. E. Goldstein, Advertising Manager Vic- Myron B. Seward, New Manager Victor 


Burroughs Adding Machine Co. 


\dvertisers, hich is ¢ lence of the esteen il which he 
s held r me his profession. He will take up 
his new W ¢ r} a ou; , nuary. 


Victcr Man an Optimist. 

J. E. Goldstein, advertising manager of the Victor Type- 
writer Company, and editor of the breezy and intimate 
“Victor Spirit,” the house organ of the company, at a 
weekly meeting of the New York City Victor sales force 
presented 100 Per Cent Club fobs on behalf of the com- 
pany to W. F. Darby and E. W. Gillice, whose sales rec- 
yrds entitle them to the honor. Mr. Goldstein, in present- 
ing the fobs, made an exceedingly interesting talk, opti- 
mistic in tone, upon the prospects for increased business 
in 1915 

Mr. Goldstein’s address was much appreciated by all 


1e salesmen. 


Art Metal Construction Company Tests New Safe. 

The test recently conducted by the Art Metal Construc- 
tion Company of Jamestown, N. Y., to determine the fire- 
resisting qualities of the company’s new safe is calculated 
to give the average buyer a vivid idea of the expense and 


labor that go into the perfecting and testing of a new 





tor Typewriter Co. 





Typewriter Co.'s Cleveland Office. 


although inside the temperature could read 500 degrees 
before contents would burn. When the safe was opened 
all the papers were found intact and readable. 

[he National Board of Fire Underwriters has approved 
the Art Metal Sate, and has authorized the use upon it of 


the label of the underwriters’ laboratories. 


Myron B. Seward to Manage Cleveland Victor 
Office. 

The selection of Myron B. Seward by the Victor Type- 
writer Company of New York as the Cleveland branch 
manager is in line with the policy of this company to build 
up an organization of men of the broadest experience 
and sales records 

Mr. Seward entered the typewriter business in 1899, 
taking charge of the typewriter exchange of Scrantom, 
Wetmore & Co. of Rochester, N. Y. Later he was travel- 
ing representative for A. P. Little, the well-known ribbon 
and carbon manufacturer. 

Mr. Seward is one of the best known typewriter and 
adding machine men in Ohio, and a steady producer of 
high-class business. His record of a machine a day for 
six months gives him high rank in the typewriter fra- 
ternity. 


ome ae 
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Typewriter Window Attracts Attention. New York Stationers to Dine. 

The Corona Typewriter Company has favored Office Office Appliances acknowledges the receipt of an « 
Appliances with two pictures of the offices of their Chi- tremely handsome invitation from the Stationers’ Ass 
cago agents. One of these pictures shows a recent win- ciation of New York, to attend its tenth annual bang 
dow display of Corona machines and the other gives a_ to be held at the Hotel Biltmore, Vanderbilt avenue 
view of the interior of the Corona offices at 12 South Forty-third street, Saturday evening, January 16, / 
La Salle street. The window known as the Corona war o'clock. It is expected that this event will be the ‘ 
window. Soldiers are shown on a map at the bottom of best of the kind that the association has ever given Che 
the window, placed in the positions indicated by the daily surroundings are ideal for a banquet and the mus 
dispatches. They are hand painted in the same colors as_ other entertainment will be of a highly enjoyable 
the uniforms of the contending armies Battleships in acter. Although the expense will be greater than ever thi 
different colors designate the different fleets. The trade cost for tickets is the same as last year. The gues 





Interior View of Corona Chicago Office. 


dove. Over the display is a 
looks as if it 
bird bore the 
its neck. 


the 


the is 
and a 


ol the 


mark of 
machine 
the 


company 
resting on 


“Neutral” 


which were 
The 
a card attached to a cord abi 
1913, John J 


dove, 


edge paper. word 


on rut 
McCormick 


Corona typewriter 


November l, and James \ 


took the Chicago agency 
formerly with the 
McCormick 


People’s Gas building, 


(On 
Lytle 
Soth 


for the 
Conover Typewriter Com- 
Lytle had 

but on the 
12 South 


were 
offices for a 

13th of last 
La Salle 


pany. Messrs. and 


time in the 


\ugust took location at 


ground floor 


street. This new location is in the heart of the financial 
district, and the window, which is always well trimmed, 
excites much attention from men who pass up and down 
La Salle street. 

The display room indicates something of the extent to 
which Coronas are employed by officers of the contend- 
ing armies 

Uncle George at Irving-Pitt Convention. 

Che fourth annual convention of the salesmen of the 
Irving-Pitt Manufacturing Company was held December 
29 to January | at the company’s plant in Kansas City, 
Mo. 

Among the salesmen to report and take part in the dis 
cussions was Uncle George Olney, nearly cighty years 
old, but still active and full of the jov of living Uncle 
George might be called the salesman emeritus, for though 
he 1s still much interested in the Irving-Pitt line, he no 
longer calls regularly on the trade, nor has he any wor 
ries regarding business. He lives in Brooklyn, and much 
of his time is spent in deep sea fishing His reminis 
cences of the road are now reinforced by more modern 
but not less interesting tales of thrilling experiences on 
the deep and somewhat unstable Atlantic. Uncle George 
claims to have a speaking acquaintance with ninety-seven 
varieties of the finny tribe, besides those he has encoun 
tered that have scales and no fins. Bewailing the fact 
that rough seas and .wintry winds have interfered with 
his diversion, Uncle George was presented with a splen 
did fish pond, and his speech of acceptance was the hit of 


the 


convention 


JLO1WG-CORDMA ren 7, 





in Chicago Coron 


War Window Which Attracted Attention 
Office. 
honor at the banquet will be Charles A. Lent, president 
the National Association Stationers and Manufa 
who is himself a valued member of the New York as 
ciation 
Some Co-operative Advertising. 

We are indebted to Charles H. Marshall, president 
Wm. H. Hoskins Company Philadelphia, for bringing 
to our attention an example some co-operative adver 
tising which the house recently did with a fountain pe: 
manufacturer Mr. Marshall says the pian used has 
brought good results with all manufacturers who do 
tional publicity work. The plan in brief is that the deal 
co-operates with the manufacturer by taking space 
local newspapers, using one advertisement for the de: 
in the goods mentioned, ar near it another adv S 
ment for the manufacturer the same goods Ir 
ase under consideration, the L. E. Waterman (¢ 
placed a two-column advertisement, seven inches hig 
the Philadelphia Evening Bullettn of December 12 
to this advertisement is one the Hoskins comy 
single column, four inches zh, featuring Wat 
Ideal fountain pens. The same plan is being work 
we believe, with the goods of other manufacturers 

Durkin Consolidates Pittsburgh Concerns. 

J. P. Durkin, who started in the wholesale typew 
business last January, has since purchased the siness 
Durkin, Reeves & Co., the Pittsburgh Typewriter & S 
ply Company and the Blickensderfer typewrite ae 

‘he new company is to wn as the Durkin Ty, 
writer Company, who ar lesale dealers in sé 
hana and rebuilt typewriters of all makes. The ( 
the manuta ers of the ) leri dupli itor 


Typewriter Man Now Lieutenant- Colonel. 


Maj. James Waterlow, Remington manager 
has left the Remington service and re-entered 
Colonial army for the war He is an old soldi t. 
of the D. S. O. and since re enlisting has been 
to a lheutenant-colonelcy 1 given command 


egiment 


pre 
i 
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Hoosier Typewriter Store. 

The fact that the Typewriter Shop, Inc., of South Bend, 
Ind., has removed to a new store at 119 West Washington 
September number of Office Ap- 


street, was noted in the 


pliances. The item stated only the bare facts in the case 
Mr. Tuttle 


with a brief description of the new store and 


the president of the company, has favored us 
with some 
facts regarding the history of the company. It affords us 


pleasure to give these facts and particulars, also some 


views of the new premises. 

November 18, 
business in a small room with a frontage 
of seventeen feet. This was at 119 West Jefferson boule- 
vard, and the store opened December first of that year. 
The and the stock 
were gradually increased, until on July 1, 1911, it became 
necessary to lease the next room at 121 West Jefferson 


The Typewriter Shop was incorporated 


1908, and bezan 


number of lines handled amount of 


boulevard [his it was believed would be sufficient for an 
months the 
entirely inadequate, but the company kept 
until all the walls li 


stacked two and three high 


indefinite period, but within six space was 


found to be 


crowding were full to the ceiling 


and desks and tables were 


Rooms in a suitable location were scarce, and until the 
company was offered its present location at 119 West 
Washington street no opportunity was offered to increase 
space while still remaining in the business section. The 


brick and glass front, attractively 


block of 


an station and the best retail stores 


present store has a new 


built, is within half a the Oliver hotel, County 


Court House, Interurl 


in the city. Thousands of people pass the door, where 


but few passed the old location opposite the post office 


Business in standard lines has been established and 


built up on the principle of one price to all for quality 
leading lines carried include 
and the Sikes chairs; Moon, Standard 
Johnson and St. John tables; 


Safe-Cabinets; 


andise Some of the 
the B. L. Marble 
and Quigley 


VW alker hles: 


merch 


desks: Shaw- 


General Fireproofing files and 


safes: Kalamazoo, Wilson-Jones De Luxe and Irvingz-Pitt 
loose leaf outfits; Boorum & Pease blank books; Eaton, 
Crane & Pike Company stationery; Kee Lox ribbons 
ind carbons; Neostyles: Writerpresses: Dennison tas 
and other lines; Berkshire typewriter paper; Faber and 
Dixon pencils; Esterbrook and Hunt pens; Diamond and 
Sanford inks; Cook & Cobb files; Ireland & Matthews 
uspidors; Cushman & Denison clips, inkstands, et 


Bushnell wallets; Sengbusch self-closing inkstands; and 
rebuilt typewriters of all makes. 

[The company maintains an outside sales force of fron 
our to six men covering the city and surrounding towns 
within ne hundred miles B. A. Tuttle, well known 


APPLIANCES 87 


in office and typewriter equipment circles, is president 
and general manager of the company. 


Convention Date Decided. 

After conferences between President Charles A. Lent 
of the National Stationers and Manufac- 
turers, former Presidents George M. Courts and Robert 
Patterson, and members of the San Francisco Stationers’ 
Association, 1t has been decided that Monday, September 
27, 1915, is the most available date for next year’s conven- 
tion at San Crandall of the Schwa- 
bacher-Frey Stationery Company has ratified this decision 
Francisco stationers, and has wired that all 
arrangements for holding the convention on the date 
selected have been made in the city of San Francisco. 

In fixing upon this date the executive committee had 
in mind weather conditions, the general convenience to 
attending the likelihood of favorable 
conditions for making the trip to the coast, and, last but 
not least, the fact that the United Typothetae and Frank- 
lin Ciubs will hold their convention at Los Angeles on 
September 21, 22 and 23, so that any members who plan 
to attend this convention can readily stay over a few 
days to attend the stationers’ convention in San Francisco. 

The convention committee at present consists of Charles 
H. Crocker, chairman, and A. Carlisle, with a third mem- 
The program committee consists 
of Henry J. Stratford of San Francisco, chairman; James 
Ball of Portland, Ore.; H. S. Jones of Los Angeles, Albert 
Schwabacher of San and Harry D. Dye, also of 


Association of 


Francisco. E. E 


for the San 


those convention, 


ber yet to be selected. 


Francis: 


that city 


Move to Increase Membership in National 
Association. 

Harry W Rogers Theodore L. C. 
Waterman, all of New York City 


Gerry and Frank D. 
are active members of 


committee known as the One Thousand Membership 
committee, organized to devise ways and means of in- 
creasing the membership of the National Association of 


one thousand before the 
Che local committee in 
ast one hundred new mem- 


Mar lla 


San 


Stationers and turers ft 


next convention 11 Francis 


‘ 


New York promises to add at le 


; 


bers to the national associati from the retail merchants 
of New York City and vicinity. All stationers are being ac- 
tively canvassed in an effort to secure at least that many 
new members from New York, if not more. It is the 
ervent wish of President Charles A. Lent to open the 
onvention in San Francisco next year with a thousand 
enrolled members \ zood tendance of delegates will 
thereby be assured It is expected that California will 
undoubtedly go to the next nvention with a very large 


membership from the Pacifie coast. 














Some Views of the Interior and Exterior of New Store of the Typewriter Shop, Inc., 





South Bend, Ind. 
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New Departure in Music Room Furniture. 
Pretty nearly everything in the household and office has 
been systematized down to a fine point, but system in the 
keeping of music in the home has usually been conspicu- 


ous by its absence. The space on top of the piano, the 





Victrola XVI, Equipped with Weis Victrola Files. 


seat, the music cabinet and the 


receptacle in the 
place under the hat rack in the hall have usually sufficed 


piano 


1 


for the keeping of the family stock of music 
lo keep the music of the household in condition the 
Weis Manufacturing Company, of Monroe, Mich., has 





All Sections Look Alike 
When Doors Are Closed. 








Weis Record Box Files—10 and 12-inch sizes 


ES Januar 


PPLIAN ¢ 


devised a very complete sectional system for the mus 


room, comprising files for disc records, for sheet 


and for player rolls. This new idea is built upon the se 
tional system, especially adapted to music room furnitur« 
The presented herewith the 
which 


the Weis line 


illustrations show 


of music room section 


constitute 





Weis Victrola Record File. 


furniture, made in handsome quartered oak veneers 


genuine mahogany 


The disc le section is perhaps the most interes 
from the standpoint of the dealer, because it contains 
most practical indexing and pocket arrangement 





Weis Sheet Music Vertical File Section 
por Kets are rm ade or dee wine olored sto k wit! 
vas index tabs. These pockets operate on a ! : 
rod, tilting forward when the tab is depressed | 





tion and Sanitary Base. 


musi 


a 


sections 


Combination of Victrola, Disc Record Sec- 
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throws the pocket out of alignment and the disc record were Frank L. Jacobs, the toastmaster, and Judge F. M. 


may be eastly removed. This pocket remains out while Trexler. A large portrait of the late L. F. Grammes hung 
the record is being played, so both the filing and the find- in front of the guest table. An orchestra furnished music 
ing 1S easy during the meal, after which, at the request of the toast- 
Che vertical filing system is utilized in the sheet music master, all rose and gave toasts in memory of the founder, 

section. The music is filed on edge, classified between L. F. Grammes, and to Mrs. Grammes. 
alphabetical guide cards for easy reference. Piling or flat Che principal address of the evening was given by Harry 
fling of sheet music is always unsatisfactory, and this \. Grammes, on the subject, “Room at the Top.” Other 
new practical Weis section will be welcomed by music speeches were given by Irwin W. Herring, who assisted 
vers who want a systematic file. in compiling the library; Miss Ruth Davies, librarian; 
Judge Frank M. Trexler, former District Attorney Fred 


B. Gernerd, Rev. J. Charles Rausch, Rev. Simon Sipple 


and Rev. J. G. M. Darms 


The firm of L. F. Grammes & Sons are manufacturers 
f advertising novelties and etched brass signs, and have 
a large factory at Allentown. They do an extensive export 
usiness, a considerable proportion of which is done by 


mail orders 


There Is Nothing the Matter With Kansas. 

Our friend, Ralph Millison, of the Millison Office Sup- 
ply Company, printers and stationers at Wichita, Kansas, 
gives us the welcome information that business is fine 
and that Kansas has come to the front in splendid shape. 
Millison says that things look much better than they did 





Weis P'tayer Roll Section. 


he plaver roll s tion deserves a plac« n many a . : 
ape gb ‘ ae a little while ag (One day during the week in which the 
home where player rolls ar piled on the piano or in some . , : ' , 
rh, ' “ir ; etter was written, the house had sixty-seven orders from 
tf r pla h yractic: appea ot a sneet mus! sec ; ; : 
her | ap i] : PI 1] k ; sixteen different states, and in the frst mail on that day 
tion and a player roll section will make this combDination , : : 
_— i bl the Millison Office Supply Company filled thirty-seven 
S y s ) . 
es poe \ ; led — orders without a short 
Weis dis le o. 1600 is intended to supersede 1¢ : 
= : te Ye We know of a verity from other reports that Kansas 
familiar albums furnished with Victrolas. This file consists 


is going to be one of the big tactors in our coming pros- 
perity With 187,000,000 bushels of wheat at one dollar 
1 bushel, we expect that section of the country in which 


Kansas is located will begin to tip the rest of the Union 
up into the iit 
Steel Furniture Men Hold Convention. 
The annual convention of the salesmen of the all-steel 
furniture department of the General Fire Proofing Com- 





pany was held on Monday ar luesday, December 28 and 

29, at the offices of the company The meeting was closed 

by an enjoyable dinner on Tuesday evening at the Hotel 

Ohio in Youngstow! \bout forty salesmen attended the 

convention and were greeted at the plant by President 

Weis Disc Record Section. W. F. Foster, who made a cordial and interesting address. 

lhe sessions were devoted t discussion of sales prob- 

of a ten inch and a twelve inch file, each with ten com lems and ways and means for the exten eee 
partments, each compartment with ten inch ind xed rec ness. On Mondav evening the salesmen were entertained 
ord pockets. These files fit snugly in Victrola No. 16 and at dinner at the Youngstown Club. A. H. Shaffert, man- 


) o hundr scords fo ick access lex boo . . 
hold two hundred records for quick access. Indé ok, ager of the sales department, president at the meetings. 


gummed numbers, etc., are furnished with each outtit. en were present from almost every state in the union, 
Those who may be interested in this line of music room ind the general opinion seemed to be that the outlook for 
furniture should write at once to the Weis Manufacturing 4). coming vear is good 
Company, 162 Union street, Monroe, Michigan =. 
Rie i An Encouraging Prospect. 
Presents Library to Employes. |. Walter Earle, president of the Remington Typewriter 

L. F. Grammes & Sons of Allentown, Pa., presented Company, has sent out the following printed card: 
their employes with a free library which the firm has “American Business Is Good.” 
established and for the first time turned over for the use ‘Remington sales for the past nine months show an in- 
of its people The formal presentation was made at a crease over the same period for last year. 
banquet tendered by Grammes & Sons to four hundred This would indicate that general business conditions 
employes and invited guests in the office,and factory build- are good 
ng at Jordan and Union streets, on the evening of The future offers even a broader field for business 
December 3 expansion 

[This banquet was quite an event, many of the city’s pro \merican industry is equal to its opportunity. 
fessional and business men being the guests of the firm Remington service is at t ymmand.” 


The place of honor at the table was occupied by Mrs. L.. F - 
‘rammes. widow of the founder ot the firm, and at her The stationery stores of Fisher & Seighold and G. R. 
right were her four sons. Harrv A. general manager: Hurd at Berkeley. Cal., have been consolidated under the 


her left name of Fisher, Seighold & Hurd 


Charles W., J. Frank and Louis G. Grammes 
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PASSED AWAY DURING MONTH 


Brief Comment in Appreciation of the 
Memory of Those Who Have Labored 
Well in the Vineyard and Whose Work 


Is Finished. 


Dwight Jackson Passes Away. 

The many friends and business acquaintances of Dwight 
Jackson, one of the old guard among Chicago stationers, 
were shocked and grieved to 
learn of his sudden death on 
Tuesday, December 15, at his 
residence, 345 Home avenue, 
Oak Park. Mr. Jackson was 
fifty-seven years old at the 
time of his death, and for 
some time had been in poor 
health. He was head of the 
printing and stationery firm 
of Dwight & M. H. Jackson 
at 111 West Monroe street. 

For many years Mr. Jack 
son was prominent in the 
stationery business in Chi- 
cago, and was for a long 
time associated with the 
Marshall-Jackson Company, 
from which concern he went 





The Late Dwight Jackson. 


into business with his son a 


few years ago under the firm name of Dwight & M. H 


Jackson. 

Mr. Jackson was a native of Wisconsin. At the age of 
fourteen he came to Chicago alone to make his own living 
He found work at once with the house of Skeen & Stuart, 
stationers. He mastered the business, working hard and 
conscientiously, becoming a member of the concern when 
the original house was bought out by the Thayer & Jack 
son Stationery Company in 1891. Mr. Jackson later on 
became president of this company. In 1904 a merger was 
effected with the George E. Marshall Company, and the 
consolidated business was thenceforth known as the Mar- 
shall-Jackson Company, Mr. Jackson being treasurer of 
this concern. He remained a stockholder until the time of 
his death, although his active connection with the business 
terminated a few years ago. 

In 1881 Mr. Jackson married Miss Nellie Hubbard, who 
survives him. Five years after their marriage they re 
moved to Oak Park, where they raised their family and 
for twenty-eight years were prominent in local affairs 
Mr. Jackson was a charter.member of the Oak Park Club, 
a member of the school board at the time the high school 
district was organized, a member of the Masonic frater- 
nity and a staunch Republican. He was among the lead- 
ers in the movement to organize a high school district. 
and the wisdom of the policy he advocated is proved by 
the splendid school at Scoville and Ontario streets. 

In Chicago Mr. Jackson was a member of the Hamilton 
Club and was one of its board of directors some years 
ago when the club erected its present building. He was 
a member of several trade organizations, including the 
Typothetae, Ben Franklin Club, Master Printers’ Associa- 
tion, and others. He was a trustee of Lombard College 
and had served as trustee of Unity church in Oak Park, 
also of the Illinois organization of Universalist churches. 

The members of the family surviving include the widow, 
*wo sons, Marshall H. and Warren; a daughter, Helen 
Louise; two brothers, Leigh H. Jackson of Oak Park and 
John C. F. Jackson of St. Louis, and his father and mother, 


Mr. and Mrs. Abram Jackson of Oak Park, both of whom 
are more than eighty years of age. 

The funeral of Mr. Jackson was held on Thursday aft 
ernoon, December 17, at Unity Temple, Oak Park, and 
brought a notable tribute from representatives of various 
organizations in which he had been active, as well as from 
personal friends. The floral offerings were numerous and 
beautiful. George S. Ballard, president of the Hamilton 
Club, appointed twenty-five members, himself among them 
to be honorary pallbearers. Many distinguished men wer« 
present, coming to the funeral to pay last tribute of 
esteem and respect to the departed, 

The honorary pallbearers were George S. Ballard, Hon 
John H. Batten, Hon. William N. Gemmill, Hon. Farlin 
Q. Ball, Hon. Freeman K. Blake, Hon. Frederick A. Smith 
Hon. E. A. Dicker, William B. Austin, Frederick L. Ross 
bach, Harry V. Wood, Oliver J. Cameron, A. J. Flitcraft, 
F. W. Pringle, Charles S. Woodward, W. A. Hutchinson, 
J. W. Middleton, J. C. F. Royer, Henry R. Pebbles, Harry 
\. Cotton, William G. Moore, Frederick A. Rowe, W 
liam G. Barfield, Carl Godee, Charles W. Hawley and 
Captain William F. Knoch 

[he active pallbearers were Charles S. Woodward, D1 
W. H. Peck, J. B. Berry, H. A. Taylor, Walter S. Holde: 
and E. T. Johnson 

Rev. William J. Taylor, pastor of Unity church, of 
which Mr. Jackson had been an active member for many 


years, conducted the services 


\ 


Frank I. Ellick. 


Frank I. Ellick, general manager of the Omaha Print 


ing Company, and one of Omaha’s most public-spirited 











The Late Frank |. Ellick of Omaha, Who Died in the Service of 
His Fellowmen from Overwork in Rescuing and Helping Suf- 
ferers in the Omaha Disaster About Two Years Ago. 
business men, died Tuesday evening, December 29. i: 
sanitarium at Pasadena, Cal., where he had been restit 


several weeks. He had been in poor health about two 
years. During the tornado in April, 1913, he directed the 
relief work, and the exposure weakened him. Mrs. Ellick 
was with him when he died 

Mr. Ellick started his career as clerk inthe Farmers’ and 
Merchants’ National bank at Fremont. Then he went into 
the dispatcher’s office of the Fremont, Elkhorn & Missouri 


Valley road, but soon took charge of the sales depar 
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ment of the Hammond Printing Company Later he 
became sales manager of the N. P. Exline Printing Com- 
pany at Dallas, Tex., until 1901; joined the Omaha Print- 
ing Company for three years as system expert and man- 
ager; returned to the Exline company as managing part- 
ner for several years; was superintendent of the W. 
B. Conkey company of Chicago a year; secretary of the 
Ben Franklin club of Chicago in 1909; for six months 
held a high executive position with the Excelsior Print- 
ing Company oi the same city, and in September, 1910, 
became general manager of the Omaha Printing Com 
pany. He was a nation-wide authority on cost systems 
in the printing trades 

Recently Mr. Ellick was a member of the executive 
cominittee of the Commercial club, and president of the 
Omaha Manufacturers’ association. He was a Knight 
Templar, an Elk and a member of the University and 
Happy Hollow clubs. In 1912 he was on the commission 
which drew up the present Nebraska workmen's compen- 
sation law 

He married Miss Mabel Crook, daughter of W. 1 
Crook of the Northwestern road, at Fremont, Neb 

The widow and three children, mother, brother and 
two sisters, survive. The children are Gerald, 17; Alton, 
10, and Francis, 7. A. G. Ellick, member of the Union 
Pacific legal staff, is the brother; the mother is Mrs. 
Josephine Ellick, and the sisters Mrs. Allen Parmer and 
Mrs. H. H. Beede. All reside in Omaha. 


Rudolph W. Weissenborn. 
At 10 o’clock of the evening of December 18 Rudolpl 
Weissenborn, for forty years with the American Lead 
Pencil Company of New York City, passed away very 

















The Late Rudolph W. Weissenborn. 


ily at his home On the day he died he was at | 
office in the best of spirits, making the rounds of the fac 
tory and enjoying the society of the “boys,” as he termed 
his business associates. That night he was taken ill, and 
died in a few hours 

Those who attend stationers’ conventions will always 
remember Mr. Weissenborn. He was a large, genial man, 
who radiated good cheer and sunshine. He was a man 
who was most conscientious in everything that he did 

The funeral was private and was held at the late resi 
dence of the de ceased in Jersey City, on Monday, Decem 
ber 21. Besides his widow, Mr. Weissenborn leaves three 


children, two girls and a boy. 
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Carl A. Leopold. 

Office Appliances learns with extreme regret of the 
death of Carl A. Leopold, treasurer and manager of the 
Leopold Desk Company, on December 22, at the Burling- 
ton hospital, in Burlington, lowa. Mr. Leopold had suf- 
fered a prolonged illness, and while his friends were 
aware that he was seriously ill, they did not expect the 
end so soon 

Mr. Leopold lived at 101 Clay street, Burlington, and 
leaves a widow and four children: Aldo Leopold of Albu- 
querque, N. M.; Carl Leopold, Burlington, Ia.; Mrs. Rob- 
ert A. Lord, Evanston, Ill, and Frederick Leopold of 
Burlington 

The funeral services were held on December 23, and the 
remains were taken to Davenport for interment. 

C. A. Leopold*was born in Burlington, Iowa, in 1858. 
When he was a child has parents moved the family to 
Liberty, Mo., but he returned to Burlington at the age of 
sixteen and attended Elliott's business college. For some 
years he was connected with the firm of Donahue & Mc- 
Cosh, and about thirty years ago he became active in the 
affairs of the Leopold Desk Company, which under his 
management has expanded to one of the leading concerns 
of this kind in the country For a number of years he 
was a director in the lowa State Savings Bank, and was 


foremost in other public works 


Dr. Adolf Hélken. 
From Charlottenburg, Germany, under date of Novem- 
her 8 1914, comes the anne ement of the death of Dr. 


Adolf Hdélken, of the rm of Farbband-Fabrik Dr. 
\dolf Holken Dr. Holken died in the hospital at 
Hamelin as a result of serious wounds received in the re- 
cent fighting about Nieuport. Dr. Hélken was the chief of 
the business and the founder, having started the firm in 
the spring of 1906. He was assisted by a confidential clerk, 
\uzust Berndt and his younger brother, Dr. Walther Hol- 
ken, as well as by the prominent organizer, Sascha Bell. 
Dr. Holken was: the rst one to introduce one-sided 
ribbons of high quality lis products were sold under 


the name “Pico,” 





and he made 
very wide rangé 
of ribbon prod 
ucts Dr. Holker 
was an intens¢ 
investigator ol! 
the subject oi 
typewriter 
similar ribbons 
He was a man o 
great industry, 
who proved ill 
the work that he 
did, taking noth 
ing for ¢ 
All ot the I 


chines with which 


the factory 1S 
equipped have 
been invented and 
manufactured in 


his own shops, 


a building erecte¢ 


especially for this 





purpose 
The death 


oll en is 
Dr. Holk Dr. Adolf Hélken 4 


great misfortune [ 











to th ern 
SE ee Who Died in the Cause of His Country 
ribbon industr From Wounds Received in Battle. 
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PROGRESSIVE CUBAN HOUSE 


Brief Sketch of Firm Which Has Achieved 
Success in Southern Republic. 


WENTY years ago Daniel Gramatges, Jr., opened 
a store in a small building at Jose A Saco Alta No. 
26, in the city of Santiago de Cuba. Mr. Gramatges 
was a working jeweler and watchmaker. Here he has ever 
since remained, but the old building has been superseded 
by a new and more convenient structure, and the busi 
ness has been extended to take in a much wider variety o 
lines, including office furniture, typewriters, office machin 
ery of other kinds, phonographs, disc records, et 
On the termination of the Spanish-American war and 
the consequent opening of Cuba to the markets of the 
United States Mr. Gramatges gradually extended his 
business, becoming agent for a well-known make of type 
writers and pioneering also in the introduction of rebuilt 
typewriters in this part of the island, being successful in 
bringing about a more widespread use of the typewriter 
where theretofore such a machine was rarely found as an 
adjunct to commercial or professional businesses \bout 
three years ago he accepted the exclusive representation 
in the republic for the products of the Toledo Metal Fur- 
niture Company, and he has since specialized on the fam 
ous typewriter cabinets made by that company, which can 
now be found in use in almost every town in Cuba \t 
this period he was joined by Louis Roca, whose commer- 
cial education in the aggressive American mercantile world 
and whose grasp of modern office methods caused the firm 
largely to increase its scope, to build the edifice shown 
in the picture, to eliminate the watch and jewelry busi 
ness and to form a strictly up-to-the-minute store for 
office supplies and furniture, where everything from a 
pen point to a Printograph can be purchased 
Mr. Ernest Brice is also included as a member of the 
company. Mr. Brice is an expert accountant and is well 
acquainted with all the most modern accounting systems 
in which the firm specializes 
In addition to the phonograph department and one 
dedicated to pianos the house has installed and equipped 
a modern department for repairing and renovating all 


makes of typewriters, and this department has met a need 
Idng realized and has gained much popularity. 

Gramatges & Co. represent among others the following 
firms: The American Sign Company, Kalamazoo, Mich.: 
Rapid Computer Company, Benton Harbor; The General 
Fireproofing Company, Youngstown, Ohio; Underwood 
Typewriter Company, New York City: Apollo Auto-Piano 
and the Steinway pianoforte; the Printograph and the 
Gurney Refrigerator Company. 

We show upon this, page three views of the Gramatges 
& Co. establishment. Several other pictures were sent, 
byt evidently the light was too poor at the time they were 
taken to permit the full rendering of detail 








Second Foreign Trade Convention. 


On January 21 and 22, 1915, there will be held in 


Louis, the Second National Foreizn Trade Conventi 
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Qe 
Ot 


n 


Three thousand commercial and industrial organizations 


corporations, firms and individuals engaged in forei 


trade have been invited to send delegates. In a lett 


to them James \. Farrell, president of the United Sta 


tes 


Steel Corporation and chairman of the National Foreign 


Trade Council, says “The European war has den 


strated that our foreign trade, while small in comparis 


1 


with domestic business, is a vital element in our domest 


TY) 


' 


I 


prosperity and, therefore, of immediate concern to every 


citizen. Individual action, however strong, cannot di 
tice to the present Opportunities tor its expansion { 


ordinated effort of the entire nation—manufacturers. n 


chants, bankers, carriers and all others—working toget! 


in harmony with a well defined national policy, will alon 


enable us to develop the possibilities now before us.” 


The convention will eliminate zeneralities and con 
trate on commercial problems created by the Europe 
war and those which will confront American fore 


traders when peace 1s restored 


To present the effect of the war on United States trad 


John Basset Moore, formerly councillor of the State 


partment, who is a foremost American authority on inte 


national law, will speak on “Problems Arising in W 
and Commerce.” Hon. W. ¢ Redheld, Secretary 
Commerce, will open the convention. 

Instead of numerous speeches on the general aspe 
of foreign trade, the sessions will b 


authoritative papers 


and constructive discussion by delegates representi: 


e divided betwee 


by leaders in the business worl 


all sections of the country. Ways and means where! 


the smaller manufacturer and merchant may engage 


foreign trade will have an important place on the pri 


yram 


Cannon Shot Sells Typewriters. 


How a solid shot from a German gun resulted in 


sale of five Remington typewriters is a story that 


+} 


l¢ 


as 


come through from Rheims recently. When the Ger 


mans took the city Madame Ruoy, who was in charg 


the Rheims office of the Remigton, left, but upon its reo 


cupation by the French she returned. Visiting her off 
she found that a solid cannon shot had gone clean throu 


and torn away the back door. French officers, finding th 


h 


place open, had entered and requisitioned five machines 


and a quantity of supplies, leaving the written requisitions 
with a neighbor some doors away. These five orders 


have since come through in the regular way, and are wel 


come additions to Remington sales in this much-batte1 


old city. 








Office Equipment Department of D. Exterior Store of Gramatges & Co. Office of D. Gramatges & Co. 


Gramatges & Co. 


re< 
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This is the Plant in Which is 
Made the FINEST Line of 


Carbon Papers and Typewriter Ribbons 









It is the largest devoted exclusively to the manufacture of 
these goods. And remember, we are the LARGEST 
Manufacturers of GOOD Carbon Paper in the world. 





As we excel in all we produce you get the ONLY best. 
Buy of the ORIGINAL maker. 


We meet every condition, we fill every requirement. 


MITTAG & VOLGER, Inc. 


Principal Office and Factory: PARK RIDGE, N. J., U.S.A. 


BRANCHES: 
261 Broadway, NEW YORK, N. Y. 205 W. Monroe St., CHICAGO, ILL. 7 and 8 Dyers Bidg., Holborn, E. C., LONDON 


AGENCIES: All Over the World 




















TWO MORE GOOD SELLERS 


By the —— ” ew BRACKETS 


a ‘iu table specialties 


Practical, substantial 








H money makers 





older— $6.00 


Douglas Copy Book Holder—$3.50 


AMERICAN ELECTRIC COMPANY 
STATE AND 64th STS. - . CHICAGO, ILL. 
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Character 


in your office furniture indicates the 


character of your firm. 


Well constructed convenient Macey 
Metal Files-give your office a dis- 
tinctive appearance. 

The Macey Company supplies the 
United States Government at Wash- 


ington with its metal files. 


Write for our 
Catalog 6314 


The Macey Co 


Designers and Makers ~o4/— 
Systems, Filing Appliances, library Chess Cases, Safes. 


GRAND RAPIDS. MICHIGAN 
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Cincinnati Furniture Men Meet. 


Members of the Cincinnati Furniture Exchange of Cin 
cinnati, Ohio, on December 8 held a lively and interest 
ing meeting under the direction of President John Dor 
nette, Jr., and George W. Schutte, chairman of the enter: 
tainment committee. This meeting is a big annual event 
in the Cincinnati furniture trade, and this meeting was 
especially successtul. 

The occasion for this event was the annual meeting 
the exchange, and a large number of furniture manufa 
turers were therefore present \ banquet was served in 
the parlors of the Business Men’s Club. The meeting was 
a success from every point of view. The artistic and 
satisfactory menu was printed on cardboard, the revers¢ 
side of which represented quartered oak, the inside carry 
ing the menu and the program of entertainment. Pres 
ident John Dornette, Jr.. was toastmaster and acquitte 
himself well. 

The Esberger orchestra played lively selections during 
the dinner, assisted by Miss Florence Tetzloff, a vocalist 
of ability. Following the dinner the toastmaster intr 
duced Richard Crane of R. G. Dun & Co. as the speaker of 
the evening. Mr. Crane gave a forceful talk on business 
ethics. The next feature was presented by George Mann 
of Wirthlin & Mann, dealers in supplies. Mr. Mann 





John Dornette, Jr., President Cincinnati Furniture Exchange 


a black-face monologue and was encored repeatedly 
toastmaster next introduced Alexander Schmidt, preside 
of the Lumbermen’s Club of Cincinnati, who told of 
relation of the lumberman to the furniture manufa 

\mong those present besides the gentlemen already 
mentioned were Elmer Blagg, vice president of the Globe 
Wernicke Company; F. H. Ballman, president of th: 
Liberty Bank; J. F. Dietz, president of J. F. Dietz & | 
Paul Schirmer, president of the Schirmer Furniture Com 
pany; A. G. Steinman, president of the Steinman & Meyer 
Furniture Company, and a number of others. 

The annual election, which was for fifteen directors, ri 
sulted as follows Manufacturers—John Dornette, Jr., 
J. F. Dietz, George W. Schutte, Henry A. Sprengard 
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Manufacturing Good Will 


Manufacturing good will 
requires a full knowledge of 
the buyers needs and a 
determination to serve his 
best interests. 





Under present conditions 
more than ever before the 
temptation to lower quality 
may be great, but our cus- 
tomers agree with us that 
sound business demands 


“QUALITY FIRST” 


MANIFOLD SUPPLIES CO. 


A. L. FOSTER, President O. G. DITMARS, Vice-President 


188 THIRDAVE., BROOKLYN, N.Y., U.S.A. 


7 MANIFOLD Supp.ies 


Geoosiys Wow Youn. u 5 











EXCLUSIVE COUNTY REPRESENTATIVES WANTED 


BIG MONEY FOR THE RIGHT MEN 





We want a Fox Dealer in every Cour in the United States where we are not 
already represented. Our slogan for 1915 is “‘Every Town a Fox Typewriter Town.” 
If you have just a few dollars to invest, here your opportunity to get into a-strictly 
high-class, profitable, pesmanent business, with a million dollar company right back 


of you every minute 


WRITE FOR OUR 1915 SELLING CONTRACT 


Don't w ; ime, and ours, writing, un , mean business. No former 

Hing « canoe 1 ssary—just a clean character, a natural American Hustle, and a 

ew dollars, 1s all you need. Never was 1 better time than right now to make 
thi tart for yourself Don't wait A 





Please mention Office Appliances 


FOX TYPEWRITER COMPANY From Office Appllances for January 


Name 





3101-3111 Front Avenue, Grand Rapids, Mich. 











Address 
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Comfortable Upholstery 
for the Office, Lobby 


or Waiting Room 


Here’s a Simple Truth That 
Will Bear Serious Thought: 


FOR MEN ONLY 


You spend one-third of your life in 
your office. The way you spend the other 
two-thirds depends upon the way you spend 
the one-third. Your office is the hinge of 
your existence. Why not make it a pleas- 
ant place to be in’ It is where you do 
the things that really count, one way or 
the other; it is where you make your suc- 
cess—or mar it. You owe it to yourself 
to give yourself every possible advantage 

to surround yourself with things that 
will boost your self-confidence and self- 
respect — things that make you feel 
like somebody, even on Blue Monday. 

The right sort of an office—an office 
furnished with comfort and good taste— 
an office that keeps telling you what sort 
of a man you really are—works a silent, 
constant miracle on your efficiency. And 
it tells others what sort of a man you are. 
Every day more business men are making 
their offices attractive. They are finding 
out that the eternal law of environment 
does not break down when it runs up 
against the office building. A _ business 
man is human in his office as well as out 
of it, and every human being is the crea- 
tureof hisenvironment. Join the procession 
—get rid of the handicap of mediocre sur- 
roundings. Put something in your office 
besides ‘‘office’’ furniture—a few pieces for 
comfort and beauty as well for use—some 
good rugs. a few comfortable chairs, a 
lounge, a bookcase. -You have to spend 
your time there. Why not enjoy it?— 
Chicago Daily News. 


Real satisfaction can be had in quality 
goods only 


**RELIANCE”’ UPHOLSTERY 
IS QUALITY UPHOLSTERY 


Jamestown Lounge Company 


Builders of Comfortable Upholstery for the Office 


Jamestown, N.Y., U.S.A. 
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Frank B. Wersel, Jr., F. H. Ballman, Joseph Scheid, Wm. 
J. Sextro, A. G. Steinman. Supply men—Charles Feuss, 
H. W. Backer, Fred Busse, Wm. Duhlmeier, Jr., E. Kuhl- 
man, Sr., John Wolf. 

The constitution provides that the fifteen newly elected 
directors must meet within ten days after the banquet, 
organize, and elect officers. The following officers were 
therefore elected at Ahlbrand’s Exposition Cafe on De 
cember 15, 1914: President, John Dornette, Jr.; first vice 
president, Henry Sprengard; second vice president, Geor,z¢ 
W. Schutte; secretary, Henry W. Backer; treasurer, Fred 
W. Ballman. 


Baxter Again a Specialty Man. 

R. H. Baxter, for five years manager of the International 
Stationery Company, tendered his resignation to tak« 
effect January 2. The reason for Mr. Baxter’s resignatio 
is that the personal business which he started five years 
ago has grown to such a point that it needs his entire 
attention. Mr. Baxter started in the stationery business 
in 1888 as assistant bookkeeper to Agar-Hamblin & Con 
pany. He next went with A. A. Weeks, where he re 
mained for twenty years and became vice-president o 
the A. A. Weeks Manufacturing Company, and _ later 
director in the Weeks-Hoskins Company. In 1909 he lef 
the latter company and established himself in business o1 
Broadway. In August of that year he was induced 
become manager of the International Stationery Company 
turning his specialty business over to F. S. McNeil, 
has since been in charge of it lhe Baxter business has 
steadily grown and made several removals to larger quar 
ters. It is now at 96-102 Church street, and from this 
time forth Mr. Baxter will be in charge, acting as ex 


ecutive as well as sales manager for his company. 


New Elliott Addressing Machine Branch. 

The new direct branch of the Elliott Addressing Ma 
chine Company in San Francisco is meeting with ex 
cellent success, according to Manager George G. Bros 
who came from New York to take charge of the com 
pany’s interests on the Pacific Coast Mr. Brosch has 











George G. Brosch. 


been in the addressing machine business for seven years 
and has been with several of the leading companies. About 
one year ago he joined the Elliott organization in New 


York. On the strength of his success there he was sent 
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9 The Pen For All 


Fountain Pen Trade 











Self-Filing 
Fountain 4 








Points 
To 
Suit 
Every 
Hand 


Successful In 
College—School 
—Study—Shop—And 
All Branches of Business 


; Ten Reasons Why the Sheaffer Self-Filling Fountain Pen 
Is the Most Satisfactory and Profitable for a Dealer to Sell: 


First—It has the merits of all and the faults of Offices in our National Advertising, but when we do 
none. receive an order we immediately mail our local dealer 

Second—All are self-filling, self-cleaning and the profit on same. 

aieatic oe . = 

non-leakabl Seventh—It is impossible to fill our pen without 

Third—The gold points and the rubber holders first expelling the last drop of ink or sediment, thereby 
are the best that can be made. automatically cleaning same. 

Fourth—Y ouare not c mmpelled to carry over one- Eighth Everv SHEAFFER Pen will write the 
half the stock it would be necessary to carry in other instant it touches the paper 


lines of pens in order to have a complete assortment | ; “ i 
Ninth—Our filling device operates entirely inde- 


to fill any requirements, as we only make non-leakable ; , 
pendent of the rubber reservoir, therefore it allows 


pens. Slip-cap pens are more profitable for the manu- 
facturer to sell but are more troublesome to the dealer. the reservoir to expand to its full capacity. 

Fifth—The SHEAFFER Pen Company does not Tenth—The final proof that we have the best 
have retail stores to compete with their dealers fountain pen on the market is the fact that the largest 
Sixth—We discourage mail orders from the con- manufacturers are trying to imitate our pen, but we 


sumer by not putting local addresses of our Branch have no fear of its being equalled. 


Buy the Original—Make Your Fountain Pen Department Show Larger Profits 


Send for Terms—Discounts—Selling Plans 


WwW. A. SHEAFFER PEN CO., Factory, Fort Madison, lowa 


Branches: New York—Kansas City—Chicago 


The SHEAFFER PEN Is Manufactured Under Patents Allowed and Patents Pending 
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Insure Perfect Service 


BANK PINS 
CUSHION PINS 
PYRAMID PINS 


Your pin orders will receive careful 
and prompt attention. Satisfaction will 
be guaranteed if you send them to 


CRESCENT BRASS & PIN CO. 
DETROIT, MICHIGAN 
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MAKE A LEADER OF 


Crown, Globe & Pioneer 


Typewriter Ribbons 
and Carbon Paper 


Other typewriter supply dealers are getting substantial 
profits by cashing in on their dependable quality, reason- 
able prices and attractive discounts. 


Value Quality 


SmOCHES TERN YS 


Ny 
lay 





If your typewriter supplies department has not been 
getting results, investigate our line. You can do better 
with Crown. If you are not at present handling supplies, 
study the possibilities in your locality, and send for our 
samples and terms. 


Make a Leader of Crown, Globe and Pioneer Brands 
J 


Crown Ribbon & Carbon Mfg. Co. 
Rochester, N. Y. 


, 206 Broadway, New York, N. Y. 
BRANCH OFFICES: Century Bidg.. St. Louis, Mo. 


Direct inquiries to nearest office. 
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to San Francisco to open the branch in that city. With 
San Francisco as headquarters, Mr. Brosch will look 
after the entire coast territory. Mr. Brosch is now pre- 
paring to open branch offices in Sacramento, Fresno and 
other California cities, in addition to the offices already 
established in Los Angeles and in various towns of the 
Northwest. 


New Advertising Manager for Chair Company. 

Frank H. Westlake, who is well known to the entire 
furniture trade by reason of his long connection with the 
Milwaukee Chair Company, it is announced, is now asso 
ciated with The B. L. Marble Chair Company of Bed 
ford, Ohio. 

For several years Mr. Westlake was connected with the 
sales department of the Milwaukee Chair Company, and 
for the last six years has been secretary of that concern 
having charge of the manufacturing department, and, in 
fact, of the management of the entire plant. 

Beginning January 1, Mr. Westlake became sales man 
ager of The B. L. Marble Chair Company, which concern 
has reason to congratulate itself upon adding to its organ 
ization a man with such a wide acquaintance and expe- 
rience in this line of business, which covers office chairs, 
bank chairs and chairs for all classes of public buildings 













RDAN & COMPANY - 
CHICAGO A.D. 1915 





nother New Year's morning 
Another old Year ends, 
And I send the Seasons Greetings 


‘To you, my old-time friend. 


Walter Ky. Furlong 
- a5 x 
RS ON 


Greeting Card Sent to Friends by Waiter L. Furlong, Jordan & 
Co., Chicago. 







Speed Testers at Royal Factory. 

The Royal Typewriter Company believes that testing 
the speed of the typewriter at the factory is an important 
operation, since successful operators average 40 to 5O 
words a minute and good ones from 60 to 80 words a min 
ute. The Royal Typewriter Company does not employ 
the purpose, but employs instead two young men, Mr 
Francis and Mr. Manee, who are trained in speed operat 
ing and who write on every Royal machine produced 
190 to 230 


for its speed tests mechanical instruments designed 


Memorized sentences are written at the rate of 
words a minute, and hard and exacting sentences ar¢ 
written at the rate of 110 to 140 words a minute (ny 
defect in the machine is instantly reported for correction 

The Royal Typewriter Company takes the ground that 
since machines are to be operated by human beings they 
should be tested under the same conditions as those under 
which they are operated. Human beings will differ from 
day to day on account of their various moods and changes 
in their physical conditions, hence a machine testing 
apparatus is less reliable as a test of typewriter versatil- 
ity and speed than an expert human operator. 

The factory has record of every machine turned out and 


of its work under rapid-fire action. 
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VAN DORN BUILT 


“Van Dorn Built” Features 
or Why It Pays to Handle the Best 


CASE CONSTRUCTION 

Solid Plate Walls are better than skeleton frames therefore they 
are used throughout the “Van Dorn Built”’ filing cabinets and 
furniture. All welded case construction is better than riveting. 
Electric and welding make these solid plate cases inde- 
structible, dust proof and fire resisting to a high degree 
1. LOCKS 

Here is an exclusive “‘Van Dorn Built”’ feature. The spring 
lock is concealed in the side of the case—pressing the button 
locks all the 
the lock at the back of the case is converted into 
2. END PANELS 

End Panels are used only for more protection, as ““Van Dorn 
Built’’ cabinets are finished all around you don’t need to buy 
end panel This means your cabinet will cost you from 20 to 
300% less 
3. SUSPENSION 

The Auto Glide roller bearing suspension not only runs 
smoothly but is built to stand a maximum load of 500 pounds 
per drawer, ten times the actual load. 
4. COMPRESSOR 

A feature of “Van Dorn 
“Silent Glide’ compressor 
thumb pressur¢ 
5. SANITARY BASIS 

For cleanliness all office furniture should be raised up off the 
floor, so all ‘‘Van Dorn Bu'lt”’ equipment is made so that these 
easily fastened on at any time. 


] 


‘ 


g space. 


Built’’ drawer construction is the 


that locks positive on release of 


leg bases can be 
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irawers. The room that is ordinarily needed for 
lit 


CAPACITY 


Whether an Upright Cabinet, a Se 
Safe, ‘Van Dorn Built” equipment 
Do you know of a letter file giving 


space per drawer? 
APPEARANCE 
No doubt vou want filin 
tract. “Van Dorn Built” is all aro 
and whether finished in ou 
mahogany it is good looking 
COMPLETENESS OF THE LINE 
Suppose you want the entire office 
Dorn Built’’ equipment is complet 
steel office chairs and shelving 
sides this, we build 
toa single order of $180,000.00 


y byt ‘ 
Ca 


Have you seen the four, drawet1 
one Dollars ($21.00 thar 
and our Two Dollars and 
( ise? 
CATALOGS 
Besides a carefully arranyed Genet 


of ten attractive folders of a siz 


you will do well, Mr. Dealer, to send 


pe lal equip! 


tional or a Filing Service 


has more clear filing space. 


24} inches of clear filing 


and equipment that at- 


und good cabinet making, 
grey green or hand grained 


furniture to be steel “Van 
in every detail, even to 


| lockers for the factory. Be- 


nents from afew Dollars 


tical letter file at Twenty- 
price of a wood cabinet— 
ent ($2.50) steel transfer 


ral Catalog, we have a set 


r mailing to your trade. So 


; 


for the folders at least, 


and see if your territory can be arranged for under our new 
selling plan, and you will get some interesting and helpful 


suggestions. 


ececdegase 





Metallic Furniture Department, Tho Van Dorn Iron Works Company, Cleveland, O. 
_7gencies 1 all | parts of the world 
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Terrell’s Steel Bookcase 


has advantages 
possessed by no 
other sectional 
bookcase. Units 
entirely assem- 
bled with slip 
joints. No bolts. 
Handsome, 
strong, durable 
and - fire proof. 


A money maker 
for progressive 
dealers. 
Shipped K. D. 
flat. 

Easily assem- 
bled. Very suit- 
able for export. 





Terrell’s Equipment Co. 
Hilton Street 
Grand Rapids Michigan 


PA wr eee oe 





DESMAN ae Edt EN Yat J08 it he RING  EPOLAggSiy !  a 





(Nha 


eran at ta ne 


Su ee ssf, 


Hind 


Aina it 


atin 





Mr. Dealer 
Keene’s Guaranteed Platens 


Mean 
Satisfaction Guaranteed 


We use the best blue rubber obtain- 
able and our platens are guaranteed 
as to size. All makes of typewriter 
platens recovered. 


Send Us Your Parts 
to be Plated 
as well as yoty platens. 
Our prices are right. 
We guarantee prompt deliveries on all 
work. 


A 38 year record backs our guarantee. 


Wenzel Plating Works 


88 Walker St., New York City 
ESTABLISHED 1876 





























Monroe Calculating Machine Company Opens 
Additional Offices. 

As evidence of the further expansion of the Mcnr 
Calculating Machine Company's organization, announce 
ment is made of the opening of several new offices. 

M. Howard Sheck has been appointed sales manag 
for the Philadelphia territory He will have charge 


the business in eastern Pennsylvania, New Jersey, soutl 
f and including Trenton, and the state of Delaware. Mz: 
sheck has been in the adding and calculating machine 


suusiness for a number of years, having introduced the 
ike Adding Machine in Philadelphia before it was taker 
over by the Burroughs Company. Later he acted as 
sales manager for the Burroughs Adding Machine Con 
pany in New York state territory. During his vari 
experience Mr. Sheck has handled the leading types 
(german calculating machines and is particularly w 
fitted to handle a machine like the Monroe, which, whi 
it is an American-made machine, combines with a ke 
board adding machine all the advantages of the foreis 
made calculating machines The Philadelphia offices 
located at Broad and Chestnut streets in the New Yorl 
Stock Exchange building 

Other offices are about to be opened in Boston, Mass., 
Hartford, Conn., and Portland, Me The Boston ofhces 
will be in charge of F. W. Barkley, formerly of the Amer- 
can Drafting Furniture Company of Rochester, and 
more recently representing the Monroe Calculating Ma- 
chine Company in western New York. A. E. Gard will be 
in charge at Hartford, and will cover the state of Con- 


necticut 


Parsons and Some Publicity. 

W. W. Parsons, Chicago district manager for the Dicta 
phone department of the Columbia Graphophone Com 
pany, was at the telephone when a representative of Off 
\ppliances called the other‘day. When Mr. Parsons had 
hung up the receiver, he related the following incident 

“The other night, at one of the monthly banquets 


the Business Men’s Prosperity Club, the speaker was J 
Hill, who has travelled the orient for fourteen years 
more and is an authority upon the subject of trade wi 
oriental countries. Mr. Hill illustrated his talk with ster« 
optican slides. He emphasized the point that to get 
ness in the orient one must conform to the customs a1 
requirements of oriental countries. Then, although he 
not know that a representative of the Columbia Grapl 
phone Company was present, he said that the Colum 
people had caught this idea and were, therefore, eminent! 
successful in their trade with the Far East. As an « 
ample of the fact he stated that a representative of tl 
Columbia Graphophone Company secured the larges 
order ever placed for talking machines in China, an ord 
for $600,000. 


“This order was placed,” said Mr. Parsons, yecaust 


of the faithfulness of the Columbia Graphophone Cor 
pany’s Chinese records. Various Chinese records had 
been made previously in San Francisco and other places 
but the Columbia Graphophone Company’s experts went 
to Pekin and made records of numerous selections ren 
dered by the Imperial Orchestra and by noted Chinese 
singers. Such records the Chinese could appreciate and 
the result was that Chinese all over the world bought 
Columbia Chinese records. In America the demand ex 
tended from the Chinese ambassador at Washingtor 

the laundrymen in our big cities. ‘And now,’ said Mr 
Hill, ‘you will see on the screen a picture of the mat 


who took that $600,000 order.” The view on the screen 
showed the deck of a Pacific liner. The men were tak 
ing their daily swim in a canvas tank measuring 40 by 4 
by 6 feet. ‘The man about to plunge,’ continued Mr. Hill 
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$250 





Occupies less 
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A Few Uses of the Monroe 


By Manufacturers and 
Retail Merchants 
Checking Invoices and Extending 
Bills. Making up and Checking 


Pay Rolls. 


Railroad and 

Public Service Companies 
Pro-rating. 
Figuring Costs per Ton-mile. 


Insurance Offices 
‘iguring Return Premiums. 
Computing Rates and Policy Values. 


Banking and 
Brokerage Houses 
Figuring Interests and Discounts. 
oreign Exchange. 


Engineers, Architects 
and Contractors 
Makin up Estimates. 
Compiling Operating Records. 


Governments, Accountants 
and Statisticians 
Working up and Checking Esti- 
mates. Figuring Depreciation 
Charges. 





than a 
square foot 
of space 











Send in this “SHOW ME” Coupon before deciding 


upon any calculating or adding machine 


HIS is the first national advertis- 

ing announcement concerning the 
Monroe Calculating Machine. Since 
it has been on the market every available 
machine has been required to fil the 
needs of large Corporations, important 
Government Departments, and other users 
who were quick to recognize the superior- 
ity of the Monroe over all other means of 
rapid calculation. 


Now that we have been able to adjust 
our output to a rapidly increasing de- 
mand we feel that accountants and ex- 
ecutives in general will be interested in 
knowing the features that have made the 
Monroe pre-eminent among calculating 
and adding machines. The 


MONROE 


Calculating Machine 


Not only Adds but it Subtracts, 
Divides and Multiplies as easily 
as other Machines Add ! 


So simple is it in all of these operations, 
so direct and positive, that from the very 
beginning the Monroe has demonstrated 
itself, rather than having to “be demon- 
strated” by specially trained operators. 
Anyone can learn to use it after a few 
minutes’ practice; the Monroe does not 
require an expert. 
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The Monroe is more than a calculating 
machine in the usually accepted sense. 
Its principles of operation are so different 
from those of any other machine that as 
a rapid handler of figures in combinations 
no matter how intricate, its record has 
never been approached. 


Set your numbers in the keyboard, give the 
crank a turn forward for ADDITION; backward 
for SUBTRACTION. Each is a direct operation. 
The Monroe user never has to think of comple- 
mentary numbers. The Monroe is the simplest 
MULTIPLYING machine, and for all around work 
it has been demonstrated the fastest. DIVISION 
is a direct operation—as simple on the Monroe 
as addition on a straight adding machine. If errors 
are made, they show instantly and immediate 
correction is possible. 


The Monroe challenges comparison with any 
other machine. No matter where you are located 
or what figure work you do, fill out the “SHOW 
ME” Coupon below and learn without cost or 
obligation why the Monroe is the MOST EFFI- 


CIENT machine made and what it will do for you. 


MONROE CALCULATING MACHINE CO. 
Woolworth Building New York City 


The MONROE is an American Made Machine 


on we sin as ae wash ib tk den ace tae 
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The ‘‘SHOW ME’’ Coupon—Mail It 


MONROE CALCULATING MACHINE CO., 
Woolworth Building, New York. 


Without cost or obligation, send full facts about the Monroe 
Calculating Machine, and tell us how it may be demonstrated 


on our own work, if we so desire. 
Firm Name ..... 
Address 


Individual’s Name 
and Position 
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SIMONSON 


Patented Metal Tip Guides 


















For Vertical Letter Files, Card 
Systems and Check Files, are 
Indestructible 











None genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 


FREE Samples Sent on Request 
Discounts to Dealers. 


R. A. SIMONSON & CO. 
122 8. Michigan Ave., CHICAGO 














The “Something Better” Line 


Consists of 


SPURGIN’S 


“Double-Quick”’ Index for Correspondence. 
“Ferret” Filing System. 
10-Year Comparative Earnings Record. 
Automatic Copying Bath. 
Rubber-Tipped Copying Cloth. 
Rubber-Tipped Vest Protector and 
other SPURGIN Specialties. 


Write for descriplive matter and prices 


SPURGIN MFG. CO., INC. 


Ny, Makers Modern Office Devices 
YY 308 W. 69th St. Chicago, IL. 











Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing Ink 


Taurine Mucilage 
Photo Mounter Paste 
Drawing Board and Library Mucilage 


Office Paste 
Liquid Paste 
Vegetable Glue, etc., etc. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade Discounts and Trade Prices give 
good profits 
Consumers, emancipate yourselves from the use of 
corrosive and Ill-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They wil! 
be a revelation to you 
We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO.,. ;in*yais"\aur"waare 


Main Office and Factory, Brooklyn, N. Y.,U.S.A. New York-Chicage-Londos 











THE LINEOGRAPH 
Flat Bed Duplicator 


is simple in construction, simple to operate. Re- 
sults always satisfactory. 1,000 type or hand-written 
circulars can be made from one original. Neat, 
clean, compact. 

Lineograph machines are sold without restriction regard- 
ing supplies. However, we make the best scientifically 
adapted materials and are not bothered by outside com- 
petition. Send for prices and descriptive booklet. 

Agents and Dealers Wanted 


THE LINEOGRAPH COMPANY 


Makers of Duplicators and Supplies 


112 Fulton Street New York, U.S. A. 

















‘is Mr. John Dorian, oriental manager for the Columbia 
Graphophone Company, and the man who took that order 

“Mr. Hill paused a moment,” explained Mr. Parsons 
“and without a moment's thought I arose from my place 
at the table and found myself standing in the ray of light 
cast by the stereoptican apparatus. What I said had a 
decidedly dramatic effect, although without intention on 
my part. I explained to Mr. Hill that I, as a representativ« 
of the Columbia Graphophone Company, appreciated the 
compliments which had been paid the company and its 


representative, John Dorian. 

“IT then told Mr. Hill of having been associated wit! 
Mr. Dorian when he was here in Chicago; of Mr. Dorian’s 
going to the New York office and then becoming manager 


for the orient. And then, to Mr. Hill’s great surpris« 
I acquainted him with the fact that John Dorian had 
passed away. This statement made a marked effect on 


Mr. Hill, for it developed that he and John Dorian had 


1 


formed on board ship an intimate acquaintanceship whi 
had lasted during their stay in the orient. 


“The man to whom I was talking over the ‘phone whet 


you came in was Mr. Hill. He had not forgotten. He 
told me that there would be in my office soon a Chinese 
gentleman from Pekin. His name is plain ‘Mr. Jim.’ Mr 


Jim is considering representing the Columbia line in his 
city; so Mr. Hill, remembering the incident at the banque 
has sent Mr. Jim to us. I expect him any minute 


t 


Goodrich Tire Makers Go to War. 


Arthur Lumsden, general manager of the French and 
English auxiliaries of the B. F. Goodrich Company 
Akron, Ohio, has told in a recent number of “The Auto 
mobile” how the war has affected the tire industry in 


Europe. He tells some interesting incidents about how 
the men left the Paris office for the war. The Goodrich 
company arranged to pay every man in full on the Sun 
day before he left for the front. Part of the French fa¢ 
tory went under military control as soon as war was 
declared, and certain quantities of tires for army trucks 
were immediately put in process of completion. Several 
tire firms in France and England became panicy and re 
fused to do business on any but cash terms. The Good 
rich manager relates that practically the entire stock of 
tires both at the factory and the Paris stores was requi 
sitioned by the government Now, however, the com 
pany’s Paris office has been able to begin on a small scale 
the production of pneumatic tires and to offer some of 
its stock to the public, the government of France seeming 
at the present moment to have caught up with its immed: 
ate requirements 


War Will Not Harm Exposition. 


Office Appliances has received a letter from L. & M 
Alexander & Co. of San Francisco, exclusive dealers for 
L. C. Smith & Bros. typewriters, enclosing a circular from 
the Panama-Pacific International Exposition, in which 
is stated positively that the war will not harm the exposi 
tion in any way. The forty-two foreign nations and forty 
three states and territories which have undertaken to par 
ticipate in the exhibition have not withdrawn, and Japan 
the Netherlands and Argentina have asked for additional 
space. Seventeen foreign nations and twenty-two states 
are erecting buildings on the exposition grounds. Bot! 
Great Britain and Germany, although not officially par- 
ticipating, will have large and important buildings and 
exhibits in spite of the war, as will France, Turkey, Can 
ada, New Zealand, Australia and Japan. Neutral nations 


building pavilions include the Netherlands, Italy, Den 


+ 


mark, Sweden and Norway, and it is said that exhibits 
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a No. 7041 No. 7042 No. 7040 No. 7043 No. 7044 No. 7045 No, 704) 
W “7000” LINE : 
Globe-Wernicke | : 
An extraordinary high grade line with open sides; attachable panels; roller bearing = 
steel triple side extension slides; cast brass hardware. 2 
Outside at (front to back) 28 Inches; Height 52; Inches. = 
No. 7041 V. L. Uprigt ntaining four vertical files for letter-siz A Combination vie showing how any assortment of files the =] 
apers purchaser dasinten os av be rp a 1 ne upright. 
No. 7042 V. C. Upright taining four vertical files for cap-siz No. 7050 Ut prig ht : pboard containing adjustable shelves for 
papers torage purposes 
No. 7040 V. B. Upright ntaining five vertical files for bi ze No 7047 U P right ntaining twenty-four shallow drawers for 
papers legal blanks, printing plats et 
No ht, containing ten double drawers, eac} livided . No. 7051 U prigh t, a wardrobe containir & p Deas for coats and hats. 
to tw ts for 3x5 cards No. 7048 Uprig lf ur ld heavy books. 
No ntaining eight double drawers. each divided T be Uprights in the line are inten der ito be used in groups 
into tw for 4x6 cards of two or more, and are therefore made with skeleton sides, which re- 
N ining seven double drawers, ea livided sults in a saving in floor space and a considerable saving in cost. 
into tw for 5x8 cards U prights that are set side by side are held securely together by 
N taining eight files for cancelled checks, re- means of thumb bolts, and the exposed sides of the flanking cabinets 
pts ar re covered with a pair of steel ends, or panels which are quickly and 
) ning four files. each divided into three securely attached 
mpartments f locun t i other folded papers. Finishes ma e had i ve green or ak or mahogany grain. 


The Globe Weew icke Co, 


CINCINNATI 


Manufacturers of Sectional Bookcases and Filing Cabinets, Steel Safes and Stationers’ Goods. 
The Globe-Wernicke factory is the largest of its kind in the world. Ground area 15 acres. Floor space over 20 acres. 


ee RN ee CS ene 





etachable Panel 


No. 7046 mbination No. 7050 No. 7047 No. 7051 No. 7048 | Q ; 
Mn a 
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have already arrived from England, Cuba, China, Japan, 
Canada, Australia, New Zealand, Belgium, Argentina, 
Philippines, Hawaii and Holland, and that costly exhibits 
are pouring in from all parts of the world. A United 
States government vessel is en route with exhibits from 
several European countries in the war zone. The exposi 
tion is 97 per cent completed and will be 100 per cent 
ready on the opening day, February 20, 1915. The ex 
position company say that their work is humanity’s monu 
ment to peace and civilization, and that even if every coun 
try at war would have withdrawn its exhibits the loss 
would have been only about 6 per cent of the total. 

Messrs. L. & -M. Alexander & Co. give the additional 
thought that the war will assist the exposition by bring 
ing a larger crowd of visitors from other parts of the 
United States than would have come otherwise, for there 
are thousands of people who, had it not been for the war 
would have spent their time and money on European 
trips. 


Indiana House Buys Office Supply Company. 


On January 2 the first anniversary of the disastrous fire 


Faster which destroyed its entire book and stationery store, the 
W. K. Stewart Company of Indianapolis added to its 
already prosperous new store a complete office equipment 








department by the purchase of the stock and good will 
of the Boyd Office Supply Company, a concern which has 
been doing a good business in filing equipment and safe 
cabinets in Indianapolis and vicinity. 

Rex C. Boyd will be manager of the new department, 
which will occupy the second floor of the Stewart build 


ing, on the principal business street of the city. It is 


expected that the convenience of having a complete dis 


play of office supplies so close to the large office buildings 
' . ill bring about unusually successful results. With the 

Victor no-spring esc wi g : y 7 st 
The ictor 7” sp 7G escapement exclusive agency for the Shaw-Walker filing devices and 
1S capable of more speed than | supplies, the safe-cabinet and the Hale interchangeable 


sectional bookcases, the W. K. Stewart Company is 
human hands can create. 


equipped with a stock that will inevitably give them the 


share of the office equipment business in Indianapolis as 


| well as in the rest of the state 

It ALVW A YS works in perfect A valued employe of the firm is C. J. Miller, who for 

: a many years was connected with the metal furniture de 

accord with the striking of the partment .of the Van Dorn Iron Works of Cleveland 
k | h ] ° f Ohio. With his experience and Mr. Boyd’s ability 

eys anc prevents the s urring O | handle bank, library, private corporation and court houss 

4 equipment it is expected that the W. K. Stewart Company 

letters or the piling of keys. will be able to handle large contract work as well as the 

routine requirements of offices. The company reports 


‘“1.: : , ie that under the present management the stationery and 
This is but one of the many in- ee aes oot Ryne ogee cea 
. furniture departments show a substantial gain over last 


genious inventions that has made the year’s Christmasy business. The company is expecting 
Victor typewriter the best all-around great things forthe coming year. 
machine ever produced. 








Safe-Cabinet Co. Starts Suits. 

The Safe-Cabinet Company of Marietta, Ohio, states 

We have an attractive proposition | that it has filed a bill of complaint in the United States 
to make to the right sort of agents. District Court, Grand Rapids, Mich., against P. M. Weg: 

«m its former superintendent of construction, asking that h« 

Write us today. | be compelled to perform a certain contract entered 
between the complainant and the defendant, dated Se; 
tember 8, 1909, the contract being in substance, that We 
‘*‘From now on—the Victor’’ | for certain valuable considerations, agreed to convey to | 


the complainant all present and future developments and 
| 


inventions embodying any or all the principles involve: 
V wri | in the Safe-Cabinet construction, due in part or altogether 
ictor ype ter o. | to the talent and labor of the said P. M. Wege. 
J >] ~ 
| 812 Greenwich St. NEW YORK S 


The complainant states that on February 25, 1913, there 
| was issued to the said Wege, a U. S. patent on a sheet 


metal safe or cabinet, which patent is still held in his 
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Literary Digest. 


r idvertisement will appear in The Saturday Evening Post, Jan. 23rd, and in 


issues of 





So Easy to 


Erect— 
No Bolts, No Rwwets 


By the interlocking of its own parts, 
Allstee] Adjustable Shelving ts erected 
and kept rigid. This makes it easy to 


build as you desire, to re-arrange, to 
















move. Economical, strong, convent 
ent, simple, good looking, time 


defying 






For 
Factory 
Stockrooms 
Warehouses 
Libraries 
Retail Stores 


















**Needs No Tools’’ 


We believe ¢ the mo 


handled and adjusted, the best « tructe 








J the hand-somest stec ely Vet we are 
" able to keep its price about that of wood 
Alistee! Shelwit un be erecte elves 

spaced —or rea 








mit teols 
te f 


spacing, mere 
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terlocking ba ; at les amd put 
shelf back " 
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View of an *‘Alistee!"’ Shelving installation w 
the stockroom of the Halle Brothers Company, 
Cleveland, Obio 














More than 
THREE MILLION 


regular readers of the three 
magazines illustrated on the 
left will see this ad. Among 
them are found over 90% of 
the possible users of Allsteel 
Adjustable Shelving and 
Allsteel Filing Equipment. 
Thousands of replies from in- 
terested people—prospective 
purchasers—will result. As 
will be noted, these will be 
referred to our agents. 


What is 


Mila Shelving? 


[It is the simplest; most 
convenient and mo&t’ easily 
adjustable steel shelving on 
the market. The first shelv- 
ing of its kind that the dealer 
can carry and sell, from his 
stock. Heretofore steel shelv- 
ing has been built specially 
to order with attendant de- 
lays and high cost. Now it 
can be had promptly in All- 
steel from the dealer’s stock 
and at prices about those of 
wood 

There's a lot of business to 
be had on Allsteel Shelving 

look about you- practical- 
ly every retailer, wholesaler 
and manufacturer uses shelv- 
ing, and every one of them 
is an Allsteel prospect. 

The advertising we are do- 
ing on Allsteel Shelving will 
help develop these prospects 
—it will make selling easier. 


For Allsteel Agents 


this stock Steel Shelving is an ad- 
ditional line a new source of 
profit. It is Allsteel equipment 
that will enable them to.get a 
class of business that formerly did 
not come through the dealer. 

Whether you are an Allsteel 
Agent or not, thisshelving should 
appeal to you asa separate line en- 
tirely free from any other. Write 
at once—your territory may be 
open. 


Sse The General Fireproofing Company 


Trade Mark 3670 Logan Avenue 


Reg. U.S. Pat. Of 


YOUNGSTOWN, OHIO 
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A Complete, Durable 
and ey Pencil 


At Last! 2° 
BALLOU 


“The Pointer of Many Points’’ 


VISIBLE POINTING. The Ballou shows you 
EXACTLY what kind of point is be ‘ing produced. 

It “sharpens without shortening” the lead. 

Will sharpen all kinds and sizes of lead pencils and 
crayons, including the so-called ‘“‘paper-pencils.”’ 

The object of the manufacturers in placing this 
pointer on the market is to furnish a FIRST CLASS 
article which will MEET all requirements. The best 
material is used throughout, and the workmanship is of 


the BES 





The “Pointer of Many Points” signifies points of 
superiority in construction, and variety of pencil points 
obtainable 

The Ballou has Parallel Twin Cutters which produce 
Involute Concave points requiring Jess re-sharpening than 
straight points. 

This method of cutting, controlled by an adjustable 
stop, independently of the pencil, positively makes waste 
impossible. 

The durability of the. cutters. This is not mere 
selling talk'’—it is actual fact. The reasons are:—first, 
the adjustment for points of different lengths avoids 
continued use of the same cutting edge; second, the angle 
and character of the cutting edge; third, the mode and 
direction of cutting resulting in the minimum of “lead 
cutting”; and fourth, the exceedingly hard steel used. 


The PRICE of the BALLOU is $7.50 


The interest on $7.50 at 6% would be less than ONE 
CENT per week. Considering the MANY EXCELLENT 
features of this pointer, the GUARANTEED cutters and 
the SAVING in pencils, can you make a better investment? 
DEALERS: This is your opportunity to make more 
money on a basis of satisfaction to the user. WRITE 
AT ONCE for quantity discounts and full particulars. 


The Ballou Mfg. Corporation 


109-111 Leonard Street 
NEW YORK, U. S. A. 
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name, and which he refuses to assign to the complainant 
The court is asked to compel him to make such assig1 
ment in accordance with the terms of the contract. 

The second bill of complaint filed by the Safe-Cabinet 
Company makes the Metal Office Furniture Company, the 
Macey Company, and certain individual officers of these 
companies defendants, and alleges that the defendants 
named are manufacturing and marketing an article in imi 
tation of the Safe-Cabinet, and that these defendants 
entered into an agreement with P. M. Wege for the pro 
duction of such a product. The complainant alleges that 
the defendants have infringed upon the rights of the com 
plaining company by the unlawful use of the trade nam: 
‘The Safe-Cabinet.” 

The complainant asks the court for restraining orders 
and for an accounting of profits. 


Stamp Men’s Association to Increase Membership. 
In a circular letter signed by Charles Everson, presi 
dent, and E. E. Morris, secretary, of the International 


Stamp Manufacturers’ Association, a strong appeal is 


made to business houses eligible to membership in the 
organization to join it. The association was formed 

Chicago in 1911 and has since achieved a very considerable 
membership. The association has now reached a point 
where it entertains a reasonable expectation of its ability 
to remove many difficulties that have existed in the trade 
for vears. Conventions of the association are well at 
tended and influential, and have created in the minds of 


public officials and citizens of various cities a favorable 
impression of the trade in general, and the importance 
of its position as manufacturers of public necessities. The 
officers of the organization are striving earnestly to plac¢ 
it in a strongly advanced position. The membership fee is 
small, nevertheless the association is in a_ position 
secure substantial financial returns for members. 

\ cordial invitation is extended to attend the conven 
tion of 1915. 
President 
Orange, N. J. 
of promptly. 


Everson’s office is at Clarendon Plac« 
Inquiries sent to him will be taken care 


Stationery House Takes Part in Big Campaign. 

G. A. Porter, of the Hilton, Hart & Garrett Company 
of Detroit, has favored us with a copy of part of the 
Detroit Free Press of Sunday, December 13, which features 
the “Made in America” movement. 

The Hilton, Hart & Garrett Company have throw: 
themselves into this movement, and took one whole pags 
of the section of the Detroit Free Press referred to, 1 
announce their “Business Man’s Department Store” a1 
to emphasize the fact that purchasers should buy goods 
made in the U. S. A. Among the lines they advertised 
are the Quigley roil-top desks, Browne-Morse Company 
desks and files, Security filing cases and steel safes, M« 
typewriter desks and Davis Back-Rester stenographers 
chairs. These were the principal items, all of which were 


illustrated. The company mentioned, of course, in addi 
tion to these, a wide variety of other utilities suitabl 
Christmas presents both for men and for women. 

The Hilton, Hart & Garrett Company is one of the well 
known office equipment stores in Detroit. They have 
recently issued a new catalogue which is very striking in 
size and in manner of treatment. This catalogue is one 
of the most up-to-date and complete documents we have 
seen of the kind issued by a retail house. It lists, describes 
and illustrates every item in stock, and all descriptions 
are clear, brief and explicit. The book is admirably 
indexed and forms a valuable book of reference to the 
buyer of office equipment. 



































**Stands 
for / 
Quality”’ 


*“*Stands 
for 
Qu ality’ ’ 





| Do you know that you are losing many Repeat Orders by 
D ealer S* not having your imprint on all supplies? We are able to 


give you this service. 


DEALERS! Are you getting 
the Supply Business from your 
customers ? 


Can you hold this Trade with the Line of Supplies 
you are furnishing ? 

The Supply Business is perpetual and forms 
the back-bone of the success attained by every 
dealer. 

Why let this cream of your trade go to a com- 
petitor? Wagemaker Supplies attract the 
attention of users everywhere. You Can get this 
business which is rightfully yours from your 
territory, and hold it, with our Line of Supplies. 

We put your imprint on all of the Supplies 
instead of our trade mark. Youobtain your own 
individuality in this idea that draws the repeat 
orders often without solicitation and which com- 
petitive salesmen cannot easily overthrow. We will 
send you proofs of imprints run for other dealers. 


We apply celluloid to the tabs of Index 
Guides so that it will not come off. 


The size of our type is larger and it is uni- 
formly carried through every set as shown in the 
accompanying illustration. 


Send for our mew price list on supplies. 


Manufactured by 


WAGEMAKER COMPANY 


GRAND RAPIDS, MICH., U.S. A. 























DUPLEX SYSTEM 


Of all the new systems for vertically filing papers, that have been 
put upon the market, the Wagemaker arrangement is very 
simple, and has produced the most satisfactory results in 
operation. 

The strong points in our Duplex System are Economy, 
Accuracy and Completeness. Users gladly change from their 
old method to the Wagemaker Duplex System. 

Our claims stand out prominently in the above illustration which 
many dealers, familiar with Supplies, will recognize. 

These complete Systems may be furnished to you in the 
different size sets with your own imprint on. 


CARD INDEX GUIDES 


The sets of different sub-divisions in the three standard sizes, 
namely, 3x5, 4x6 and 5x8 may be furnished with your imprint 
instead of our trade mark on every Index Guide. 

Wagemaker Supplies have a uniform arrangement and style of 
type through all sets as shown in the above illustration of our 
Duplex System. 

We also make a complete line of Supplies for all the different 
styles of Filing Devices. 
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for 
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J Are you getting your share of the business with the line of 


Dealers! Filing Cabinets you are selling? Every dealer recognizes the 
Wagemaker Line, which has been standardized for many years and offers an 
assortment of over two hundred pieces of Filing Devices. 


Our line contains a large assortment of 
Upright Style of Filing Cabinets. Try our 
Upright Cabinets, we want to get started 
with you. Order a sample. They sell 
themselves. 

The Upright Cabinets may have different 
combinations of drawers, such as Card Index, 
Document Files, Legal Blanks, Storage 
Drawers, Cupboards, and the Vertical Files. 

The Most Perfectly Con- 
structed File on the market. 

A Quartered Oak Cabinet with roller- 
bearing drawers and sanitary Base at a 
remarkably low price. 

One of the strongest arguments in favor 
of the Wagemaker line of Filing Cabinets 
is, that it has three different widths of 
horizontal sections, commonly known as the 
Wide Line, 42"; the Standard Line, 
312” and the Narrow Line, 17}. From 





Six Cabinets and Six Sanitary Bases 


the smallest requirements of the individual user to the greatest needs of the largest concern. 


Wagemaker horizontal sections meet all competition. 


A complete assortment of Filing Devices in each line. 


Full of practical points of far more interest to the users than a comparison on the basis of price alone. 





Wagemakerettes 
171" wide 
Total 17 pieces 


Standard Line 
312" wide 
Total 71 pieces 
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We also make the Solid Card Index Cabinets, Check File Cabinets, Desk Drawer Trays, Boxes with 
and without Covers, Letter Trays, Transfer Cases, Waste Paper Boxes and Office Wardrobes, etc. 


WAGEMAKER COMPANY 


Exclusively Office Equipment Manufacturers 


GRAND RAPIDS, MICHIGAN, U.S. A. 
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MADE IN THREE SIZES 


No. | “Standard” Capacity | pound 
No. 2 ‘Standard’ Capacity 2 pounds 
No. 4 ‘Standard’ Capacity 4 pounds 


FARES CARAFE THEM ARETE, 51 





GREATER PROFITS 
FOR THE DEALER 


rebuilt typewriter 
vet make greater 
ial offer on 


You can now supply your 
customers at lower prices and 
profits We are making a spec 
REFINISHED UNDERWOODS 
Many dealers are ordering them in preference 
to rebuilt mac 3, because the refinished ty pe- 
writers are more profitable They look like 
new and require only slight adjustments to 
make them as good as rebuilt machines 








selected used 
condition that 

rhe frame is 
mproved proc- 


Refinished Frovnettoce are 
machines wl are insuchg 
they do m juire rebui 
given a bran 1 new finish b 





ess, which includes re-str ng and new trans- 
fers Each machine is equipped with new 
platen, new ribbon, new front scale, new thumb 
knobs, new key-board and new key-rings. All 
important bright parts are re-nickeled 

We guarantee these machine o be complete 
as to parts Money refunded if they are not all 
we claim for them 


on orders for 
be shipped at 


We'll pay the freight anywhere 
five or more of these machir 
pre ime 


Write today for stock list 16-1 


TYPEWRITER EMPORIUM 


34-36 West Lake Street 
CHICAGO, ILL. 
Established 1892 


Largest Independent Dealers in the World 
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enameled dial 
a perpetual scale. 


ANCES 


WITH ADJUSTABLE BEAM 


can be mailed and 


109 





see ewe 


_ - Pelouze “Standard” Postal Scale 


AND INTERCHANGEABLE DIAL 


A FINE wire on the sliding poise indicates the cost in 
cents on all the different classes of mail matter. 
The beam can be instantly turned by the hand to any 
angle, so that the dial can be easily read from any position. 
In case the postal law should change at any time, a new 
inserted by anyone. 


This insures 


All bearings and pivots are made from tempered steel and are absolutely guaranteed. 
All mountings including the platform are beautifully nickel plated. 
For Sale by Leading Dealers 


Pelouze Manufacturing Co., 2 


232 E. Ohio St., Chicago 


MANUFACTURERS OF PELOUZE COMPLETE LINE OF POSTAL AND PARCEL POST SCALES 


ke INT crema 


+ RENE. me ei nad 











POCKET NOTARY 


STEEL STAMPS 


RUBBER STAMPS 











Manufacture 


SEALS, 
STENCILS, 
BADGES, 


. Rubber and Steel 
wowing Machin § T A M P § ’ 


METAL CHECKS 
py PocKeT COINS 
BRASS SIGNS 


BADGES 





KEY CHECKS 





BASGAGE CHECKS 








STENCILS 


FOR SALE 
WEYER & WENTHE 


her? &. DEARBORE ST. 


MEYER & WENTHE 
STORE: 108 N. DEARBORN ST. HIP AP) 


FACTORY: 24 te 30S. JEFFERSON ST 


TRADE CHECKS 

















Mailing Costs 
Reduced! 





oe the day you tn- 
Stali this simple. 
Pe efficient machine. Your mail- 
ings out on time always—at 
reduced cost without 
trouble or delays. 10,000 concerns have cut their 
mailing costs with this efficient motor-driven ma- 
chine—-have turned their mailing work over to the 
cheapest help in the ofiee—-saved hours of time and 
real money in salaries. Why not you also? 





Acorn-Thexton Envelope Sealer 


Used by such concerns as the Addressograph Co., 
Standard Ol! Co., Sherwin-Williams Co., and thou- 
sands of otbers—large and small 

10,000 an Hour—Seals as high as 10,000 letters an 
hour (165 per minute)—securely and without sotl- 
ing. No matter how large or small your mallings— 
gets them out on time—no delays—-no worry. A 
simple motor driven machine—strong and always 
dependable Two other models made—$40 and $25. 

Free 10-Day Trial—Let us give you further in- 
formation on how the Acorn-Thexton Envelope 
Sealer will reduce your mailing costs. Write at once 
for complete details of our 
10-day free trial offer. 


Acorn Brass Mfg. Co. 
425 South Clinton St., 
Illinois 








DEALERS: 
Send for com- 
plete details of 
our proposition 
Dealers ever y- 
where are mak- 
ing money selling 
these machines 


Chicago - 
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SAUTT 














The Beegee Jewel, Good Luck Stone 
CALENDAR 


CLUTCH PENCIL 


An Annual Calendar Clip containing the full 

12 months on each clip 
tandard pencil 
lead of best 


Handsomely plated, « 
size, witl andard length 


quality oT white. 


Send for Terms 


BEEGEE CoO., 















Made in U. S. A.—Used All Over the World 


—*“The Perfect Ink Eraser” 


Which annihil 
time than car 
chemicals 


BEEGEE, JR. 





tes blots and ink-markings in less 
be ne by any other met od, a 
used ‘Teeth Jr., is just a 
eanitary eraser used by the nite 
States government in various state 
and city departments, and by some 
ot the largest financial and com- 
a. houses throughout the 
country. In actual use in every 
business center of the globe. 
§ Retailsat50c. 4 A most success- 
ful seller for stationers and dealers. 


Send for Terms 
1133 Broadway, New York, N. Y. 
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A Good 
New Year’s Resolution! 


Resolved to do more business this 
year of 1915? Surely!—And while 
about it, why not doit more easily 
with 
GRAFFCO 
Vise Signals? 


They grip business papers, or cards. instant- 
ly securely, and their twelve colors t« ll you 
at a glance how customers, departments, ac 
counts, collections or receipts stand at that 
very minule! Samples sent free. 


GEORGE B. GRAFF COMPANY 


294 Washington St. Boston, Mass. 
Manufacturer of Graffco Steel-Tye Envelopes 








Account for Every Labor Minute 


Here is the one logical method of keeping an accurate 
account of when you receive and when you send out 
letters, orders, contracts, jobs, etc. It will avoid all dis- 
putes, as it records every minute of the day and mght. 


Follett’s New Model Time Stamp 


Absolutely automatic, requires no 
attention and is the only POS- 
ITIVELY ACCURATE register on 
the market. 
Liberal proposition to live and 
responsible dealers and agents 
Full information cheerfully given 


Follett Time Recording Co. 
671 Hudson St., New York City 











are operated by a clamp controlled by a simple self-locking lever 
size sheet. There are no holes to tear out. Paper is 
inserted or removed instantly, he'd securely and 
erfectly protected from dust and dirt. Always 














Spring Clamp Note Book and Binders 


One of the most useful aids to the modern business man. There is nothing 
better suited to care for the great mass of notes, orders, tickets, charts and other 
kinds of business paper in circulation in every office, store or factory 


The Van Buren Loose Leaf Holders 


handy. Useful wherever paper is used 


dealers’ discounts 


They hold any 


Some of the largest Institutions are using them by 
the hundreds. You too need them. Order now! 
Correspondence size, 8jxl1l, postpaid, cloth 50c; 
imitation leather 75c. Other sizes in stock. Any 
size made to order. Liberal discounts in lots, also 


VAN BUREN BROS., 673 W. Madison St., Chicago, lil. 








er es ee 


———— SSS eee 


90 cent Article 8 cts. 


Bi CONCEscn SATs ON RIEEREN UTS 
MAGIC INK ERASER 
Erases Pen or 
Typewriting. No 
acid or bDiade to 
 Telel Maal mel fel ig 
Removes a blot 
[204 tame] mm lial mel) 4. 


EACH 


7 FRR ee eee | 


magic. For every 
man, woman, boy 
who uses 


SAMPLE BY MAIL 10. : 


STRANSKY MFG.CO.20 WARREN ST. NEW YORK| 


l ee ee 





Stationers’ Annual Meetings and Banquets. 
On Thursday evening, December 17, the Chicago Sta 
tioners’ Association held its thirteenth annual meeting 
at the Grand Pacific hotel An enjoyable dinner was 
dinner was 
When the 
business meeting came to order after dinner the roll call 
and the minutes of the last meeting were passed and re 
ports of standing committees were heard. Mr. Horder, 
the executive committee, suggested moré 


served before the regular meeting, and the 
enlivened by popular songs by the members. 


chairman of 
frequent meetings of the association. 
arbitration, membership, entertainment and 
report of the auditor and that 
The latter showed the 


Reports were heard 


from the 
special committees. The 
of the secretary were also heard. 


condition of the association to be very good. After the 
treasurer's report President Stevens read his annual ad 
dress. He urged an increase in the membership of the 
association, and referred to the meeting of the national 


association at Philadelphia 

The secretary read a letter from 
tioners’ Association, with reference to a 
Post Office Department con 
The association rat! 


the New York Sta 
resolution it is 


proposed to submit to the 
cerning colored window envelopes. 
fied the suggestion of the New Yerk association 

The revision of the constitution and by-laws as drawn 
j copies were ordered to 


up by the committee was read, anc 
later 


be printed and distributed for consideration at a 
meeting. 

The nominating committee, of which H. F. Sawtell 
was chairman, stated that the committee had decided to 
nominate the present officers for another year. The re 
port of this committee was unanimously adopted, and the 
old officers were re-elected without a dissenting vote 

After a few appropriate words from President Stevens 
and Secretary Riddle, Fletcher B. Gibbs gave his report 
as delegate to the national convertion at Philadelphia. 

William Rodiger, chairman of the banquet committee, 
reported progress. Mr. Horder urged Chicago stationers 
and allied industries to work for the greater success of 
the national association. Pursuant to this and _ similar 
suggestions, a committee consisting of Messrs. Rodiger, 
Strubel and Murdock, was appointed to seek new mem 
bers. 

* * * 


The New York Stationers’ Association will hold its an- 
nual banquet on Saturday evening, January 16, at the 
Hotel Biltmore. It is expected that this will be the 
finest banquet ever given by the New York organization 

7 * ” 

The Cincinnati Stationers’ Social Club elected the fol 
lowing officers for the ensuing year: John H. Gibson 
president; Frank Mills, treasurer; E. E. Davis, secretary 


; 


The annual banquet of the Stationers’ Association o 
Pittsburgh will be held at the Fort Pitt hotel on Tues 
day evening, January 26. The association has re-elected 
the officers who served last year. 

+ . 7 

The election of officers of the St. Louis Stationers’ As 
sociation for the ensuing year will occur at the next meet 
ing of the organization. 

7 * * 

The Typothetae-Franklin Association of Detroit, of 
which organization the Detroit stationers are members, 
elected officers in September, and the annual banquet will 
take place on Saturday evening, January 16 

+ . * 
The Boston Stationers’ Association will hold its twenty 


seventh annual banquet on Saturday evening, January 
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What is 
Half Spacing? 





Ball Bearing; Long Wearing. 


Half spacing, one of the many valuable features of 
L. C. Smith & Bros. typewriter, allows the operator to fill 
in an omitted letter where there is no additional space. 


fy 

fy 

fy 

fy 

FR 

fh 

fy 

AR 

A 

FR 

FS 

rh Suppose she had written ‘Your valued order hs been 

fh filled.”” Half spacing enables her to write ‘‘has”’ correctly 

fs and not run it into the other words. It also comes in 

FR handy where the operator forgets to space between two 
words. She can “‘half-space,”’ rewrite one of the words, 
and you couldn’t tell the difference. 

fy 

fy 


Try it on any other typewriter. Then call up any of 
our branches and ask for a demonstration. 


L. C. Smith & Bros. Typewriter Co. 


Home Office and Factory: 


Syracuse, N. Y. 


Branches in all principal cities. 





SUGRUEEOCREAEECCEREEOGUEEEEEGROEEOGUROGEOCCEERERORGGEROOOGREUEOQGRUEOORORERECCROREEOCGOGUDECGORREEORGGREROQGGEREEOGURGOEROGGGEGEEOGORREROECCRREREEORCGRRECCCROUEOERGRREROOEORD 
= 


LET US SELL YOU SOME | 
Trinity | 


CARBON om 
Business as P A P KE, R Ribbons 


usual dur- 
= SERVICE 
tions to map 
of Europe 
STANDARD CARBON AND RIBBON CO., Inc., New York City 


A two cent stamp will get us together 


CULEUEOEGGEEEEEAERGEGEOOEUGUGOCEDUGEERUDEEREREEORGGROGRGREOGUEOUEE, 
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Pacific Coast Stationers 
ERNEST DALTON & COMPANY 


444 Market Street, San Francisco 
ANNOUNCES 
a new line of ribbons and carbons 


St. Francis No. 1 Grade 
Golden West No. 2 Grade 
Ribbon Factory, modernly equipped, under the 
management of a competent superintendent, is 

operated in San_,Francisco 




















Start the New Year Right 


Know the,exact date, hour and minute 


1— Your letters are received and answered. 

2— Your orders are received and shipped. 

3——-Your factory orders are started and com- 
pleted. 

4—And 100 other important facts. 


COSMO TIME STAMPS 


Can be used in the widest variety of ways. On 
the executive's desk, or in the factory, they are 
found a tremendous help. You can devise your 
own ways to increase the efficiency, accuracy 
and speed with which your business is con- 
B ducted 

Write now for catalog. Learn the use other 
manufacturers are making of Cosmo Time 
Stamps. See for yourself where one will fit 
your Sotnas You can use a4 time stamp Let 
us show you. Write for catalog now 


A. D. JOSLIN MFG. CO. 


223-25 West Erie St., Chicago, Illinois 
DEALERS WRITE FOR PRICES 























Ge Herhinyer’ European Plan 
“_” , Courteous Treatment 
= Everything Right 
$1.00 up—detached 
bath 


$1.50 up—private 
bath 





Excellent Restaurant Correct Service 
Moderate Prices 


HOTEL HERKIMER 
GRAND RAPIDS, MICH. 


Maximum Comfort at Minimum Cost 





























Trademarks and Copyrights 


Send your business direct to Washington. 
Saves time and insures better service. 


Personal Attention Guaranteed 
25 Years’ Active Practice 


Specialty: —Typewriting and Adding Machines 


Address E. G. SIGGERS 


Suite 33 N. U. Bldg., Washington, D. C. 

















23, at the Hotel Somerset. Ladies as well as gentlemen 


will be present. 


The 17th annual banquet of the Minneapolis Stationers 
Association will be held at the West hotel, Saturday even- 
ing, January 30. A cordial :nvitation is extended to all 
traveling men and stationers to attend this banquet. 

Chicago Stationers Dine. 

The thirteenth annual banquet of the Chicago Station 
ers’ Association was held on Saturday evening, January 9, 
in the Gold room of the Congress hotel. The banquet 
was informal, but it was well attended by members and 
employes of Chicago stationery houses and by well know! 
people from out of town. It was, as always, an important 
and enjoyable event. A full report will be published 
in the February number of this magazine. 


Changes in Boorum & Pease Force. 


The Boorum & Pease Company has recently made sev 


eral important changes in its traveling force. Beginning 
with the new year T. K. Brownell will take care of the 
New England and Pennsylvania territory on blank books 


In loose leaf A. C. Stillwell will represent the company 
in the South and Messrs. Small and Williams will devote 
their entire energies to the blank book department. H 
A. Stacy will confine his attention henceforth to the 
trade in the Middle West and Southwest, and H. E 
Copeland, formerly with anther loose-leaf concern 
will handle the territory on loose leaf devices in New 
England and Pennsylvania. H. B. Lewis, for a number 
of years with a prominent loose-leaf company, will handl 
the New York City trade, while Arthur Timm will devot« 
his time to the loose leaf end >of the uptown trade in New 


York 


New Bates Factory Started. 
rhe Bates Manufacturing ( ompany, one of the Thomas 
\. Edison organizations, whose factory was destroyed in 
the fire which damaged the Thomas A. Edison plant 


at Orange, N. J., last month, has already commenced the 


re 


erection of a new factory to replace the old one. This 
necessarily interfered with the output of Bates numbering 
machines, but the company has started anew with what 
they saved from the ruins, and feel much encouraged ovet 
the outlook. They will rebuild on a bigger and better 
scale, and in a short time hope to be able to resume pro 
duction and to give even better service than heretofore 

The company will take the opportunity to broaden out 
with a more complete plant, equipped with the most mod 
ern machinery, enabling them to build every sort of num 
bering machine required. 


Mead & Wheeier, Chicago, Macey Agents. 


It is announced that Mead & Wheeler, 82-84 East Rar 


dolph street, Chicago, are now the exclusive Chicago rep 


resentatives of Macey filing cabinets and supplies. This 
is the natural, logical outcome of a long and pleasant r¢ 
lationship, says the Macey Company in a recent com 
munication to Office Appliances. 

When the Macey Company conducted a retail store in 
Chicago Mr. Wheeler was on the selling force. When he 
left to go into business for himself he continued to repre 
sent the Macey Company, as did other concerns in Chi 
cago. 

The progressive and energetic methods employed by 
Mead & Wheeler have made it clear to the Macey Com- 
pany that they were able to secure sufficient business to 


warrant giving them control of the entire line in Chicago. 
It is the policy of the Macey Company to appoint ex 
clusive dealers wherever possible. Marshall Field & Co 
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More New Loose Leaf Binders of the 
“PERFECT” Line 


HE binders illustrated herewith are the 
kind that give complete satisfaction under 
all conditions. They cover a wide range 


of uses and are made in various grades 
They answer a popular demand. 


Center Push-Button 
Lock Binder 













This binder is the best of oe oe res market. It i 
anteed and is now + fig ibsolute satisfaction wherev: 
in u . The mechanism locks positively on the post 
CENTER PUSH-BUTTON LOCK BINDER 
Non mE Post Binder 
In this binder the r posts do not protrude above the top cover. 
When desired rubber bumpers are bound in, tl 
leaving no metal parts ¢ cpeeed. Posts furnished in hal¢ 


inch sections. It locks securely and the cover 
ll not s ip off. 


Perfet Self- Indexing Ledger 


With ver anv account can be located 
in tantly nd with only two movements of 
the hand Marvelous expansion is permitted, 


it being 1 ible to list 25,000 separate names or arti- chad aididies ; 
é ne to ea heet, under a single 26-letter index. Gj — _ . - ‘ 
Special features give it much more than average se- 4 . 
curit Car e used for eping any or all kinds 
a eee STYLE N. P. (NON PROTRUDING) BINDER —_ 


New Catalog [> 4 = 
No business concern using loose le as supplies 

om Saree or Cae quantities can ¢ rd to be 
without a copy of our new catak eee Ba 
he pre mpt ly mailed upo yn request It will 





be to yur interest to secure our special 
quotations before plac ing orders—Send 
in your inquires and ya will receive 
prompt and efficient attention We 
want every user to have a copy of our 
Catalog It will show some valuable 


improvements in loose leaf 


CHICAGO BINDER # : _ 
& FILE COMPANY === ~ 
— 


118-124 §. Clinton St., CHICAGO, ILL, 
SALESMEN WANTED 
PERFECT SELF-INDEXING LEDGER 


Liberal Terms Exclusive Territory 











207TH EMR RIT 


There is more to 1915 Prosperity than theory, for 
the year has begun and you and we are doing a 
‘*man’s part.”’ 

We are preparing to put St. Johns Office Tables 
in offices that are going to be so busy as to need 
them, so prosperous as to readily afford them and 
so wise as to come to you for them. 


ST. JOHNS TABLE COMPANY 


Observers, Believers, Doers 
(And the largest table makers 


Cadillac, Mich. 
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MARSH HYGIENIC 
RUBBER FINGER PADS 


Fit the finger perfectly—perforated to allow ventilation. 
Corrugated to Grip the paper. Will not smudge or soil 
as a moistened finger does. Bank Clerks, Postal Clerks, 
Cashiers, Pay 
masters, Ref- 
erence Clerks, 
Printers, Press 
Feeders, Account- 
ants--all use these 
pads for sanitary 
reasons as well as 
for saving of time, 
accuracy in count- 
ing Or sorting. 
This is something 
greatly needed. 


Write us. 


Davol Rubber Co. manciSurers 
PROVIDENCE, R. I. 














The Clip That Locks! 


Extra Features — Extra Talking Points 








The CLIPLOX not only fastens two or more sheets 
of paper together but actually locks them so they 
will not come apart until you wish to separate them, 
which may be done easily and without tearing 


the paper. 


An Exclusive CLIPLOX Feature 


A talking point really worth talking about and one that is 
appreciated by all users. 

CLIPLOX—this wonderfully efficient new invention is ex- 
tremely simple, neat, light, durable and the handiest little 
paper fastening device on the market. Saves time, expense, 
trouble and 35% filing space. Papers fastened with the 
CLIPLOX lie flat— no bumps. There are a hundred daily 
uses for the CLIPLOX in every office. 


Retails at $2.50—Manufactured only by 
Max Gessler, Inc., Milwaukee, Wis. 











The Man on the Outside 


must carry with him in con- 
venient form a quantity of 
literature, samples photo- 
graphs, testimonials, blanks, 
etc.; and he must be able to 
locate each immediately. 
It is for your convenience, Mr 
ree Man, that we make 
the 

“Handy Portfolio” 
It willamply fill your needs 
The pockets of various sizes 
will help you classify your 
papers. Rough treatment has 
no terrors for the Handy Port- 
folio. It is made of the best 
cow-hide, saddle stitched with 
extra strong linen thread 
You'll find the Handy Port- 
folio one of your best invest- 
ments Send for complete 
catalog 


THE CLEVELAND LEATHER GOODS CO. 


Manufacturers 
CLEVELAND, OHIO 




















handle the bookcases and library cases exciusiveiy, while 
Mead & Wheeler are now exclusive Chicago dealers in 
Macey filing appliances and supplies. 

Mead & Wheeler will cover Chicago and northern IIli- 
nois territory and the Macey “Tuscan” line of regular and 
special filing systems in wood and steel is sure to be well 
represented in view of the facilities possessed by Mead & 
Wheeler. The company has two floors. They keep what 
is claimed to be the largest retail stock of card systems 
in Chicago—3,000,000 cards exclusive of all special forms 
The company claim, furthermore, to be able to furnish 
promptly from stock 50,000 cards of any weight, size, and 
color. 


Chicago Commerce Association Inaugurates 
New Service. 

The foreign trade committee of the Chicago Associa- 
tion of Commerce has inaugurated a new service, which 
began January 1. A new office has been created, that 
of foreign trade commissioner. The present incumbent, 
H. H. Garver, is the first to hold the position. Mr. Garver, 
by virtue of his previous training and experience, is emi- 
nently fitted for the duties he will discharge. He comes 





H. H. Garver, Foreign Trade Commissioner, Chicago Association 
of Commerce. 


to the Chicago Association of Commerce direct from the 


Chicago office of the Bureau of Foreign and Domest 
Commerce, where he was commercial agent in charge 
of Chicago and surrounding territory. Mr. Garver was 
clerk of the Committee on Merchant Marine 


formerly 
Representatives. It will 


and Fisheries in the House of 
thus be seen that Mr. Garver’s previous training will be 
of inestimable value to manufacturers who have problems 
involving foreign trade getting and over-seas shipments. 

In connection with the service Mr. Garver and his as 
sistants will render manufacturers, the organ of the Chi- 
cago Association of Commerce says: “If they (manufac- 
turers) are already engaged in foreign trade, his service 
and his information, and the data that he has compiled 
and will compile, will be at the disposal of members. If 
they are untried in the foreign field, he will be at their 
disposal to help them solve the problem of entrance into 
the field. If they wish to exploit a new field, he will 
obtain for them the necessary data and assist them in 
every way in solving their problems.” 

Mr. Garver will have at his disposal complete files of 
the government publications on foreign trade as well as 





| 120 Noble Court, Cor. W. 2d St. 
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Good Luck Stone Clutch Pencil With Calendar Clip Attached 


Actual 
Size 


No. 1 
Newest, Most Practical, and Most Attractive Article in the Market 


Handsomely nickeled, of standard size, with standard length lead of best quality graphite. Tipped with Good- 
Luck Jewel Stone, attached with Calendar Clip containing complete interchangeable calendar for full 12 
months. This is the most up-to-date article in the market, useful and unique, 25c each, postpaid. Calendar 
Clip sold separately to fit any fountain pen or pencil. Price: Pen Clip 15c each, Pencil Clip 10c each, 





Dealers write for trade discounts at once. 


H. MARUI & CO., WHOLESALE DISTRIBUTORS, 54-56 Stone St., New York 











The WIZARD == 
STAMP AFFIXER 


A Dependable Device 
to affix postage stamps on letters or 
packages at the rate of 100 per minute. 
As Easy to Operate as a Rubber Stamp 
STAMPS CANNOT STICK TO MACHINE 


All complicated parts eliminated. Built 
to stand hard usage. 


Won’t Get Out of Order 


Price $10.00 


Dealers Wanted Everywhere 
SOLE MANUFACTURERS 


WIZARD MFG. CO. 


641-643 Atlantic Ave. BOSTON, MASS. 


Opposite South Station 





PATENTED 















THE U. S. GOVERNMENT has just filed additional orders for Reliance 
Copyliner-Spacers, as those already in use in Washington and other points 
have demonstrated conclusively that they are 


BETTER THAN HABIT! 


There’s a lot of transcribing or copying done in your office. Form letters are sent out. 

s r + . . . 

Reliance Your stenographers and stenotypists copy their notes. Lists of figures must be 

. copied and checked. And in doing these there are constant errors and omissions 

Copyliner- due to eye strain and nerve strain. In order to copy a set of data quickly and with- 
out errors and nervous strain, one would have to repeat that particular set of data 

Spacer over and over again until a habit had been formed. But there’s something better than habit. 

Insures perfect results in transcribing, gives an increased speed and writer, or any awkward spacing); its light-action spacing lever; its instantly 
efficiency of from 30% to 50%, and eliminates all possibilities of errors, indicating alignment-rod; and the ADJUSTABLE AR » which enables 
repeating, omissions, etc. (human errors), besides relieving the strain on one to hold copy in any convenient position, and at any required € 
eyes and nerves. Mechanically the Reliance Copyliner-Spacer is perfectly The fact that the United States Government has approved and used 
eauipped—with its universally-adjustable alignment-mechanism, spacing machine proves it’s a good thing for you, Mr. Business Man. Write us direct 

IPE di sat aadaadiaen ; regarding it. Dealers and agents wanted, special contracts to specialty men. 


any required distance between lines (single, double or triple stand ard type- 


SPECIALTY MFG.-SALES CORPORATION, Dickson Building, NORFOLK, VIRGINIA 


NOTE—Our Department for Perfecting, Developing and Distributing Patented Appliances has proved a big success. The Mechanical Department 
is in charge of a well-known inventor who has patented inventions which have sold for more than $100,000.00 Correspondence invited. 
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YOUR INVESTMENT 


in the stock which you carry should be judged 
by the same standards and surrounded by the 
same safeguards as any other investment. 
Especially is this true of your supply business 
which involves return orders and is among the 
most dependable of your assets. Because we 
recognize this we are manufacturing 


World and Tuxedo 


Brands of 
Ribbons and Carbon Papers 


for dealers who, like you, refuse to take any 
chances with their customers, and who under- 
stand that it pays to consider quality. Satis- 
factory results are what the customer in rib- 
bons and carbons demands, and failing of these 
his business goes over to a competitor. It 
pays to invest in the best. 

We'll send samples and terms to prove it if 
you'll write us on your letterhead. 


International Carbon Paper Co. 


17 Quincy St. 
Chicago, II. 


206 Broadway 
New York, N.Y. 








The manufacturer with an article to be exploited 
among the office equipment trade finds 


“OFFICE APPLIANCES” 


a publication which brings satisfactory results. 
Advertising rates furnished upon request. 
THE OFFICE APPLIANCE COMPANY 


417 So. Dearborn Street, Chicago 














You Set the Price 


at which you sell to your trade the 
excellent line of 


Our prices to you are , Forest ait 


the lowest that can. be 
made, considering the 
quality of the product. pa 


Careful attention is 
nt 


given to design, mate 
Book Cases 


rial, appearance. and 
Let us send you catalogue and terms. 


working efficiency 
FOREST CITY FURNITURE CO. 


Each bookcase soid 
Rockford, Illinois 








helps sell another 








E neraved 

E W edding 

Invitations 

and An- 

nouncements, 

Social and Business 

Cards, Steel Die Business 

and Social Stationery. High grade 

stock and work. Buy direct from makers 

Samples and a gladly furnished. State kind 
of samples desired. American Embossing Co., Buffalo, N.Y 
— 
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other material, and will work hand in hand with the 
Bureau of Foreign and Domestic Commerce. 
Simultaneously with the inauguration of this new serv 
ice, the Chicago Association of Commerce has broadened 
the territory in which manufacturers are eligible to mem- 
bership in the association and, hence, to participation 
in the benefits of the foreign trade service. The enlarged 
zone includes the states of Michizan, Ohio, Indiana, Ken 
tucky, Illinois, Wisconsin, Minnesota, Jowa and Missouri 


Ravenswood Office Specialties Co. in New Factory. 
The history of the Ravenswood Office Specialties Com 
pany, although it covers less than four years, is a story 
of steady progress. The Rosco Glass Desk-Pad had its 
origin in the piece of plate-glass which many men keep 
on their desks. This glass was in several respects objec- 
tionable, so the manufacturers of the Rosco Desk-|! 
provided an attractive frame and container for the glass 





New Factory Ravenswood Office Specialities Co. 


and added improvements, creating the first glass desk 
pad protected by basic patents 

Three years ago last March the manufacture of the 
Rosco Glass Desk-Pad began on an improvised work 
bench in a basement. Later a little larger space was 
rented at 1471 Irving Park Boulevard, where the making 
of the pad was carried on under the direction of O. ¢ 
Schultze and William R. Floto. But this space also soon 
became too small and now the Ravenswood Office Sp 
cialties Company has moved into a factory all its ow: 
at Newport and West Ravenswood Avenues, Chicag 
where there is at least six times the floor space of th: 
former location. 

The building has concrete foundations constructed s 
that three more stories may be erected with entire safety 
on top of the present structure. Provision has also been 
made for extending the building so as to cover additional 
ground. When this is done, building operations may be 
carried on without interrupting the work of manufactur 
The lower part of the walls is of stucco finish and the 
walls themselves are of pressed brick. Throughout th: 
building what might be termed “safety-first” construction 
is used. All the windows and doors open outward so that 
in case of fire, employes can leave the building readily 
In fact, every effort has been made to make the factory 
and office as comfortable as possible for those who work 


there. There are 541 panes of glass on one floor, and 
well-arranged electric lighting system supplies artificial 
light when required. The building is heated by a hot 


| water system with wall radiators extending from within 
a few feet of the floor to the ceiling. 

The departments in the new building include manufa 
turing department and bindery, in which all the machinery 
| is driven by electric power; the stock and supply room 
| fitted out with bins and shelves, and the office. 

The building has been constructed and equipped with 


a view to providing ample space tor both present and 





future business. 
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Fire May Destroy---But Water 
Never Will 


Records Made with 


DAVIDS 
Electro Chemical 
Writing Fluid 


are aS permanent as the paper upon 
which they are written. 


{ Te ae t ie 
ish A HS TL URL cl 


We have always maintained the quali- 
ty of our products and through the 
recent invention of a new device for 
filtration, which we have installed, we 
have reached the highest possible re- 
finement of such products. All sedi- 


THIS INK 1S ; 4 ment and glutinous matter has been 2 
PERMANENT . entirely eliminated. This ink is a PER- aS 
FECT, PERMANENT, LIMPID 
WRITING FLUID. 2 
MANUFACTURED BY E 


THADDEUS DAVIDS CO IT SHOULD BE DAVIDS’. ; 
. NEW YORK. U.S.A. q 4 
} ESTABLISHED 1825. 7 


MR. DEALER: : 


Quality — Service — Co-operation — Benefit 





these are all yours when you sell 


THE LINE OF DAVIDS’ = 


LIBERAL DISCOUNTS TO DEALERS 


Send for our handsome THADDEUS DAVIDS COMPANY ff 


illustrated catalog. ESTABLISHED 1825 


NEW YORK CHICAGO 


Oldest Ink and Adhesive Manufacturers in the United States 
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When. a Champion 


Reports certain factors which have been re- 
sponsible for his success, others, quite natur- 
ally and wisely, follow methods he has so 
successfully used. L. J. Tannenholz used 


Pu ° ’ 
HOt Puewe Peonreer tert Ores Peowe Stenwen O08 


L. J. TANNENHOLZ 
GRAPHOPHONE TYPEWRITING 


164 NASSAU STREET 
noow ter 


New Yorn. Nov. 17/16 101 


verti ‘ie 





me AES abe bute much of my success in winning 

68 Frot@eusonal Dictaphone Typewriting Champion- 

ship at the Yew York business Show held on E 

Octooer 27th, 1914, to the use o your AIR CUSHIONS. 
I have used every make of shock absorber 

on the market and find none t equal your rubber 

cushions. : - 
Belie there i a fai 


produce sguce 


1 ortunity to 
'@OUits Among the peocle in my pro- 


feesion, I se to inquire if there ie any 
FO O@ition you care to make g regard to 
Bue. aos 

A a ur 2 6 ’ aa, 


Azora Air Cushions 


when winning the professional dictaphone 
championship at the recent New York Busi- 
ness Show. His letter reproduced herewith 
shows how he values the cushions. A 
champion’s word is worthy of careful con- 
sideration. 


The AZORA cushion is now made to fit 
No. 10 Remington and No. 10 Royal ma- 
chines, which cannot be said of any other 
typewriter cushion made. The AZORA 
cushion is universal. It will fit the feet of 
any typewriter, whether they be the small 
size or large. 


Our dealers proposition is interesting. Let us 
lay it before you 


AZORA RUBBER COMPANY 


MANUFACTURERS 


171 North Green Street 
CHICAGO, ILL. 


Sole Agents for India: 
PADAM GODREZ & CO. 
No. 291 Hornby Road, 
BOMBAY 





Patent Applied For 
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PLIANCES 


Changes in Dictaphone Administration. 
The appointment of N. F. Milnor, for more than two 
years manager of the New York office of the Dictaphone, 
to a place on the executive staff of the Dictaphone de- 
partment of the Columbia Graphophone Company, to per- 
form the duties of general sales manager of the Dicta- 
phone, will relieve General Manager Frank Dorian from 














Frank Dorian, General Manager of the Dictaphone. 


the responsibilities of the sales department, and will en 
able him to turn over the detail of sales promotion work 
to the new officer, and to give henceforth his entire time 
to the executive problems connected with increased Dic- 
taphone activities. Mr. Milnor, the new sales manager, 1s 
a man of strong personality, of rare genius in meeting 
difficult situations, and an excellent manager of men. He 


will devote considerable time to active field work. Mr 











N. F. Milnor, General Sales Manager of the Dictaphone. 


Dorian has been in the service of the Columbia company 
for twenty-five years, a longer period of service than 
that of any other man except the president of the com- 
pany. For a large part of this time he has been & mem- 
ber of the executive staff. 
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Business is sensitive—it goes only where it is invited and stays only where it is well treated—Lewis 


Art (Y\atal Ketail Service 


Published by the Art Metal Construction Company, Jamestown, N. Y. 


Vol. 


METAL FURNITURE 
SUPERSEDING WOOD 


Wood M’f’r’s Installing 
Metal Departments 


ART METAL CONSTRUCTION 
CO. HAS 25 YEARS’ START 
INDUSTRY 


PIONEERS IN THE 


Many of the big office appli- 
ance manul turers are now in 
stalling costly departments for 


making metal furniture 
In effect, this move is a publi 


icknowledgment that t found 





ers of our business had right 
idea, years ago, when t y be- 
came tne first to undertake the 
manufacture ot metal equip 
men 

Art Met is as handsome as 
the finest wood, and t emains 
good-looking for i mu ionger 
time It is always in good order 

drawers nnot stick et 
ind it gives protectior igainst 
fire It is made in all desirable 
forms used for wooder! furni 
ture ind also provides many in- 
genious | saving de \ e 8, 
such as j trucks planfiles 
and abinet safes, whi re not 
made in woo 

The entrance of othe nanu- 
facturers into the metal field 
cannot tall to stimu teé Art 
Metal sales s it adds further 
Strength to the positior if metal 
furniture ir the office DI ince 
business 

Having Deel il throug the 
ins and outs of meta niture 
manutact I I twe! five 
years, we re ible to give Art 
Metal dealers a proposition that 
is sufely é ond peri 


mental stage 


Prize Contest for Art 
Metal Dealers’ Salesmen 


Prizes ive recently been sent 
to A. E. Shatford (Ohio). W. W 
Austin (Cc fornia) \! hie 
Sherer (Ohio), and Wm. J 
O'Connor (¢ ifornia) for well 
written sal irticles t t they 
prepared f “Art M Serv- 
ice Al Oo subs for 
his wid vake li vVspa 
per As} S Se 
last issu 


Several firms dealing ir Art 


Metal equipment publis nter 
esting house rgans Among them 
ire the J WwW Burke Co of 
Macon, Ga Southern Business,’ 
and Bradk & S ovilis Ine of 
New Haver Conn The Fifth 
W heel M Ma inus Tre I Co 
Toledo, “The Office 

Chas. L. Patterson Co. (Colo 
rado), ret le a il 
units, 6 pa ends, and stock of 
ur it she y ne ill if I 


FREE 
A copy of “The Man in Your 


Store,’ a booklet that tells how 
to ret the best results from your 
clerks W rite is for i oT of 


this 


January, 1915 


A PLAN TO INCREASE 
YOUR SALES 


The other day ynne- of our agents was talking to me 


about the wonderful success certain well-known 
chain of stores—the exceptional ability of the clerks 
etc. | said t 

“Yet, th ndependent retail merchant has in his owt 
power mucl center The oe - ‘ = 4 
individual chain store tur experier siness 
knowlede ( I ned wii! ine 1eas | I el 
you get trot the manutacturel you re 
you, to instill 4 rganization s 
principles that will mak tor maximun ethiciet Yy and 
enable you to get the bulk business In \ r line.” 

During 1915 our efforts are going t e largely 
directed toward the assistance of our 1 iwents 11 
order to increase their ales nd profits elp then 
apply the principles which have mad lin store 


successfu 
We realize that our greatest success comes 





success and quality of our agents and it ti nterests 
and ours are identical 

W os intend t ippol ne reta agent 11 ‘ \ ‘ 
and town in the | States here w ire 1 now 
represented 

After making a thorough analysis of the nditions in 
the retail field, we have iormulated a sales play tha 
insures every agent the zreatest co operation al d sales 
help in his territory for the purpose of developing and 
increasing his sales 

We want to give you the details of this plan. It is 
sure to interest any retail merchant wl s to 
increase his sales 

Applications for agencies in open territori are 
coming in fast, but there are still a few good territories 
open. Write us today to niormation 

blew 
Vice President and General Man: I 





Retailers to Whom Art Metal 
Is Bringing More Profit 


This picture shows the Art charge of j 
Metal section of t store of partment of ‘Burford s "He is 
Wm. B. Burford, Indianapolis n enthusiastic Art Metal 

’ man and has found this line 

Indianapolis people know 1 great help in building up 
that they can get from Bur profitable husir ~ é 
ford anything the require in furniture 
the way of office equipment Write as to te ou = 
stationery, et the Art Metal w elt 


Mr. Geo. B. Wra s in build up a profital 





The Spoils of War 


With all Europe at war, the 
ign demand for American- 
le goods is increasing daily. 
new markets for Art Metal 
ipment are developing among 
increasing business 
cessitates better facilities; al- 
i.mong firms that are taking 


ms whose 


vantage of this prosperous 
eriod to re-equip with hand- 


ome and convenient furnishings 
which shall be fire-retardant. 


take this opportunity of 

2x that we have never repre- 

ed a manufacturer with 

r relations have been 

lia with your 

Yo may count on us to 

o make 1915 the 

‘ ‘ The Davis & 

Shere Co ’ Albert Davis, 
n bD Ohio 

We heartily approve of the 

ind methods that you 

itiined 
We have always felt that there 


future for steel fur- 
certainly pleased 
a company 


sa great 
re ind are 
associated with 


Hicles are such as yours, 
\\ cnow that our business is 
show quite an improve- 


The assistance we are re- 

ng from your local office 
innot help but bring results.— 
W. F. Dodsworth, Pres. Sam’l 
“<isworth Book Co., Kansas 





CLASSIFIED SECTION _ 


HELP WANTED 
Office appliance dealers, to 
ndle a line of metal equipment 
includes all kinds of fur- 
iture usually made in wood be- 
sides many that cannot be made 
in wood Well advertised, Es- 
tablished over 25 years. Liberal 
discount profits, with quick turn- 
vers; real satisfaction for cus- 
tomers. Apply to Art Metal 
Jamestown, N. Y 


Service 


BUSINESS OPPORTUNITY 
The firm doing the biggest 
etal office furniture business in 

world will give the right men 

chance to share its profits. 
small investment required 
ough to get samples of the 

Write Art Metal Construc- 
Co., Jamestown, N. Y 








LOST AND FOUND 
LOST—A large sum of money 
profits if you don’t get in 

with Art Metal Service, 


Jamestown, N 


FOUND—A new way for office 
ppliance dealers to make 
ney, selling handsome, durable 


that is made of 
to resist fire, water 
Has been in use 
prominent cor- 
nearly 25 years. 
used by National 
Underwriters. For 
Art Metal 
NM. Xi 


niture 
rong metal, 
ind vermin, 
indreds of 

I tions for 
Endorsed and 
Board of Fire 
rticulars, write 
Jamestown, 


service, 





pees 

















SPACE—TIME—LABOR 


SAVED 


By Means of 


THE BRISTOW RADIAL 
DISTRIBUTOR 


eémz 
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L 
MODEL 8 (Capacity 1 to 8 baskets) PRICE, $5.00 
Takes the place of eight baskets or trays when fully set up 
Partitions are removable or insertable at will, hence can be 


used for any smaller number. Size of base 12 in. x 6} in. x 3) 
in. All metal construction, cannot wear out. 


Clears the Desk of Baskets and Trays 


Erasable indicating plates on each end of base 
allow use from both sides of table or desk 
Least space occupied 
Quickest despatch of papers 
Preserves privacy of papers 
(By keeping them from exposure to passerby) 
Insures accuracy of distribution 


In other words--HIGHEST EFFICIENCY 


If the illustrated size is not suitable we have 


one whichis. SEND FOROUR CIRCULAR. 
FREDERICK BRISTOW 


54 Lawrence St., Newark, N. J. 














QUALITY i> SERVICE 

















BostonInoex Carola 


OUR TRADE MARK 


IS YOUR ASSURANCE OF 
IN 


INDEX CARDS 


AND 


FILING SUPPLIES 


THE FOUNDATION OF OUR BUSINESS 
GROWTH RESTS UPON THE SATISFACTION 
WE HAVE GIVEN OUR CUSTOMERS, AND 
OUR SOLE AIM IS TO STRENGTHEN THIS 
FOUNDATION. 

WE INVITE A COMPARISON OF OUR 
PRODUCTS WITH THOSE OF ANY OTHER 
MANUFACTURER. 


WRITE FOR OUR CATALOG 


Boston Inpex Carp Co. 


113 PURCHASE ST., BOSTON 





January, 1915 


John Button, of the executive staff of the Dictaphone, 
has been appointed to succeed Mr. Milnor as New York 
manager and John S. Baker, who has been Mr. Milnor’s 
assistant in New York, will perform the duties formerly 
discharged by Mr. Button. 

Other Dictaphone changes include the transfer of H 
©. Duble, formerly manager at Baltimore, to be manager 
of the Detroit branch, and T. K. Lyle of the New York 
sales force, to become manager of the Baltimore office 


The Coming Boston Business Show. 
The second New England Business Efficiency Exposi 
tion will be held at Mechanics Hall, Boston, during th: 
week of April 12 to 17, inclusive. Last year’s business 








Ce 
Gish Eberybody 
A Werru Christmas 
ea? ie 


A Happy Tear 
“© 


‘ 

















A Very Acceptable Greeting Card Sent Out by the Yawman & 
Erbe Manufacturing Co. Bearing Pictures of Messrs. 
Yawman and Erbe. 


of the most successful expositions of the 


show was one 
kind ever held. It was well attended and carried on wit! 
good business. The 1915 


an enthusiasm that compelled g 


business show in Boston will be even more successful, it 


is predicted. 
The available area in the Mechanics building has beet 


divided into spaces ranging in price from $50 to $450, ac 


cording to the number of square feet. The charge 
includes floor covering, sign, railings, and 


each booth 
No 


everything complete for the installation of exhibits 
extra expense will be charged unless electric motive power 
is required, when a small charge for each outlet will 
made by the building authorities 
uniform, and no expense will be spared to make them ever 


All decorations will be 


more attractive than those at last year’s show. An ex 
cellent orchestra will furnish music during the show, and 
the management will hold the usual special days. The 


principal event of the week will be Executive’s day, 


Wednesday of the show week 
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De]UXE, Ring Book | 


The Book with the Oval Wire Rings 














The Book with the Oval Rings 


Oval Wire Will not cut thru or mar the sheets like round or 
Rings flat wire rings. Prevent sheets tearing out. 
Automatic Simply touch the triggers at either end of the 
Opener metal case and the rings open. 
. +s Look better and wear better than tan lin- 
Vv 
Black Skiver Linings ings. Liked by the ring book user because 
With Gold Imprint = 44.2); do not soil. 


Pocket Built Never splits nor peels from the cover. Does not de- 
Into Cover stroy flexibility of cover. Lighter and neater. 


Sheets of Weston’s aa pes ang and best iv book sheets. 
- ull catalog size standard punching. 
Defiance Bond Uniformity guaranteed. 


\ neat, handy package. ? Saves your time 
4 ‘ ; ali y pe Kasco. Wa > y A Vill 
heets and Indexes . | 
Sheets and Ind and the expense of wrapping—appreciated 


In Kraft Envelopes 1. your customers 


Ask for Sample for Comparison 


Wilson-Jones Loose Leaf Company 
CHICAGO and NEW YORK 
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Patent Pending 


Made for 


Comfort and Convenience 


The stenographer who uses a Marysville Typewriter 
Desk finds satisfaction in working at her desk because 
it’s constructed for comfort and convenience. The 


Marysville Drophead 
Typewriter Desk 


not orly looks good, but works well. Closed, 


vantages of a flat-top clerical desk. And either open or closed, 
the drophead mechanism locks in place perfectly There is ample 
provision for knee space. The drawers are located most conven- 


iently 


it has all the ad- 


These are just a few of the reasons why Marysville Typewriter 
Desks satisfy customers; hence, are so popular with the trade. 

Have you our latest catalogue? Just drop us a line and we'll 
gladly send it. 


MARYSVILLE CABINET COMPANY 


Marysville, Ohio, U. S. A. 








APPLIANCES January, 1015 








Conserve Your Brains 


e@ TRIUMPH 
ow 





The Triumph Adding Machine 
Price $35.00 and up. Capacity $999,999.99 and higher 


Will perform calculations in decimals or other systems, in frac 
tions, feet and inches, and English currency Itcan be “split” 
so as to register the number of operations performed as well as 
registering results. Save your brains for other work It is 
mechanically perfect, can be operated with both hands simul- 
taneously, combining speed and accuracy 
D / d A t e Let us submit to you 
eatersan gen s: uur liberal proposition 
onthis quick selling machine It offers big money-making 
opportunities. Write today. 


Triumph Adding Machine Co. 


78 Smith Street, Brooklyn, N. Y. 








Typewriting contests for the championship of New Eng 
land will be held under the superintendence of Professor 
J. N. Kimball. Spaces for the Boston show are already 
selling well and many representative firms have made 
their selections. The Annual Business Show Company 
is inaugurating an active campaign which will make the 
New England show everything that its promoters desire 


Thanks! 


Office Appliances acknowledges with thanks the receipt 
of a little perpetual calendar from Charles H. Wood, of 





the International Carbon Paper Company of Chicago, sent 
on behalf of Mr. Wood himself and of his company. This 
is a pleasant reminder of good will and is cordially appre- 
ciated as a part of many other expressions of remem 
brance received by this magazine. 

New Manager for Albany Victor Office. 

H. B. Moninger, formerly assistant superintendent of 
agencies for the Victor Typewriter Company, has been 
placed in charge of the Albany office of this company 
Mr. Moninger has spent practically his entire life in the 





H. B. Moninger, Albany Manager Victor Typewriter Company. 
typewriter business. He holds a ten vears’ service badge 
from one of the important typewriter companies and has 
been connected with another typewriter company for 
some time as a salesman and a manager. 

He is well acquainted in the Albany territory and his 
many friends expect big things from him. 


New Manager for Portland Victor Office. 

Richard Sleeman, a well known typewriter and office 
equipment man, has joined the organization of the Victor 
Typewriter Company, having become manager of the com 
pany's office at Portland, Me. Mr. Sleeman is a man of 
long experience and fine personality. For some years he 
represented another large typewriter company in Lon 
don, and has travelled extensively in England for other 
typewriter companies, and for a time represented the Bur 
roughs Adding Machine Company 

Convenient Calendar. 

Office Appliances is indebted to the Taft-Pierce Manu 
facturing Company of Woonsocket, R. I., for a very prac- 
tical and convenient desk calendar for 1915. This calendar 
is punched to take the posts of a calendar holder. The 
sheets are about 6 by 6 inches in area, and the figures 
names of months, dates, etc., are in large black characters 


which can be seen from a considerable distance 
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ten years from now as it is today. 


3. MultiKopy has the call. It is the world’s best-selling carbon 
paper for these reasons:—permanent, non-fading copies, extreme 
sharpness and clearness without smudging, perfect uniformity, 
wonderful manifolding power and supreme durability. 


In addition to such complete, all-round satis- 
faction to your customers, you get the most 
generous guaranteed selling proposition in the 
trade. Besides service few can equal, be- 
cause we ship orders the same day received. 
Write today,it doesn’t obligate you in any way. 


known ribbon in the world. A wonderful trade 


o*"3"% STAR BRAND TYPEWRITER RIBBONS. The best 
fe 


a builder. Let us send particulars. 


TRADE OP 
, : | Fa 
MARK off Qh i 













Carbon Paper 


“‘The World’s Best Selling Carbon Paper’’ 


F. S. WEBSTER CO. 


338 Congress Street, Boston, Mass. 


; New York, 114-118 Liberty St.; Chicago, 14 North 

Franklin St.; Philadelphia, 908 Walnut St.; Pitts- 
burgh, 830 Park Building; London, E. C., 67 
King William St.; Berlin, Friedrichstrasse, 60; VI- 
enna. ""' Paracelsuseasse, 6: Budapest, Hungary 
Copenhagen, Sotorvet 1 and 3; Stockholm, Sweden; 
Rotterdam, Zuidblaak, 64; Ghent, Belgium; Kra- 
kow, Poland; Moscow, Russia; Gossnitz 8A, Ger-! 
many; Paris, 10 Rue Saulnier; Barcelona, Calle 
Universidad, 106; Milan, Via Principe |! mberto,| 
5: Tokyo, 3 Kajicho Kanda 





















We guarantee you against loss 


1. We take back any goods you have difficulty in selling. 
2. MultiKopy never becomes “dead stock.” It is just as saleable 


nae ais Me, Skis + 
RAAT SES ty get os 
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Looking Forward 


| The sales history for 1914 
of the Eclipse Pneumatic 
Inkwell shows that it pays 
to carry a complete assort- 
ment. 
Every day in 1915 you may make new 
sales and consequent profit that can not 
be equalled by any other kind of inkwell. 


Railroads, Banks, Corpora- 
tions, Clubs, Hotels, Libra- 
ries and Factories today 
use this inkwell exclusively 
because it saves ink and 
trouble. 
The demand for the Eclipse is so cer- 
| tain, so emphatic, that distribution 
is quite general and the consumer will 
have little difficulty in purchasing of 


someone else if not of you. 





We'll help you 

\ get your share 

of this business 

if you will write 

us for proposi- 

tion, mew 1915 
illustrated cat- } 
alogue, etc. Do 

It Today. 


| | 





Have you sent for the circular and 
prices on the new ECLIPSE INK TAB- 
LETS? Ifnotdrop us a postal today. 


THE GENERAL ECLIPSE 
COMPANY 


DANIELSON, CONN. 


| 
| 
| 





| 


Dept. A 


| 
| 


New Advertising Manager for Irving-Pitt Co. 

The Irving-Pitt Manufacturing Company of Kansas 
City, Mo., has just appointed Montague Ferry of Chicago 
as its advertising manager, and he left for his new 


post in time to be present at the I.-P. salesmen’s conven- 


tion on Dec. 29. 
Mr. Ferry, although he is a young man, has had a broad 
experience in the advertising field. He understands trade 


paper work from practical contact with it and is con- 


versant with newspaper work and that of specialties adver- 
tising. He spent three years in the employ of the Lord 
& Thomas Company and for the last year has been con- 
nected with the Crowell Publishing Company. 

Mr. Ferry is a native of Chicago, where he received the 
student has 


most of his education. His experience as a 














Montague Ferry, New Advertising Manager Irving-Pitt Manu- 
facturing Co. 


Chicago schools, the Northwestern Univer 


W isconsin. 


included the 
sity and the University of He is a wide 
awake, capable man, who will do efficient work in this 
Office Appliances extends congratulations to him 
himself with so progressive a 


Manufacturing 


field. 


upon having associated 


house as the Irving-Pitt Company, and 
felicitates the company upon having selected a man whose 
experience seems so admirably adapted to the position t 
which he has been appointed 

Good Times in Syracuse. 

Information comes from Syracuse, N. Y., that despite 
business depression Syracuse has forged ahead. The out 
look for business in that city is more encouraging than 
has been for many weeks. Whil 
noted among the typewriter factories, which felt the ef 
all the plants are running to 


if 


retrenchment has bee! 


fects of the European war, 
increase the output during the first quarter of 1915, hay 
ing noted already an increased demand during November 
The Smith-Premier and Monarch plants 


and December. 
gradually 


of the Remington 
putting more men to work, and from now on operations 
will be at The Smith-Premier plant 


is especially busy Remington 


Typewriter Company are 
a more rapid rate. 
filling orders for the new 
Junior machine. 

Typewriter men say they can find no fault with domes 
tic trade. At the Monarch they are sending out 


more machines in this country than they did a year ago, 


It 


plant 


and are also shipping machines to foreign countries. 
Smith plant is about normal and 


is said that the L. C. 
foreign trade about thirty-five per cent of the normal 
amount. A full force of employes of approximately one 


thousand men is employed at this factory, although all 


of the hands are not yet working on full time. 
The European war and partial embargo on foreign trad 


account for a certain amount of curtailment in the type- 


writer business. 
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Send for Folder 


AVOID THE 5§ O'CLOCK RUSH 





a ‘i 


HHH TARA 











“You buy it on the test—it does the rest” 


Automatic Feed 


Pence Mailing M 





| 


SS 
[== 
4 


iH) 
| 


i 


l 





achine 








‘*Avoid the 5 o’clock Rush’’ 





‘his is the machine 
a attracted the 
crowds at the Chicago 
Show—it 
also be demon- 
at the New 
and Boston 


Business 
will 
strated 
York 

Shows. 


Systematizers 
Executives 


Mail Clerks 


If there is a cheaper, 
quicker, better way of 
systematizing and 
handling outgoing 
mail you want to 
know it. 

Men have ex- 
amined this machine 
are BUYING it—you 
should at least IN- 
VESTIGATE it 


who 








Mail Order Mailings 


If 3 operate a Mail Order House If 3 mail 5,000 letters or more per 

or Mail Order Department the mot ‘stigate the Pence—elimin 

Pence will save ou hundreds of ate labor and gives accurate 

loll iffixe tamps and seals’ check 1 number of stamps used 

elopes at the rate of 6,000 per Handl pty envelopes to # -inch 
with ONE OPERATOR. thick witl any adjustment 


PENCE MAILING MACHINE C0. DEPT. A MINNEAPOLIS, MINN. 


1420 Lytton Building 
CHICAGO 


Big-Small Concerns 


AVOID THE 5§ O'CLOCK RUSH 


Write Us Today 


The Speed, accuracy and quality 


h out by the Pence 

vill be evelation to you. At 

st get our Descriptive Folder— 

10 obligation on your part. Write 
is NOW 


3715 Woolworth Building 


NEW YORK = 
chill 





ll 
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“Carbons 
that endure” 


“Ribbons 


that last” 





Cannot Erase” 


Time 


“Records 


You Can 


Make your business pay you better —Show the con- 
sistent increase you expect -Carry your profits to 
the goal your ambition seeks; — with 


Neidich Process 
Carbons & Ribbons 


p t que wi r \ r ile 
leale Ww t DD } 
You t ‘ > the t 
We ar “ ‘ peo 
i B it ( DD 1 win 
up j hy aL ‘ n [ } 
in W it be | 1 A ‘ i 
qt 1) { mM pe t nte ‘ ‘ 
y . 
Why Not Investigate? 
We invite you to write us fully, or fill in and mail u 
e Coupon, whi we have att | for your conven 
ie 
It will be ” mplet 
f, vil len that will 
ivree | } ind ft ght 
‘ ‘ [ ( 


NEIDICH PROCESS COMPANY 


BURLINGTON, NEW JERSEY 





The Most Up-to-date Carbon and Ribbon Factory in the World 






IL COUPON TO-DAY — 


NEIDICH PROCESS COMPANY, 
Burlington, N. J 


carbons and 
sheet of our most 


Send us samples and quote prices on your 
ribbons Also please match attached 
popular carbon 


‘a 


Add 








He worked his way to this position from appret 











LN ( 


|: — / Inuary 


Push Pin People Prosper. 


The Moore Push Pin Company of Philadelphia, Pa., has 
enjoyed steady growth and prosperity for the last fifteen 
years. The company manufactures a variety of devices, 
the most famous of which is probably the Moore glass 
headed push pin. The line includes the Moore pushless 


use oO! artists 


hangers and similar specialties for the 


draughtsmen, office people, housewives and others 


require them for a multitude of convenient uses. 

















H. Angebrandt, General Manager Tenacity Manufacturing C 


yf ‘ 
position Vit n 


ment to his present 1 gebrandt was w 
manager and treasurer of the Advance Machinery ¢ 
pany of Toledo, Ohio, designers and builders 

jigs, dies, fixtures and a general line of stamping, su 

is used in loose leat metals — eo} years previous 
taking the last named positior e€ was general superintet 
ent of the Fosdi k Machine iz | mpany r \ 


nis ( ' val \ ' ‘ . ' <t 


Gliick M. Odon an Austrian Officer. 
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The Moore Push Pin Compar las always maintained 
very high business standards, and these, coupled with 
their ingenious and useful products and the progressive 
spirit which has characterized the ympany's policy, have 
brought flattering success. 

New Manager for Tenacity Company. 

H. Angebrandt, who on November 1, 1914, was appoint 
ed general manager of the Tenacity Manufacturing Com 
pany of Reading, Ohio, is a man who has had a wide 
and valuable experience in the mar icture of ma neé 
tools, dies, et For five years previous to his ay int 
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SECURITY “DEALER” OFFER No. 3 


Our Offer No. 1—Four Drawer Steel ‘‘Security”’ Vertical Letter Files $24.75 List 
Our Offer No. 2—‘‘Security”’ Stee] Office Safes—'2 the price of old Type Safes 


Now! No. 3 


Security Adjustable 
File Case Work 


PATENTS PENDING 


A large Business is done in. “Steel” in designing and building specially 
arranged Cases for Vaults, Offices, etc. 


Old Way New Way 
Special Built to Order Cases Security Adjustable File Case Work 
1) Maré to ——.* ikes an expert—requires 1 Easy to Goage \nyone can do this with 
a le 1 ult to figure ur Specia et—-done quickly. Easy to 
figut 
( ) —Hivgl Cost ' 
2) Built Special 2 Built tress Stock parts—Low Cost. 


3) Difficult ha re Erect. 3 Easy to Ship—Haul and Erect the 
Ex] erts needed to do tn cost hig k part 

4 anes built oa be changed—Soon 4 All pare adjustable — Files can be 
un ta “ irements of any busines ( can dded. Sections can be 


ae 


: 31 
chat or¢ ‘apidl\ 


SAT fe 


You can under , ; 
. ( t ( id any height—any 
( Speci , 
lL special! vidt \ type f files—Any 


Built Work and rrangement W ! changed as desired. 


Write Us 


** Security’’ 
Steel at 
Wood Prices 


Fireproof Furniture & Construction Co. 
Miamisburg, Ohio 
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HE New Era Manufactur- 


ing Company, of New York 
City, makers of the Best Check Writer 
on the market ( Price $20.00), requires 
FIELD MANAGER who thoroughly 
understands the business of Check 
Protection. Liberal salary with big 
bonus for hustler, who must have fine 


sales record. Write showing record. 


We have also several good opportun- 
ities for District Managers and 
Specialty Salesmen. 


New Era Mfg. Co. 


450 Fourth Ave. 
N.Y. City 














The “B&P” Universal 


Punch Press 
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es 


Them All 


\\4 ==> It Punch 


The Universal Punch 


py e ° : . ¥ 4 a 
can oper quickly Re ota “> ac 
ind without fear of , Oy esto e ~, 
breaking (\ “Sa » a 
z > ai 
Cs yy 


$1.75 od 


Notice the simplicity 


This Shows Method of Adjustment 


BOORUM & PEASE 
Loose Leaf Book Co. 


MAK 
**Standard”’ and ‘‘S. & T.’’ LOOSE LEAF DEVICES 


MAIN OFFICE: 
FACTORIES: Brooklyn, N. ¥ 


109-111 Leonard Street, New York 
St. Louis, Mo 


ARIZONA 


ON 
ENTERPRISI 


C 
RIS 


History of the McNeil Co. 
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When you see a loose leaf catalogue that 
looks like this: 


you know in 
bulge and the leaves are much the 


The covers 


worse for th 
prop rly prot cted. No Ww mnder the book received 
reatment! Who could do anything with 
that stiff back? When you tried to refer to it, it 
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po nad 1 
pal Ope a 
here might | 
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PROUDFIT System. 


Pr 








mediately there’s something wrong. 


e wear. because they haven't been 


opened just partly 
like this: 


perermasemematmms 








trike it several sledge-hammer blows before it would remain even 


And then came some clever maneuvering on your part to see what 
re down close to the binding. The trouble with this catalogue was 


‘“‘post-binderitis."”. Now that you know the cause, 


that of a bound book. Open 
dily everything on the page. 


pectank 


o 
HE 
OOSEJEAF 


Grand Rapids, S. E., Michigan 


Branches in All Large Cities 


follow the arrow 


» limit to the 
poimts of 
Klastic back, 
inserted 
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K, factor, ’ 


























Has had more introductory work 
done for the stationer 


Has been sold to a greater extent 
Has been more widely advertised 


IS BETTER 


than iny othe! lin or? ; f , Ww 


reasive stationer, will find BUSHNELL’s 


profitable line t I] BUSHNELI “PAPEROID 
1 Standard liu You n { ! t l 1s! 
it pr ! na ! A 

without 
quality ind workmanship ! 
When you k the BUSHNELI 
in ti eye n nwhil 


Bl 


SHNELL'S “PAPEROILD 
rover twent 1 ind 


every 


ALVAH BUSHNELL COMPANY 
925-927-929 Filbert Street PHILADELPHIA, PA. 











ANOTHER NEW 
TRUSSELL LINE 


The 





} HAN 
HREE RINGS } 
TMTTY eee 
¥ vi Uy 


Memo 


Prettiest and most durable 
metals made. Ringsand plates 
of one solid piece of metal 
Rings so spaced as to take 
sheets of other manufacturers 


These books 
are the most 
compact and 
have the 
greatest ca 
pacity for 
their size of 
any memo 
made 


See new Cat 
alog No. 6 








10 N. Cherry St. 
Poughkeepsie, N. Y. 


Branch: 
106-108 Fulton St., New York 




















APPLIANCES anuar 5 


grown to be one of the foremost houses of the kind 1 


the west, and it is claimed t e the largest combinat! 


office equipment house and printing establishment west 


the Missouri River 


The printing department is one of the most ymplet 
and modern in the country, and any piece of job work 
that can be turned out in any ty in the world can 
done in this establishment n her part of the stor 


an be found on sale and in stock six thousand different 


and distinct arti les presenting a stock almost as diversi 
fed as can be found in a department store Underneat! 
the McNeil building is a large basement, dry, clean and 
well lighted, where one can find anything from a clay 


marble to a statue of Venus de Milo. This basement con 
tains not only an enormous amount of surplus stock, bu 
a large vault where the company’s records are kept tiled 
in pertect order and with abs te system 


vault one enters a huge room where the job printing stock 


is kept. Here is stored all of the paper which 1s used i1 
the job printing establishment, the amount on hand at 
the time the article was written being estimated at a value 
of about $19,000 The company, in addition to doing jol 
printing, does a jobbing business in paper. Next to the 
job room ts located the storage room tor notions \s 
the company furnishes supplies tor every school in A>: 
ona and most of the business othces of the state, it keeps 
on hand an enormous stock of inkwells \nother curious 
item is that of adding machine paper, which comes in 
rolls, and in one lot there was a stock of fifteen cases 
eacn Case containing one hut red rolls Ot paper The 
McNeil Company also handles an enormous quantity ot 
paper bags these they sell y the carload Che school 
ook department is also important, its sales last year 
amounting to slightly over $120,000. The company dis 
poses ot between twenty and twenty-five thousand bottles 
# ink annually, and of all other stationery and office 


equipment in roportion Neil company 1n its jot 


rrinting department does all kinds of work for the mer 
chants of Arizona and the Southwest The company also 


prints all the official ballots at sample ballots used i1 


\rizona; likewise the legal printing for the state, sending 
out the reports ot the courts ar the statutes of the legis 
lature printing tr, wit ull 
date equipment possible in t i f presses, machines 
folders, stitchers, etc., turns t on an average of $8,00K 
worth of job work every n 

Looking Backward. 

Captain Wilham ©. O'Neil, the founder of The McNeil 
Company, was a captain of the ough Riders, and was 
killed in ¢ 1 during the Spat \merican war. He was 


vcally known as Captain Bucky, and was a famous news 


paperman and printer in the early days of Arizona terri 


tory \ssociated with him was a Mr. McNeil, from whon 
the tirm nan vas taken he itter gentleman sold it 
lls interest several years ag Che friends of Capta 

Neil say that he was the nest man in Arizona in his 
day He was considerate, brave, chivalrous and inte! 
gent, and as mmanding othcer of one of the troops of 


; 


Roosevelt's regiment of Rough Riders, he won unusual 
distinction 

It was in June, 1891, that Captain William O. O'Neil 
conceived the idea of starting a job printing house in 


and his associates incorporated the McNeil 


Phoenix 
Printing Company, and started business in the north end 
f the old Commercial Hotel building. The plant at that 
time was very small, but the company did well from the 
start. Five years later the plant was moved to the present 
location in West Washington street, but only one-tenth 


of the present floor space was required to house it. Fron 


year to year the company has grown, and from time to 
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The New 


INDESTRUCTUM 
Steel Letter File 





Indestructible as a 


Steel Car 


(,45-WELDED rin the Inde- 
7 st File howing inside. 

I a temperature of 
ne gas and oxy gen. 








, 
— 
4 





k up the front of 
Letter File, as 


it injuring it 


Sen 


Pir } Olin ( 


P- No Bolts—No Nuts—No Rivets—No Screws—No Rods 
Case and Drawers are Each Fused into One Solid Piece of Steel by 
Electric Spot-Welds and Gas Welding. 


Ww! 2 
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MUSKEGON, MICHIGAN 





NEW YORK - 60 Franklin St 
CHICAGO - = 1095S. Wabash Avenue 
WASHINGTON 728 13th Street, N. W 
LONDON, E. ¢ - 33 St. Bride St 
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RIBBON 


The ribbons which are recognized 


as ‘“‘best”’ 


REPUBLIC-DODGE MFG. CO. 
Douglas St. and Third Ave., 








BROOKLYN, N. Y. 
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PROBLEMS ¢ FOR 
PREGISIUNIZERS 


A recently formed collection of phrases 
and sentences illustrating syntax and 
orthography that fail to get past the 
proofreader if he is awake and on the job. 


Its 403 examples (modern instances all, 
none "copied from an ancient Greek vase") 
expese hidden perils of inprecision 
in written or printed compositions. 


This brochure contains more “sand” than 
is found in ordinary works on rhetoric. 
Educators or employers may with advan- 
tage draw on its contents, to test the 
fitness of candidates for secretarial or 
stenographic positions. Others may use 
it freely to "paralyze" the professor. 


Printed,for the entertainment and edifi- 
cation of devotees at the sacred shrine of 
accuracy, by J. Backes, Box 844, Philadel- 
phia, Pa. Price 25 cents,stamps accepted. 






































time has enlarged each department, every year seeing thi 


business greater than it was the year before 
{ 
1 


The office furniture. fixture and other de outa 
business have grown as rapidly as has the job printing 
end "\ iny thous: s dollars’ worth s 


is carried where hundreds of dollars’ worth sufthced 


years ago The McNeil Company has a warehouse i 
Phoenix that covers the most i city block Chis 
ing is filled t apacity with various makes of desks 


other articles of office furniture 


he officers « e company are T. E. Ervine, preside 
who has been with the company for nineteen years; | 
T. Alkire, secretary-treasurer, and E. Roy Parsons, sal 
manager [he company’s state representative is 
Heffron. J. | \lkire is in charge of the printing sales 
department, and I. H. Keddington is superintendent 
the mechanical department Che ympany handles Oliver 
and Corona typewriters among its other articles of office 
machinery These machines are pushed bv H. A. Tiertr 
the company’s typewriter salesmat 

Frisco Typewriter Men Meet. 

The Typewriter and Supplies Association of Sat 
cisco held its annual meeting n December 4 at a 
in the Sutter Hotel. Carl Salbach of the American Writ 
ing Machine Company presided and the following 
members were present F. J. W. Henry of the Pa 
Coast Specialty Sales ( ompat Leo i and Michael §S 
\lexander of L. & M. Alexander & Co., agents for | 


Smith & Brothers; Il. L. Riggs and Frank W. Aust 
the Underwood Typewriter Company, Jos. A. Gottlieb 


the Kee Lox Typewriter Supply Company, H. J. Jenki 


r ' 

W. H. Your and Walter Wol 

Le ’ | i¢ le Was sly el ¢ l ] 

or the ens \ d Ca Ss h secretary 

Various matters of interest to the trade were discuss 
foremost among which was the question of bad a I 
Mlany z2zood suggestions wert I geht out in this conne 
tion Mr. Salbach was in favor f establishing a syste 
or ne i all ne ( 1 I Zs Ss ‘ 
each ( should have 1 e inf 
relative i cc n s Sse 
1 mbers ms the 3 \lexal eT 
reterence S \ e D ( 
Merchants’ ss ation, whi s a central 
which the information 1s p t Mr. Jenki 
otfered some very good suggest 1 as ft hand 
accounts Mr \ust offeres ich was 

\ list of ( ers 1s t be ( each me ‘ 
when an a s unsatis either by ta ( ) 
or for any other reason, the information shall be sent 
in a letter stating that further details relative to a er 
tain party " cal ‘ had at su il IT ‘ 

\lr. Gottleib recommended that the association get 
such with the stationers’ rs ni ition, whi h, he sa 
IS meeting with splendid su ss l Sal 
more Irequent meetinws 

President Alexander suggested a general discussion a1 
this brought it some spl ew and valuable ideas 
The chi | e was 11S r the kindly wa 
which he permitted his department to assist the ass 
on in recovering typewriters trom pawnshops 


Son Born to Steel Furniture Man. 


O. A. W c Chey | J es | 
\ lkersot \ Wilkers i sales 
the lire re w I ( 
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Stenographers haus 
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TENACITY | 
New Ring Binders | 
and Metals | 


We absolutely guarantee 


We cheerfully furnish metal parts only at C 
If ‘4 9 9 ‘ > 1, kk 


The Tenacity Mfg. Company 


Reading, Cincinnati, Ohio 
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FORD NOTOR co. 


i DETROIT, MICH. 
BSS 
FROM 
IDEAL STENCIL MACH. 
BELLEVILLE, JL: 
Sa eae 
[* you impré tem of shipping Room, your 
ndled more efficiently 
|! Machine will be of 
You n mat ! p! neat and attractive; 
r metal stencils; 
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whe ‘ c twice as tast. 
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The MARBLE & SHATTUCK CHAIR co. 


Cleveland, Ohio 
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| Try This Paper Baler 
| IO DAYS FREE 


Don't give away or burn waste paper 
Bale it! Sell it! Get a good price for it 
There’s always a ready market. And, when 
a Schick All-Steel Baling Pri 

te. Avoids fire risk 


f so TI 
for you Phe 





you have 
it’s easy to save wa 
saves money, earns mone 
Schick 1s strongest, most compact, easiest 
° to operate. Store size, only $25 Guaranteed 
and sold on /0 Days’ Free Trial. Write today 
tr) tal 







and detail of 
free trial offer 
qghe Davenport 

Mig. Co., Davenport, lowa 


FIRE PROOF 
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y 
= The Durkin Typewriter Company 
= and Affiliated Companies of 

z PITTSBURGH, PA. 


Dealers in Second-Hand and Rebuilt Type 


Whok ale 





writer ALL MAKES. Latest Wholesale Bargain Pri 

List upon reque 

Also Manufacturers of the World Wide K ‘ MODER DUPLI 
CATOR The Moder Duplicator f from Glue and Gelatine 
It will, therefore, wear and give equa y " it as ? 
It is the BEST DUPLICATOR for duy ating or printing fr 10 
to 75 duplicate ypie t anything u write, trace r draw, wit t 
and ink, pencil r typewriter i uf 

operatior (‘an be used ma tirne ea Four P Stoo 

$7.00 Write right now for exclusi is 


SIMPLIFIED INSTRUCTION BOOKS” FOR OPERATING ALL 
LEADING STANDARD FYPEWRITER Sc ea reta r 10 


send 11 i 


ents each t i 


Ronee cele a 




















Just to remind you 


of the tact that pront lor you na gr inent 





tistaction tor your 


Summit, Apex, onl — 


BRANDS OF 
Typewriter Ribbons 
and Carbon Paper 


make h req 
No rita ‘ 
r , 





UNION RIBBON & CARBON COMPANY 


Main Office and Factory: Western Office: 
Froat and Laure! Sts., PHILADELPHIA 417 South Dearbern St., CHICAGO 


| ’ 


























> COMMO NWEA LT H HOTEL 





Nothing to | Equal This in New Speene 


St) we 
und bath for $4.00 
BSCE. t TEL Y FIRE PROOF 
H Send for 
“CRAFTS. General Manager 


Strichiy a Tempera Nee 


STORER PF. 
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Commercial Educators Meet. 


The National Commercial Teachers’ Association he 


its annual meeting in Chicago during the last week 
December Many important papers and addresses were 
read at this meeting. One of the principal speakers was 


William Marion Reedy 
\ movement was started secure the recognition 


the commercial schools country by the gover 
ment \n orZzanization was rmed known as the 


lation with a 
throughout the 


Commercial Schools Assox 
ation 


credited 
to standardizing commercial edu 
It 1s 
1 schools whose work attains 


purposed to adopt a design to be used 


certain standards 


country 


accreditec 
hxed by the association \ strong board of directors 
was elected, including former President R. H. Peck 


Louis and others 
pre sident of the National 
the Northwestern Bus 


The new Commercial Teacl 


ers’ Association is J. F. Fish of 
ness ollege oT 
\ numbe 


exhibits at the 


hicago 
r of office equipment anufacturers showe 


meeting, including the Remington Type 
and the Underws 
Trefzger and 


strated the Underw 


writer Company vod Typewriter 


pany Speed Champion former Champio 


Blaisdell were 


present and det 


machines \n interesting feature of the exhibits was 


the display of moving pictures by the Remington repre 
sentatives showing the demonstration of a Remingt 


machine 








Carter-Hobart. 


Announcement has just been received 
of Miss Elizabeth Hobart, daughter ot Mrs. 
ell Hobart, to Richard Burrage Carter, on Monday, 
ber 28, at the bride’s mother in Cincinnati 
Mr. and Mrs. Carter will be at after the 15th of 
March at 185 Highland avenue, Newtonville, Mass 

Mr. Carter is undoubtedly one of the best known ink 
president of The Car- 


of the marriage 
William New 
Decem 
home of the 
home 


world, being 


manufacturers in the 
Mrs. Carter is a member 


ter’s Ink Company of 
of a prominent and highly respected family of Cincinnati 

Office Appliances desires to extend hearty good wishes 
and congratulations and to express the hope that Mr. and 
Mrs. Carter will enjoy all of the prosperity and happiness 
world 


Joston 


which can come to mortals in this 


Hutchins Company Wisconsin Macey Agents. 


The Hutchins Company, 721-723 First National Bank 
building, Milwaukee, Wis., are w the Wisconsin state 
agents for the new Macey line ling equipment in wood 


Macey supplies Che arrangement 


1915. E. L. Hu 


and steel and 


came effective January 1, 


of the company, has had eight years of experience w 
the Library Bureau, five years of which were sp i 
promotion work. Mr. Hutchins, in a letter recently wt 
ten to Office Appliances, says 

The Macey Company's new equipment s 
and construction 1s bound to meet with the approva 
the trade Purchasers of this equipmen the 
state of Wisconsin are paying just as much attent 
t the service a ling systen will vive then as they ire 
to the cabinets into which they are going to put is 
filing Syvsten Y lay h s 5 W e! ¢ il Ss i 
( st ler a hi system ( it his ick i 
Say (; ahe t s the inal sery e tl it S$ 2 re 
to kee} i le ler efore the t é 1 it \ l] € he i 
ot my <« iny its Sales See it the ibinets aré 
ised ind that the stome es wget res Its from the 
equipment we sel m Che s juicker way of ge 
tin 1 re-order than giving the stomer such service as 
this 























The Reward of Merit 


725 u. Ss. beetbamesunaneacensie 


‘ER ALLS EEI L’ 100- 





43,300 
TRINER “ALLSTEEL” SCALES 


ORDER THROUGH YOUR JOBBER 
Price $20.00 Each 


Write us for descriptive matter 


Triner Seale & Mfg. Co. 


2714 W. 21st Street 





Chicago, Ill. 








THE ROSCO: 
Glass Desk Pad: 





PATENTED 


ROSCO GLASS DESK PAD co: 


Sanwecesenessesssesbobubeseosssncosebesccsonal 


“NO 
St CTION or DISTL RBANCE of Papers 
when gle ass is lifted or lowe red 


Its originality attracts attention every- 
where. 


POD ODOSSSOOSS OSS HOS OSSSSO OOOO COSC CORE SOOO OONNCS 


@ Ravenswood Office Specialties Co. 
. West Ravenswood & Newport Ave., Chicago 


° 
YeaseeSeeeeseeeeeseeeeed 








If street signs 
were kept in a box— 


it would take longer to find your 
way. Visible indexing means an 
index that is always in sight. The 
eye sees the name it’s looking for, 
instantly, without aid of fiddling 
fingers. 

VISIBLE 
RAND Card Index 
Saves an enormous 
amount of time. It can 
be applied to any busi- 
ness. For Offices, Banks, 
Stores, Public Service 
Corporations; wherever 


card records are used it 
is invaluable. 





Write for Our Local Agency Proposition 


The RAND Company 


Wholesale Dept., North Tonawanda, N. Y. 
TEAR THIS OUT 





/YOU WILL KNOW 











4279-5205 





Absolute Chair Satisfaction When 
You Know Our Line 


Wema ire a complete line of office chairs 
backed b er half a century of practicai ex- 
itmost in both quality 


perience and give the 


All That You Can Ask of a Chair 
The it shows one of our ideal office chairs 
made of highes grade selected quartered oak 
and finished eithe olden Oak, Office Oak, 


Wwe ered Oak or ; arly english. Seats put 
together w I lermann's wedged, dovetailed 

ut, insu ibility, and equipped with 
Gilson Mfg. ¢ s chair trons. Standing arm 


gue and price list 


NICHOLS & STONE CO., Gardner, Mass. 


Established 1857 
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Mercury Brand 
Typewriter Ribbons 


and Carbon Papers 
ARE nest qualit 
OUR ni yu 
ve d l ej 
ish du 
‘ ASSURING " 110 1¢ 
tha ( | ne pe r 
lal cle in 
i ) ( Lore ) 18) 
WI! DEPEND “4 
Ul] 4S. 
1 | } \ nt 


FT. \ 





The Mercury 
Cc 


MANUFACTURING ( 
Rochester, se Ee 








EQUIPMENT 
FOR BUSINESS 


you think if a man handed 
n { with his name 

ess card? You'd 
1 would have a 
esirability as a 
In other words his 
; does have an effect 
by his equip- 

idging you in 

iber that! Just 


me 
ied | 





Peerless Patent 
Book Form sberengus 


| OSE ¢ ard 

ar " in your bus 
t because It 1s 
(Cheapest because 
throw 
me soiled if 
Every card 
for the use for 


f tab id sec 
w it i det tached 
1 smooth edge. 


; } 
r ple ec 
| A | 


The John B. Wiggins Co. 


Plate Printers 
CHICAGO 


Engravers Die Embossers 
51-53 East Adams Street 
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Crane Ladies Stationery 


Sold by all Stationers and Booksellers 


These goods are uited to the taste of th 
most select trade Their merits are known 
the world over, and they vield a profit to 


the dealer. Once tmed, the purchaser be 


comes a regular customer 


Presented in the following Styles and Qualities: 
SUPERFINE QUALITY. In Light Blue Box 


containing } ream of Note pay 


boxe 4 thousand Enve lop 


EXTRA SUPERFINE QUALITY. In Lay 
Colored Boxes, containing } ream of Extra Fin 
Paper « h: in lke Box ire Ey ] 


Bordered Goods and other spe 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, M 

ind 225 Fifth Ave ‘ New York, 


Our paper are upplied 


lt; 





*“CRANE’S” 


This Trade Mark 


every box 


ALL THIS STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Z. & W. M. CRANE ux 


APPLIANCES Januar 


PURELY PERSONAL 








_ hicago duri Deceml 
BI | H., I cs¢ tl | 
Cor] 1 makers of the | | cil po ‘ ‘ 
| York ( (Chicago I \l Be 
recently in | in the ! ‘ { 


Cis¢ who |} st ni 
ness 1 } | ( e 4 s \ ce this 
ne l 1 v/ yn his moa isit 
eT 1 S \ Dal I 1s I Mitt & \ 
man at has spent many e Pacific ¢ S 
GAN), ie \l l til ect ¢ 
\ 1 I | Ie ( Com] Chi ece 
his iz vl he el es Mr. ¢ 
registere h Ince ol Ine 
* 


GORDON, ¢ B general mat ger of The Carter's 


Company, Boston, Mass., spent few davs in Chi 


o 


last mont 


pany’s sales representatives here 


M’DONALD, D. W. R., of the Ellis Adding-Typs 


Compar spent short time in Chi o last mont 


MW'ELFATRICK, W. E., of the H. & M. Ribbon & | 

















on Comy nv. © ttle, Wasl , ribbon and carb 
of lor gx experience on the Pac c coast, visited Chi 
recently on a business trip and registered at Office Ay pli 
ances H. & M., by the way, the initials of the com] 
stand tor Heck & McFElfatrick 

* * 

MITCHELL, S. K., general sales manager of the \ 
tor Typewriter Company, was in Chicago last montl 
registere ( I t} ¢ 

* * 

PELTON, CHARLES E., of the Crescent Brass & | 
Company, Detroit, visited Chicago early in January, cl 
ing up some business and attending the banquet « 
Chicago Stationers’ Associatio1 n January 9 Mr. Pel 
ton paid his respects to Offic \pphances durit | 

* 

ROBINSON, FRANK, mat f the Underw 
bystts. eachine denartment rr 17 
Comy] gE 4 ( Dec 
called ce this 
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The Genuine 
Shannon Lock- 
Arch—Locks Au- 


| tomatically when 








closed and will 














rao . 

; “Wy iff ty not spring open. 
HE Genuine | mel hy Link: 

Shannon Line is Sa | 


backed by the “"Y “4 
and E*~ trade-mark. Although ry Lh 
, ry f) j 
the mechanical equipment of the | af 


Shannon System has from time to “ee =~ 














~~ 








time been improved, it has not been found 
possible in its thirty years of popular demand to 
improve the underlying principles of the system, itself 


Stock up with the Arch which has two nibs that auto- 





S 
matically lock it. Your customers are going to ask for this : S > 1 \f \h\ 
Arch. If you cannot furnish it your competitor will. alt , PRG al epee: au 
Wiig © )\-~V\ 
Ut ot lL his\ a Y 
iy Ne I T\* Sg 
i { \\ aN ~=4\ =f y\ \ . > 
YAWMAN 4? FRBE MFG.©. NR 8 
Main Factories and Executive Offices 4 ' R \ 9 os () — 
ROCHESTER, NEW YORK er | ri Si ps 


” Leaders of the World” In Filing Devices and Office Systems—Wood and Steel 
a 20 Here's Real Protection 
At an Extremely Low Price 


CHECK 
WRITER 





CHECK 
PROTECTOR 






high-grade 1 n extrernely low price, and 
t alone | foll [ p-t 
SPEED to four tir actual test. 
VISIBILITY . 
before j 
EXACT AMOUNT Permanently legibly ted, in one 


operation, i 
yee hy «* \ - »< WAN a Ty S 
wy AY Be > 85 \ A NY t) & sf} yc ato 
d AAA vevervens \ J - exvwernenvenes Ge? As aevecnvenw 


before | after each im 


SELF- -INKING 


DETAILS — Frar f é Pini h, 
THESE ADVANTAGES CAN BE FOUND IN NO OTHER 
MACHINE AT ANY PRICE. 

t a reasonable 


t es heretofore 
F. & E. 


at once. 


SALESMEN. We offer a real propssition, in exclusive AI EDMAN MANUFACTURING CO. 


live-wire 


wait | g plat 229 West Erie Street Chicago, Ill. 
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PPP 


The Perfect Plugless Roll 
pe idding machine f 


all makes. We have su 


ceeded i loin 






‘ ‘ e plugle 
Write us today for samples 


GEORGE IRISH 
PAPER COMPANY 


Manufacturers 


21 River Street, Boeffalo, N. Y. 
60 Victoria Street, Toronto 


Canadian House Monarch Paper Co., Ltd., 








REG. U.S. PAT 


Kent, ales 


A Clean Way to 
Display Binders 


This 1s the display case for small loose leaf 
binders used by Gregory. Maver & Thom 
of Detroit in their new store—one of the 
best equipped in the couatry 






The upper part is used for display, the 
lower section for stock 

his keeps the binders free from dust and 
prevents promiscuous handling—it’s an en- 
tirely new idea 

A line from vou will bring photograph and 
full description, why not write now? 


DETROIT SHOW CASE CO. 


489 W. Fort St., Detroit, Mich. 
New York Salesroom, 738 Broadway - L.A. Feldman, Sales Agent 





HEADQUARTERS FOR 


RUBBER STAMPS 


Stencils, Seals and Metal Checks 


CUSHION 
HAND \ 
DATING 
NUMBERING 
LF-INKING 
S<CEIVING 
; SCEIPTING , STAMPS 
ME 
IBBER 
ETAL 
ICKET 
DATING 
Louis Melind Co 
183 W. Madison Street 


Write for illustrated catalogue CHICAGO 





Bannan 
= = ee OT 


3z 




















Buenos Aires, Argentine. 


Ernest J]. Wehncke on October 15 organized a new firn 


Wehncke & Heller—to deal in office equipment at 


machines at Sarmiento 643, Buenos Aires, Argentine Che 
junior member of the new tirm Pablo Heller, who is 

valued friend of Mr. Wehncke and has not only added 
financial assets to the new firt but will also give its 
business his active personal attention. The new company 


will branch out and enlarge its business 


Everett, Wash. 


The Everett Typewriter Exchange of Everett, Was! 


has just been organized to handle rebuilt typewriters 
typewriter supplies and rubber stamps, and to do expert 
repairing The proprietors of the concern are E. C. Hale 


and J. A. Burnett. Mr. Hale was with the Royal Type 
writer Company for several years and J. A. Burnett has 
sold machines for the Underwood and Remington com 
panies in Washington and California. The company, 
addition to the lines mentioned above, will handle office 
supplies and specialties and solicits correspondence along 
these lines 
Los Angeles, Cal. 


Roscoe M. Breeden, who until recently was in the st 


tionery business at Salt Lake City, has gone to Los An 


geles, where he desires to live He wishes to secur 
some good specialty to sell in Los Angeles and the sur 
rounding territory He wishes to secure the agencies 
for some such lines in soutl n California Mr. Bree 
has always been successful! in selling high grade goods 
Should there be any devices coming into use, such as 
new adding Ines dupli 1 evices, et Mr. | 

will be glad t rrespond wit nutacturers with 

to mtroduci new devices \I ( ens cs 


dress is 1033 Hudson avenue, Hollywood, California 
London, England. 
The Cameron Sales Organization, 9 and 10 Southam] 
contractors to His 


Majesty's stationery office, Admiralty, War Office, Ind 


ton street, Holborn, London, W. ( 
ia 
Office, etc., desires to obtain agencies for office equipment 
from manufacturers in the United States. Those who de 
sire representation in London should correspond wit! 


the company, whose address is given above 


Miles City, Mont. 
\. H. Gregory, president of the Montana Institute, 


school for teaching commerci shorthand, typewriting 


normal school work, English preparatory work, civil serv 


| 


ice and music, is opening a retail book, stationery and 


office supply store in Miles City, and desires to get in 


j 


touch with manufacturers of office machines and devices 


Paris, France. 


In another column of this iss \ntony Roux. a type 
writer man with twenty-one year experienc tfers 
established plant and orgat tion t \merican mar 
facturers of ottice apphances munications address 
to the New York ofhes of this 1 vyazine, 507 Uri 


building, will reach Mr. Rou: 
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Cook 


and 


Comfort 


The other day a man came 
into an office equipment store. 
The clerks were all busy, and 
the man while waiting his turn 
sat down in a chair which stood 
conveniently by and invited 
him. Presently a salesman ap- 
proached and — well, Cook 
Comfort and Quality sold that 
chair with several others. That 
incident is being repeated every 
day, so it’s not hard to under- 
stand why the emblem, 





represents all that is best in 


Spring Back 
Typewriter Chairs 


and 
Office Chairs 


Experience has proved that 
Cook’s Quality Chairs satisfy 
customers. And there is no 
doubt that the dealers’ prop- 
osition we offer will thoroughly 
satisfy you as it has so many 
other dealers 


There are any number of in- 
ducements for you to carry 
Cook’s Chairs—but we haven’t 
room to tell you the whole story 
here. Just drop us a line and 
we'll furnish you gratis with a 
few profit pointers. 


C. A. Cook Company 


Manufacturers 
16-28 Osborn St., Cambridge, Mass. 








EVER SHARP 


TRADE MARK) 
MeansPencilPerfection 
You never have 
to lose time in 
sharpening an 
EVER SHARP 
pencil, not even to 
sandpaper the 
point, because an 
EVER SHARP 
uses finer and bet- } 
ter lead than that 
which is contained 
in the common 
clutch pencil. 
Show your custom- 
ers that the 


EVER SHARP 


The King of Pencils 


is always 
ready for 
instant use 
andthatthe 
time saved 
which ordi- 
narily would 
be used in 
sharpening 
a pencil, in 
a short 
while, will 
more than 
pay the expense. 








Each of our pencils 
holds a large supply 
' extra lead, either 
ylack OT indelible 
enough to last any 
user a long time. 
Leads to refill it are 
sO inexpensive as to 
constitute a negligible 
quantity. Itis a prod- 
uct superior to any- 


ty i ard ; 
thing else obtainable 





and operates in a 
manner entirely differ- 
ent from that of anv 
other pencil on the 


The best Pencil 
known. 
Write us and we will tel 


you 1n a personal ietter more 


a 





than we have room to say in 
this advertisement Better 
write us today. 

KEERAN & COMPANY, Inc. 


Dept. B Bloomington, Il[linois 





Every sale means 
a reorder. 





Sell Your Man 
Guides 


When your customer just asks 


for ‘‘guides”’ tell him the points 
he should remember in select- 


. +1, > 
ing them 


4 


quality talking 
points and he won't be satis- 
fied with mediocre value in 
his indexing equipment 


SHAW-WALKER 
Card Guides 


Every Sale Means a Reorder’’ 


are not just ordinary manila 
or tag board guides. They're 
made from a fine, pure linen 
ock, according to our 


own specifications based on 
exhaustive tests to produce 
plenty of stiffness, snap and 
durabilit no split and dog- 
eared rer and easily 
crack 


Don't throw your card guide 


rofits in the scrap heap 
th soiled stock. Every set 
of S-W card guides 1s put up 
a sealed parchment pack- 
age—alwa bright and new 
vhen opened 
It will pa ou to sell guides 


Ask for our 
proposition. 


CHAW WALKER 


MUSKEGON 
MICHIGAN 


Supply Leaders of the World 
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-C/q.... Typewriter 


cc-une-ay Cabinets 


Designed tor sery ice in all offices where space 1s 
limited, and where modern efficiency methods 
are appreciated 

The base is of handsome oxidized metal tubing 
and the cabinet proper is of selected oak, teauti- 
fully finished. The cabinet stands firm and with- 
out vibration when in use and occupies the least 
amount of floor space 

A convenient lever lowers the easy-running casters 
into position, enabling the operator to move the 
cabinet easily and noiselessly trom pl ice to place 
as circumstances may require 

Cabinet has plenty of storage space for stenog- 
vithin easy reach and 


rapher’s supplies alway: 
es open out, forming 


instantly available Si 
desk space tor note books, et Closes dus t-proot. 


Additional Drawers and Files 


The Typewriter Cabinet can be equipped with one 


\ 
1 
| 
I 


set of drawers and one letter file, as ilustrated 
in small cut, or with two sets of drawers or two 
letter files. This equipment is made of seasoned 

lain Oak, selec ted, 
of Ouartered Oak or 
of Birch with 
Mahogan\ finish. 
All units run on 
roller bearings and 
operate easily under 
heaviest load 
Prices most reason- 


able. Shipment 

















Write today for Literature, 
Price Lasts, Terms, etc. 


The Celina Specialty Company 


Celina, Ohio 








Salt Lake City, Utah. 




















N. B. Haigler, F. D. Pass 
Chicago, III. 


who -selle the Senebesch Self- 


oO, reports tl t he has recently 


ts tor the Sengbusch 


Lafayette, Ind. 
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The Reliance Time Stamp 


r Check Up Every Detail 
ALLERTON HOUSE Stop Time Losses and Other Leaks 


SECRETARY'S OFFICE Put u 7 Reliance Ti Indispensa 





FEB 20 13-10 |I5 AM 











RECEIVED FEB 20 13-1015 AM 
Cushman & Denison Mfg. Co. 


240 W. 23rd Street, N. Y. City 











OU R NEW MODEL JUNIOR 


lat Letters with Name and Addr g ular 
Addr tenant Montag ru ; 
\Multipress NAME PLATES. 


(Jur machines will also do 
Fiberized Job Printing 
I) fy re <S Re Nii) Parts and OU 





LIBERAL DISCOUNTS 


THE MULTIPRESS CO., 


Buffalo, N. Y., and Toronto, Canada. Next Month We Will Show the $15 Addressing Attachment 

















O8 <<>>" rakinublng 


(Ad) 


r » YOUR 2 os 


Sige vie . “cog on : : Peoy ‘4 *G\RTERS 


te | 
 Cotens Fe | sitocrat tl | 


| \(Greon PareR} A | 


.Garees.-, | lypewriter Ribbons _ 

















Ronee PAPER 
BLUE 8x13 


Tue Canrer’s Inn Co. | 
ROSTON NEW ¥ <CHICA 


| | THE CARTER’S INK CO. 


=. +. — ee = J 
GEREN AL A GSS BOSTON MONTREAL NEW YORK CHICAGO 


THE CaRireR’s INK Co. 
BOSTON, NEw YORK, CHICAGO. 


PROFESSIONAL and Carbon Paper Pex 
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A New Year’s Resolution 


Resolve that you will 
increase your business 
by stocking Sengbusch 
Inkstands the most 
profitable sellers in the 
stationery line, and 
you'll find, as so many 
other dealers have, that 


SENGBUSCH 


Self-Closing Inkstands and 
Inkstand Sets 


ell readily because of their imtrinsic merit 
The following are ome of their 
superiority 








Sectional View No. 51 
Showing How Inkstand Closes Air-Tight —Like Cork in Bottle 





ontent fter each dip ot 
Phe Y atl | ist-pre fan | non VADpo! 
hey are so constructed tl 

from the well even it a hea, pped 
A uniforn mount of ink 1 oP then 
The sides of the inkwell do not become sp 


with ink 


The construction of t 


clean, unsedimented ink to be tou 1 by e pen 
The user of a Sengbuscl I] 


cause the ink does not e\ 
dust 

Pens last longer b« 
readily by fresh ink 

Chere 1 a ivil 
Sengbusch only once in thr mont or six montl 

Copying inks give a 
results in a Sengbu 
ordinary ink 

These are but a few 
advantages of the Seng 
line. We'll tell you 
about the line if you 
us today,—also ask u 
copy of complete Catalog No 
ll and copies of the attr 
tive mailing § circular we 
furnish gratis wit ir impr 


Sengbusch Self-Closing Inkstand Co. 


400 Stroh Building Milwaukee, Wis. 





No. 52 














Cape Town, South Africa. 
Among the recent visitors fr broad at the B 
factory are Mr. and Mrs. William Roberts of Cope 1 


South Africa Mr. Roberts 
Burroughs 
Company, Limited, and has be 
chines in South Africa for the past four years Ir 
Mrs. Roberts came from Manchester, England, whe 
they were only recently marrie 
* * 
Detroit, Mich. 
The Minstrel Club of the Burroughs Adding Macl 





| Company will make its debut « nuary 25 and 26. Pl 

| have been made to accommodate ne thousand | 
in the | ughs gymnasiun Che gymnasium has 
turned over to the Minstrel Cl rr two nights s 

| those fail obtain seats the first night n 

lon the evenit January 26 The formatior fal 

| roughs minstrel club has been « “ed I l 

land this fall found the orwat na realit 

| ceeds will be ed to the B I hs Relief | 

| * * 

j R \ Bue the Detroi I ughs a 

mat ed ¢ N be £91 Mis I i Schae | 
burg! 

| 

Duluth, Minn. 

C, D. Folke, formerly at St. Paul, Minn., has beet 


erred t Duluth, where he is sales manager of the yu 
fi he Burroughs Adding Machine Company 
Philadeiphia, Pa. 


mie ©) 
C. I. Iszard rmerly 


if 


to take p personal interest 


espe Barrett Add hine Co., has resi 

San Francisco, Cal. 
W. W for the Dalton Adding 

Machine Company, the Dalton 

the Liberal Arts Building of t Panama-Paci I 


tion is well under way and the s<hibit wall be 


Erskine, district mana 


announces 


opens 


betore the lait 
Dalton machines were sold a few days ag 
ie postmaster of San Francisco 


Grand Rapids, Mich. 


Ralph D. Morse, formerly with the Barrett Addir 
Machine Company, has resigned his position and ts n¢ 


handling advertising on the “Good Furniture” magazi 
published by the Dean-Hicks Con 
Fort Worth, Texas. 


The Fort Worth office of the 


ipany at Grand Rapids 


Burroughs Adding Ma 


| chine Company was recently visited by a fire, but 
men stayed “on the job” and rendered several Burroughs 
users some valuable service Although the furniture 
the Burroughs office suffered slightly by the water, pra 
tically no damage was done to the stock of machines 
However, nine Burroughs machines which were used by 


| 


customers in the building were taken in charge by ( 
local Burroughs service department and the men worked 
overtime putting the machines in shape so that they 

















were all ready for use the next 
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MEMBER 


PAPER MAKERS 


ADVERTISING CLUB 


QUALITY—NOT PRICE 


Makes the Successful Printer 


Cuality and not price has been responsible for the success of 
Old Hampshire Bond. The best way to avoid price quibbling 
is to talk quality. The best way to talk quality is to talk Old 
Hampshire Bond. Your customer knows Old Hampshire Bond, 
and you will find it easier to convince him that the cheapest job 
is not always the least expensive. 


OLD HAMPSHIRE BOND 


is not sold direct to the consumer, and, moreover, is sold at a 
uniform price. This eliminates unfair competition. There is 
every reason why you should push Old Hampshire Bond—il 
there is a single reason why you should not, write us and let us 
talk it over with you. 

Use Old Hampshire Bond for your own stationery——if you 
are a quality printer. 


Hampshire Paper Company 


We are the only Paper Makers in the 
World making Bond Paper exclusively 


South Hadley Falls, Massachusetts 
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Moon Typewriter Desk 





MOON DESK CO,, Mise 
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Your Manufacturing * 
*: Problems Simplified 


©€ Wew 








und make the t 
‘ t We w 
tory, or dé ! nd 


© Our t 


© Coneult us r a, | 








The Taft-Peirce Mfg. Company 
Main Ome Woonsocket, Rhode Island 
NEW YORK Broadw VETROTI 1M 








We Make Covers | 


For Typewriting, 
Computing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. 

OFFICE FURNITURE and 


' f 


WYEWRITER GNER 





* 
\ 


Wm. H. Wiley & Son Co., Hartford, Conn. 












| This TAB saves time | 


Graff Vj 


minutes. 























\ sense 12 
t] 
George B. Graff Company 
294 Washington St., Boston, Mass. 
Manufacturer of Graffco Ste Tue E-nvelopes 
THE 
“ | 
Western Union Telegraph Company 7 
uses large quantit. t tet paper and 1 t 1 
We'll 
lovey! \1 \I 
\ ; 
T. A. HEYER I 
116 North La Salle St,. Chicago, III. Du 














—prevents mistakes | ~ 


GRAFFCO Index-Tabs ns 





Ose LEAT 





Brooklyn, N. Y 


& | | I ( 
+} 
Lie 
t 
sc] os “ 
Book ¢ t] } 
109-1] ( stré | 
Front 
New York, N. Y. 
I} ~ , 
4 
¢ the 
i] ‘ rill I \ 
hese spindle drills s¢ t about $450 
. , : ‘ 
4 ) 
tis } tir 
cc = k 
le { ( 
Philadelphia, Pa. 
( e€ ol tl ( 
t \\ ( ecet 
Nhe 1 ( tr 
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William Mann ¢ 
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San Francisco, Calif 
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A SOLID CELLULOID TAB GUIDE CARD 





st practical and ab 1s the wear. 

SO L 1D ee ie 4 
The Hub-o Solid <¢— 
Celluloid Tab Guide {7— 











Set No. 25. 


rHi a aa ee C ‘. a eT ae 
Made in 1", . 2 width Tabs. The J. ° Hub Mfg. Co. gm Pink bine Gee 
P at 11-10-14. Cleveland, O. Patd. 11-10-14. 











Equipped Better Than Ever to Supply Our Friends 


With ; Supreme Typewriter Ribbons 
and Carbon Parer 


h the most modern 


Our new factory is completely furnished wit 
carbon coating and ribbon making mac reais which enables us to 
manufacture a product that is superior. Our line is extensive, in- 
ae ribbons for all typewriters and for the Multigraph, Writer- 
press and other duplicating machines; also typewriter, billing and 
penecl 7 carbons 








You can make the Bucki line a money maker 
r vou. Let us show you. Write for sampl 


S iy The Buckeye Ribbon & Carbon Co. 


— pe 
: J Manufacturers 


1265-1267 West 2nd Street Cleveland, Ohio, U.S.A 




















THE HOME 


OF A 


TYPEWRITER 
a 





mADE BY 


BENTLEY and GERWIG 
FURNITURE COMPANY 


PARKERSBURG, W. VA. 























to 
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G. W. TODD & CO. 


Manufacturers of 


Protectograph and 
Protectograph Check Writer 


Todd Pacents 


World’ Lara I Maker Ol 


Check Protecting 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 


| 





Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 
| ‘ Purr 


Keystone Carbon Paper Manufacturing Co. 


R. A. BECK, General Sales Agent, 727 South Dearborn Street, CHICAGO 
New York, New Orleans, Los Angeles. 


\ 


























SIMPLE and 

A EFFECTIVE 
for fastening letters, orders, 
| invoices, deposit slips and 
other papers It is easy to | 

use and holds papers firm! 

upon request | without possibility of slip- 
| ping Used constantly by 
concerns who capitalize the 
ie importance of simplicity 
- and system, | 


ASTENER CO., Empire Life Bldg., Atlanta, Ga_ 


EASY FASTENER 














THE THREE “RIVAL” FOUNTAIN PENS 


CSS S855 FF 595 5 9977 
1 agi qa€a¢ 264 


a 
PP. Se PPPPYPPZ2 





OPEN 
NEW RIVAL SELF-FILLER Pen is filled by simply turning the collar 
in center of barre! to opening Press hard rubber bar, release and pen is 
filled. No metal parts to corrode or to rot rubber sack Has all the good, 
reliable features to be found in any of our peas, plus the special advantage 
just mentioned 


RIVAL NON-LEAKABLE—Perfect fitting, air-tight Joints form a per- 
fect. absolutely non-leaking writing iastrument. Can be carried in any posi- 


tion without leaking 


RIVAL DROPPER FILLER 
mounted with bands and sterling 
Very appropriate for Holiday trade 


SPECIAL FACILITIES FOR REPAIR WORK 


From No 1 to No 8 plain, chased, gold 
silver and gold filled filigree mountings. 


Catalog illustrating our full line and giv Prices and Discounts will be 
gent to dealers on request WE FULLY GUARANTEE EVERY PEN, 


D. W. BEAUMEL & CO., Inc. 


Office and Factory 35 Ann Street, New York 
FOREIGN TRADE SOLICITED. 














PLIANCES Januar IQITS 


FURNITURE 





Brooklyn, N. Y. 


Che Universal Steel Cabinet Company has been in 


porated at Brooklyn, N. Y., to manufacture steel and met 
filing cases, indexes, etc Capital $30,000 Incorporat 


W. J. Tinsley, J. Hatfield, and P. Clark, all of Brookl 
Chicago, II. 


On and atter January 1, the Chicago bran 
metallic furniture department of the Van Dor: 
Works Company will be known as the Newel G. VW 
Company This company will handle office fur 
wood and steel They will feature Weis goods 


and Van Dorn goods in steel 


Chicago, IIl. 


The Johnson Chair Company reports that 1,500 
2,000 patterns will be on exhibit during the Janu 
ture \l irket Lhe lohnson ext ibit 18 oO the 


of the Karpen building, 900-910 South Michigan avert 
\mong the numbers exhibited re 200 new 1915 


rhe al a nelud ~ hairs. alesiunaasin 


Grand Rapids, Mich. 


Philip S. Raiguel, former secretary of the S & 
Davis ki Company, | tl ccepte 
tion with the Ahdawagam | re Compar ( 
Rapids. Mr. Raiguel is sure to feel at home in his 
connection in tl his wife ( ughter « he é 
john E. Br er, who was | l ( 


building up of the Ahdawagam line 


On January 1 John M. Brower came to the Stow & 


Davis Furniture Company to take the place left oper 


Mr. Raiguel’s resignation. Mr. Brower will take an act 
part in the work of the sales department, and will 
charge of the company’s special work in equipping office 
and banks John M. Brower is the son of the late Joh 
Brower The son worked with his father and has 

ted his ability as a designer nd draftsn 


Brower’s capabilities in this direction will stat 
tead in his work in the special office 
equipping department of the Stow & Davis 


good s 


Company 


Oakland, Cal. 


Walter S. Mackay & Co., who have handled 
ture in Oakland, Cal., in conjunction with general hous 
furnishings, have nnounced t itent eti 
from retail business, and to this er ire dispos 
heir st | through the mediun ra SI ( il sale 


Philadelphia, Pa. 
Fred W. Wilson, who has been for eighteen years 
salesman fe the Sikes Chair Company, has severe | 


‘ 
connection with the compar 


San Francisco, Cal. 


\. Carlisle & Co. have arranged their establish 
give room in the center he store for a large display 
of steel office furniture They have taken up the \ll 
steel” line and are putting in quite an extensive stock 
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OUR DESKS 


are not thrown 
together to meet 
a price in con- 
struction, but are 


made to meet the 
highest standard 
required—the re- 
sult of many years 
of careful planning 
for persistent bet- 
terment. 





; 
Tell City Desk Co. 


Tell City, Indiana 


YOUR 
CUSTOMERS 


will quickly rec- 
ognize the true basic 
principles of making: 
quality and style. 


Best let us mail you 
complete catalogue 
showing full line. 
No matter what you 
want—we have it. 











Sales Room, Blodgett Building 


Furnisl 
You ow 
will pay yt 
efhciency 


had in cc 
meet the 
elaborat¢ 


effect You 


if you desire 





OFFICE Fl 


r ofce comfortably and conveniently. 

to yourself and your business to do it. It 
lividends in satisfaction and increased 
Davis Office Furniture may be 


The modern Stow 
ym piete 
requirements 
or plain 
perfectly in design pre 
ay also buy 


Z illustrating and de 


New catal 


ready for mailing 


Stow & Davis Furniture Co. 


70 Front Avenue 


GRAND RAPIDS 


of a style and kind to 
of any office large or small 

The various pieces of a suite match 
ducing a complete and harmonious 
any piece in the line singly 


matched suites 


scribing complete line 


Ask for Catalog No. 8. 


Grand Rapids, Mich. 








A BRIEF REVIEW of the past year’s happenings will show that THE 
“WORTH-WHILE” ACHIEVEMENTS IN LOOSELEAFCENTERIN 


Plew & Motter Perfected Devices 


se PRINTIN 


e bos — 


Rear a 


eesti 
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= met, ©, Oe. a dd 
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BINDING ANP 


coose LEAF qh? 
=nnenn” e hea 3 


a jee) mn ? 


at eed 


DS 9 


et 
nix 


tay te are — 
nee hh 
ty My a Z : Plew & Motter Co. 





IMPORTANT 





We are making 
tI only line 


vhich all up-to- 
competitors 
imitating 


reater or 





THE 





Racine Ave. & Monroe St. 
CHICAGO, U. S. A. 




















Your customer’s bookkeeper 
enters his records in books 
to preserve his records. Now 
show him how to preserve his 
books! Sell him ledgers and 


record books made of 


(Brown's 
Linen Ledger 
Paper 


—the paper that defies time—the 
paper that never weakens or yellows 
from age or exposure. Brown's makes 
a friend of every user—wins you his 
confidence brings you re-orders. 
Brown's is the universal standard. 


Write for 1915 Brown’s Diary 
and Sample Books on your 
business letterhead. 
L. L. BROWN PAPER CO., 
Established 1850 Adams, Mass., U. S. A. 
bast 
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Chicago, Ill 


‘ t {) 
Mi 
le 
i 
cVvVe 
" 
li é 
1 
i 
t 
stern manager r the Kee Lox M 
pany, attended the rst annual sales ¢ 
companv’'s salesm«¢ nd branch manage: 
ypened on December 28 and lasted 


seventy-five men were present, among the 


Chicago office The he idquarter 
vers H tel, Rochester The home Ince 
Manufacturing Compat s in Rocheste 


Park Ridge, N. J. 


that bkrnect 
Cc. @ i I Cst fi 


New Brunswick, N. J 


Philadelohia, Pa 


Johnson, travelers in weste 
1 carbo the ¢ S 

de e annual 1 west « é 
sale om Ci December 7 
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VALVE LOCKS 
INK ABSOLUTELY, 





Clean—the mimeograph 1s cleanly. 


Its operation is not a dirty-hand job. The ink 
is securely locked within a scientifically built fountain, 
which permits its egress reich in such quantities as the print- 
demands. This is one of the features that help to make the mime- 
ograph the most practical device ever conceived of for duplicating 
typewritten matter. Let us send you our new booklet “*B.’’ You'll find 

interesti1 even if vou don’t think vou need a mimeograph now Send todav to 


\. B. Dick Company, Chicago-New York. Rotary mimeograph prices range from 


$30 to $160 


INlY 














Uiil ARTSTEEL Table-Cabinet 


WE CO-OPERATE WITH YOU 
() ' : ee Write 1 


The Toledo Metal Furniture Co. 25°, Toledo, Ohio tal nade 60 mamet seen CLOSED 






























































occupies an important place on 
the calendar because the advent 
of the new year marks the begin- 
ning of a new period of possibil- 
ities. So, when we wish you a 
‘Happy New Year’’, we express 
the hope that the future will open 
fields of en- 


bigger 


up for you 


deavor than ever before. 


If you deal in rebuilt typewriters, 
we pass on to you the suggestion 
that there is an ever - widening 


market for 


Retyco Rebuilt 
Typewriters 


“song 


and you'll admit that is 


some’’, considering the enviable 


position which Retyco Rebuilts 


already hold. 


To our old triends we express ap- 
preciation of our past pleasant re- 
lationships. May they continue 


to our mutual satisfaction. 


If you have not yet been intro- 


duced to Retyco Rebuilt Type- 


writers, ‘‘Let’s get acquainted”. 
Tell us you're interested in Retyco 
dropping a 


quality -rebuilts by 


line to the 


REBUILT TYPEWRITER CO. 


Display Rooms: 207 South Dearborn Street 
Factory: - = = 312-328 North May Street 


CHICAGO, ILL. 
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Atlanta, Georgia. 

(;eoreg \\ Ib) s the office boy f the Reminetor 
writer Company in this city Some d George will be 

salesman, and even a manag re For he es 
believe I ve . £ ny é ever. ye out 
put a ribbon on a machine recently, he dug up enoug!l 
information to start the Re rganizat it 
one of the biggest orders of the 

Boston, Mass. 

David | \llingham, of the Bostor Roya sales force, 
has just sold large numbs chines to the Gill 
Satet R ( ny Mr \llingham is an “M \ 
a sein vhom the Bosto: flice is pre 

Chicago, III. 
“Eddie” J. Goldblatt has returned to his first love and 


is now holding an “M. A. D.” record with the Remington 


“Eddie” has always held his own 


} 


ivpewriter Company 
] writers and has been in the machine-a-day 


class for long time His work with the last company 

hich he represented was unique in that he held an “M 

\. D.” record for fifteen months without a break 
Elmira, N. Y. 

From | Elmira is the length of the jump Jf. | 
Harris of the Remington Typewriter Company mad« \s 

result he is now manager of the Remington offic 
Ee lmuir 

Grand Forks, N. D. 

Local talent presented a musical play here entitled “TI 
Polynesian Princess,” in which one of the principal cha 
acters was a shorthand and typewriting school teacher 
named Miss Remington One of her songs was “My 
Stenographic School.” The Remit Cypewrite Con 
pany disclaims all responsibility 

Los Angeles, Cal 

I. A. Kelly has be placed in charge of the local inspe 
tion service of the Ellis Adding Typewriter Company 

The Los A es stoffice eceived a speciall 
strt Ellis addi typewrit money-orde 
l Sa ( plex le ri machine with I 1 
lating ’ S S st in the 1 pe lumns an 
money ra es. The 1 i mechanism is 
trolled \ r pos nm o the i € ‘ r vie 
! ne cal eCS12I ons of post es are eing writte 
machine does not add This addin vpewriter is the S 
of its type to be delivered in the Los Angeles territory 
7 Dis S \l iver (ty Me Ss ¢ 

ts ‘ e m2 aking , . 
work 


Madison, Wis 
Cypewriter Company’s office in this 
24 North Caroll street, directly opposite 


he Remingtor 


citv has moved to 


the State Cay itol Manager Kelly is enthusiastic ver 
the move 
Manhattan, Kansas. 
Karlf Hoffer, the energetic manager of the Manhatta 
lypewriter Emporium, Manl Kansas ecentl 





























(US. Mfg. Co.., 
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ADVERTISE 


YOURSELF 


Your trad ses type- 
iter ribbons and carbon 

You want to sell 
good ribbons and carbons. 
This combination 


worked out to result in 


more business and greater 
pre or \ f you sell 
ril s and carbons un- 
der y own name and 
brand Then your cus- 


ill come back 
because they know where 
>of our 


i 


pena tor sampt 


pewriter bons and 
carbon paper. Try them 
out thoroughly. Put them 


’ 1 
to the most difficult tests. 
You ll decid they are the 
kind you'd bi glad to have 
h your 


794 xra4 
ass) ( a e « W i 


Write today for samples. 







Typewriter 
Re; bbon 


Sansom & 8th Sts.. 
Philadelphia, Pa, 
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GOLD PENS 


ALL SHAPES AND STYLES 


Gold Pens for Jobbers and Fountain Pen 
Manufacturers 


IMPRINT WORK A SPECIALTY 





PROMPT REPAIR SERVICE 





A ikes G I iin, Stvlographic Pens 
Per perfectly repaired and turned 
>» 10on Guarant i 


GEO. P. GAYDOUL, 47 Ann St., New York 











Can be 





VULCANIZED 
FIBRE 
Waste Baskets 


at new low pric 
rhe best aske 
for office, f 







THE C. SPIRO 
MFG.CO. 
13Ist St. and 

Park Ave 


NEW YORK CITY 











“FAULTLESS” 
Pen and Pencil Clips 


GUARANTFED 


-— - 2. 2 = 2 = ” 
: re ‘ e . 
wf PF PP re > - 





L. D. VAN VALKENBURG, Manufacturer 
HOLYOKE, MASS. U. S.A 


~ 








In Use Everywhere 
MORTON'S 
ODORLESS 
TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 

Adding Machinesand all delicate machinery 

Chemically pure, gumless and colorless 
Write to-day for free sample and prices 


MORTON MFG, CO. 
Louisville, Ky., 
U. S. A. 
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A 


Export orders giv- a WwW 
en careful atten- a A 
tion. ; 














A New 
Eye Shade 


As Light as a Feather 





Cents 


” Retell Seles 25 
CHICAGO EYE SHIELD CO. 


134 South Clinton St., CHICAGO, ILI 
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The “SATELLITE” Typewriter Stand 


DEALERS 


There Are Big Profits 
in This Business for You 


Larkin Company, 
itial order for only 
A few months 
r nine. In an- 
rdered 100. 


tellite” stands. 


THE REASON 


The “SATELLITE” Adjustable 
Stand increases the efficiency 
of the typewriter and operator 
100 per cent. 


* stand can be 
1ited to the oper- 
e easily moved at 
Its from lighting 

When the machine 
ished aside, thus 

{ the desk for 


W uims for the “Satellite,” 
We know what 

have been demon- 

offices and have 

Many of the 

vuuntry have 

“Satellite” stands 

h repeat orders for 
as the Larkin 


Any dealer who will take hold 
of this line and push it intelli- 
gently and vigorously will find 
this one of the best sellers 
and profit makers he has ever 
handled. 


UR PROPOSITION. 


Adjustable Table Co. 


Mt. Vernon Ave. & G. R. & I. R. R. 
Grand Rapids, Mich., U. S. A. 
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equippe 
Rovals 
New Orleans, La. 
(one « the Remington ype 
ganization transfers has taken | I H 
Birmingham t Ni Orleans \ Hartst | 
New Yor, N. Y 
if : 1 
4 
\ ¢ | ‘ 
ul has 
Philadelphia, Pa 
Lhe fhice t \mericat \ \ \l 





‘ ) ‘ ‘ ‘ 
as heen ret , rom 828 re R02 


Thirty New Dealers * _..... .......... 
In a Week ee eo eee PM 


anit . labor, who has spent several eal the typewr 
ive never hetor ld Vul-( G ' VV ' tories of various companies at s sold some 
Baskets, ordet , ! ing! \ more important machines 
' 
- San Francisco, Cal. 


St. Paul, Minn. 
Phe latest tion to the Remington ty1 


1 


a} I jl j\ My | Syracuse, N. Y 
GUARAINE ee ee 


Re rer ¢ op aprene 


cludes is ement to the efttect he pe 1 
In a na, we pt dustry of Syracuse ranks secor in the state 
rom eral ther way ¢ ‘ t 4 rant . ‘ 
— = ry : . employes Over 2.000 men ar men are emt wa 
rted ( the = ( S vriter ( 
i * > > 
Che ‘ re. Ps é 
t { ) . 
Reming nce ¢ his aut ( some mac 
al pp ( 5 
7 nding é the « Don Sol i street \ 
wavy hors spute the richt-« vitl } 
hile 1 he ers ne \l } CK < 
t ‘ his ¢ S SE 1 } t ¢ 
| 
é 
\ 
- 
st ¢ ( ~ 
I wi ( s ‘ 


American Vulcanized Fibre Co. _ , 


520-25 Equitable Bldg., Wilmington, Delaware = ajaking for J ‘Re net , 0— ranges 


— — a = —Information Coupon=—— — — — 


American Vulcanized Fibre Co., Wheeling, West Virginia. 
Wilmington, Del. , ‘ 


Gentlemen Wit 
lea I would lik gl il ‘ 
un v] I s ract p< eC 
ibor leale \ ( ( 
iW B pertormans Reming ( ‘ ( 
et ; x . . 
her first d s I uced 408 s, W 
1 checke \ tte sixteer s ence ‘ 
Name was 881 bills a day, which is believed to be a rec 
Firm Nan breaki I ince Be ¢ € I e was ¢ pl 
> : r making he bills took ei ‘ clerks twentv 
Fir Addr Cerne ; 
irm Add ‘ ; 
days to do the k which is ( lis] by ¢ 
City clerks in seventeen davs 
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af 


¥) | Photograp 


DON'T 


CRUSH 


OR 
BEND-4 


ess 5S 





ese envelopes 
rate pieces of pulp board, 


Photograph laidin. Fol« 


COPVAIGNTID JAN 28 


are composed 
Ib. manila paper, colaterced By two sepa- 
ne 
The cut rep resentstheeny elope open with 
lover back marked 
B and sealwith gummed toed 


PTE TEO SEPT RD Ot 


os 


of fine 60 


»n each side. 


A. 


The — and Only LAVETTE’S 


Don’t put in a cheap 
line at the begin- 


Patent envelope for mailing Photos and Fancy ning of the year. 
Cards of all kinds. The best staple any dealer 
can carry. They have been on the market for 


over 22 years. 


YOU OUGHT TO KNOW THEM 
PLACE YOUR ORDER NOW 


Get the best and or- 
der at once. 














‘J 
Price to Price to | A V E I I ES 
Retailers Consumers Packed 
Cab. Size—4jx7 inches $1.00 per 100 2 for 5 cents 100 In @ box . PAT ENT 
No. 2 ix7} ee iw ” 2. oe 100 
6x5 2.50 * ‘ 5 cents eacl 100 
4 SixlO2 * 5.50 2 Bee 50 PHOTO 
6x1 2.50 °* a * 100 
- 50 “ oO . MAILING 
six13 3.50 os « 6 NVELOPES 
2 7x9 2.50 a * ° 100 E 
9—12x14 4.55 15 * 0 \ SA 
10 10x12 ° a: Tw tae —_— =8 FOR LE 





Display box containing 60 envelopes or 1 doz. each of 5 differ- 
ent sizes, $1.75 per box. For sale by all up-to-date jobbers 





For samples, circulars, etc., write to 
Patentee and 


H. C. LAVETTE sceMsnctceurer 


Telephone Monroe 6778 224 S. Jefferson St., Chicago 














For 32 Years We Have Steadfastly Refused to 
Meet iinet at the Expense of 


Quality 


Our Ex e De: Oo 
“eREeES 
It you one at O . 
| ou are no ur Prod we r 
ol to il 1915 ¥ ur O Service 
We confide T on to be «¢ d ; 
f our Progr dD 





Little 


Junior Units, 


Sections of 





Big Capacity 


Our exclusive 


Dealers 


our best refer- 


ences. 


are 











The Wabash Cabinet Co. 


Est. 1883 - - Wabash, Ind 





A few choice 
locations stiil 
open for exclu 


sive agencies. 








One of hundreds 
of combination 
to fit every Office 
and Pactory use. 














Typewriter 
Desk 









m vou ell 


MPERIAL DESK 


» ore atl ple ased 
ise thi he will 
your st Matec Wi 
omething els¢ 
ediun 
nship, ap 
they are un- 


IMPERIAL DESK COMPANY 
EVANSVILLE, INDIANA 


EXPORT OFFICE 
25 Whitehall St., NEW YORK, N. Y. 


























Your 
Records 
Will Be Safe 
In There 


Safe from FIRE, safe trom 
WATER, safe fromVERMIN. 












As safe as can be made in 
modern equipment vet in 
‘tantly ace ible it i pull ot 


finge! 


your littl 


ST Gils 
EQUIPMENT 


The Armor Plate of Modern Business 


affords the best protection y ar 
your valuable document Its hea gau 
teel double-wa t 


THE BERGER MFG. CO. 
CANTON, OHIO 


Agencies In sll principal ¢ 


Eastern Display Rooms: Ltt! 


sand 22nd St., New York, N. ¥ 






New England Displa Ro 


160-166 HBroadwa hx 
South Boston, Mass 
Cor. 16th St. and Washingto?¢ 


ave., Philadelphia, Pa 
Western Display Rooms 
No. 20 North Market St 
Chicago, Iilinots 


























Goiden Gem 


Portable 


Adding Machine 


BAT: MARJ.O&-MAR 27-06-MAR . : 
UNITED STATES AND FOREIGN PA TENTS PENDING = 


Mutltiplies—Subtracts | 


For Ten Years 

A Sure Seller— 

100,000 SOLD 

mostly through recommendation 
rd of our “GOLDEN GEM” $10 


‘ 


is the solid and substantial rec 
Portable Adding Machin a record that make ur sales and profits 
' 











assured. - 

We are advertising in the leading magazines and weeklies, and all 
of our ads carry the command: Purchase through your Stationer.” 
We sell for you as well as fo you! 

IMPORTANT TO DEALERS AND AGENTS: 

We shall shortly have ready for delivery our Portable 

Popular-Priced Adding and Listing Machine. 

Write for full particulars regarding our original and liberal prop 
osition to dealers and agents by which you can largely increase 


your profits without investing capital 


O. A. GANCHER A. A. M. CO. 


148 Duane Street NEW YORK CITY 

















ager of the office furniture department of A. Pomerantz & 
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OTHER MACHINES 





The ( s de 
t 24 lassified addressographs 
icCces es r under t 442 
print lit ph presse rovide 
of 10 pet ent | ilore 
{ te ss ‘ S 

Chicago, III. 

Vhen thers eached Chi news e oh 
Edison plant ast Orange, N Edwin ( Rarne 
( hicago ts for the Edisor tating 
ecelve ‘ nsignme ste S M 
telegraphed Mr. Edison that if the Chi 
help ut its torces were t n S S 

While a representative Office l 
in Nir Rar? s’ office Thomas \ dieonn’s "ew 
Your wire ; the one 1} 

Kittery, Maine. 

The Office Appliance ( | has beet ne 
t I ( e, sell and kinds of office 
ances, especially pencil sharps ers, envelope-seal 


chines, et« Capit l, $600,000 President, H M 


treasurer, H. A. Paul, Kitter) 
Los Angeles, Cal. 


Lhe Speedo ( pyholder ( mpany has Cel 
ated in Los Angeles, Cal., wit ipital stock f $100,006 
by W }. Rhoads, J. S. McQuiston and ( Kirchner 

Newark, N. J. 

The \mericar Telaudit C« s the name <¢ conce 
whicl has recently been ing ted here to 1 nuta< 
ture tabulating machines and recording devices 
pany 1s capitalized at $100,000 Che incorporat 
I. Maier, E. A. Kern, Newarl nd A. Schurtr \ 
N. \ 

New York, N. Y. 
The Re Square Company, 442 Fourtl 
| , ] r O30) OOF 


York, has been incorporated with a capital 
manufacture devices such as envelope sealers, e1 
openers, stamp-affixing machines, multicopy 

etc.; also office ind hotel fixtures, furnishings, et 
incorporators are: H. Hamilt Brooklyn; H. R 
ridge and L. J. Perrin, New York, N. ¥ 

Philadelphia, Pa. 
It is reported that Maurice R. Landes, 


—6.. has t ken over the business o! the Pol t \l 


nember of the rm until he 
New York, N. Y. 

It is reported that C. E. Smith, who was formerly « 
nected with the Burroughs Adding Machine Company 
has now taken charge of the New York office of the 
New Era Manufacturing Company, manufacturers of « 


specialties, 450 Fourth avenue, N 


fice 
Yew York 
San Bernardino, Cal. 


The Stenotype Teachers’ Association of southern Cal 


fornia held a meeting in San Bernardino on January 








OFFICE APPLIANCES 155 


BLICKENSDERFER 
TYPEWRITERS 








VISIBLE WRITING LIGHT ACTION 


INTERCHANGEABLI BACK SPACER 
TYPE 








MODet NO.S8 


ELE EES LS 
Equipped With Decimal Tabulator The Blick ensderfer Mfg. Co. 


for Which no Charge Is Made. 6 ford. C 
SEND FOR CATALOG THIRTY-TWO tamford, Conn. 








Ideal Tubular Stands 





Burroughs 
Adding 
Machine 
On Our 
Stand 


Fowler-Manson-Sherman Cycl Mfg. Co. 
1447-1455 Austin Ave., Chicago 






No. 3 Combination 
Typewriter Stand 








] most desired class 


. ‘he channel through which thi 
s XG. QIrvo~ 99 ¢ sas i 
¢ ys, (7 UZ E of busines passe Wi in consequence be kept 
- =. 4 7 4 41 4 4 - 1,1 » 
ILK A KS ibricated to the great ible extent. 
OG — Lit jealers handling our branded goods will re- 


C ait 
-~— ' iF oe ; ive the same help and interest as a salaried 
The Dealer with a good Factory Line 1s got VERY ilesman. We always can and are always glad 
,attoare annort 4 titer “<Oneratian bal T ‘ i ¢ ‘ +1 ° eke 
RE = vie Be  eicas aed 'M cr : to help our selling organization obtain business 
HD f everythi that the Manuiacturer can : ' ' 
steele We insert our reputation with every package of 


> 99 


t is natural that the Manufacturer desires to get hi = 

pode trade mark known and acknowledged i leader, ee Ge, IZE 
therefore he expects to and will go to greater lengt! I ((AUZ 

that his MARKED goods are placed befor CxS LK —~><o 
ite user in the most attractive and satisfy- 


Carbon Paper and Typewriter Ribbons 


Columbia Ribbon & Carbon Mfg. Co., 69-71 Wooster St., New York, U.S.A. 


Also 212-213 Upper Thames Street, LONDON, E. C., ENGLAND 






































Will You Let Us Send 
These Ledgers on Approval? 


Every dealer knows there exists a tremen- 
dous demand for medium priced Loose Leaf 
Ledgers. That’s why we produced the Kegal 
Outfits — the first durably constructed, low 
priced ledgers offered by any manufacturer 
With but a trifling outlay you can get an 
assortment of these outfits including the 
brass display stand signs —and even cir- 
culars imprinted with your nam 


Sa 
Ls 





Here’s How You Can Get Them! 


We want every stationer or dealer in office 
equipment to have these Outfits on display 

therefore, we have an exceptional proposi- 
tion to make. Write us today—we'll tell 
you how you can get an assortment of the 
Ledgers, including the brass display stand, 
signs, and all—how you can put them on 
display for 30 days—without even investing 
one penny. Write now—right now—before 
it slips your mind 


THE C. E. SHEPPARD CO. 
THE (A@QCE™ LINE 


Loose Leaf Binders and Supplies 
303-311 Hudson St., New York, N.Y. 


CHICAGO: 440 So. Dearborn 
PHILADELPHIA: 422 Lafayette Bldg. 

















HOUSE ORGAN 
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_ Fully Protected 





The Improved 


University 
Book Ring 


The Ring with the Deep Locking Joints 
A Feature Unknown to Other Rings 


OTTO KELLNER, Jr. 


4028 State St., Chicago 


The Chicago 
Glass Desk Pad 





CHICAGO MIRROR AND 
ART GLASS COMPANY 


216-220 N. Clinton St., CHICAGO, ILL. 





A Good Seller 


a The CRYSTAL 
INK ERASER 


e“‘Crystal”’ is an eraser 
that leaves nothing more 
{ desired. The 
“Crystal” erases quickly 
nd neatly without the 
injury to the 

The dust-brush 





| | 
i | 
| \ 
} | 


ef 


care of all erasings 








leaves the paper 

i) perfectly clean. 

i! 
2 DEALERS 
3 1 thi : 

i sell this eraser to 
»kkeepers, stenog- 
+ hers, and all others 





e pen and ink and 











| riter 
i Our proposition to deal- 


nd agents is liberal. 


Write us today and we 
= will explain it to you. 
Crystal 


The CRYSTAL MFG. CO. 


Larned Bid 





SYRACUSE, Kew YORK 



































NEW 
PRINCIPLE 


Hart’s Dustproof 
Typewriter Desks 


) t 


HART MANUFACTURING 
COMPANY 
520 N. Main St., FINDLAY, O. 








DEALERS | 


in Typewriters 


We give prompt service, 


LOW PRICES 


Good Goods 








of giving all we can for 
what we get instead of 
getting all we can tor 


SLOGAN == 
YOUR NAME 


1 he on OuT 
1 





mail- 


= Anywhere = | 


OUR POLICY | 


| 





ing list 


Young Typewriter 
Company 


62 West Madison Street 
Chicago, Illinois 














AvoidCostly 
Errors 


for losing time and 
ise of pencil and 





“Millionaire” 
Calculator 


AiCUiaA- 
without 


we ft tirne 
| rhe 
time 


W. A. Morschhauser 


1 Madison Ave. NEW YORK 
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The More You Know 
About Desk Making 


— The Easier it will be to 
Sell You the National Line 


E say this because the NATIONAL 
Desk will stand the closest inspection 

the most 
searching 
tests for re- 
liable con- 
struction and 
long service. 





The reputable furniture dealers of the 
country handle our desks——because they have 


seen these tests and have made this inspection. 





There are no makes that COMPARE favor- 


ably in construction—none that excel. 


That's say- 
ing a great 
deal for a 
desk that is 
not priced 
higher than 
many ordi- 





nary makes. 


Ask for our catalog. 


NATIONAL DESK CO. 


Herkimer, N. Y. 


See our permanent exhibit with Newton & Hoit Co., 1018 South 
Wabash Avenue, Chicago 
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“K. B.” Blanks 





Bonds and Stock Certificates 


printed on these blanks compel atten- 
tion, secure orders and insure large 
profits; for these are steel engraved 
blanks and are made like a banknote 
that is why dealers and investors prefer 
them; they are not to be confounded 
with ordinary lithographed blanks 
They are printed from steel engraved 
plates on Crane’s bond paper in a large 
assortment of styles; and each | Style is 
carried in stock in six colors. They are 
the only line of steel engraved bl nai 
on the market. Every stationer and 
printer should have then 





Samples on request 








Kihn Brothers Bank Note Engravers 
99-103 Beekman Street, New York 





We'll Draw the 
CROWD 
To Your Store 


by the Magic Win- 
dow - Display Ds 

vice It attracts 
crowds wherever it's 
shown. This mystifying 
device commands at 

tention because it moves 
and because there is nc 
apparent motive power 
The Magic Display is 
worth from $100.00 to 
$500.00 to any pri 

gressive dealer The 
display is supplied free 
to our live dealers in 





the 


"RUSH-FRASER 


The 
Ideal Ink and Typewriter 
Eraser 





For all users of pen andink. E-rases ink instan 

tantaneously eaves smooth surface ways 
ready. Lasts indefinitely. W a not with rut 

ber, acids, or steel blades but with a flexible dia 

mond brush. Made of aluminum and silver 


A high grac de. rap dly selling gt varanteed office 
specialt Sample sent postpaid for 50c and the 
name of a dealer 


ee Nedapline prt 


THE RUSH-ERASER CO. 
620S. A. & K. Building 


Syracuse, N. Y. 


ialty men: Write 


tor partx ulars 




















TEXT BOOK 


on 


TYPEWRITER 
REPAIRING 


In two volumes 





$3.00 per set 


TwoRP& Marry 


+YPEWRITER Co 





Boston, Mass., U.S. A. 


Parts Platens Tools Supplies 








Makes Your Work Easier 














Adjust 
able to 
any 
height 
and after 
easily 
and 
quickly 
and 
noise 
lessly 
moving 
the Adding 
Machine on its 
perfect rollers t« 


simply 
turn- 
ing 
this easy 
ball-bearing 










whet a_i any desired 
the stand 1s place or posi 
adjustable tion, the Stand 
j is held abso 

to any ce- lutely rigid by 
sired height simmer ly RIP 
PING THIS 














SAVES EYES, 
TIME,MONEY 


DROPA Lint 


° et 











20°, MORE 
WORK! 


anically fixed to the 
er, Adding Ma- 
h automatically 
ines Or notes to 
ribe ny from Note Book, 
rt Sheets, or other copy. 






Dealers and Sontetin Salesmen 
Wanted. 


E FOR TERMS 
42 Hathaway Building 
Milwaukee, Wis., U. S. A. 














tw 
ADJUSTABLE TABLE CO. 


GRAND RAPIDS, MICH. 























THE 


MERALITE 


8) S—) ae Be 1 Se 








You Sell Everything for 
the Desk but the Lamp 


that a good Desk 
t important ac- 
fice? 
ing office equip- 
ucha lamp? 


ete catalog and 


H. G. McFaddin Company 


44 Warren Street, NEW YORK CITY 








a 
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Manufacturers of 
Fine Machinery— 








Typewriters, adding machine 


and fine mechanism for all pur- 
poses requiring accurate con- 
struction and good finish. Also 
SPECIALTIES of the _ better 


class 


Designers and Assistants 
to Inventors 
Large Facilities 


THE COLUMBIA TYPEWRITER MFG. CO. 
116th Street, Lenox and Fifth Aves. 
New York City 


Intensive i 
Development 


Ww a 

ture ad “ 

ne ry " 1 t t 
| vi ase your powe API IAN I pr 
. ‘ month su materia red Ar 
a 

1 will read it \ ‘ 
u ipa Ww 


Subscription price is $1.50 a year 


THE OFFICE APPLIANCE COMPANY 
417 S. Dearborn Street, Chicago 


1 wie 





FOREIGN PRESS 








CLINCH PAPER CLIPS 


Their simplicity accour their inexpen- 
a yo hr nia titit 


Iveness 


Cry a few prepaid at these price 1,000, 
jc: 5.000, $1: 10,000, $1.90. F.O.B. Bufftal 
100,000 lit , $5.75 500,000 

$26.25: 1,000,000 cli $50.00 


Life Size 


THE BLACKHALL Co., - Buffalo, N. Y. 











The Adams College Book Rings 


The Ads me © o allege Book Rit sa Universal 


ring for perfo a bir dove al a papers r 

ring ts easily opera d and a al lows the sheets to 
lie perfe actly flat Th me sfact« ring 
ever inven “dl Bewar mitations 


i " 
Our rite are handled by leading stationers 
If you do not carry them write us at or for 
catalog Order through sur jobber 


HENRY T. ADAMS, 6823 So. Chicage Ave., CHICAGO, ILL. 
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a I ica i veneers 
Handy sor Manufacturers, Bankers, Printers, Photog- 
raphers, Stationers, et Writ e us for catalog. Dept. O. 


GOLDING MFG. CO., Franklin, Mass 








Multigraphs, Adding 
Machines, Office Devices 
at half price and less 


Rebuilders of typewriters, adding machines 
time clocks, dictaphones, duplicating machines 
new and second hand office furniture and safes 
Weer facilities which enable us to make 

Ww prices rhe goods are heap in price only 


Write for price list today. 
It will save you money. 


Chicago Safe & Merchandise Co. 
30 and 32 W. Lake St., Chicago 








Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


- —_—— 
Gold Pens for Fountain Pens a Specialty. 
Repairs on Gold Pens, Fountain Pens, 
I .€ promptly attended to. 


EXPORT TRADE SOLICITED 


35 Ann Street, New York 


























The “Anco” Pen 
and Pencil Clip 


High quality —low price. Madein one 
piece of spring steel, ball point, heavily 
nickeled and highly polished. 

Write for prices 


THE ANSONIA NOVELTY COMPANY 


| Ansonia, Conn. 














FEATHERWEIGHT EYESHADE 


The shade that takes your eye 
and keeps it in good health. 


Light Weight, Adjustable, Dur H veienic, 





elast ind to press or 
bind the head, Opaque 
for tificial light 
Trar i t for natu- 


ral lig es flat when 
not i us hus pre- 
ve I b eg crushed 
0 f sha by acc 
ade cant arried in 
ha ed up ina 
sm pac eto carr 
in pocket V ise 

wider than other shades 

Wwe ‘ nend the 





fo r those wear- 
The eaten 
Eyeshade Co. 
Merchantville, N. J. 
ee 


RE 











Look 
nsw FILE Trade 


on a 


Label 


We man- 
ufacture 







All Pug 
USES roe 
o PAY ROL: SINDE? | 









Bus C se! Sine ap 





counting 
Forms, 
Binders, 
Files, 
Ledgers 
and Price 
Books. 
The Tengwall Co. of Illinois 
111 Broadway, New York 





Sheffield Ave 
CHICAGO 












- ite ee 
ae aD Reet srt 


ing Machines, 


harmless 


| ANTI-RUST | 3 s 
COMPOUND | Eats 


aims 


b Coro, SALES CoMPAN 4 a aa 
EXCLus SIVE pistRIBUTOR — 
FISHER BUILDING 
ol Sales Co Chicago 
CHICAGO * so Fisher = 


id mM 7 | Typewriters, Of- 
| ce Equipment 
Lt) new t , 
co) € ising 
| Corol, the best 
| pr entive of 
| Inexpen- 
| 
| 











Let Us Shot Ge muae 2 
7 Problem 


nee Tool — Inc. 


781-783 E. 142nd Street 
New York City 


SS 2 
a 





Best MADE 
Our sales of over 
144,000,000 
Attest this 
Made in 14 sizes, to 
fit U. S. and Canadian 
Coins 
DEALERS We have attractive offers for youto handle our 
Wrappers, Coin Cards, Coin Bags, Bill Straps etc. 
COIN MAILING CARDS 
Best for sending Coins safely by mail 
"Stock Form" (see cut) holds any frac- 
tion of adollar. 12 prepaid 10c; 100 pre- 
paid 7 i "000 any printing) $3.50 
5,000, $10.00 Over 9.500.000 of our various styles sold 
THE DETROIT COIN WRAPPER CO 
371 Harper Ave.., Detroit, Mich. 
70 Bond St., Toronto, Canada 








DESKAID 


PATENTED IN US & FOR COUNTRIES 


FOR YOUR DESK @ 














ATTRACTIVE GERMAN SILVER 








ENVELOPE OPENER . STRING coven mais 
BOOK MARK NEWS CLIPPER.CIGAR BOK OPENER SCALES 
FRASING SHIELD TACK LIFTER. PAPER CUTTER ETC. 














I SMALL COST 
RYBOI Y'S DESK 


ESKAID CO. 
“th, NEW YORK 





PR OMISC rors 
ADVERTISING 













for prices 


Write toda 
of New Steel De kaid 


























Mailing Lists a... 


ROSS - GOULD 
550 N. 9th St., ST. LOUIS 














Charlevoix 
Detroit, Mich. 


200 room hotel, 
com A tely furnished 
and equipped. 150 
rooms with private 
bath. An Ideal Loca- 
tion. Absolutely Fire 

| Proof 


at otel 


Rates, $1 and $1.50 
without bath, $1.50 


up with bath. 
ceed | GRINNELL BROS., 
ay — Prope. 

Reno G. Hoag, Mgr. 














, alana ail i a 


® 

: T iter Ribbons : 

e 

; Typewriter Ribbons ; 

2 

. iting of distinc- . 

ind the long w 

2 our Ty yp a = ni : 
user extra ribbon 

= a 

7 e 

: leer Proposition, 4 

2 oe 

e Canode & Hunt Mig.Co. e 

. Manutacturers of . 

. Typewriter Ribbons * 

@ 536-538 So. Clark St. CHICAGO 6 

s * 

eeeeeeeeeeeeese eee eeeeee 


ane 
¢ 
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H* ready for use Size 4x5 
s. Important: 
upacity and reduced the ) 





Dex ha pecial advertising 5 
1 results 5 
is your chance to make 5 

g it not you? Send 

ps for sample and prices. 


SYNDICATE ADV. AGENCY 
eae ¥. 5 


LLL LL 


610 Central Bldg. 





Get Our 


proposition on 


MASTER CLOCK 


TIME STAMP 
For $50 





208 N. FIFTH AVE 


GENTLEMEN: 
Send us Sohm Time Stamp Booklet. 


Name 
Address 
City 
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PATENTS 


Paragraphic Review of Recent Inventions in the Office Appliar 
Field 


Copies of any one of these patents can be obtained ton, Ohio, assignor by mesne assignments to The Natior 
by sending fifteen cents in stamps to E. G. Siggers, patent Cash Register Company, Dayton, Oh’o, a corporation of 
lawyer, Suite No. 33, N. U. Building, Washington, D. C.,) Ohio 
by mentioning Office Appliances. 1,119,967. Adding Machine Harry Landsiedel, Poplar 





— Bluff, Mo., assignor by mesne assignments, to The Dal 
1,119,788 Pencil Sharpener lohn I Alkire, Denver. ton dding Machine Company, Cincinnati, Ohio, a cor 
Colo. poration of Ohio 
_ . : 1,119,983 Cas] tegis rancis ( Osbort ) 
1,119,869. Index-Tab. John Peterson, Faribault, Minn 119, Register Franc nat 
> ww troit, Mich., assignor by mesne signments, to The Na 
1,119,922. Typewriting Machine Charles J. Bond and Hee 
. ' : 3 tional Cash Register Company, Dayton, Ohio, a corpor 
John W. Koerner, Syracuse, N. Y., assignors to The Mon ; 
h T : ‘ety ; Ny tion of Ohio (incorporated in 1906) 
arch Typewriter Company, Syracuse, , a Corporation a . . 
~ .— : i I 1,119,997. Process of Applying Indexes to the Edges 
ot New ork, ) ) ; , 
Books Louis R. Smith, Denver, Colo., assignor to The 
1,119,925. Filing Device Ralph M. Chatham, Orleans, [Universal Indexing ¢ ompany, Colorado Springs, Colo 
Ind corporation of Colorado 
1,119,955 Cash-Register Jonathan B. Hayward, Day 1,120,050 Bookcase John E. Goggin, Salem, Mass 
J i , mae ean Fig 4 hia 
ey $ 7 ———_ Sede fig : - x 
; ° - P . a ° os! . ¢ \ 
~ = } —7 - , , A } 
= 5 = = 4 : ‘ ara eC =i8 er, 
. 1,120.39 “ma ————— == 3 a 
na j ri = — =| wr 10 
' ' ag | af oie a hp 4)" i a 
j eis } = ct aS) i Call 21,629. * 
; 4 ts n : coh rant a ‘I 2» 
tr ‘ ’ , ~S" r ¥ 1 
ey ar, : . +-~ wT 
ry 5 , ls ete 
- “ } 
ss 4 ‘ jt hy 
TH, 2 ih wil + i es f 4 
. r iJ] ‘ ’ = at — 7 Py 5 “ ; ) 
rig ro¥ roa 
a : ava? i} , 5 
wie Sy le 3 BA's ache 
ad byt * ral : 
han ; ti a} vg 1.118 LE 8 
" ¢ ey ca) + Bu. ‘ soa ~ {®& 
A>) 1,128,865 , b= 1,198,008. TF j a Fi\e + 
. +4 are y Ne _e PD 
- ad a a) x4 





wr h| Bes$s¢si9ese 2:75 
' des es - 
dan Fe faasay 


_ 
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ssc ot |g f ——— 4ygm 























I -_ 
fig f — a , b r) 
wild aa as wa P| fw _is oad 
1,190,784. 4e 4\™ } La og j 2 oi ING > 
UT sat Fed: ey 
“* om at ry ~ = —_—— mn s 
B- snesrs Ie" = 
Mig! a — o|. é 
— - ‘ , - reel - @} = 
. £ Ma <j . < bs mug 
‘ : j . 7 
n | 4 4 ve - : 
mien | Co fi <i Rn 
i _ 4 f : | | 
, i - A ———™ ? | Se | ’ 
= a so a 
; ~—s . Gs ‘a +e 
1,121,197 Bie ’ —— 19.644 

No, 1,120,391. Safety holding device for traction cord of type | , assign to the Luto tic Le Ss pener Co. o «c} ore 
writer machine carriage and safety loop applicable for use in Ill 
connection with such mechanism; patented December 8, 1914, by N 72 } _ ' { 

° 4 ; — : ; ne, No. 1,120,784. ‘Cipher type ite r 1 Dee 
Theron L. Knapp of Woodstock, IIL, assignor to Oliver Type Karl Ammot tf RB T ‘ , 
writer Company, Chicago, Il i weed : ‘ : : 

No. 1,121,829. Card guiding and holding de e for typewriting No. 1,12 »197. : Lav oe ar BOOK | ng cour le the pacit 
machines: patented December 22, 1914. b George F. Handlev of : il Joost eat DoOoOKS IT pocket me oO I ( um pul I ose 4 witl ‘ 
Glendale, N. Y., assignor by mesne assignments to Royal T mid oe aoe oe sacle : 
writer Co., Inc., New York, N. Y L.. Med n of Syracuse, N. } 

No. 1,122,865. Mechanism for controlling revolution of plate: No. 1,118,273. ‘emt ry bind patented November 24 
on typewriting machine, to facilitate billing in continuous strir Chesl ? (ir nnat ()) gnor to the Sar ( 
invoice forms; patented December 29, 1914 by Joh Josep} fatum Co. of Cir , t Ohio 
Cooper, London, England, assignor to Underwood Typewriter No. 1,119,644. Im} ments ir nive bar of t ‘ 

Co., New York, N. Y¥ achine for the pur e of reducing length. force and poundins 
No. 1,118,101. Paper feeding device on typewriting machine to ffect of key stroke ntrolling operation of univers bar; pat 
secure accurate feed of work sheet around plater patented Ni nted December 1 14 Mars 1B we Sargent nd Arvid 
vember 24, 1914, by Clarence H Brown of Pittsburgh. Pa i Emanual Karlber f Ind nam “ S nor to the Ster 

signor to the Underwood Typewriter Co., of New York, N. ¥ type Co. of Indianay 3, Ind 

No. 1,118,693. Pencil holding means for pencil sharpeners No. 1,122,266. Envelope moisten: 


patented November 24, 1914, by Charles C. Spengler of Rockford | R. Dve f Monticello. Ir 
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There are more Eureka baths in use than 


r “eS yar 4- -n all others combined. 
s a Sold Exclusively Through Dealers sy ee 
Nias. A ee Write for the Eureka Booklet 


| THE EUREKA B 








J oe 6 
ee ee 


LOTTER BATH COMPANY, 6215-17-19 Wentworth Ave.. CHICAGO, ILL.. U. S. A. 

















A Full 100% In and Out Boards Indispensable 


Office Necessities 


Expansion "as . The Porto Clip File 


Ever crew an 





post thus assur- 
ing 100 per cent 
expansion. No 


others like them. 





A trial order 








Made in Letter Sise, 119x10) inches 
Covered in Cloth. 


uy 
Barrett Posts 
and Sleeves. Ac- 


curately made 


Simple, Practical, Substantial, Convenient, 
Inexpensive, Elegant. 


RETAIL PRICE 50 CENTS 


The Acco Fastener 








trom our own ex- 
1 7 


Sive es51gNn 


BARRETT a__.= 
POSTS AND SCREWS gta ps nage Bs 





























a : ee ee A perfect filing device,’will hold any amount 
ani sais ait oa oe ‘ kind of papers, fits perfectly flat and 


»m in the files. 
Made only by 








MADE BY 
BARRETT BINDERY CO. WALTER F. BARNES CO. AMERICAN CLIP COMPANY 
726 Federal St. - Chicago 372 Broadway New Vork NEW YORK, U. 8. A. 























A PERFECT WORKING DEVICE 
The McM. Push Button Binder 
e an electric switch’’ 


Solid or Sectional Posts—Interchangeable 


Any Binding Style—Any Size 





McMillan Book Co., Syracuse, N. Y. 




















= —— 
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THOSE POPULAR SELLING 
DESK SPECIALTIES 





Golden 
Oak 


and Antique 
Mahogany 
























































’ ’ 
rm... 1 — ‘ 
Mhis line is complete in 
| over 40 varieties. 
Your profit is strong. 
Ss pera Methods Co 
TRAY WITH OAK TICKLER . . . 
HINGED COVER WITH COVER 206 W. Monroe St. - - - CHICAGO 
CAPABLE repairman of eight years’ experience in shops 
the better grade is looking for new connection Thoroug 
’ and rapid on all machines Have specialized on Underwood f 
atime. Satisfactory references furn ed easil Address E-2 
3 care Office Appliances, Chicago 
Y GUNG MAN, until recently proprietor of business in Nortl 
west given up for good reasons s oper or a connect 
NOTE—*Want"’ Advertisements are received for this W ith som good manufacturer or branch offi e handling hig! 
grade office specialty lhorough! experiences Can get é 
department at 4 cents a word. Minimum charge one ilts. Good references. Address JA-26, care Office Appliar 
Chicago 
dollar, payable in advance. Only legitimate advertise- ~—— 
ments received, and those relating to trade necessities G ITUATION WANTED.—Manufacturing loose leaf metal part 
» Nine years experience with one of the largest firms in field 1 
Married Thirty-five years old No special locality preferrs 
: Address Loose Leaf, care Office Apy inces. BOS Tribune Bld 
New York 
| AM LOOKING for a new connection with a well establis! 
concern in the office appliance field Have had years of su 
cessful experience Will take either inside work or outside I 
: can furnish competent references Address P-25, care Off 
: Appliances, Chicago 
} 7 XPERIENCED office specialty man, who has sold high grade 
office machinery and who has record of success, can make 
good connection in St. Louis. First class references require 
: Address JM-14, care Office Appliances, Chicago 
HELP WANTED G ITUATION WANTED.—By thoroughly competent typewrit: 
wars man Can supply the best of reference Prefe locatior 
: South or Southwest Capable of fillin big jol Address K-2 
ONE of the largest manufacturers of office equipment th- san ‘ len dasniiomnad tel ‘ 
country wants a designer capable of handling Bank, State, ee a 
County and Municipal work in bronze, steel, and wood We \ SUPERINTENDENT of manufacture with successful record 
want a man who its artistic in his results, and who has ap- fis open for engagement Good organizer and svstemat 
preciation of the business problems involved in the designing Can handle any number of men Best references Addres 
of office equipment In writing please give statement past 8-18 care Office Anoiiances. Cl i 
experience; patented fea.ures, if any, that you have devised i 
ige, health; amount of salary you expect and references as \ 7 ANTED.—Situation with well esta hed office equipment 
to sobriety, dependability, and ability to co-ope rate with sales house Will consider a proposition to purchas in inte 
and executive organizations \ddress C-32, care Office Ap \ddress W-22. care Offi Anniiance Chicago | 
phances, Chicago 
ms S W ANTED To take charge of office furniture department 
W ANTED.—Experienced young man to take charge 0 Ad- Have had twelve vears’ experience Can furnish best 
dressograph outfit, including Graphotype Address, Nation- references Addrees M-21. care Office Annpliar e Chicago 
il Selling Company Allentown, Pa } 
\GENCIES WANTED I 
SALESMEN WANTED 
G IDELINE MEN WANTED.—An exceptionally profitable con ged F. a cn ees} TE tay ly Bldg Ph ndsiphia, are ex- " 
~ nection for typewriter salesmen or office supply men sel! ft a pier pee Pig os i in PI an h ‘a mei 5: 
line of loose-leaf records, manifold billing forms, order blanks o me He slog Be ‘eg oo — * ges gg = nth ated ' 
special ruled sheets, et« \li or part time Leads furnished ccnan aa invicer ommission - Cae eee TC j 
Liberal commission arrangement Address Cesco, 309 Hudson act only y 
st New York 








AGENTS WANTED 














S! ECIALTY SALESMEN WANTED Men who call on large 
{ “~ users of office fixtures, equipment and s ipplies We have OHASHI & CO. 54 Leonard Street. New York. leadi: 
some twenty men who are making from $2,000 to $3,000 yearly H. manufacturers wish to secure ood representation ever 
with ou proposition = 7 side line Must , re highest ‘ vi cane: Shurananieenet the world for the Wy 7 é wi ter “Ribbs ns, C 
erences. Address F-28, care Office Appliances hicago bon Paper and Japanese Copying Books, et Beg phe 
ird in these lines 
I EADING manufacturer of complete ne metal office ur - 
; 4 niture wants competent traveling man now calling upon sta FOR SALI 
} tionery trade to represent their line ‘on the side.”’ Good on ms . 
} portunity for man with established custon \ddress rere 


eare Office Appliances, Chicago 


Q NUY TYPEWRITER FXCHANGE in Southern cit of 
hundred ( ! I 


thousar 

















ns for selline Tiftes ddress ‘‘S 
GALESMEN WANTED.—New aluminum short account credit cons for selling. | : . Ad 
. < ire Office Ann mces c"nie o 
W svstem Rest on market Largest commissions Complete ” a 
line sales and order books. carbon sheet or irbonized Wirth ceo haat dks 
Salesbook Co, Chicago MISCELLANEOUS 
G ALESMEN For two meritorious office appliances Desir \ FANTED We want three or a r Writerpress J 
~ able line for salesmen calling on offices. Write for exclusive Mist | cheap for cash \dd Pd re Of 
agency offer. Scofield Company, 152 Nassau St., New York pliances, Chicas 
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and un 
locks automatically. 


enTri 's work 


o a considerable degree. 


had a new office appliance wv lid the work of two other appli- 
id increase office efficiency and decrease the cost of doing 
That is the work being done by the 


g é a )”’ 
ents always a convenient 
1e typewriter can be at hand 
letely out ot sight. When 
t n use need be disturbed. Thus the 
MCO” ¢ iY a clerical desk and also as a 


It reased efficiency in the office. 
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2608 FLOURNOY STREET 
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AN exceptionally strong line. \ 
stock papers suited to every 
Typewriter, Manifolding, Mimeo 
Manuscript work. 


All Typewriter Papers handel 
Quantity orders put up under s 
if desired. No extra charge. 


Send for Catalog ‘“‘B’’ Typewriter Papers 


Ask for catalogs on Letter Impressicn Books, Ai & 
Machine Rolls, Note Books, General Office Supplics. 


ROCKWELL-BARNES C OMPANY 


715 MUNN BUILDING, CHICAGO 
PTE 


ARNES 











**C”’ Manifold Papers and Trade 4 
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